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Built in 1793, this stately old mansion, situated in Litchfield, Conn., known as The Deming House, is an 
impressive monument to the permanence and the hospitable charm of Homes of Wood 
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Timber Estimating 








Our timber estimates are made in ac- 
cordance with the most modern methods. | 


Timber represents money. It is just 
as essential to have an accurate estimate 
of it as it is to have knowledge of your 
bank account. 


A Lacey Estimate is generally accepted 
by Lumbermen, Bankers and Financial 
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Price-Cutting to Gain 


HE DANGER involved in cutting prices to increase volume is 
pointed out in a letter just sent to the members of the Forest 
Products Association of Maryland, a new organization of 


his communication Mr. Powlison presents a number of carefully 
worked out examples showing that if a dealer cuts his price 10 
percent he must increase his sales 70 percent simply to break even, 
to say nothing of making any additional profit. A cut of 15 percent 
in the selling price necessitates increasing the volume of sales 250 
percent before any additional profit can be realized. The difficulty 
of securing such increase of course is great. 

Even these figures do not adequately portray the quagmire into 
which the unlucky retailer falls who seeks to increase his volume 
of sales by cutting his prices, because they do not take into consider- 
ation the increase in operating expenses inevitably resulting from 





Volume Is Boomerang 


such policy. As a matter of fact, the larger volume of business 
handled means increased investment on which interest must be 
earned; additional warehouse expense in handling stock; increased 
retailers at Baltimore, Md., by its secretary, Keith E. Powlison. In sales expense; increased clerical and bookkeeping expense; addi- 
tional credit risk and larger amount of losses charged off on 
uncollectable accounts. 

It is further pointed out that lumber is a staple commodity, the 
consumption of which is not very greatly increased or decreased 
merely by the cutting of prices. 
hundred, Mr. Powlison concludes, price cutting to get volume results 
in smaller profits or larger losses because sufficient volume can not 
be obtained; upsets a stable market or makes an unstable one still 
more erratic; increases overhead; and educates the public to 
expect prices which are not justified by the economic factors gov- 
erning the production and distribution of lumber. 


In ninety-nine cases out of one 
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A Local Trade Extension Campaign 


S A STRIKING example of well planned and effective co- 
operative effort by retailers to arouse community interest in 
home building, and thereby increase the consumption of lum- 

ber, the story of what is being done by a group of Michigan retailers, 
appearing on page 45 of this issue, is deserving of notice. 

In the first place, it is to be noted that this localized “trade ex- 
tension” campaign has two main objectives, and hammers away at 
them with telling effect. These objectives are, first, getting people 
to build homes; and, second, getting them to build the houses of 
wood. With cogent arguments, presented in attractive typograph- 
ical form in large newspaper advertisements, the lumbermen pro- 
claim the benefits of home ownership from the standpoints of get- 
ting started on the road to financial independence; of better citi- 
zenship; of more happiness; of giving the children a good home, 
and of providing for old age. 

The advertisements do not seek to disguise the fact that owner- 
ship of a home, like anything else worth having, may involve sacri- 
fice, but they always point out that the sacrifices are worth making 
because of the compensations. One piece of copy starts out with 
the frank statement that it costs money to build a home and calls 
for the exercise of some self-denial, which certainly is better than 
camouflaging the home-owning proposition with promises that 
can not be realized. 

Then, with regard to lumber as the best home building material, 
the advertisements “talk” as though they were written, or at least 
inspired, by lumbermen who believe in their product, as is to be 
expected from a group of dealers imbued with all the lumber tradi- 
tions of a city like Saginaw. There is no hesitancy nor pussy- 
footing. On the contrary the advertisements fly at their mast- 
heads such slogans as “Lumber is Still King,” and “Lumber Is the 
Superlative Material for Home Construction.” 

These are not merely sounding words, or slogans devoid of solid 
fact, for one entire page advertisement, under the heading last 
quoted, is devoted to excerpts from the masterly presentation of 
the case for lumber as a home building material made by Profes- 
sor Earl Jay Slade, of the University of Utah, in the address deliv- 
ered by him before the annual institute of the Western Retail Lum- 
bermen’s Association last February, on “Why Build Homes of 
Wood?” That address, by the way, which was printed in full in 
the AMERICAN LUMBERMAN of Feb. 27, merits frequent re-reading 
by every lumberman interested in promoting the building of homes 
of wood. 

If any doubt has existed in the minds of those promoting the 
national trade extension campaign on behalf of lumber as to whether 
the retail branch of the trade is interested, and to be depended upon 
to throw its weight into the movement, this narrative of what a 
group of dealers has done ought to dispel any such feeling, for it 
indicates that on the question of promoting the use of lumber for 
homes the retailers are not only ready but “rarin’ to go,” as this 





notable coéperative local campaign on behalf of lumber was planned 
and launched several months before the national trade extension 
campaign had taken definite form. 

The retailers who conceived and carried out this campaign have 
set an example of enterprise, aggressiveness and loyalty to wood 
as the premier home building material that entitles them to the 
applause of the entire industry. 





More European Lumber for United States 


HIPPING LUMBER FROM Europe to America at first view 
looks like the proverbial “carrying of coals to Newcastle.” 
America is still cutting her virgin forests largely, and has 

hardly reached a stage in forestry where profitable tree-growing 
is assured. The United States is now suffering and for some months 
has been afflicted with a lumber surplus, and as a consequence prices 
received are not satisfactory to producers. In the face of this 
situation a shipment of 4,000,000 feet of Rumanian spruce has 
been received at New York and another similar cargo is due in 
June. Presumably, this lumber is the product of “regrown” forests; 
that is, Rumania is able to grow trees, convert them into lumber 
and market it in the United States in competition with the product 
of native virgin forests. 

Compared with the total amount of lumber distributed and con- 
sumed in the eastern market, these Rumanian shipments appear 
small; but in a market already oversupplied an occasional shipment 
of 4,000,000 feet of spruce may exert a depressing influence upon 
prices and demand generally. That Rumanian producers expect to 
continue as factors in the American market is indicated by the fact 
that they have changed their machinery to cut to American 
specifications. 

Recently, a representative of the Russian soviet government made 
a tour of the United States with a view to assembling the data 
needed in planning a reorganization of the lumber industry ot 
that country; the ultimate purpose being to market in the United 
States the products of Russia’s forests. This engineer manifested 
the utmost confidence in the ability of his country to meet American 
competition in American lumber markets; in fact, he considered 
these markets more promising than those of Europe. 

It is known, of course, that America’s wealth is the lodestone 
that attracts the eyes of the world, and it is to be expected as a 
matter of course that the lumber interests of other countries will 
make the same efforts to secure American trade that are being 
made by other industries. America consumes vast amounts of 
the products of other countries in addition to tremendous quantities 
of its own products. It is also a great exporter of both raw mate- 
rials and manufactured articles as well. As international trade 
continues to expand it is to be expected that American producers 
in all industries will be made to feel foreign competition, particu- 
larly in industries, like lumber, that have little or no tariff 
protection. 





Competition for the Prospective Buyer’s Patronage 


ITH MOST PERSONS the chief financial problem is that of 
deciding which of many articles or commodities they will 
buy. It may be said without qualification that every person 

wants and perhaps thinks he needs many things that he has not the 
money to buy. He must have shelter, food and clothing, and there 
are few that do not make some expenditure for entertainment or 
reereation. Even within this narrow field there is room for varying 
the proportion of the income expended for each of the items men- 
tioned, and the manner in which the income is distributed may be 
a matter of much concern to society as well as to the individual. 
He may spend too much for rent, for food, for clothing or for enter- 
tainment, and he may make no provision for a time in the future 
when his productive capacity may be reduced. He may even mort- 
gage his future by instalment buying of goods consumed before 
being paid for. 

Lumbermen in undertaking to sell homes or the lumber to build 
them may sometimes wonder which is the harder competition to 
overcome—that of other building materials or that of other com- 
modities, clothing, automobiles, movie shows etc. The fact is that 
the reduced consumption of lumber is probably due as much to one 
kind of competition as to the other, and if wood is to recover its 
place in the sun its merits must be presented in as attractive fashion 
as are those of other building materials and other commodities that 
are making strong appeals for the purchaser’s dollar. 

There can be no doubt that the average buyer is induced to make 
unwise purchases, not only of building materials but of other goods. 
He is made to believe that unnecessary articles and goods are more 
important than other goods that may well be termed necessaries. 


Nobody will argue that it is better for the average man to own a 
car than to own a home; but it often happens that he is made to 
see the delights of car ownership without being made aware of the 
security and satisfaction of home ownership. Even more often, he 
is shown a way to car ownership by a practicable method of financ- 
ing and instalment buying; whereas, the home remains beyond his 
reach because he is not convinced that available methods of financ- 
ing meet his situation. 

Everywhere, in all branches of industry, the trend is toward a 
sort of sales merchandising that practically prescribes a budget for 
the buyer. He can buy almost anything he cares for; provided, he 
sets aside from his income a certain amount as an instalment of 
the purchase price. The seller becomes a sort of “income tax col- 
lector.” Coincident with and really a feature of this kind of mer- 
chandising, is the practice of “doing everything” for the buyer. He 
can have his clothes tailored, cleaned, pressed and returned. He 
can have his laundry, both household and personal, as well as his 
rugs and curtains, washed, ironed and replaced. Even his barber 
and bootblack will call for him when the chair is vacant. 

In view of what is done for the buyer in every other field of 
merchandising, it need be scarcely surprising that the average 
prospect is slow in buying a home that is visualized only by means 
of a picture or plan and a pile of boards, or perhaps by means of 
the boards without the picture or plan. Under present conditions 
the prospective home buyer must do pretty nearly everything for 
himself, from choosing his plan, if not in fact making it himself, to 
buying the materials and hiring the carpenter. He can not now, 
and perhaps he may never be able under most conditions, to “see” 
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his house in advance of ownership; but if he wants a car he can 
see it, ride in it and even drive it himself before paying a cent and 
without obligating himself in any way. 

Perhaps it is unfair and useless to compare lumber merchandis- 
ing with the methods of merchandising other materials and goods; 
but there is no gainsaying the fact that it is the methods of mer- 
chandising these numerous other commodities that have crowded 
lumber to the wall. While it has been made easy to buy everything 
else under the sun, it is about as hard if not fully as hard to buy 
a home today as it was before the automobile, the phonograph and 
the radio were thought of. Is there not good reason for believing 
that these newer claimants upon the buyer’s income owe their enor- 
mous growth more to their methods of financing than to their just 
claims on the basis of merit and utility? 

If no attempt ever had been made to sell homes complete and 
upon an acceptable financing plan, there might be some doubt of 
the practicability of recovering lost ground by the methods by 


which that ground was won by other commodities; but such at- 
tempts have been made, and with complete success. In fact the 
mail order house has used this method to encroach upon the local 
dealer’s territory, and the only real success the outside concern ever 
has achieved has been by selling either the building complete or 
the “makings” of the complete house. Choosing the plans and the 
materials for a house and financing it require more skill and experi- 
ence than is possessed by more than a very small percentage of the 
persons who ought to own their homes. The lumberman’s problem 
is to find a way to reach the vast number of prospective home buyers 
who never will become home owners unless the complete home is 
handed to them much as the automobile, the radio and the phono- 
graph are delivered to them now. It may be impracticable to go all 
the way in selling the home as these competing products are sold, 
but the market for lumber in home building will expand in pro- 
portion to the distance the industry is able to go in the direction that 
other industries have gone in methods of merchandising. 











Lumber Movement at Normal Peak 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 13.—The National 
Lumber Manufacturers’ Association received 
telegraphic reports today of the status of the 
lumber industry for the week ended May 8, from 
386 of the larger softwood and 134 of the chief 
hardwood mills of the country. The 372 com- 
parable reporting softwood mills showed slight 
decreases in production, shipments and new busi- 
ness, When compared with reports for the week 
earlier, when, however, nine more mills reported, 
implying no noteworthy change in the industry, 
which is now at the normal seasonal peak, May 
being the heavy lumber buying month. In com- 
parison with reports from 366 mills for the 
same period a year ago, increases of about 10 
percent in all three factors were noted. The 
hardwood operations showed increases in pro- 
duction and shipments, and a decrease in new 
business, when compared with reports from 115 
mills the previous week. 


The unfilled orders of 238 southern pine and 
West Coast mills at the end of last week 
amounted to 713,090,026 feet, as against 711,- 
535,766 feet for 240 mills the previous week. 
The 131 identical southern pine mills in the 
group showed unfilled orders of 286,810,710 feet 
last week, as against 283,806,436 feet for the 
week before. For the 107 West Coast mills, the 
unfilled orders were 426,279,316 feet, as against 
428,449,330 feet for 109 mills a week earlier. 


Altogether the 372 comparable reporting soft- 
wood mills had shipments 101 percent, and or- 
ders 100 percent of actual production. For the 
southern pine mills, these percentages were 
respectively 101 and 106; and for the West 
Coast mills, 116 and 112. Of the reporting 
mills, the 337 with an established normal produc- 
tion for the week of 228,399,206 feet, gave 
actual production 101 percent, shipments 107 
percent, and orders 105 percent thereof. 


The figures for last week, the week before 
and the same week last year, follow: Produc- 
tion—270,762,750 feet, against 277,971,144 feet 
the week before, and 251,819,430 feet last year. 
Shipments—274,604,457 feet, against 290,871,- 
532 feet the week before, and 250,710,938 feet 
last year. Orders—270,955,653 feet, against 
274,101,492 feet the week before, and 250,809,- 
058 feet last year. 


The following revised figures compare the 
softwood lumber movement of the eight regional 
associations for the first eighteen weeks of 1926 
with the same period last year: Production— 
4,585,010,508 feet, against 4,315,896,881 feet 
ast year. Shipments — 4,803,934,275 feet, 
against 4,436,460,436 feet. Orders—4,805,677,- 
749 feet, against 4,315,367,396 feet. 

The West. Coast Lumbermen’s Association 
Wires that new business for the 107 mills re- 
porting for the week ended May 8 was 12 per- 
cent above production, and shipments were 16 
Percent above production. Of all new business 
taken during the week, 46 percent was for fu- 
ture water delivery, amounting to 55,037,559 


feet, of which 36,887,043 feet was for domestic 
cargo delivery, and 18,150,516 feet export. New 
business by rail amounted to 58,559,284 feet, 
or 49 percent of the week’s new business. Forty- 
seven percent of the week’s shipments moved 
by water, amounting to 57,353,176 feet, of which 
40,712,198 feet moved coastwise and inter- 
coastal, and 16,640,978 feet export. Rail ship- 
ments totaled 60,619,642 feet, or 49 percent of 
the week’s shipments, and local deliveries, 5,348,- 
995 feet. Unshipped domestic cargo orders 
totaled 128,356,898 feet; foreign, 140,216,574 
feet, and rail trade, 157,705,854 feet. 


Logging, lumber manufacturing, general con- 
struction and building work are in large vol- 
ume, according to the Four L employment serv- 
ice, while smaller industries for the most part 
are generally active. A dry season has brought 
an unusually early fire hazard and reports from 
several districts indicate that logging will be 
suspended or curtailed at an early date, unless 
conditions change. Ninety percent of the fir 
logging operations are running, although fallers 





All pleasures should be like a 

cigarette—a few puffs, then 

throw it away. Some people 

make their pleasure as serious a 
matter as a pipe. 





and buckers have been laid off at many camps. 
East of the Cascades, logging and lumber manu- 
facturing are at 80 percent of capacity. 


The Western Pine Manufacturers’ Associa- 
tion, with three fewer mills reporting, showed 
a slight increase in production, some decrease 
in shipments, and new business about the same 
as that reported for the week earlier. 


The California White & Sugar Pine Manu- 
facturers’ Association (one mill closed down), 
with three more mills reporting, showed some 
increase in production, shipments about the 
same, and a notable decrease in new business. 


The California Redwood Association, with 
one less mill reporting, showed a nominal de- 
crease in production, a substantial increase in 
shipments, and new business somewhat below 
that reported the previous week. 

The Northern Pine Manufacturers’ Asso- 
ciation, with one less mill reporting, showed 
material decreases in production and ship- 
ments, and a heavy decrease in new business. 


The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with three more mills reporting, 
showed more than 100 percent increase in 
production, shipments about the same, and a 
marked increase in new business. 

The hardwood mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
reported from 19 mills production as 5,039,000 
feet; shipments, 2,658,000 feet, and orders, 
2,240,000 feet. 

The Hardwood Manufacturers’ Institute re- 


ported from 115 units production as 17,642,416 
feet; shipments, 15,605,957 feet, and orders, 
13,771,121 feet. The normal production of 
these units is 19,577,000 feet. 


For the last eighteen weeks (revised fig- 
ures) all hardwood mills reporting to the Na- 
tional Lumber Manufacturers’ Association 
gave production 495,339,763 feet; shipments, 
476,003,903 feet, and orders, 478,990,211 feet. 


[Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ 
Association appear on page 54.—EDITor. | 

{Special telegram to AMERICAN LUMBERMAN] 

Norro.k, Va., May 13.—For the week ended 
May 8, thirty-four mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 9,840,000 feet, manufac- 
tured 6,799,941 feet, shipped 7,424,693 feet, and 
booked orders for 5,313,945 feet. 


Saaeaeeaeaeeaaan 


Southern Pine Mill Prices 


{Special telegram to AMERICAN LUMBERMAN] 

WaAsHINGTON, D. C., May 13.—Following are 
f.o.b. mill prices, May 1 to 8, of a varying num- 
ber of southern pine mills, being weighted av- 
erages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S2S 
S4S 


Edge grain— or 
1x3” B&better....$79.50 2 a | ae Serer $33.00 
Flat grain— i 2 Bikcces 21.63 
1x4” B&better ... 46.91 ie OS ee Bocivee 18.13 
1x4” No. 2 com,. 21.51 1218" NO. Bocce ce 25.12 


” y © 9. CH 
1x6” No. 3 com., 16.76 Longleaf Timbers $4, 


20’ and Under 
Dimension, 2x4”, 16’ ™ 
Re daa qa5.eg 8° and under....007.61 


De 1. tev cnnaence 20.80 


Wholesale Commodity Price Index 


CAMBRIDGE, Mass., May 10.— The Harvard 
University committee on economic research an- 
nounces its weekly index of wholesale com- 
modity prices advanced to 145.7 for the week 
ended May 5, from 145.5 for the week ended 
April 28. 


First Permanent Industrial Exposition 


Newark, N. J., May 10.—This city has the 
distinction of being the first municipality in 
the East to establish a permanent industrial 
exposition. An entire wing of the large Indus- 
trial Office Building, facing Lincoln Park on 
Broad Street, has been set aside as a show room 
to exhibit building supplies, mill and factory 
supplies, domestic appliances and other com- 
modities. 

The section to be devoted to this educational 
work contains 12,000 square feet and, according 
to Louis V. Aronson, president of the building 
company, will be in full operation within three 
months. The exposition has been endorsed by 
the Chamber of Commerce. About 5,000 con- 
cerns are expected to lend support to the ex- 
position. 
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Uses of Osage Orange Wood 

EpiTor, AMERICAN LUMBERMAN: I read with 
much interest inquiry No. 1,734 in your issue of 
April 24, relative to uses and marketing of osage 
orange wood. As a suggestion I would say, have 
this man get in touch with the manufacturers of 
wood bottom carpenters’ planes. I have myself 
used a set of osage orange planes and find them 
far superior to either beech or applewood, as it 
is very hard and close grained, and with a little 
use will take on a fine smooth finish, and osage 
orange planes do not require so much push to use 
them and they will not warp as others do. Also 
osage orange is a good wood for the manufacture 
of walking sticks, as it takes a fine natural wood 
finish. Would say also try it for pins and balls 
for bowling alleys. It also is unequaled for han- 
dles for carving knives ete. Other uses are, work 
boxes, tobacco boxes, rolling pins, handles for 
wood working chisels, mallets for tinsmiths’ use, 
also for use in gluing leather belts or any other 
work where a mallet may be required. In short, 
in many places it has no equal among our native 
woods, where a dense smooth wood is required.— 
Inquiry No, 1734A. 

{The foregoing was contributed by an Illi- 
nois reader of the AMERICAN LUMBERMAN. 
Osage orange wood doubtless possesses qualities 
that make it suitable for most of the purposes 
mentioned by this correspondent. However, it 
is doubtful whether it is often available in sizes 
large enough to manufacture balls for bowling 
alleys. In general the supply of Osage orange 
wood is sporadic and irregular. It is, however, 
an excellent wood, and while most of it is prob- 
ably used for fence posts because it is very 
durable when placed in contact with the soil, 
it is quite likely that the larger and straighter 
logs might be disposed of profitably for more 
refined uses.—EpITor. | 


Camphor Wood for Garment Cases 

Will you be kind enough to inform us where we 
may obtain 500 feet of l-inch camphor wood? We 
want to use it for inside of garment cases.—IN- 
quirny No. 1,746. 

[This inquiry comes from an Iowa manufac- 
turer of commercial furniture and special mill- 
work. The true camphor wood comes from 
China, Formosa and Japan, but other woods 
have been on the market from time to time 
under that name. The true camphor wood is of 
a yellowish color with dark red or reddish 
brown streaks, and has a very strong scent of 
camphor. Camphor wood ean hardly be said 
to be well known in commerce in America, 
though in China it is said to be largely used 
for boxes, linings of drawers, cupboards, ward- 
robes and receptacles for storing furs, where 
it is particularly valued on account of its im- 
munity from the attack of insects or moths. 
It also is used in the manufacture of seamen’s 
chests. Evidently, this inquirer knows the ad- 
vantages of camphor wood for the purposes 
named and intends to make those advantages 
known in a practical way. The names of sev- 
eral importers of foreign and fancy woods have 
been given to the inquirer, with the hope that 
they will be able to supply the camphor wood. 
Any information that readers can give will be 
welcome, and the name of the inquirer will be 
furnished on request.—EbIrTor. ] 


Board Feet from Stump Measurement 

In regard to Inquiry No. 1,742, the simplest an- 
swer would be to hire a professional forester to 
determine the scale of the trees cut. However, it 
is possible for anyone to determine the volume of 
trees from stumps if the proper study and calcu- 
lations are made. There are no general proper 
stump tables in existence. Any textbook on forest 
mensuration, such as Chapman’s “Forest Mensura- 
tion,” or Recknagel, Bentley and Guise’s ‘Forest 
Management,” gives instructions for the making 
of stump tapers, so that the stumps can be re- 
ferred to D. B. H. The regular volume tables can 
then be used.—Inquiry No. 1742A. 


[The foregoing letter was received from an 
assistant professor of a State college. In re- 
sponse to the same query a letter was received 


from a firm of land appraisers and timber esti- 
mators in part as follows: 

During past years we have made numerous meas 
urements to determine amounts of trespass. Our 
figures often have been used as evidence in law- 
suits of this nature, and more often to make ad- 
justments in this regard. In order to facilitate 
work of this kind we have made up quite an elab- 
orate table of tree volumes; but, as you suggest, it 
is necessary to have both the stump diameter and 
the top diameter in order to determine the amount 
of board feet in the total length log. 

If you will refer your inquirer to us, we shall be 
very glad to write him, and believe that we can 
render him the service that he requires. If he 
has the measurements we shall be glad to translate 
his figures into terms of board feet at a nominal 
cost to him, and we have done this in numerous 
eases; or, if he should require that the measure- 
ments be made, we can. furnish a man to do this 
work. 

These two letters have reference to an inquiry 
for a scale sheet or table that would give the 
number of feet in a tree based on measurement 
at the stump. The inquirer said that he 
wanted this table to scale at the stump timber 
that had been cut by depredators the tops of 
trees not being easily located as to the stumps 
they were cut from.—EbITor. | 


Cancelation of Commission Order 


In February this year we accepted from a com- 
mission man an order for a manufacturing plant in 
Michigan for some 1-inch B&btr. air dried boards. 
This order was accepted for prompt shipment sub- 
ject to weather conditions. It kept raining so 
much that air dried stock of this kind could not be 
loaded in a dry condition and two cars were loaded 
during March. We did not get any more loading 
until the latter part of April, when we shipped &A 
car. The purchaser, notwithstanding the fact we 
had acknowledged the order direct to him and he 
had accepted two cars and paid for them, wired us 











that he could not accept this additional car, claim. 
ing he had canceled with the commission man on 


April 2. The commission man claims he hag no 
record of the cancelation. The purchaser claims 
this order was with the commission man and not 
with us; consequently, there is no reason why he 
should have canceled with us. 

What we should like to know is whether, when 
we accepted the order with the buyer, and he ae. 
cepted two cars and paid for them and he had our 
formal acceptance and had made no cancelation 
with us, he is justified in canceling after the car 
was shipped, and in refusing to accept it.—I Nquiry 
No. 1,747. 


{This inquiry comes from a representative 
of mills manufacturing yellow pine. As a gen. 
eral proposition it has been held that an order 
placed for merchandise remains effective until 
it is canceled. As a general proposition also, 
a commission man acting as agent in the plac- 
ing of an order, might be expected to be com- 
petent to act as an agent in the cancelation of 
it. On this point, however, neither the law nor 
the custom, so far as the AMERICAN LUMBERMAN 
has been able to investigate it, is clear. It may 
be that the buyer in this case, having received 
an acknowledgement from the seller and having 
accepted shipment and invoices from him and 
paid them, has eliminated the commission man 
from the transaction, and therefore should have 
canceled the order directly with the seller. 

From the facts stated, however, it appears 
that the controversy is more with respect to 
a fact; that is, whether the order was canceled 
at all, even with the commission man, than it is 
with respect to the legal right to cancel. Read- 
ers are invited to give their opinions with re- 
spect to the rights of the parties on the facts 
as stated in this inquiry.—EbIrTor. } 
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SOUTH CAROLINA MILLS 

Sir,—Having spent a few 
days among the pines in this 
section, and having visited the 
different mills | herewith send 
you a short account of what 
I have seen. The first mill 
that | visited was that of D. R. 
Smith & Co., located on the 
great Pee Dee River at Brit- 
tons Ferry. This miil was 
built in 1869, and is in fine or- 
der. It is 120x60 feet, has one 
mulay, one gang, and one cir- 
cular 60-inch sawmill, with 
edgers and shingle machine, 
and is managed by Capt. 
T. W. Daggett, as foreman, 


and Capt. D. R. Smith as 
superintendent. Its working 
capacity is about 6,000,000 


feet a year. This company has 
about 6,000 acres of land near 
its mills and cuts much of its 
own stock. ° 


The next mill that I visited 
was the long established and 
well known mill of William L. 
Buck & Co., known as the 
Green Wood mill. This is lo- 
cated on the Waccamaro 
River, thirty miles above this 
place. It is 120x30 feet in 
size, and it has two gangs with 
edgers and trimming saw, lath 
and grist mill and is driven 
by a direct acting engine, 15 
x24, with four cylinder boilers 





30x36. This mill works most- 
ly on ship stock and West India 
orders, and turns out about 
6,000,000 feet a year. 

Farther down the river some 
three miles is located the mill 
of Henry Buck. This mill is 
120x30, drives two gangs, 
edger and trimming saw, cord 
mill and shingle mill, has a 
sawing capacity of 6,000,000 
feet a year, and is engaged 
principally on West India or- 
der ship stock for the Eastern 
markets, and factory orders. 
These mills all have excellent 
facilities for shipping, as ves- 
sels are towed direct to the 
mills and from there to the 
sea.—Pee Dee. 


* * * 


Through all the length and 
breadth of the Upper Penin- 
sula may be found groves of 
white and Norway pine. No 
attention has as yet been paid 
toward using the other kinds 
of trees for lumber, although 
the time will come when the 
hemlock, beech, maple and 
basswood will be more valu- 
able for lumber, than is the 
pine now. The manufacture 
of lumber is mostly confined to 
the shores of Green Bay and 
Lake Michigan, and is carried 
on in Michigan, between Man- 
istique on Lake Michigan, and 





Menominee, at the mouth of 
the Menominee River, on 
Green Bay. About the Mon- 
treal River at the west end of 
the Upper Peninsula there is 
quite an extensive district of 
valuable pine. But little atten- 
tion has as yet been paid to it, 
owing to the difficulty in get- 
ting it down to the shore of 
Lake Superior, though without 
doubt, some plan will be yet 
devised to bring it into use. 


* * * 


We understand that David 
Patterson, having completed 
arrangements with the Detroit 
& Milwaukee Railroad Co., for 
the use of its power at the 
old box factory across from 
the depot, has purchased 4 
building and will soon open 4 
planing mill for the benefit of 
all who wish work of that de- 
scription done. He expects to 
keep the mill running upon 
lumber for the eastern markets 
principally, thus saving freight 
upon the waste, and giving 
employment to residents of 
Spring Lake, instead of hav 
ing the lumber dressed at its 
destination in the far East. 
This is a move in the right di- 
rection, and we are glad to be 
able to chronicle that there 
so much enterprise in Spring 


Lake. 


— 
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Southern Pine Orders Drop Off; Prices Remain Steady 


Demand for southern pine slumped off during the first 
week of May contrary to the general expectations of produc- 
ers, who had been looking for a gradual expansion in business 
during the next few weeks. Reports from the principal mills 
for this period show that the average orders per mill dropped 
from 627,268 feet the previous week to 578,915 feet. Two fac- 
tors are generally cited as the cause for this decline. In the 
first place, the great quantities of fir that have been dumped 
in eastern markets this spring have held back southern pine 
buying and demand from these markets is still spotted, al- 
though yard stocks are reported to be low. Again, the conserva- 
tive buying policy that northern and middle western retailers 
have adopted this year has tended to keep prices at a low 
level and the mills are not inclined to book much business at 
these figures when all factors point toward an active summer. 

The current situation is not one to produce pessimism, how- 
ever, as bookings ran ahead of orders and unfilled orders 
showed an increase. With the volume of inquiries picking 
up in nearly all the larger markets, it would seem that the 
present slackness would be taken up before the month ad- 
vances much farther. An encouraging feature of the south- 
ern trade, which is furnishing the mills with the majority of 
their orders, is the better tone in the Florida market. While 
prices are firm, efforts of the mills to put advances into effect 
meet with strong resistance. 


Northern Hardwoods Are Moving in Fair Volume 


Northern hardwood mills are doing a fair volume of busi- 
ness, but trade is slow in attaining the volume it might rea- 
sonably be expected to reach in spring. Bookings tend to 
expand when weather favors building, but conditions are not 
yet such as to permit much progress in that direction, for 
besides the rains and cold there have been threats of building 
labor troubles. The maple fiooring factories, however, seem 
to be moving more of their product than they were recently. 

The industries therefore continue to be the best customers. 
Automotive factories have been taking good amounts, but for 
current needs only. Some of the factories contemplate the 
possibility of curtailing production, to keep it in line with 
retail sales, which bad weather has handicapped. But there 
are excellent prospects for trade with makers of higher grade 
cars and of busses, output of which is expanding. 

The furniture industry is also proceeding cautiously in 
regard to production and forward purchases of raw material, 
though consumption of hardwoods continues at a good rate 
and prospects for its increase are excellent. 

Northern hardwood mills seem well adjusted to present 
hand-to-mouth buying, and prices are steadily held. 


Curtailment of Southern Hardwood Output Spreads 


Southern hardwood men will feel relieved that the British 
strike has been called off, so that exporting can be resumed. 
Though exports tend to attain their greatest volume when 
the hardwood market is depressed and prices are low as at 
present, they are a stablizing factor and exert a healthy 
influence on domestic trade. 

Despite the favorable position of the mills from a stock 
standpoint, more of them have found it necessary to curtail, 
seventy-seven reporting a reduction in output of one-sixth, 
while others have taken the same course. For the twelve 
weeks ended April 24, shipments were 88 percent and produc- 
tion only 83 percent of normal, and the percentages for April 
alone were 85 for shipments and only 80 for production. 

Demand for building items is held far below seasonal nor- 
mal by bad weather, so that takings of millwork and flooring 
factories are light, though some distributing centers report 


Lumber Statistics Appear on Pages 54, 55 and 76; Market Prices and Reports on Pages 92 to 100 


improved eall for trim and flooring. Furniture factories in 
the North are buying only for current needs, and these con- 
tinue restricted, but there probably is a better tone to de- 
mand from factories in the Southeast. Automotive factories 
are buying fairly well, but the delay of retail sales by the 
lateness of spring tends to cause curtailment of production 
schedules, and makes for caution in buying, 

Prices remain weak and show a rather wide range, but 
their increased steadiness indicates they have reached bottom. 


Northern and Eastern Softwood Movement Improves 


Demand from the Northwest States for northern pine has 
been showing a healthy increase, but shipments continue 
largely in mixed ears for filling out yard stocks. Eastern 
trade has not yet opened up, and northern pine finds severe 
competition from Coast stocks, but trade is expected to pick 
up with the opening of lake navigation. Prices are firm. 

Northern hemlock is moving slowly, largely to country 
yards in home territories, and the weather there has pre- 
vented much activity in farm building or in developments at 
the resorts. Good prospects tend to put firmness in prices. 

Trade in eastern spruce is improving, for milder weather 
has permitted more building, and there has been an increase 
in the cargo movement from eastern Canada. Dry stock is 
scarce and frames show more firmness at $41@42 base. 


Cypress and Redwood Have Prospect of Good Year 


Cypress production has been running above normal, but 
has not gained much on shipments, though well ahead of 
bookings. Mill stocks had been badly depleted, and while 
they are now in fair shape they are being rounded out for 
spring trade. Southern yard demand is better than that from 
the North or East, where the call is largely from country 
points for prompt shipment of mixed cars. Industrial trade 
in the North is fair, and better than that from the yards. 

California redwood orders so far this year have been about 
even with production, but shipments have fallen behind, so 
that the mills find themselves well supphed with orders. 
There is a promise of a good year’s business with southern 
California as soon as the building labor troubles are settled. 
So far demand from outside the State has been rather slow; 
though Atlantic coast demand is improving, bad weather 
prevents development of business with the middle West. 
Industrial business is fair, and exports are well stistained. 


Fir Orders Run Above Cut as Demand Takes a Spurt 


A tangible improvement in demand for Douglas fir is re- 
flected in reports from the principal mills for the week ended 
May 8. Domestie cargo orders, which have been hovering 
around the 30,000,000-foot mark for weeks, jumped to 36,- 
887,043 feet while the rail trade showed an expansion of 
6,000,000 feet. As a result of this increased activity, book- 
ings for the week ran 12 percent above production, but were 
exceeded by shipments, which were 16 percent above output. 

Aside from a seasonal expansion in demand, the gain in 
the cargo market was due largely to the reduction in freight 
rates to the Atlantic coast, which, while having a tendency 
to encourage further concessions on unsold transit stock has 
awakened eastern buyers to the opportunity of booking some 
first class stock at advantageous prices. The improvement 
in the rail trade indicates that middlewestern buyers, who 
have been keeping their stocks at a low point all spring, have 
at last been forced to come into the market on a more exten- 
sive scale in order to meet the spring building demands of 
that section, and bears out the contention of producers that 
the rail business was due for an upturn with the coming of 
better weather. While California business has not picked up 
to any great extent, the market is a trifle stronger in spite of 
heavy arrivals. The export market is unchanged. 
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Gulf Coast Playgrounds Win Many Visitors and Grow in Favor— 


Industrial and Agricultural 


“The Gulf coast” seems to be the newest 
watchword in southern development, and 
one which promises to be an Open Sesame 
to wealth national prominence. It is 
not an exactly defined area, though the term 
is commonly used to indicate the Missis- 
sippi shore line. But it is really more ex- 
tensive than this, beginning as far east at 
least as Pensacola, Fla., and stretching west- 


and 





This thoroughfare, 


Many people of the North and East have 
not noticed the remarkable expansion of 
foreign commerce flowing through southern 
ports. New Orleans, located some ninety 
miles up the Mississippi River, is said to be 
second only to the harbor of New York in 
the tonnage handled. The port of Galveston 


surpassed New Orleans in the value of its 
exports but imported considerably less. Ex- 


leading directly into the Gulf of Mexico, and arched with moss-draped oaks, 


is probably the only one of its kind 


ward to include Mobile, Pascagoula, Ocean 
Springs, Biloxi, Gulfport, Christian 
and dozens of other points. The recent dis- 
covery of the Gulf coast seems to have been 
made by persons hungry for southern rea! 
estate, who went first to Florida and were 
turned back by prices that seemed to them 
excessive. These persons observed the fine 
climate of the coast, its agricultural and 
industrial possibilities and the natural 
beauty of the place; and they decided that 
here was everything they had sought in the 
State of Flowers. Purchases and develop- 
ment followed. 

But these persons were not the only ones 
to make the discovery, nor were they the 
first. Railroad men have had their several 
eyes on the Gulf coast for some years, and 
have been making rapid and convincing 
preparations for the time when this part of 
the Old South would need greater shipping 
facilities both for freight and for passen- 
gers. Some time ago the Illinois Central 
purchased the Gulf & Ship Island road, 
connecting Gulfport with the main Illinois 
Central line at Jackson, Miss. It has since 
spent large sums of money improving this 
line and the port of Gulfport. The “I. C.,” 
as it is universally known down here, is one 
of the very important transportation lines 
of the South; connecting, as it does, New 
Orleans and Chicago with an almost straight 
line of rails. 


Pass 


ports through Galveston in 1925 exceeded 
by more than $200,000,000 the combined 
exports of all Pacific coast cities. The 
figures for Galveston include those for Port 
Bolivar and Texas City. Figures for other 
southern cities, such as Norfolk, Charles- 
ton, Savannah and the Florida ports, show 
tremendous increases during the last quar- 
ter century. 

These things indicate in a striking way 
the swelling commercial importance of the 
South and give point to the apparent efforts 
of the I. C. to develop Gulfport as a transfer 
point between rail and 
water. I have been 
told that one reason 
for this development 
is connected with the 
banana trade. How 
accurate this is I don’t 
know, but I tell it to 
you as it was told to 
me. Myinformant 
stated that bananas 
are picked and shipped 
green. We are all 
more or less familiar 
with that fact. But he 
added that fresh wa- 
ter ripens bananas 
very rapidly; and that 
the few hours the 
banana boats spend on 








Courtesy illinois Central , 
This community building extends the Gulf coast’s welcome to tourists. 
It is at Bilozi’s new Central Beach Park 





Developments Promise Rich Future 


the Mississippi River spoil hundreds and 
even thousands of bunches in each cargo, 
My informant stated that frequently the 
I. C. ships out one and often two solid trains 
of bananas every day, and that consequently 
the loss is very large. Much of it could be 
saved by transshipping this perishable fruit 
in a salt-water port. If you say this isn’t 
true I can’t argue with you, for I don't 
know. It is also stated that for some rea- 
son the I. C. does not have the terminal and 
harbor facilities that it wants in New Or- 
leans and that it wishes to relieve some of 
the congestion by means of a second outlet 
to the Gulf. This, too, I hand on as a report 
that came to me. But in any event the road 
is spending millions on its new line down to 
Gulfport; and whatever the reason, whether 
it be a desire for a new outlet or to tap a 
rich country, the fact remains that Gulfport 
is finding itself with much improved trans- 
portation facilities. Nor is the I. C. the 
only road offering the city an outlet. An- 
other great southern transportation system, 
the Louisville & Nashville, runs through 
Gulfport, giving it access to New Orleans, 
Florida and the North. 

If you add to this the report that the 
Mississippi Power Co., a subsidiary of the 
great Alabama Power Co., has stated that 
very cheap electricity will be available in 
coast cities for industrial purposes, you will 
have some understanding of the confidence 
of Gulfport people that they will be able 
to add a substantial industrial background to 
the already apparent playground possibili- 
ties of the coast. 

As yet, I take it, the resort potentialities 
are most to the front. The Illinois Central 
conducted an extensive advertising campaign 
that brought visitors by the thousands. 
Some of the natives say with a bit of re- 
gret that the advertising was a little too 
successful. It brought people in greater 
numbers last winter than the coast cities 
could care for. Hotels are being planned 
and built, but in the meantime the tourists 
came and learned that accommodations were 
hard to find. It should not be supposed that 
no northerners had been coming in former 
years to escape the rigors of winter. They 
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had been coming in numbers, and hotels had 
been built and golf courses laid out for their 


pleasure and convenience. But when the 
number suddenly increased many times over 
all at once, the existing hotels were soon 
filled to overflowing. Many people went 
away, and some took unfavorable memories 
with them. This is a matter the local peo- 





One of the major attractions of the Gulf coast 

is boating. This photograph was taken at the 

annual Biloxi regatta and shows the start of its 
famous schooner race 


ple regret very keenly; but they did their 
best, and by next season the visitors will 
find many new hotels waiting for them. 
Land and lot values along the Gulf coast 
have, of course, advanced rather sharply; 
but as nearly as I can tell the advance has 
not been on the Florida scale. Business men 
do not want them to advance in any such 
fashion. They hope for permanent develop- 
ment on a sound basis, and they are pretty 
generally convinced that sudden and unwar- 
ranted inflation of values through specula- 
tion would be a serious check to their hopes 
for the future. They tell me that a rather 
unprecedented thing has happened. The 
realtors, they say, have got together and 
have agreed to do what they can to dis- 
courage inflated speculative values. How 
much this action means does not yet appear. 
One finds it a little difficult to think of a 
realtor in such a role, and it is not certain 
that they could do much if a frenzy of buy- 
ing and selling were to break out. But 
without doubt realtors are in the most fa- 
vorable position to lend influence to modera- 
tion, and if they continue to do this it should 
have considerable effect. Business men and 
other citizens of Bay St. Louis, Pass Chris- 
tian, Long Beach, Gulfport, Biloxi, Ocean 
Springs and Pascagoula have formed the 
Mississippi Coast Club for the purpose of 
promoting the welfare of this area. In the 
information put out by this club the state- 
ment is made that the coast cities do not 
welcome speculators, nor care to have their 
projects turned into a _ super-gambling 
casino. But they are glad to have persons 
come who expect to remain, whether to make 
homes in which to retire or to spend the win- 
ter months or to invest labor and capital in 
Promotion of industry and agriculture. 
One lumberman told me that this is 
Probably the most favorable situation in 
the world for the fellow who has a little 


money, is willing to do a little work and 
loves abundant leisure. A few acres of 
land, not necessarily more than ten, and a 
team of mules will yield him something of 
a living if he devotes half his time to it. 
The lumberman mentioned this fact not to 
bid for such people, for the Gulf coast would 
rather have persons with more hustle and 
ambition, but rather to indicate the friend- 
liness of the soil. Agriculture, as I get the 
situation, is not yet highly developed. Pecan 
groves are said to be highly profitable. 
Pascagoula has a good many of these groves. 
Satsuma oranges are extensively raised, as 
are grapefruit. A number of large dairy 
farms are in operation. But I understand 
that inland there is a great quantity of 
unused or slightly used land; cut-over land 
and the like. It is hoped, and in fact I be- 
lieve definite plans are agreed upon, to 
promote agriculture of various kinds in this 
inland area. It will unlock a flood of new 
wealth if it can be done, and something of 
the sort will be needed to supply the rapidly 
growing coast settlements with garden truck 
and dairy products. The cattle tick has 
stood in the way of stock farming, and the 
State of Mississippi is taking vigorous steps 
to stamp out this pest. 

This afternoon the Realm wandered about 
Pass Christian, a lovely, slow-moving little 
city perched along the rim of the Gulf. 
Business seems unhurried here; and while 
we like to see the rush and scramble of in- 
dustrial progress, we love these tranquil 
spots where people take the time to cultivate 
the gracious art of living. Pass Christian 
is making its progress and is keeping in step 
with coast growth, too. We saw numbers 
of new business blocks going up, and plenty 
of other signs of industry. But the placid 
houses with their wistaria blossoms and 
roses and hedges and immemorial liveoaks 
festooned with Spanish moss crowd in on 
the business section as though they made 
way for commerce only out of good nature. 
These beautiful homes line the beach and 
look out over the waters of Mississippi 
Sound where one can see the oyster fleet 
against the skyline. A great boulevard 
stretches along the beach, connecting the 
city with Gulfport and Biloxi. Pass Chris- 
tian (they put the accent on the last syllable 
down here) has been called the Newport 
of the South; but doubtless if it thinks of 





the matter at all, the little city would be 
likely to say that Newport is the Pass Chris- 
tian of the North! They cherish a number 
of interesting traditions down here. One is 
to the effect that the Vikings discovered the 
site of the city long before the Spaniards 
and English and French ever thought of land 
to the westward. But in any event the place 
is historically associated with Bienville, 
with Lafitte, the ancient pirate of the Gulf, 
and with Spanish Dons who played so ro- 
mantic and ruthless a part in Gulf history. 
If a person likes the Pass at all, and they 
say that few visitors fail to fall under its 
spell, he is likely to grow lyrical about it 
and to say things that his skeptical friends 
will laugh at. Then he will not rest until 
he brings them there and compels them to 
retract their unkindly remarks. The smell 
of salt water and of pine forests, the fra- 
grance of the gardens, the quality of light 
reflected from the waters and from the 
white beach, the spacious quiet and the signs 
of leisurely living all seem to blend into an 
essence that strikes into the blood. See 
what it is doing to the Realm! We'll be 
spreading purple ink like a chamber of 
commerce booster if we are not careful. 
But we would be unfair to the little city 
if we left the impression that it is merely 
content to bask in the sun. Its business 
possibilities are being developed and antici- 
pated. One good indication of this is the 
fact that the Eagle Lumber & Supply Co. 
has built a fine, modern retail plant in the 
city. This company, which is a subsidiary 
of the Finkbine Lumber Co., seems espe- 
cially interested in the Gulf coast, since 
three of tts five yards are in coast cities. 
It is rumored that more branch yards are 
to be established in other Mississippi towns, 
probably at inland points. It is building ex- 
cellent yards; and the Pass Christian plant 
is especially attractive. This yard is all 
under one roof, and the shed measures 100 
by 200 feet. It is the rather familiar north- 
ern type, having two alleys with the office 
in one front corner, and tight bins on the 
office side of the alley for millwork, plaster 
and other items needing special protection 
from the weather. It is a two-decker with 


the second deck rather high. A _ clever 
device has been worked out to help get stock 
into and out of the upper levels of the first 
deck. The posts of the shed have been made 





Courtesy Illinois Central 


The ocean drive is being rapidly extended along the coast line of Mississippi, the picture showing 
a recently constructed section, and it will probably not be long before attractive beach rest- 


dences take their place along it 
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by spiking three 2-inch pieces together, and 
similar laminated truss braces are placed 
between the posts along the sides of the 
bins. A third of the way up or less, the 
middle piece has been left out of the post 
and the front brace, making a slot into which 
a 2-inch stick can be pushed to make a 
bracket. A plank laid on top of these brack- 
ets makes a subsidiary walk upon which a 
man can stand when working on a pile that 
is too high to be handled from the ground. 
The exterior of the shed has been well de- 
signed, and the plant is visible all over that 
part of town and adds to the attractiveness 
and beauty of its neighborhood. 

B. L. Roberts, local manager, was not in 
when I called. H. T. Dubuisson was in 
charge. He is a lumberman who has spent 
all his active business life in Mississippi. 
He and his brother for many years operated 
a sawmill on a modest scale and dealt in 
timber land. His story could be duplicated 
countless times in these southern States, or 
in any other State where the sawing of 
lumber has been one of the chief industries. 
The two brothers were well started and 
were prospering, when a fire swept away 
their plant. They carried no insurance, and 
when they checked up after the disaster 
they found that they had one or two thou- 
sand acres of standing timber and nothing 
with which to manufacture it. It was a 
hard blow; but they started over again and 
in the course of years got back to the point 


where the fire had found them, but by that 
time their timber was largely gone. The 
old sawmilling days were full of hazards; 
and the country owes more than it realizes 
to those persistent, hard working sawmill 
men who spent their lives in the wilderness, 
often working for little if any more than a 
living. There continue to be small mills 
through all this country, and these mills 
will be an important factor in the future of 
the industry; but sometimes in these latter 
days the little portable mill does not func- 
tion well in the scheme of things. The mer- 
chandising of lumber has made great strides, 
and the portable owner has not always kept 
pace with progress. Perhaps it has not 
been his fault. He may be situated so that 
he can do no better. But the fact remains 
that he often does a poor job of manufactur- 
ing and follows queer methods of selling. 
He will sell to local southern yards and also 
to local trade; and the curious part of it is 
that he usually sells to the public cheaper 
than to the yard. As time goes on, it seems 
rather certain, better organization will make 
possible the marketing of this portable out- 
put through concerns especially equipped 
for re-manufacturing and kiln drying, grades 
will be more stable and distribution to the 
trade more efficient. Certainly there are no 
signs that the portable or “peckerwood” 
mill, as it is called down here, is quitting. 
Mr. Dubuisson mentioned a personal ex- 
perience that illustrates the trend of land 


values. He owned a tract of land that he 
had been trying for twenty years to sell, 
He would have taken $1,500 for it but could 
find no buyer. Just recently he sold it for 
more than ten times that figure. This was 
a case where early disappointment had a 
happy outcome. 


Keeping the Yard in Good Order 


Groton, N. Y., May 11.—A. H. Webster, lum- 
ber retailer of this city, believes that a clean, 
well-kept yard is absolutely essential not only 
for the safety and success of the business, but 
for the morale which it instills in the employees. 
Just how he puts this policy into effect is told 
by Mr. Webster in a statement to the AMERICAN 
LUMBERMAN as follows: 


The greatest efficiency of salesmanship can be 
attained only through well arranged, clean stocks, 
and by keeping the office, sheds and warehouse at- 
tractive in appearance both inside and out. The 
methods which we employ in accomplishing this 
are very simple and inexpensive. 

Our yard foreman supervises the care of our 
plant, and he has delegated one man to care for 
the mill and shop, another who has charge of all 
floors, another who has charge of the ground, and 
still another who looks after the barns, garage and 
the apartment house occupied by our men. These 
caretakers are not specially employed for that pur- 
pose, but these duties are a part of their responsi- 
bility, and the necessary work is done as oppor- 
tunity permits. 

We have fourteen buildings on our plant. Prac- 
tically all of our lumber is under cover, making 
it easy to take care of and always attractive 
and in a salable condition, so that we do not at 
any time have any dead or unsalable stock. 





Dealer 


CoLuMBUs, OHIO, 
ma May 11.—At the Ohio 
Builders’ Show re- 
cently held in this 
city, the H. C. Creith 
Lumber Co. put on a 
display of its materi- 
als that held the spot- 
light of public atten- 
tion for nearly every 
hour of the show. This 
was the first Builders’ 
Show ever held in Co- 
lumbus and it at- 
tracted thousands of 
interested people from 
Columbus and nearby 
places and from towns 
all through central 
Ohio. The exhibits 
numbered more than 
one hundred. 

The Creith display, unique in every respect 
and admittedly the outstanding feature of the 
show, was set upon the stage of the huge Me- 
morial Hall, which served excellently to accom- 
modate the crowds of 
people who were in 
attendance each after- 





H. C. CREITH, 
Founder and 
President 


Makes Striking 


doors, frames, windows, trim, stairs, mantels, 
china cases, dining alcoves, kitchen cabinets, 
medicine cases, built-in dressing tables and tray 
cases, and all other items of interest to the po- 
tential builder. 

The large stage curtain was left down each 
evening until 8:15, when the entertainment 
started. Different acts and features were put on 
each night, of course taking place on the 
stage, directly in front of the Creith exhibit. 
When the entertainment was over the people 
were invited to go up on the stage and go 
through the Creith display. The invitation, 
though, was hardly necessary, for the people 
immediately thronged to the stage and the 
Creith exhibits were examined by nearly all 
who attended the show. Literature was dis- 
tributed, and representatives of the products 
featured were on hand to aid members of the 
Creith organization in explaining the materials 
to the interested visitors. 

The H. C. Creith Lumber Co. is among the 
more progressive retailers of building materials 
in Ohio. The senior member, H. C. Creith, is 
an old-timer in lumber circles, having been en- 
gaged in the wholesale business for the 








Display 


greater part of his 
life. In 1922 the re- 
tail business was or- 
ganized, and Ardis 
Creith, the junior 
member of the firm, 
entered the business 
from Ohio University. 
A fine new office and 
warehouses were built, 
and through intensive 
promotional work and 
intelligent salesman- 
ship the company 
grew rapidly. Ardis 
Creith now is secre- 
tary and general man- 
ager, in special charge 
of sales. Permanent 
display rooms are 
maintained in the 
Creith office, which is 
termed ‘‘A Place to Shop for a Home.’’ Con- 
tractors and home-builders have a standing m- 
vitation to make these rooms their headquarters, 
a privilege of which they freely avail them- 
selves to the advan- 
tage of all concerned. 





ARDIS CREITH, 
Secretary and General 
Manager 








noon and evening. 
Upon the stage a sort 
of bungalow exterior 
was erected, made up 
of products handled 
by the company. The 
interior space was di- 
vided into rooms, each 
containing standard 
items of the nation- 
ally known Curtis 
woodwork, which is 
sold in Columbus. by 
the Creith “company. ~ 
This woodwork dis- 
play was the most 
complete possible. 
Nearly everything 











that would go into an 
uptodate home was 
shown: Entrances, 


Retailer’s striking display which literally ‘‘held the stage’’ and was center of attraction at recent 
Columbus (Ohio) Builders’ Show 





THE FEELING OF 
INDEPENDENCE which 
one acquires in the 


possession of a home 
cannot be over-esti- 
mated. To know that 
with all of the chances 
which life compels one 
to take, and the un- 
certainties which the 
future may hold, that 
there is a haven of 
rest and shelter which 
is yours, and which 
no landlord can take 
from you, instills a 
sense of security and 
a feeling of independ- 
ence known only to 
the man who is so for- 
tunately placed. 
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Retailers Conduct Effective Local Trade 
Extension Campaign 


Saginaw, Micu., May 11.—‘‘ Lumber started 
Saginaw, and now it is meeting the ever-increas- 
ing demand of the city in its steady growth in 
population by furnishing the materials that play 
a big part in making attractive and comfortable 
homes.’ This striking and truthful statement 
is quoted from a full-page advertisement ap- 
pearing in a local daily newspaper over the sig- 
natures of a group of local lumber retailers. 
Indeed, it may be said to be the keynote, not 
only of that particular advertisement, but of 
the series of which it is a unit. 


An interesting story lies back of the rather 
unusual series of advertisements boosting home 
building, and in particular, the use of lumber as 
the best of all materials for homes, that have 
been appearing in the local daily newspaper dur- 
ing the last few months, sponsored by members 
of the Saginaw Retail Lumber Dealers’ Credit 
Association. Because of the logical and con- 
vincing character of the subject matter of these 
advertisements, the large space employed and 
the attractive typographical display, they have 
aroused a great deal of interest throughout this 
section in lumber circles and all others directly 
or indirectly related to home building. 


Until this codperative advertising campaign 
was planned and put into execution the adver- 
tising of local lumbermen had been more or 
less spasmodic and individualistic. It was felt 
by some that by combining efforts it would be 
possible to make a distinct impression upon the 
community. Accordingly a campaign was laid 
out that contemplated the use of full pages and 
half pages in the local daily paper at frequent 
intervals, and these plans have been carried out 
during the last few months in a way that has 
justified the wisdom of the course. Commenting 
upon the campaign, Frank A. Picard, secretary 
of the Saginaw Retail Lumber Dealers’ Credit 
Association, says: ‘‘We believe this present 
advertising has helped to solidify the spirit of 
codperation that exists among the Saginaw re- 
tail dealers. We hope to get all the lumber 
concerns on one page, unitedly boosting the 
idea of ‘Build with Lumber,’ and in that way 
boosting their own business.’’ 


One of the earliest full-page advertisements 
in the campaign was headed ‘‘ Better Homes 
and the Lumber Industry,’’ this caption being 
followed by a well-reasoned argument as to why 
every family should own its home, and showing 
also that the lumber industry as a whole, and 
particularly the lumber dealers of Saginaw, 
have played their parts in furthering the move- 
ment for more and better homes. 


Another striking advertisement of the series 
was semi-historical in character, harking back 
to the birth of the lumber industry in this sec- 
tion of the country. This advertisement was 
headed, ‘‘Lumber is still King in Saginaw,’’ 
the text reading as follows in part: 


More than a century ago the Saginaw valley 
first echoed to the ringing blows of an axe wielded 
by a white man. Louis Campau made his way 
along the shores of the Saginaw River in 1816 and 
eventually established a trading post. The pine 
that grew abundantly in the valley at that time 
gave the first impetus to the city of Saginaw. Men 
gtew wealthy from the timbering operations that 
gave this city its birth and started it on its steady 


growth. In time explorations revealed other great 
resources with which the valley was blessed, and 
as the pine became more scarce these new dis- 
coveries sustained the city and inspired its further 
growth. Sawmills disappeared from the banks 
of the river and men began to say that the day of 


lumber’s importance to Saginaw was nearing its * 


end. But they were wrong. Lumber is as impor- 


tant to Saginaw today as it ever was, only now, 
instead of being the source of the city’s wealth, it 
is needed to provide shelter for the rapidly grow- 
ing population that is finding its confidence in the 
future of the community well justified. Lumber 
continues to be the principal building material 
used in Saginaw in the construction of homes and 
is used also, to a large extent, in business build- 


ings and factories. Lumber started Saginaw to its 


“Lumber 


Is Still 
King” 





This cut and slogan headed one of the ads 


place in the sun and now lumber is meeting the 
needs of the city in its steady growth in population 
and prosperity. Lumber continues, with undimin- 
ished glory, to preside over the destinies of the 
valley.” 

Deserving of special mention, also, was an ad- 
vertisement occupying a full page and headed 
‘<Lumber is The Superlative Material for Home 
Construction.’’ This advertisement quoted 
parts of an address delivered by Professor Earl 
Jay Glade, of the University of Utah, at the 
annual institute of the Western Retail Lumber- 
men’s Association at Portland, Ore., last Febru- 
ary, on the subject ‘‘Why Build Houses of 
Wood?’’ 


{[Nore: The address referred to, which was 
printed in full in the February 27, 1926, issue 
of the AMERICAN LUMBERMAN, will be found 
very helpful as a source of ‘‘copy’’ suggestions 


for group or individual advertising by retailers 
along the line of demonstrating the superiority 
of wood for the construction of homes.— 
EDITor. | 

One of the best ads of the series had the 
curiosity-provoking caption, ‘‘ What’s the Sense 
of Owning a Home?’’ This advertisement 
frankly meets the issue and answers it without 
evasion or camouflage, plainly stating that home 
owning involves sacrifice, but that it is worth it. 
The text of this advertisement is as follows: 


It costs money to build a home. And sometimes 
it calls for the making of little sacrifices; the giv- 
ing up for a time of certain little pleasures that 
cost money; possibly the delay of a year or two 
in the ownership of a motor car! It is an under- 
taking that requires “backbone,” “sand,” deter- 
mination on the part of the men and women who 
go into it. Then what’s the sense of doing it— 
especially when it is sometimes easier to just keep 
on renting? 

Why do worth while men and women long for a 
family of youngsters? The price is high—in sacri- 
fices, denials and inconvenience. But the happy 
fathers and mothers pay willingly, gladly—and are 
rewarded with Happiness. 

It is just the way of this good old world—just 
one of the beautiful and inspiring things of life— 
that the right sort of women and men have the 
courage to pay for and to protect the two best 
things of all—children and a home. 


The lumber firms coéperating in this cam- 
paign in alphabetical order are: Bliss & Van 
Auken Lumber Co., Booth & Boyd Lumber Co., 
Central Lumber Co., Estate of Edward Ger- 
main, Furstenberg Bros., Kerry & Way Lumber 
& Manufacturing Co. and the Strable Lumber & 
Salt Co. 





Identify Wood from Ancient Boat 


Mapison, Wis., May 10.—A piece of wood 
from a barge or yacht of ancient Rome has re- 
cently been identified by the wood technolo- 
gists of the Forest Products Laboratory here as 
a species of spruce. The specimen identified 
was recovered from Lake Nemi, near Rome. The 
timber from which it was taken is in the mu- 
seum of the American Academy of Fine Arts at 
Rome, the identification being requested by an 
American friend of the director of that insti- 
tution. 

Microscopic examination of the fragment 
from the old yacht showed the presence of nor- 
mal resin ducts, a circumstance which at once 
indicated that it must be either pine, spruce, 
larch or Douglas fir. Other microscopic char- 
acteristics in the annual growth rings, which 
were still visible, fixed the identity of the wood 
as a species of spruce. 

Lake Nemi, still famous for its beauty, was 
a fashionable resort of Roman nobles at the 
time of Caligula, about 40 A. D., as well as the 
site of an ancient temple of Diana, a fact which 
caused it to be called ‘‘the mirror of Diana.’’ 


It is probable that the yacht fragments re- 
cently recovered have been submerged for 1,500 
to 2,000 years. Several other ancient pleasure 
craft have been raised from the same lake. Two 
of these, now displayed in museums, are over 
300 feet in length. 





Today, more than ever before, beautiful homes of wood construction, embodying 
the finest American architectural traditions, are being built in every locality, ample 
evidence, we believe, that lumber is still king of all building materials 


—From an advertisement of the Saginaw (Mich.) lumber dealers 
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News and Business Ideas for Retailers 


New Office Wins Much Praise 


MILL VALLEY, CALIF., May 8.—T. J. Sewell, 
president of the Mill Valley Lumber Co., is 
receiving many compliments from visitors to 
the company’s new offices, which undoubtedly 
are among the most attractive and uptodate to 
be found anywhere in northern California. 

Entering the building one is impressed with 
the spacious quarters, as well as the abundance 
of light and the simplicity and good taste shown 
in the design of the structure and its furniture. 

The main office is paneled in redwood, finished 
with a driftwood stain. In this office is a spe- 
cially designed counter, desk, table and bench. 
The counter, which measures 11 feet in length, 
is deserving of special mention because of the 
top having five sections, each containing sam 
ples of different kinds of finishing wood. The 
sections show the following specimens of white 
oak: Common, select plain, clear plain and 
quarter-sawed. The fifth section is of red oak. 
Between the various sections are strips of red 


cherry and maple. The entire counter was man- 
ufactured in the company’s own mill. 

The main office is floored in Philippine ma- 
hogany, and Mr. Sewell’s private office is floored 
with the same wood, the walls having redwood 
panels finished in natural color. 

Company Enlarges Its Facilities 

MICHIGAN City, IND., May 10.—In order to 
take care of its increasing business the Michi- 
gan City Lumber & Coal Co. has purchased 
from the Freeman estate a lot immediately north 
of the present company building, and leased 
property from the Monon railroad for expan- 
sion purposes. A new spur will run from the 
Michigan Central and Monon tracks to the new 
lumber shed. Manager C. F. Flym says the 
contemplated addition will put the Michigan 
City company in a class with some of the largest 
lumber firms in the middle West. Mr. Flym 
is looking forward to a boom in the building 
trade in a few weeks. 





and flowers. In front of 


This Week’s “Timely Tip” 
Beautifying the Lumber Yard with Shrubs 
and Flowers 


{Knowing that Charles Smith, jr. & Sons, lumber retailers at Mount 
Vernon, Ind., had been planning to make a start this spring at beauti- 
fying their yard with shrubbery and flowers, the AMERICAN LUMBERMAN 
asked them to tell its readers this week just what they have been doing, 
to which request they kindly replied as below, and sent a diagram from 
which the accompanying sketch was made.] 

“We appreciate very much your interest in our effort to beautify 
our lumber yard. We did not do very much this year, but intend 
to add a little each year until we get just what we want in shrubbery 





our large lumber shed, 


2"* STREET 





facing Second Street, we 
have planted four box- 
wood trees and made two 
small flower beds. On 
the east side of this build- 
ing we have planted along 
the full length hardy spi- 
rea, and along the Mill 
Creek bank, to the east 
of the same building, we 
have planted hollyhocks, 
cornflowers, and other 
varieties. Along the en- 
tire length of the east side 


swEO 


















————<$_—— 
A-BOXWOOD TREES 
6 FLOWER BEDS. 
C-HARDY SPIREAS . 
D-IRIS. 


E-HOLYHOCKS 
_CORMPLOWERS ETC. 





SHED 





MILL 











+ on ae 








of the planing mill we 
red-bud and dogwood trees. 


shrubbery.” 


Co., Cairo, Ill. 


retail lumber yards. 





have planted iris. We plan to plant along the creek bank next spring 
Of course some of our plants die, but 
we intend to keep on trying until we get a good stand of flowers and 


Other retail lumber concerns that come readily to mind as having 
beautified their establishments with shrubbery and flowers, stories and 
pictures of which have appeared in these columns from time to time, are: 
Temple Lumber Co., Houston, Tex. ; Federal Lumber Co., Denver, Colo. ; 
John J. Demarest, Closter, N. J.; Shreveport Long Leaf Lumber Co., 
Shreveport, La.; Burgess & Sons, Cresco, Iowa, and P. T. Langan Lumber 


What are you doing along this line to make your yard attractive? 
The AMERICAN LUMBERMAN will be glad to receive photographs and de- 
scriptions showing plantings of flowers, shrubs and trees; flower beds, 
lawns, grass plots or any other landscape gardening in connection with 


Watch for next week’s “Tip” 








Timely Idea Book for Retailers 


New Or.ueans, La., May 10.—Demand for 
the handsome new booklet entitled ‘‘ Beautify- 
ing the Home Grounds’’ published by the 
Southern Pine Association has been so great 
that a second edition of 25,000 copies has been 
ordered. 

The popularity of this book is due to its 
appeal to home owners, retail lumber dealers, 
carpenters, builders, landscape gardeners and 
others throughout southern pine consuming ter- 
ritory, many of whom have commended it highly 
as being one of the most useful and complete 
collections of designs and ideas for adding to 
the general attractiveness of the home that has 
ever been published. 

‘‘Beautifying the Home Grounds’’ contains 
336 drawings, designs and photographs of per- 
golas, trellises, lattice fences, gates, doorway 
and entrance arches, driveway arches, summer 
houses and garden furniture. For each of these 
features of home beautification, the booklet con- 
tains a number of photographs, designs and 
working drawings, with suggestions as to how 
they may be applied in the most attractive and 
effective manner. 

The booklet also contains directions for the 
construction of all these features, painting sug- 
gestions, sizes and grades of lumber to be used, 
and other recommendations for building the 
various designs. 


Will Build New Office and Shed 


OssINING, N. Y., May 10.—The Schotte-Lane 
Lumber & Supply Co. (Inc.) just now is en- 
gaged in improving a large site at Pleasantville 
Road and Croton Avenue, where it will conduct 
a general retail business in lumber and build- 
ing materials. Improvements will include an 
uptodate office building and a lumber shed 126 
feet long, 18 feet wide and 20 feet high. 

B. K. Schotte, of Amsterdam, is president of 
the new concern, and K. D. Schotte, also of 
Amsterdam, is vice president. Ralph Lane is 
secretary-treasurer. The Messrs. Schotte have 
been engaged in the retail lumber business at 
Amsterdam for a number of years and Mr. Lane 
has been associated with prominent wholesale 
distributers. 


Intelligent Salesmanship Is Need 


MINNEAPOLIS, MinN., May 11.—Creation of 
desire to ‘‘own your own home’’ with the same 
appeal as ‘‘own your own car’’ is one of the 
problems confronting lumbermen, according to 
Ray E. Saberson, who is associated with the 
Weyerhaeuser interests. Speaking before the 
Minneapolis Retail Lumber Salesmen’s Associa- 
tion at its regular bi-monthly dinner Monday 
night, Mr. Saberson said that if salesmen 
would build the same background for home 
ownership as has been built by the automobile 
sales forces the automobile would not be as 
great a competitor for expenditures by the head 
of the family. 


Intelligent salesmanship is one of the outstand- 
ing needs of the lumber industry today, Mr. Sa- 
berson said. The question of production is a mat- 
ter of machines and the cost of production is de- 
creasing constantly. The question of distribution 
is not a matter of machines but of men, and dis- 
tribution costs are increasing constantly. What 
through the years we have saved in production 
costs we have lost through growing distribution 
costs. If we could produce customers as fast a8 
goods, we would have no problem. 

But everyone agrees that something is wrong 
with the lumber industry. A trade journal sent 
out telegrams to manufacturers and distributers 
asking them to wire back what in their opinion 
was the outstanding needs of the industry. The 
editors buried a certain two-word reply in the maze 
of answers published. It should have been placed 
at the top of the list. This wire said that the 
greatest need of the lumber industry was: “Intelli- 
gent salesmanship.” 

There is a real way to make men and women 
wish to own their own homes. Automobile adver- 
tising has stealthily built up a background until 
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everywhere conversation turns sooner or later to 
the subject of this, that, or the next car. 

How do lumber and building material interests 
try to mold public opinion in the direction of home 
ownership? By advertising a certain shingle, a 
certain insulation, a certain brand of millwork, a 
certain type of lumber, flooring and a hundred and 
one other items that go into construction of a 
house. 

It would be just as sensible for Henry Ford to 
advertise hub caps and nuts and bolts and other 
items that make a car as to advertise the compo- 
nent parts of a house rather than the entire house. 

Mr. Saberson’s suggestion to lumber sales- 
men was this: ‘‘Forget about high-pressure 
salesmanship. It went out of style with the 
end of the war. Get down to honest-to-God 
common sense. Intensive, intelligent salesman- 
ship is the solution of our problem.’’ 

Sea aEBBEaABS 

PATHOLOGISTS OF the United States Depart- 
ment of Agriculture, in their studies, have 
found that there are fifty-two different kinds of 
disease which the oak tree must combat in order 
to live. 


Lumber Firms 


BIRMINGHAM, ALA., May 10.—During a very 
successful three days’ codperative sale, in which 
local lumbermen took a prominent part, goods 
to the amount of $2,000,000 were sold at Ensley, 
a city of but 35,000 people situated in the 
Birmingham industrial district. The merchants 
and other public spirited citizens who planned 
and sponsored the event are elated with the 
results achieved. 

The sale was held under the auspices of the 
Ensley Merchants & Associated Business Men, 
an organization made up of merchants, manu- 
facturers, professional men, mechanics and citi- 
zens in every walk of life including a number 
of prominent women. While this organization 
planned and supervised the sale as a whole, the 
individual firms conducted their own sales. 

A full page advertisement in the Birmingham 
Age-Herald headed ‘‘Buy Your Building Ma- 
terials During Ensley’s Great Million Dollar 
Sales Days,’’ the space being subscribed by five 
local lumber firms, attracted widespread atten- 
tion and brought good results. 

Prior to the sale a big banquet was held, 
attended by several hundred merchants, pro- 
fessional men, bankers and others. It was here 
that the plans for the sale were formulated 
and agreed upon. School teachers, ministers, 
members of women’s clubs and other civie or- 
ganizations gave their services in one big co- 
operative effort to make the sale a success. 

The event was styled ‘‘Ensley’s Million 
Dollar Sale,’’ it being the intention to sell one 
million dollars’ worth of goods in three days. 
Even the biggest boosters in Ensley were most 
agreeably surprised when the total receipts 
were added up and it was found that the goal 
was not only reached but doubled. 

On the morning of the first day of the sale 
there appeared in the morning newspaper a 
20-page section devoted exclusively to ‘‘Ens- 
ley’s Million Dollar Sale.’’ This section ex- 
plained what the sale was and carried several 
short writeups of Ensley’s industrial plants. 
But the greater part of the section was taken 
up with advertisements of the merchants co- 
operating in the sale, including the lumber 
group already referred to. About 40,000 of 
these newspaper sections were printed and circu- 
lated along with the regular edition. 

During the sale the streets were decorated 
with flags, bunting and large signs, boosting 
the sale. The stores all had attractive window 
displays, and in most of them the price of every 
article was shown in large figures on tags. 

The stores were attractively decorated inside 
and out. During the afternoons of the sale days 
a brass band paraded the streets. A number 
of handsome prizes were awarded, including an 
automobile. The crowds were not unusually 
large, but from early morning until closing time 
at night there was a constant and continuous 
flow of customers into and out of the stores. 

The expense of the sale was less than one- 
quarter of one percent of the amount of goods 


Snow Fence Program in Minnesota 


MINNEAPOLIS, MINN., May 11.—Nearly 1,000,- 
000 feet of snow fences will be built in Minne- 
sota this year, affording here a large outlet for 
lumber. Preparations now are being made by 
the State highway department and common ¢ar- 
rier motorbus operators who cover routes in 
virtually all parts of the State to begin build- 
ing snow fences at once. The mileage of protec- 
tion against snow drifts will be doubled in this 
State this year. It is in connection with keep- 
ing Minnesota’s roads open in the winter. Here, 
then, according to lumber manufacturers and 
wholesalers, the automobile is helping the lum- 
ber industry. Because of the large increase 
in automobile ownership, there is insistent de- 
mand, according to Commissioner C. M. Bab- 
cock, of the highway department, for open 
roads in the winter. Construction of snow 
fences is one of the greatest protections against 
blockaded roads and economical in the end. 

The State highway department this week 
called for bids on 700,000 feet of snow fence 


sold. This was prorated among the merchants, 
according to the size of their stocks and the 
amount of their sales. 

D. Trucks, president of the Ensley Merchants 


which is to be built at once. In Minnesota in 
1925 the legislature passed a law licensing 
common carrier motor buses and one of the pro- 
visions is that they must give 12 months’ serv- 
ice. The result is that the large companies op- 
erating motor buses over the highways are 
building their own snow fences in many sec- 
tions where they operate off the trunk highways 
which are to be kept open by the State high- 
way department. The estimate is that the 
private corporations will build at least 300,000 
feet of snow fence this year. This, coupled with 
the work of the State highway department, will 
mean that Minnesota will have 1,000,000 feet 
of new snow fence to cope with the snow next 
fall. An enormous amount of lumber will be 
required for this work. The highway depart- 
ment, alone, when the construction work is 
completed, will have nearly 300 miles of snow 
fence in Minnesota. 

‘“ By letting the contracts now we are able to 
get lower prices than if we waited until fall 
and at the same time we assure early delivery 
for prompt construction,’’ Mr. Babcock said. 


Co-operate in Big Booster Sale 


& Associated Business Men, says that advertis 
ing had much to do with the phenomenal success 
of the sale, but that codperation was an even 
greater contributing factor in that success. 
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The song of the saw—the ringing echo of 
the carpenter’s’ hammer—the whirr of the 
engine that motivizes the hoisting dérrick- 
all tell impressively of progress. Now is the 
time for building. It is the season when 
weather conditions are most favorable. 
You who are adding to the value of your 
city by construction are in the market for 
materials. You want the best obtainable 
‘—you want to negotiate with individuals 
and organizations whose record is one of 












uy Your Building Materials 
aN from Ensley’s Progressive Dealers Ke 


Zig. During Ensley’s Great ge 


Million Dollar Sales Days 


Thursday, Friday and Saturday 
April 29th, 30th and May Ist 


Everything You Need Is Available 
in Ensley-and the Prices are Right 


In True Civic Spirit The Following 
Ensley Dealers in Building Materials 
Have Subscribed to This Page! @ 


Estes Lumber Co. 
Scott Lumber Co. 


Superior Lumber Co. 


Ensley Lumber Co. 
Propst Lumber Co” 


MEMBERS OF 


Ensley Merchants and 
Associated Business Men 






honesty and fair dealing coupled with serv- 
ice that is dependable. YOU CAN GET 
ALL OF THESE BY BUYING FROM 
THE BUILDING MATERIAL DEAL- 
ERS OF ENSLEY! Every penny invested 
in ENSLEY is invested FOR Ensley. 
Sow your dollars in Ensley’s commercial 
soil and you will reap a harvest of divi- 
dends exprcssed in terms of satisfacion— 
honest values and general community 


prosperity. 








Boys 





TREN SE mmm - 
Reduction of a full-page newspaper advertisement, showing how Ensley (Ala.) retatlers took 





advantage of the ‘‘ Million Dollar Sales Days’’ celebration to boost for building 
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April Building Contracts Show Slight Drop— 
New Four-Months’ Record Set 


The volume of construction commitments had 
a slight drop in April, according to the monthly 
report of the F. W. Dodge Corporation, just 
issued. Contracts awarded last month in the 
37 States east of the Rocky Mountains (which 
include about 91 percent of the total construc- 
tion volume of the country) amounted to $570,- 
613,600. There was a decrease of nearly 5 per- 
cent from the preceding month, and the increase 
over April of last year was less than 1 percent. 
The spring peak of contracts usually comes in 
April, but apparently was reached in March 
this year. 

Included in last month’s records were the fol- 
lowing important items: $265,331,000, or 46 
percent of all construction, for residential 
buildings; $89,333,000 or 16 percent, for com- 
mercial buildings; $79,227,400, or 14 percent, 
for public works and utilities (mainly civil 
engineering projects); $45,652,800, or 8 per- 
cent, for industrial buildings; and $38,480,200, 
or 7 percent, for educational buildings. 

Total building and engineering contracts 
awarded during the first four months of 1926 
have amounted to $2,015,551,300, the largest 
amount yet recorded for the first four months 
of any year. The increase over the first four 
months of 1925 has been 20 percent. At the 
end of March this year was 30 percent ahead of 
1925, Outside of New York City (which is now 
95 percent ahead of last year) the increase to 
the end of April was 8 percent. 

Contemplated new work reported for the 37 
eastern States last month amounted to $912,- 
982,100, which was a decrease of 11 percent 
from the amount reported in March and an in- 
crease of 16 percent over the amount reported 
in April of last year. 


New York State and Northern New Jersey 


April construction contracts in New York State 
and northern New Jersey amounted to $170,992,- 
700. This was a 9 percent increase over March 
of this year and a 30 percent increase over April 
of last year. Included in last month’s record 
were: $95,314,400, or 56 percent of all construc- 
tion, for residential buildings; $39,045,800, or 23 
percent, for commercial buildings; $12,479,900, or 
7 percent, for educational buildings; $8,327,500, 
or 5 percent, for industrial buildings; and $5,226,- 
200, or 3 percent, for social and recreational 
projects. 

Building and engineering work started in the 
district during the first four months of 1926 
amounted to $628,965,400, being an increase of 61 
percent atove the figure for the corresponding 
period of last zeae. 

Contemplated new work reported in April 
amounted to $233,051,400, which was 3 percent 
less than the amount reported in March, but 39 
percent more than the amount reported in April 
of last year. 

New England 


Building and engineering contracts awarded in 
New England during April amounted to $44,266,- 
000. There were increases of 28 percent over 
March, 1926, and of 11 percent over April, 1925. 
Analysis of last month's record shows the follow- 
ing important items: $20,795,300, or 47 percent 
of all construction, for residential buildings; 
$6,309,200, or 14 percent, for industrial buildings: 
$5,757,000, or 13 percent, for commercial build 
ings; $2,972,900, or 7 percent, for public works 
and utilities; $2,607,000, or 6 percent, for educa- 
tional buildings; and $2,409,000, or 5 percent, for 
social and recreational projects. . 

New construction started in New England dur- 
ing the first four months of this year reached a 
total of $124,118,900, as compared with $123,201,- 
900, for the first four months of 1925. 

Contemplated construction planned for this dis- 
trict, as reported in April, amounted to $65,355.- 
500, which exceeded March by 35 percent, and 
April, 1925, by 11 percent. 


Middle Atlantic States 


The total volume of construction contracts let 
in the middle Atlantic States (eastern Pennsyl- 
vania, southern New Jersey, Maryland, Delaware, 
District of Columbia and Virginia) during April 
amounted to $56,713,600. This figure shows de- 
creases of 18 percent from March, 1926, and of 5 
percent from April of last year. The more im- 
portant items in the April record were: $28,352,- 
300, or 50 percent, of all construction, for resi- 
dential buildings; $8,308,700, or 15 percent, for 


public works and utilities; $7,727,800, or 14 per- 
cent, for commercial buildings; $3,944,700, or 7 
percent, for educational buildings; $3,244,300, or 
6 percent, for social and recreational projects, and 
$2,412,900, or 4 percent, for industrial buildings. 

The first four months’ construction total for the 
middle Atlantic States was $187,355,200, being an 
increase of 4 percent over the corresponding four 
months of last year. 

Contemplated construction projects were re- 
ported for the district in April to the amount of 
$91,230,600, a decrease of 24 percent from March 
and of 1 percent from April, 1925. 


Pittsburgh District 


Construction started last month in the Pitts- 
burgh district (western Pennsylvania, West Vir- 
ginia, Ohio and Kentucky) amounted to $61,853,- 
600. The decrease from March was 19 percent; 
from April of last year, 37 percent. Included in 
the April record were: $25,660,800, or 41 percent 
of all construction, for residential buildings; $13,- 
013,000, or 21 percent, for public works and 
utilities ; $6,495,700, or 11 percent, for commercial 
buildings ; $4,140,500, or 7 percent, for industrial 
buildings, and $4,000,000, or 6 percent, for mili- 
tary and naval buildings. 

During the first four months of 1926 there has 
been $233,818,300 worth of new construction 
started in the Pittsburgh district, compared with 
$289,446,800 in the first four months of 1925, the 
decrease being 19 percent. 

Contemplated new work reported for this dis- 
trict in April amounted to $83,331,600, being a 
decrease of 32 percent from the amount reported 
in March and of 11 percent from the amount 
reported in April of last year. 


The Central West 
Construction contracts awarded during April in 
the central West (Illinois, Indiana, Iowa, Wiscon- 
sin, Michigan, Missouri, Kansas, Oklahoma and 





Total building and engineering 
contracts awarded during first 
four months of 1926 


$2,015,551,300 


—the largest total for the first 
four months of any year, and 20 
percent greater than for the same 


period of 1925. 











Nebraska) amounted to $126,448,000. There were 
decreases of 3 percent from March, 1926, and 20 
percent from April, 1925. 

The more important items of the April building 
record for the central West were: $50,095,100, 
or 40 percent of all construction, for residential 
buildings; $29,256,900, or 23 percent, for public 
works and utilities; $15,496,800, or 12 percent, 
for commercial buildings; $10,106,300, or 8 per- 
cent, for industrial buildings ; $9,555,600, or 8 per- 
eent, for educational buildings; and $7,063,600, 
or 6 percent, for social and recreational projects. 

Construction started in the district during the 
past four months, amounting to $420,969,200, has 
decreased 1 percent below the corresponding period 
of 1925. 

Contemplated new work reported for the district 
in April amounted to $270,425,600, which was a 
decrease of 1 percent from the amount reported in 
March, 1926, but was an increase of 42 percent 
over the amount reported in April of last year. 


Southeastern States 


Construction started last month in the south- 
eastern States (the Carolinas, Georgia, Florida, 
Tennessee, Alabama, Mississippi, Arkansas and 
Louisiana) reached a total of $80,593,500. The 
decrease from March was 7 percent, but there was 
an increase of 59 percent over April of last year. 
Included in the April record were: $33,083,200, 
or 41 percent of all construction, for residential 
buildings ; $16,902,200, or 21 percent, for public 
works and utilities; $11,700,900, or 15 percent, 
for commercial buildings; $9,261,200, or 11 per- 
cent, for industrial buildings; and $4,662,600, or 
6 percent, for educational buildings. 


Construction started in the southeastern States 
during the past four months has totaled $318,150,- 


100, being an increase of 68 percent over the figure 
for the corresponding four months of 1925. 

Contemplated new work reported for the district 
last month amounted to $123,366,800, being a de- 
crease of 25 percent from the amount reported in 
March, 1925, as well as a decrease of 15 percent 
from the amount reported in April of last year. 

The Northwest 

Building and engineering contracts were awarded 
last month to the amount of $11,385,700 in the 
Northwest (Minnesota, the Dakotas and northern 
Michigan). This was a decrease of 6 percent from 
March, 1926, but an increase of 25 percent over 
April of last year. Last month's record included: 
$4,663,600, or 41 percent of all construction, for 
residential buildings; $1,847,600, or 16 percent, 
for public works and utilities; $1,670,600, or 15 
percent, for commercial buildings; $1,132,100, or 
10 percent for educational buildings ; and $966,500, 
or & percent, for industrial buildings. 

New construction started in the district during 
the first four months of this year reached a total 
of $32,772,100, being an increase of 26 percent 
over the figure for the corresponding period of 
1925. 

Contemplated new work reported for the North- 
west in April amounted to $17,871,800, being an 
increase of 8 percent over the amount reported in 
March and of 16 percent over the amount reported 
in April of last year. 

Texas 

Texas had $18,360,500 in contracts for new 
building and engineering work last month. This 
was a decrease of 13 percent from the total of 
March contracts and also a decrease of 11 percent 
from the amount reported in April of last year. 
Last month’s record included: $7,366,300, or 40 
percent of all construction, for residential build- 
ings; $4,128,700, or 22 percent, for industrial 
buildings; $2,287,900, or 12 percent, for public 
works and utilities; $1,438,400, or 8 percent, for 
commercial buildings ; and $1,235,100, or 7 percent, 
for educational buildings. 

Construction started in Texas during the first 
four months of 1926 has amounted to $69,402,100, 
being an increase of 25 percent over the corre- 
sponding period of 1925. 

Contemplated construction projects were _ re- 
ported for Texas in April to the amount of $28,- 
348,800, being a 35 percent decrease from the 
amount reported in March, and a 7 percent in- 
crease over the amount reported in April of last 
year. 


Lumbermen Aid Better Homes Week 


SHREVEPORT, La., May 8.—Lumbermen played 
an important part in the local celebration of 
Better Homes Week, during which there were 
daily demonstrations at a model residence se- 
lected for the purpose, five-minute talks at 
theaters, and other activities for arousing 
greater interest in home-building, home-owning 
and home improvement. The Lumbermen’s 
Club gave the movement hearty endorsement 
and its members lent codperation to the various 
Better Homes Week committees. O. N. Cloud, 
sales manager of the Peavy-Byrnes Lumber Co., 
and W. F. Collie, chief clerk of the Long-Bell 
Lumber Co., were among the five-minute 
speakers. 

**The home is the foundation stone upon 
which our individual, collective and, in conse- 
quence, our national character is established 
and maintained,’’ Mr. Cloud said. ‘‘It is of 
first importance, therefore, that the best of 
everything comprehended in the home plans be 
used. It is equally important that there should 
not be the least compromise about things and 
materials of greatest importance in its estab- 
lishment. From beginning to end, the entire 
plan should be well ordered and of proper pro- 
portions. To insure these ends, expert advice 
is generally necessary.’’ 

Mr. Collie in his talk declared that, ‘‘ A great 
many brainy people are saying that the trou- 
ble with our civilization is essentially a home 
trouble. It is the failure of the home to 
function. We are fast approaching a point 
where we will have no homes, but merely stop- 
ping places between parties, automobile rides 
and dances. Police courts and other arms of 
the law can not possibly do anything for chil- 
dren who have not been trained right in the 
homes.’’ 
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Washington ship canal as viewed from Bryant factory 











Factory where Bryant quality frames are made 


New Trade Mark Features Quality Products 


SEATTLE, WASH., May 8.—Out Fremont way 
the Bryant Lumber Co. has coined a new word, 
which all at onee has taken on the size and the 
shape of a magic name. This word is ‘‘Johi.’’ 
Every builder in Seattle, during the last few 
months, has learned to respect and admire it, 
for it represents practically the final expression 
in Bryant quality frames. Bryant frames go 
all over the United States; and wherever they 
go they carry with them the double circle with 
its splash of red, proclaiming the Bryant 
trade-mark. 

‘‘Johi’’ made its first appearance in Seattle 
last June. According to President Raymond 
L. Gardner, local demand has reached the point 
where the company has some 
trouble in keeping pace with its 
orders. 

‘<Johi’’ was builded into a word 
out of compliment to two of the 
really solid men of the Bryant or- 
ganization—Fred A. Hill, treas 
urer, and J. G. Jonson, superin- 
tendent of the factory. Mr. Jonson 
contributes the ‘‘Jo’’ and Mr. Hill 
the ‘‘Hi,’’ with the result that 
there has been evolved a philolog- 
ical masterpiece that has added 
materially to the name and fame 
of Bryant. 

‘<Johi’’ is now going so strong 
that the frames are receiving rec- 
ognition outside of local bounds. 
H. J. Wells, secretary of the McLeod Sash & 
Door Co., Vancouver, B. C., has written as 
follows to the Bryant Lumber Co.: ‘‘ There is 
no question in our mind that you are making 
a wonderful frame, and one which should merit 
the good will of both dealer and consumer. We 
shall certainly keep your catalog and discount 
sheet before us, and in all probability we shall 
be calling on you again in the very near future.’’ 


In Retrospect 


There is an interesting story back of the 
present status of refined manufacture by the 
Bryant Lumber Co. Since 1900 the organiza- 
tion has been engaged in manufacturing mill- 
work. The first fifteen years of this period the 








company worked exclusively from architects’ 
details, and furnished the millwork on some of 
the most pretentious homes and business build- 
ings in the Pacific Northwest. About ten years 
ago the company organized for quantity pro- 
duction, specializing in frames and _ interior 
trim, along standardized lines, knowing that a 
better article could be produced in quantity 
and at less cost than is possible under the old 
detail system. On this point, Mr. Hill says: 
‘*With the opportunity to observe the good 
points in frames as designed by our leading 
architects, and with actual experience, we be- 
lieve that we have developed in our new ‘ Johi’ 
type of frame an article superior to anything 





frames, and in exact proportion to the stand- 
ardized article there is an increase in produe- 
tion. The company is convinced that when its 
operation is centered on standard frames the 
daily output will automatically increase from 
50 to 60 percent, without any trouble what- 
ever and at negligible added expense. 

The Bryant lumber mill is running one shift, 
and is cutting 150,000 feet in eight hours. 
While Bryant quality frames are sold all over 
the United States, a considerable portion of the 
lumber output is absorbed locally. During last 
week a Bryant truck took on its usual load for 
local delivery, and toiled heavily up the grade 
to the highway along Westlake Avenue. The 
load consisted of two pieces only, 
one balanced on either side of the 
big carrier. They were timbers 
for a new building in the business 
district, and they measured 12x36 
with a length of 40 feet—a fetch- 
ing sample of ‘‘Bryant quality’’ 
in sclect commons. 

The Bryant plant is easily the 
largest manufacturing concern on 
Fremont Avenue, where it covers 
a site of nine acres fronting on 
the Lake Washington ship canal, 








Two Bryant timbers make a truck load 


heretofore attained in fir window frames.’’ 

It is pointed out that the inside lining fur- 
nished with ‘‘Johi’’ frames keeps the jambs 
(pulley stiles) absolutely straight, thus per- 
mitting close-fitting and at the same time free- 
running windows. This inside lining also 
provides a substantial plaster ground of ample 
width, thereby insuring straight walls and 
close fitting of inside trim, especially at outer 
edge of the casing where it comes in contact 
with the plaster. This feature is exclusive in 
Bryant frames—one which the company states 
appeals to architects and builders, who will 
readily recognize its real value. 

More and more the Bryant Lumber Co. is 
tending toward standardized production of 





View of office and home of ‘‘Johi’’ 











making the concern both a rail 
and cargo proposition. The water- 
way at this point is spanned by 
the Fremont bridge, so that the 
location is ideal from whatever 
standpoint it is considered. 


Mine Timbers and Ties for Export 


KELSO, WASH., May 8.—The sawmill of Ames 
& Ayers is cutting an order of 100,000 feet of 
8x12- and 10x10-inch red fir mine timbers to be 
used in the sulphide mines at Piri, Australia. 
The timbers will be rafted down the Cowlitz 
River and loaded aboard the steamship General 
Smuts at the Long-Bell dock. The mill is also 
cutting 250,000 feet of ties for India, which will 
be rafted to St. Helens, Ore., to be creosoted and 
loaded for India. 





Mill of Bryant Lumber Co., showing portion of waterfront 
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Hardwoods Moving in Better Volume 


More Hardwood Mills Curtail 

MEMPHIS, TENN., May 10.— Seventy-seven 
mills throughout the southern hardwood pro- 
ducing territory have adopted the 50-hour week 
plan of operation and closed down on last Satur- 
day and Sunday for the first time. Other mills 
are believed to be observing this same plan. The 
majority of operators say that they expect to 
keep up the 5-day plan until next October. 
Hardwood mills that are reported down and 
which will remain down until October, are: 

Mark H. Brown Lumber Co., one mill; Missis- 
sippi Valley Hardwood Co., two mills; Baker 
Mathews Lumber Co., three mills; Turner-Farber- 
Love Co., six mills; Walter N. Kelley Lumber Co., 
one mili; Houston Bros., three mills; Nickey Bros., 
three mills; Port-Gooch Co., one mill; Williams- 
Vories Co., one mill; Chapman-Dewey Lumber Co., 
three mills; Mclean Hardwood Lumber Co., one 
mili; Memphis Band Mill Co., one mill; Gayoso 
Lumber Co., two mills; Roy O. Martin Lumber 
Co. ,one mill; F. T. Dolley Lumber Co., one mill; 
Mossman Lumber Co., one mill; Rush Lumber Co., 
one mill; R. J. Hackney Lumber Co., one mill; 
James EB. Stark & Co. (Inc.), three mills; Stimson 
interests, three mills; Alexander Bros., two mills; 
McCollum Bros., one mill; EB. L. Bruce Co., three 
mills; J. H. Levenwortbs & Sons, one mill; W. P. 
Brown & Sons, four mills; Hunt, Washington & 
Smith, one mill; Lucas BD. Moore Stave Co., one 
mill; Faust Bros. Lumber Co., two mills; Poinsett 
Lumber Co., one mill; George C. Eheman Co., one 
mill; W. H. York Lumber Co., one mill; Delta Line 
Lumber Co., one mill; Eastman-Gardiner Hardwood 
Co., one mill; 8S. T. Aleus & Co., two mills ; Thistle- 
thwaite Lumber Co., one mill; Frank Duggan, one 
mill; Louisiana Central Lumber Co., one mill; 
Thomas-Proetz Lumber Co., four mills; Hyde Lum- 
ber Co., two mills; FE. Sondheimer Co., three mills; 
George C. Brown Lumber Co., one mill; O. B. Polk, 
three mills. 

Hardwood sales have shown considerable im 
provement during the last week or ten days, 
but prices have not reacted. The Hardwood 
Manufacturers’ Institute figures bear out the 
statement of manufacturers. It is probable that 
it came too late to make any great difference 
in prices. This improvement is no doubt due 
to the opening of spring weather throughout 
the North. The demand from the building 
trades has been unusually good of late, and the 
demand from the automobile group has also 
shown considerable improvement. The demand 
from the funiture group is but little changed. 
The flooring and interior trim plants are buying 
fair quantities of hardwoods. Other branches 
of the building trade are doing more buying 
than are the flooring and interior trim plants. 
The export movement is practically nil. The 
British strike has tied up shipments. Firms 
with export stock cut are simply awaiting de- 
velopments. 

The logging situation is somewhat better as 
the weather has improved. The demand for 
logs, however, is not good, as many mills have 
adopted the 50-hour week. 

Fred D. Beneke, secretary Mississippi Flood 
Control Association, and for many years closely 
associated with the hardwood trade, has been 
named president of the Memphis Rotary Club 
to succeed John W. McClure, of the Bellgrade 
Lumber Co., who completes a most successful 
year. J. H. Townshend, executive vice president 
of the Hardwood Manufacturers’ Institute, was 
named treasurer. Mr. Townshend had previ- 
ously been elected a director. 


Trade Slow; Dry Stocks Scarce 


EVANSVILLE, IND., May 10.—There has been 
little or no improvement in hardwood trade. 
Production is being curtailed and dry stocks 
are rather scarce. Prices have not been satis- 
factory. Building trades demand is the best 
feature of the local market, but trade as a whole 
has been rather slow. The weather is improv- 
ing and building is becoming more active. Call 
for hardwood flooring is increasing. Sash and 
door men say business is improved. Furniture 
factories are not buying in big lots, though 
those in Evansville are being operated on an 
average of 40 hours a week. Veneer trade has 


been fairly good. Automobile buying has been 
rather slow. Box and wagon manufacturers 
have been buying. Railroad business is pick- 
ing up. A good many logs now are coming in, 
including Indiana logs. 

The Tell City Chair Co., Tell City, Ind., is 
erecting a new warehouse. 

Work is going forward rapidly on the plant 
of the Wyatt Lumber Co., at Henderson, Ky., 
replacing the plant which was burned down in 
February. 


Volume Has Made Gain 

CINCINNATI, OHIO, May 11.—Business has 
shown some improvement in the last week, but 
demand is not what was expected, and there 
has been occasional price shading that gave 
the market a somewhat irregular tone. Con- 
tinuance of present demand should serve to sta- 
bilize it. The principal trouble has been that 
improvements in volume of orders have not 
been sustained. 

The pine trade reports improvement, though 
the price level generally is considered unsatis- 
factory. 

H. J. Pfiester, president M. B. Farrin Lum- 
ber Co., has been reélected president of the Cin- 
cinnati Automobile Club. Mr. Pfiester has given 
the club a live wire administration. 

A number of Cincinnati lumbermen have been 
active in the Community Chest campaign dur- 
ing the last week, and a number of the firms have 
made substantial donations. 


Mills Report Sales Active 

LOUISVILLE, Ky., May 10.—Demand for hard- 
woods continues quite good, and stocks are 
below normal, and production off. One of the 
largest operators remarked that he really be- 
lieved that a shortage would develop if demand 
increased very much. The building trades con- 
tinue taking a lot of lumber, inquiries coming 
by wire and telephone on flooring oak, which 
has been in very good movement. Interior trim 
people are also busy, but the auto business and 
furniture lines, while consuming some material, 
are not doing the volume of buying that might 
be expected. Prices on inch stock, carlots, 
Louisville, read: Southern oak, quartered white, 
FAS, $125; common, $72; plain white, $88 and 
$60; quartered red, $110 and $65; plain red, 
$85 and $57. Poplar, FAS, $105; saps and 
selects, $70; No. 1 common, $48 to $50; 2 A., 
$36, 2 B., $25. Ash, FAS, $90; common, $55. 
Gum, quartered red, $105 and $62; plain red, 
$100 and $57; quartered sap, $57 and $43; plain 
sap, $52 and $38. Walnut, FAS, $215 to $220, 
with 10-inch and wider, $250; selects, $150 to 
$160; No. 1 common, $100; No. 2, $45. Chest- 
nut, FAS, $90 to $95; common, $50 to $55. 

The I. B. Wileox Lumber Co., Louisville, 
which disposed of its mill a year or so ago, and 
which has since disposed of most of its yard 
stock at Burdette, Miss., has resigned from the 
Louisville Hardwood Club. George Wilcox, jr., 
who had been club treasurer, tendered his res- 
ignation, and Walter R. Jones, of the Mengel 
Co., has been elected treasurer to succeed Mr. 
Wilcox. 

H. J. Gates, Louisville Point Lumber Co., 
reported a very good April, represented the 
best month of the year so far, with movement 
good in oak, ash, poplar, elm, maple and walnut. 

C. 8. Willett, of the W. R. Willett Lumber 
Co., Louisville, stated that business had been 
better, with markets a trifle firmer, movement 
of cypress having been good, and said that gen- 
eral shipments for April proved larger than for 
April of last season. 

Walter Jones, of the Mengel Co., said that 
business had been good, and the company was 
holding a lot of orders at the present time, 
new orders being principally for red gum, 
white oak, cypress, willow and maple. 


Recovering Walnut Stumps 


KERRVILLE, TEx., May 10.—During the last 
few years, thousands of stumps of black walnut 
trees have been dug out of the ground and 
shipped by the carload from Kerrville and other 
points in this section to distant markets. Most 
of the trees were cut by the early settlers and 
used for the manufacture of furniture. The 
stumps have remained in a perfect state of 
preservation, due, perhaps to the dryness of 
the climate. Along the rivers and smaller 
streams many of the stumps became covered 
with sand and they are found with difficulty. 
The digging and shipping of these stumps is a 
profitable business. The burls are used for 
manufacturing gun-stocks and other articles. 
The price ranges from 4 to 6 cents a pound. 
Recently Gene Althaus, of Kerrville, uncovered 
in the sand a black walnut stump that weighed 
2,450 pounds. There are very few black walnut 
trees now growing in this section. When the 
first settlers came here sixty to seventy-five 
years ago, the river and creek bottoms were 
thickly forested with them. At that time they 
were considered of little value and many of 
them were cut for fuel. 


English Strike Restricts Movement 


ELkIns, W. Va., May 10.—The West Virginia 
market is unusually inactive. Many lumber 
manufacturers join in stating that the labor 
trouble in England has retarded not only for- 
eign but domestic demand. Of course there is 
still a good deal of hardwood lumber moving, 
but nothing like the normal volume and orders 
are extremely scarce. It is not possible at the 
same time to secure settlement promptly for 
shipments. Complaint is general that freight 
charges go so high as materially to slow down 
the development of business. 

The Croft Lumber Co. mill at Suncrest, on 
the Pickens branch of the Baltimore & Ohio, 
is being operated at capacity, cutting about 
30,000 feet a day. The Croft company has a 
tract of about 10,000 acres. Last week mem- 
bers of the county court of Randolph County 
visited Suncrest and arranged for construction 
of a road leading from that point to a point 
near Silica, a distance of about three-fourths 
of a mile. 

Some tracts of lumber in Randolph and per- 
haps in other counties are being damaged to 
some extent by forest fires following in the 
wake of a period of dry weather. 


Buying Is Rather Inactive 


Co.umBus, On10, May 10.— Buyers in the 
building trades are apparently holding off as 
much as possible because of certain disturbing 
conditions. Industrial buying is the best fea- 
ture. Retailers are buying to fill in broken 
stocks, and flooring is most called for. Box 
factories are absorbing low grade stocks. Prices 
are fairly well maintained, but some cutting 
is reported. Dry stocks are not heavy. 

Southern pine trade is better. Pleasant 
weather has stimulated building. Transit cars 
are not as numerous as they were several weeks 
ago. No. 3 boards are showing more strength, 
and dimension is also in better demand. Floor- 
ing, siding and ceiling are rather steady. 

A number of Oklahoma retail lumber dealers 
were included in the delegation of business men 
from Tuscon, Okla., which arrived in Columbus 
early in May while making a trade tour of the 
middle West and eastern States. Ira D. Crews, 
head of the Crews Lumber Co.; Haricy Price of 
the Price-Few Lumber Co.; T. E. Montgomery, 
of the Montgomery Lumber Co., and T. J. 
Carter, of the Carter Lumber Co., were promi- 
nent in the delegation. 

The Long-Bell Lumber Co., of Kansas City, 
has opened an office in Columbus, located at 


For Current Market Prices on Hardwoods See Pages 95 and 96 





~_S een © ate ct 





ia 
er 
or 


g; 
TS 
he 
or 
ht 


on 
10, 
ut 


ity 
on 
int 
ths 


er- 


the 


the 

as 
ing 
ea- 
ken 
Box 
ices 
ing 


ant 
2ars 
2eks 
oth, 
oor- 


ers 
men 
ibus 

the 
ews, 
e of 
ery, 


omi- 


City, 
d at 


May 15. 1926 


AMERICAN LUMBERMAN 51 





16 East Broad Street, managed by Harry D. 
Jones, formerly with the Cleveland office. As- 
sociated with him is C. J. Harrison, who rep- 
resented the company in Springfield, Ohio. The 
territory includes central and southern Ohio. 

Philip MeDonald, superintendent of the cen- 
tral plant of the Doddington Co., has been con- 
fined to his home for the last month with a 
severe attack of inflammatory rheumatism. Eli 
Doddington, head of the company, has been 
acting as superintendent. 


Furniture Trade Picks Up 

MILWAUKEE, WIs., May 11.—Although local 
furniture production is a little below normal, 
the retail trade has started to buy in heavier 
quantities. Sales should increase from now on, 
as the trade will need to replenish stocks, not 
having purchased in large lots in early spring. 
The furniture manufacturers report that there 


Industrial Demand Is Slow 


BuFrraLo, N. Y., May 10.—The general hard- 
wood list is not much changed. Birch is a little 
stronger, but oak is hardly as strong. The out- 
look is not regarded as encouraging, although 
some increase in the building trade will bring 
about an increase in all probability during the 
present month. Industrial demand is running 
slow at present. Local factories are reported 
to have shown somewhat less activity lately, 
though doing as well as they did a year ago. 

The opening of navigation began here early 
this week when a large number of grain-laden 
vessels succeeded in breaking through the heavy 
ice fields. The ice is still present and last week 
many vessels were unsuccessful in their efforts 
to reach open water and sail for upper-lake 
ports. The R. T. Jones Lumber Co.’s steamer 
Elmira, which was the first vessel to take out 
clearance papers here this season, will be the 


—Southern Mills Adopt Short Week 


with the Hugh McLean Lumber Co. after spend- 
ing several months in Europe. 

S. S. Mitchell, jr., of the Hendricks Caskey 
Co., is spending a vacation at Yama Farms, 
Ulster County, N. Y. 

John Luntz, jr., of Johnson Greenleaf & Son, 
Baltimore, was a visitor here during the last 
week. 


Expect Early Gain in Orders 

Macon, Ga., May 14.—Slowing down of the 
export business, due to the general strike in 
England, was responsible for the stagnant con- 
dition of the market this week. There were no 
eancelations of London orders, but there were 
cabled instructions to hold up shipmerits until 
further notice. Liverpool is still open to Georgia 
hardwood and considerable shipping is being 
done from here to that port. There has been no 
change in prices, though buyers continue their 





The Salesman’s Business Is to Sell 





HE other day a lean, tall fellow came into the office 

of a prominent lumberman and said to him: “Mis- 
ter, I have been a shipping clerk for ten years and it 
looks like I will be a shipping clerk all my life. I have 
been getting $125 a month, but I do not see any future 
for me in that job. I want to sell lumber. I can sell 
it all right. I want you to give me a chance to sell lum- 
ber.” And the lumber merchant looked at him a while 
and said: “You don’t look like you can sell lumber.” 
“Well,” said the shipping clerk, “I am willing to gamble 
a little of my time if you will give me a chance.” Finally 
the lumberman said: “All right, you go to work and see 
what you can do.” 


HE first month he sold thirty cars of lumber to the 

industrial trade. He was selling to folks the lum- 
ber merchant had never heard of and it required a lit- 
tle work on the part of the office to look up the ratings 
of these strangers. The office wrote to the salesman 
and said: “Why don’t you look around and find out 
whether or not these folks you are selling to are good 
risks?” He wrote back and said: “That isn’t my busi- 


ness; I go into every place where I see a sign indicating 
that lumber is sold, or where they are using great quan- 
tities of it. My business is to sell them; it is your busi- 
ness to find out about the credit. You have Red Books, 
Blue Books, and other credit rating books; you have 
an office up there and it is your business to see whether 
or not you are going to get the money for the lumber I 
sell. I haven’t anything to do with that.” 


E kept on getting more orders. A few days after 

that the boss wrote him and said: “Just received 
your orders. I will look into them and let you know 
tomorrow about the questions you ask. I am just leav- 
ing the office now to go to the Y. M. C. A. to do a little 
training.” A few days after that the salesman sent in 
some more orders and said: “If you did a lot of walk- 
ing like I do, tramping the streets seeking orders, you 
wouldn’t have to go to the Y. M. C. A. for training. The 
trouble with you fellows up there is that you sit in a 
chair and put off answering letters until after you have 
had a rub down at the Y. M.C. A. Here are some more 
orders. When are you going to let me know whether 
or not they are acceptable P” 





seems to be a softening in the lumber items 


first to leave here for a lumber cargo. The 





efforts to place orders at lower figures. Little 





which they have been buying. Their takings 
consisted mainly of birch, veneer, all kinds of 
walnut and teakwood, with some lots of sap 
gum. Other reports are to the effect, however, 
that they had to pay firm prices for birch and 
walnut. The furniture manufacturers are not 
laying in a stock of any kind of lumber. Lum- 
bermen selling to the furniture plants reported 
that sales have been good. 





Shipping Dry Stocks Scarce 


Warren, ArK., May 10. — Buyers of hard- 
wood are not willing to meet prices asked by the 
mills, and the mills are not always willing to 
meet prices made by buyers, so unless a mill 
has a surplus of an item, very little business is 
one. Offerings are being made on virtually 
every item on the list, but they are low. The 
movement of hardwood flooring is fair, prices 
Temaining practically level. Production this 
week has been slightly curtailed, some of the 
mills being out of logs on account of continned 
wet weather. Shipments have been somewhat 
curtailed, for stocks are green and wet. Stocks 
are moderately heavy, but those of white oak 
im the better grades, both plain and quartered, 
are short. Log demand is quiet, except that 

ickory is moving. Gum trim is moving readily 
at good prices. Labor is plentiful. 


present season of navigation is one of the latest 
on record, and because of this fact a busy sum- 
mer is looked for on the lakes. 

At the regular weekly luncheon of the Buffalo 
Lumber Exchange on May 7, an amusing pro- 
gram of entertainment was put on by ‘‘The 
Static Boys,’’ consisting of F. Chase Taylor, 
Horace F. Taylor, jr., and Ray Stevens. It was 
a surprise program and gave much enjoyment 
to the members. 

James McDonald, of the Vogt & McDonald 
Lumber Co., Dansville, N. Y., has retired from 
the firm owing to ill-health and has sold his 
interest to Charles McNaughton, former vice 
president of the Mount Morris (N. Y.) Lumber 
Co. 

The old established firm of Wheeler & Dusen- 
bury, Endeavor, Pa., has lately become con- 
siderably interested in the redwood trade. It 
has long been well known as a specialist in 
hemlock and white pine. 

The largest contribution among the lumber- 
men in the annual Buffalo community fund 
campaign is that of Ganson Depew, who has 
given $3,300 to the cause. 

Eugene W. Carson was successful in being 
one of the final contenders in the handball 
tournament of the Buffalo Athletic Club, which 
will be concluded at the end of this week. 

Herbert M. Hill has returned to business 


business has developed in the East, which it was 
figured some time ago would be a good outlet 
for spring shipments, probably due to the back- 
ward season. Mill owners believe that there 
has to be a bigger demand before the season 
advances much farther, and are continuing pro- 
duction up to normal. The weather has been 
hot and dry for the last six weeks, with a de- 
ficiency in rainfall. This has enabled the mills 
to get out timber at many points that could 
not be reached during the wetter months. All 
mills are behind in filling orders for trim, for 
which there has been a big demand all year. 


Retail Trade Is Improving 

MERRILL, WIs., May 11.— Spring building 
volume is improving in spite of the rough con- 
dition of country roads. Lumber prices are 
holding and there has been no cutting. Pur- 
chasing has been on the hand-to-mouth basis, 
but manufacturers and retailers believe orders 
will increase very rapidly as the weather per- 
mits building to gain speed. 

The Barker Lumber & Fuel Co., of Green 
Bay, has purchased the retail yards of the 
Northern Lumber & Supply Co. at Merrill. The 
former company now has a total of thirteen 
yards, having recently disposed of two of its 
yards, at Hilbert and Sherwood, Wis. Charles 
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Hause will continue as manager. The office 


will be remodeled. 


The Yawkey Lumber Co., of White Lake, 
Wis., is rushing the extension of railroad lines 
into its new timber and a total of thirty miles 
of track will be laid this year. In addition to 
the customary two camps, a third will be added. 
This will increase the log input slightly, as 
operations of the other two camps will be some- 
what reduced. The added input will be just 
enough to keep the company’s sawmill supplied 
for a day and night run throughout the year. 
The company saws all its hemlock and puts 
in an average of 30,000,000 feet a year. 


News of Baltimore Market 


BALTIMORE, Mp., May 10.—J. Withers, repre- 
senting Churchill & Sim, London timber brokers 
and dealers, stopped over in this city on Wednes- 
day and Thursday of last week and saw some 
of the hardwood men who do an export business. 
Mr. Withers was on his first tour of the States 
in six or seven years and expected to take in 
Pittsburgh, Cincinnati, Chicago, St. Louis, 
Memphis, New Orleans and other centers, and 
to get in touch with a number of the mills. 

L. A. Olsen, well known in the hardwood trade 


through his connection with some prominent 
concerns, has joined the staff of the Brown- 
Bledsoe Lumber Co., and will cover eastern 
Pennsylvania. 

Charles C. Patrick, president Patrick Lumber 
Co., of Portland, Ore., was in Baltimore re- 
cently and saw some of the distributers here. 
He was making a tour of the East and was 
expected to take in Philadelphia, New York 
and other points. 

P. J. Feitner, president Osceola Cypress Co. 
of Osceola, Fla., stopped in Baltimore April 30 
on his way from the South to New York on one 
of his periodical trips and called on S. Robb 
Eccles, with whom he has maintained close rela- 
tions for years. He stated that his corpora- 
tion’s plant was being operated practically at 
capacity, and that the outlook for the trade 
was encouraging. 

Visiting lumbermen here this week included 
H. A. Savage, president H. A. Savage Lumber 
Co., of Boston, who was on his way down South; 
B. W. Jayroe, president B. W. Jayroe & Co., 
Georgetown, 8. C.; R. W. Taylor, of New Kent, 
Va., and Edward S. Clarke, of Tunstall, Va. 
Messrs. Jayroe, Taylor and Clarke were here 
on periodical trips, all keeping in close touch 
with the Baltimore North Carolina pine trade. 





Special Bodies Require Hardwood 


Detroit, MicH., May 10.—As the aftermath 
of a prolonged period of unseasonable weather, 
a cautious policy with respect to production as 
well as purchases of raw materials has been 
adopted by automotive plants. Production of 
most makers is tapering off and reduced output 
will be in order during the spring and summer 
months unless a marked impetus is given to re- 
tail demand. Though a great deal of publicity 
is being given to steel bodies, the use of hard- 
woods for body building is extensive. Develop- 
ment of tendency toward special models in 
higher class cars shows that increased attention 
will be given to hardwood bodies. 

Wholesale buying of softwoods by retailers 
continues to show a consistent increase. Transit 
car supply is quite heavy but is moving more 
freely. An improvement in business in retail 
yards is apparent as the result of extended 
building operations. 

Harry McReavy has been made manager of 
the new yard of the Jackson Coal & Lumber Co. 
at Gratiot Avenue and the Eleven Mile Road. 
This firm operates two other yards, located at 
Van Dyke Avenue and the Ten Mile Road, and 
John R Street and Ten Mile Road. B. H. 
Jackson is president. 


Hardwood Club Told Reforestation Outlook 


[Special telegram to AMERICAN LUMBERMAN] 

New Or.eans, La., May 12.—The May meet- 
ing of the Southwestern Hardwood Manufactur- 
ers’ Club, held at the Roosevelt Hotel today, was 
featured by addresses by V. H. Sonderegger 
on the ‘‘ Future of Louisiana Hardwoods,’’ and 
by G. W. Land, assistant manager of the 
Hardwood Manufacturers’ Bureau, of Mem- 
phis, on the plans of the hardwood trading cor- 
poration. The meeting was well attended and 
proved so interesting that adjournment was 
reached an hour or so later than usual. 

President W. J. Stebbins opened the round- 
table discussion by calling on C. H. Sherrill, 
former president of the Hardwood Manufactur- 
ers’ Institute. Mr. Sherrill spoke briefly, saying 
that while his plans with respect to future lum- 
ber operations were still uncertain, he retained 
his interest in the parent company of his or- 
ganization and in the industry and its members. 

Secretary George R. Schaad, jr., called the 
club’s attention to the bill of Representative 
Awell, appropriating $85,000 for the purchase 
of hardwood timber tracts near Colfax, La., and 
the establishment there of a Federal hardwood 
forest experiment station. Copies of the meas- 
ure would be sent to every member, he added, 
and he was sure that their support of it would 
be welcomed, if they approved its provisions. 

Roll call on operating conditions revealed a 
sharp difference as between north Mississippi 
and south Louisiana territory. In the latter, 
heavy rains and high water continue to hamper 
logging and mill operations, whereas it was re- 
ported that dry weather in north Mississippi and 
Tennessee is facilitating mill operation. Cur- 
tailment of production in the lower belt was off- 
set, it was intimated, by heavier production in 
the upper territory. The variation ranged from 
a single sentence report of one mill that is 
‘down and for sale’’ to a report of an up- 
country plant with normal mill stock, ample log 
supply and production above the seasonal aver- 
age. Interesting sidelights included a report 
from W. B. Morgan, of 8. T. Aleus & Co., that 
their mill at Sorrento, La., had definitely adopt- 
ed a 544-day week, and another from F. T. Tur- 
ner, of the Turner-Farber-Love Co., Memphis, 
Tenn., that its operations are on a 5-day ba- 
sis. Proposed changes in the Louisiana sever- 
ance tax levy were outlined by President Steb- 
bins, who suggested that Louisiana members 
give the matter attention. 

Mr. Turner, who has recently made a study 
of conditions on a nationwide scale, attributed 
the present situation to three principal fac- 
tors: Improved rail efficiency which permits 
prompt deliveries, so that the trade no longer 
carries such heavy stocks as of old; a series of 
dry winters through 1923, 1924 and 1925, which 





had stimulated production; and the establish- 
ment of hardwood mills by southern pine oper- 
ators. He touched, in passing, upon the British 
strike and its effect upon the export trade, which 
normally absorbs something like 17 percent of 
the gum production. 

Howard Shead, of Grand Rapids, Mich., told 
of his trip by motor from that city and of his 
visits to the mills en route. More oak and less 
gum are being cut, he reported. 


Analyzes Louisiana Hardwood Situation 
V. H. Sonderegger, southern manager for 
Banzhaf & Watson (Inec.), Milwaukee, Wis., and 


former chief forester for Louisiana, presented 
a careful analysis of the Louisiana hardwood 





Ninety-nine percent of the peo- 

ple in the world are decent, and 

the others are not only not but 
noisy. 





situation and outlook, based upon his own in- 
vestigations and data of the State tax commis- 
sion and Federal census bureau. On the basis 
of merchantable diameters as follows: Ash, 10 
inches and up at small end; hickory, 12 inches; 
oaks, 14 inches; and the gums, 16 inches; all 
12-foot logs, he estimates the stand of merchant- 
able hardwood timber in Louisiana at 13,500,- 
000,000 feet. During the time this timber is cut, 
at the present rate, an additional 7,000,000,000 
feet of young growth will reach the merchant- 
able diameters, making the total stand available, 
20,500,000,000 feet. There will be available also 
15,000,000,000 cords of hardwood material suit- 
able for slack cooperage, pulpwood, ties, poles 
ete. 

**On the present annual production,’’ he con- 
cluded, ‘‘it will require twenty-nine years to 
harvest the merchantable hardwoods on hand 
now. With the increased production not indi- 
cated, the cut may be reduced to twenty years. 
With the above figures, it is self evident that 
that if judicious planning and efficient manage- 
ment be incorporated in the Louisiana hardwood 
operation, there is no question whatsoever that 
the hardwood industry can be perpetuated in the 
coastal plain of the South. The greater portion 
of the hardwood timber lands will not be avail- 
able for agriculture in the near future, and the 
greater majority of the cut-over hardwood lands 
enjoy the lowest assessed valuations. All the 
southern hardwood species except one or two 
minor species grow very fast.’’ 

Mr. Sonderegger cited instances of rapid hard- 
wood growth coming under his own observation. 


‘*T have recently checked over hardwood tracts 
that I cut ten years ago on the selective logging 
plan,’’ he said, ‘‘and find operators now log- 
ging the same and are agreeably surprised at tue 
amount of the timber they are getting and its 
high grade.’’ He listed the essentials for a con- 
tinuous crop of hardwood, as follows: A fair 
rate of taxation on the land while growing tim- 
ber, with a yield tax on trees as matured; fire 
prevention, which is easier and cheaper in hard- 
wood than in pine lands; closer utilization; and 
selective logging. He urged the club to work 
for the establishment of a hardwood forest re- 
search station for the Ohio-Mississippi Valley 
States. 

G. W. Land, of the Hardwood Manufacturers’ 
Bureau, followed Mr. Sonderegger, using as his 
text the prospectus of the Hardwood Trading 
Corporation, copies of which were distributed 
to the members as he spoke. His talk was packed 
with statistical information regarding the hard- 
wood industry, and was closely followed through- 
out. 


Towboat Makes Return Trip 


Sr. Louis, Mo., May 11.—After a successful 
test trip of the Mississippi River between St. 
Louis and Minneapolis, the towboat W ynoka 
of the Federal barge service, returned to St. 
Louis last Friday. The trip up the Mississipp!, 
when the Wynoka towed five barges loaded to 
draw 4 feet of water, took 9%4 days. The re- 
turn trip was made in 5 days. J. P. Higgins, 
operating manager of the service, said that the 
test was a success. The future of the Upper 
Mississippi Barge Line Co., recently organized 
with $600,000 capital stock depended upon the 
success of the test trip. 


Lumberman Entertains Students 


Kansas City, Mo., May 11.—Twenty stu- 
dents at Park College, Parkville, Mo., who have 
complied with the terms of a special scholarship 
plan inaugurated by A. O. Thompson, president 
A. O. Thompson Lumber Co., of Kansas City, 
were guests of Mr. Thompson at a dinner last 
night at the Kansas City Club. A year ago Mr. 
Thompson gave a fund of $50,000 to the college 
in memory of his son, Philip Bruce Thomps02, 
the income from which was to be used to pro 
vide additional aid for needy students who 
should establish a certain standing. This year, 
the first of its operation, twenty-five students 
qualified, and as a special recognition of their 
efforts Mr. Thompson gave a prize of $10 to 
each, which was distributed at the dinner last 
night. 
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Eastern Trade and Business News 


Reviews Fir Situation in the East 


Boston, Mass., May 11.—One of the most 
interesting subjects of discussion among eastern 
jumbermen in recent months is the competition 
of eastern spruce and West Coast fir. All sorts 
of opinions and predictions are advanced. The 
following interesting statement regarding the 
eastern spruce-Douglas fir situation in the 
Northeast was secured from Wells Blanchard, 
vice president of the Blanchard Lumber Co., 
of Boston, Mass., and New York and a former 
president of the Massachusetts Wholesale Lum- 
ber Association. The Blanchard Lumber Co. 
was founded by H. W. Blanchard, who is now 
enjoying a Mediterranean voyage which will 
keep him abroad until June. One of the largest 
of the eastern spruce manufacturing organiza- 
tions, selling direct to the retail yards, this 
company under the management of the found- 
er’s son has in the last few years also developed 
a big cargo business in fir. 

Here is the way Wells Blanchard sizes up the 
problem : 

We find a curious situation in the lumber in- 
dustry. With tremendous building activities and 
a profitable retail and wholesale lumber business, 
we find a most unsatisfactory manufacturing lum- 
ber business and most mills throughout the coun- 
try have operated at little or no profit. 

The eastern spruce manufacturers are all laying 
their ills to competition of West Coast fir, yet in 
reality during most of the last year, Canadian 
spruce random was sold considerably under the 
delivered price of fir, and at least part of their 
troubles have been caused, not by fir competition, 
but by poor merchandising and by competition 
among themselves. 

At the same time, the manufacturers of western 
fir have had another unsatisfactory year and they 
are blaming their merchandising methods and are 
making all sorts of plans for coéperative selling 
arrangements, when actually the whole trouble is 
over-production, In spite of this very obvious fact, 
some of the western manufacturers are building 
new mills and increasing their production. What 
the ultimate outcome will be is very difficult to 
answer, The western mills can not afford for an 
indefinite period to manufacture lumber at a loss. 
Some mills are going bankrupt, but, unfortunately, 
every time this happens, the property is put up 
for sale, is sold cheap and some new concern starts 
in manufacturing with a very small overhead on 
account of the small price at which the property 
was bought, and again supply stays above demand. 

There is no question but that over a period of 
years, the price of fir delivered on this coast is 
bound to increase, because the logs near the 
mills on the West Coast are becoming scarcer and 
scarcer and they are all having to go greater 
distances for their logs. This means increased ex- 
pense, Also, there is not a limitless supply of 
timber on the West Coast. At the present rate of 
production, it is estimated that Puget Sound will 
be cut out in fifty years and the Columbia River 
in one hundred years. soth are comparatively 
short times and as fir timber becomes scarcer it 
naturally will become more valuable. 

However, there does not appear to be much 
Prospect of stronger prices for the next few years. 
When the tremendous demand for lumber caused 
oy the building boom slows down, over-production 
will be that much more acute and there will have 
to be a pretty radical readjustment of production 
1 order to make prices react. 

I have been interested to try to find out the 
Volume of West Coast fir which has come into the 
Boston market in the last few years. Direct fig- 
ures are not available, but figures showing the 
mportations through the port of Boston of all soft- 
wood lumber are available. These figures, of 
Course, include importations by schooner from New 
Brunswick and Nova Scotia, which figure, I be- 
lieve, has remained fairly constant for the last 
five years, and the only other big item in this 
hy is importations from British Columbia. I 
tee that it is fairly safe to assume that most of 
the increase in the foreign figures has been in fir 
and hemlock from British Columbia. The figures 
a5 published in the foreign commerce and naviga- 
tlon reports, published by the Department of Com- 


ov bureau of foreign and domestic commerce, 
' ow the following importations of softwood lum- 
*t entered through the customs district of Massa- 
chusetts : 
Year Feet Year Feet 
199 aia en 9,033,000 1923 ...... 54,421,000 
1935 pacha 20,456,000 1924 ...... 68,508,000 
_ | eis 30,293,000 1925 ...... 85,465,000 


Of course, 
Coast lumber originating in Washington or Oregon, 


which, of course, is a very large quantity, but the 
above figures show in a very striking manner what 
the increase in the use of fir in this market has 


been, 


I believe that 1925 has developed the peak of 
first, be- 
cause I do not anticipate as large a volume of 


fir importations to the Boston market; 


business during 1926 as in 1925, and, secondly, 


because I feel that a moderate, but increasing, 
among builders has started against fir 
Without question, fir has 


reaction 
and in favor of spruce, 
come to stay, but with spruce staying at reason- 
ably cheap levels I anticipate that spruce manu- 


facturers will have no difficulty in disposing of 


their products in this market, and I believe that 
the use of fir will be confined largely to the wide 
sizes and the long lengths, which can not be pur- 
chased in Canadian spruce. 


Fir Company Opens Eastern Office 

New York, May 10.—In order to increase 
further its already thorough and efficient sales 
organization, the St. Paul & Tacoma Lumber 
Co., of Tacoma, Wash., opened a direct sales 
office, May 1, at 1736 Grand Central Terminal, 
of this city. Lynde Palmer, who has been with 
the St. Paul & Tacoma company for twenty-six 
years and who is well known in the eastern 
territory, is in charge of the office, and has as 











CORYDON WAGNER, 
New York; 
Assistant to Mr. 
Palmer 


LYNDE PALMER, 
New York; 

In Charge of New 
York Office 


his assistant, Corydon Wagner whose experience 
with the company has been at plant headquar- 
ters in Tacoma. 

With the establishment of this office and the 
enlargement of the sales organization this large 
manufacturer of Douglas fir will be able to 
give excellent service in all rail and water re- 
quirements in eastern territory. The company 
prides itself on its excellent transportation fa- 
cilities, having a modern private dock that can 
load four ships at one time and being served 
by five transcontinental railroads. 

LAPP EPP ETE? 

Distribute Remanian Spr-:ce Cargo 

New York, May 10.—The first cargo of Ru- 
manian spruce, totaling 4,000,000 feet, has been 
received and distributed by the Foresta Trad- 
ing Corporation, with offices in the Woolworth 
Zuilding. All of the lumber was sold before 
it started from the other side and the same 
thing, is true of another cargo about the same 
size which is due in New York in June. 

Fred C. Zupke, representative of the Foresta 
Romana, which is shipping the spruce to this 
country, said that all the lumber brought here 
from Rumania will arrive for consignees and 
under no circumstances will he attempt to im- 
port spruce that is not sold in advance. The 
first ship to arrive with Rumanian lumber was 
the Olson and the one now en route is the 
Pensilva. 


these figures do not inelude any West 





The spruce has given thorough satisfaction as 
far as I can ascertain, said Mr. Zupke, and the 
best evidence of this fact is that several of our 
first purchasers have more lumber coming in the 
second cargo. We feel much encouraged,’ espe- 
cially as we have to compete with all of the local 
softwoods, and the lumber market this spring has 
been nothing to boast about. With a fair chance 
we feel that the introduction of our lumber is go- 
ing to be a big success. 

Before we could make the first shipment it was 
necessary to change our machinery in order to con- 
form to American sizes. This has been accom- 
plished and now we figure that we can fill orders 
in the United States within ninety days of the 
receipt of the order at the mills in Rumania. The 
Foresta Romana operates approximately forty-two 
mills and has had wide experience in shipping 
lumber to all parts of the globe, including India, 
Germany and Persia. The annual output of our 
mills is something like 800,000,000 feet. 

It may seem strange that America should be im- 
porting Rumanian lumber, but one has but to point 
to the great territories in this country that have 
been cut over, in some of which lumber mills have 
been compelled to close because there is not suf- 
ficient lumber to keep them going. In Rumania 
there is a definite policy of reforestation. The 
Foresta Romana operates its own forest depart- 
ment, where the planting of trees is carried on in 
a most scientific manner. Great numbers of trees 
are planted every year and these will insure a 
perpetual supply. The company also conducts its 
own navigation department. 

The mills are all of practically the same size. 
Many of them lie at the foothills of the Carpathian 
Mountains, where every facility for handling of 
stocks is to be had. On one side of the mills, 
some of them of the most modern construction, are 
the logs and on the other side invariably are the 
spacious yards in which we store great stocks of 
lumber ready for shipment when the call comes. 

One thing that delayed our first shipment was 
the fact that we started business in midwinter, 
when the Danube River was closed to navigation. 
Now that the Danube is open we can give prompt 
service. The volume of our imports the first year 
depends entirely upon the rapidity with which we 
can book orders. Inquiries have improved the last 
few weeks and along with them have come en- 
couraging orders. 

Mr. Zupke had extensive experience in the 
Rumanian mills before he came to this country, 
where he was engaged in the lumber export 
business before he became the representative for 
Foresta Romana. 


Wholesale Firm Begins Business 


Boston, Mass., May 10.—The new wholesale 
lumber firm of Giroux, Pitman & Co., organized 
by A. R. Giroux and F. L. Pitman last Feb- 
ruary, has begun business in New England and 
opened a Boston office at 89 State Street. Both 
partners in the enterprise have had a wide and 
valuable training in the lumber business and are 
well known in the Northeast. 

Mr. Giroux’s previous connections have been 
with the Gulf Lumber Co., of Fullerton, La., 
George McQuesten Co., of Boston, and the 
J. J. Newman Lumber Co., of Brookhaven, Miss. 
Mr. Pitman was previously associated with the 
B. L. Tim Lumber Co., which recently consoli- 
dated with the Manson Lumber Co. as the B. L. 
Tim-Manson Co., of East Boston, where the con- 
cern operates a southern pine wharf, yard and 
mill. 

Giroux, Pitman & Co. will handle southern 
pine from the Gulf by rail and schooner and by 
steamer from Florida, and will also act as whole- 
sale distributers for other lines of lumber. The 
new company has been appointed exclusive New 
England agents for the J. J. Newman Lumber 
Co., and similar arrangements lave just been 
completed with the Great Southern Lumber Co. 
The Newman interests operate two long- 
leaf and one shortleaf sawmill in Mississippi 
with combined annual output of 2,000,000 feet. 
The Great Southern Lumber Co. operates the 
largest longleaf pine mill in the world at Boga 
lusa, La., the plant having capacity for 1,000,000 
feet a day. 

In addition to longleaf and shortleaf pine, 
the new company will handle Gulf red cypress, 
oak flooring, California white pine, Idaho white 
pine, Douglas fir and red cedar shingles. 
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National Production, Shipments and Orders 


WASHINGTON, D. C 


Softwoods: 
Week ended: 
Southern Vine 
West Coast Lumbermen’s Association. 
Western Pine Manufacturers’ Association. ‘ 
California White & Sugar Pine Manufa« turers’ 
California Redwood Association........ 
North Carolina Pine Association............... 
Northern Hemlock & Hardwood Manufacturers 
Northern Pine Manufacturers’ Association....... 


1926, May 1; 1925, April 25— 


r 


Total softwoods, one week.......sesccecseees 
Southern Cypress Manufacturers’ Association 
Seventeen weeks ended above dates— 
Southern Pine Association............... 
West Coast Lumbermen’s Association. 
Western Pine Manufacturers’ Association... 


California White & Sugar Pine Manufacturers’ 
California Redwood Association................. 
North Carolina Pine Association......... 


Northern 
Northern 


Hemlock & Hardwood Manufacturers’ 
Pine Manufacturers’ Association. 


Total softwoods, seventeen weeks. ; 
Southern Cypress Manufacturers’ Associ: ition. 
Hardwoods: 
Northern Hemlock & 

CMO WEEK cccccccececsccces 

Seventeen weeks .. 
Hardwood Manufacturers’ 

One week 

Seventeen 


Hardwood Manufacturers’ 


“Institute on 


weeks 


POs 6. 6 6 CACO R ES DREDECR CCEA DO OKOROECRDOOES 


Association. . 


Assoc ijation 


Association 


Production 

1926 1925 
70,501,054 77,099,365 
110,918,194 106,379,042 
32,263,000 35,066,000 
‘i 33,994,000 127,000 
7,631,000 &,230,000 
7,059,596 8,663,510 
1,871,000 1,966,000 
8,950,300 10,443,500 
273,188,144 255, 974, 417 
ee 8 =. Kb Ree ease 
1,226,539,8338 1,344,601,083 
1,713,991,288 1,678,692,165 
.. 449,888,000 406,174,000 
. 489,348,000 176,496,000 
138,687,000 133,094,000 
128,161,332 138,881,703 
43,169,000 54,581,000 
116,457,300 128,704,500 
. .4,306,241 ,758 4 061, 224,451 
Faeeeee tt weeceses 
6,111,000 6,968,000 
103,976,000 109,805,000 
| OF errr ee 
ee  _ksaeseensa 


, May 10.—The following statistics were compiled by the National Lumber Manufacturers’ 





1,273,216,482 


41, 
141, 100, 400 


4, 516, 540, 718 
93, 320, 000 





3,375,000 
70,814,000 


14,769,463 
315,600,590 


Shipments 
6 19 


83,071,170 
118,417,047 
28,432,000 
9,382,000 
7,29€,000 
8,120,383 
2,850,000 
8,286, 900 


265, 865 ?, 500 


119, 395, 000 
139,847,777 
42,940,000 
136,584,400 


4,183,467,398 


2, 618, 000 
9,582,000 


Association: 


Orders 

1926 1925 
80,290,354 80,392,139 
109,480,099 119,915, ,587 
27,753,000 29,030,000 
28,657,000 10,201,009 
7,727,000 (a 717 000 
5,696,039 5 572,445 
2,104,000 » 282,000 
9,631,000 87] 37,006 
271,338,492 264,247,162 

‘ ,000 wosukaa 
1,287 ,366,330 1 »267,700,939 
1,799,987,152 1,696, 206,439 
,323,000 432,291,009 
527,985,000 269,147,000 
138,091,000 122,021,000 
97,506,605 113,096,960 
32,672,000 33,716,006 
141,197,000 128,829,000 
4,531,134,087 4,063,008, 338 

81,060,000 Be es 
3,121,000 2,906,000 
65,068,000 47,979,000 

15,470,580 _......... 

320,435,589 





National Analysis 


WASHINGTON, D. C., May 10.—The National 
Lumber Manufacturers’ Association has issued 


the following analysis for the period ended 
May 1, orders and shipments being shown as 
pereentages of production: 
During During 17 
Week Ended Wks. Ended 
May 1 May 1 


No. of Ship- Or 
mills ments ders 


Ship- Or- 


ASSOCIATIONS ments ders 


Southern Pine 128 116 114 104 105 
West Coast 109 113 99 102 105 
Western Pine 37 87 86 112 113 
California Pines* 1” 72 84 112 108 
Calif. Redwood 15 91 101 92 100 
North Carolina Pine... 34 OS 1 100 76 
N. Hem. & Hdwd.. 16 6393) «6293 95 76 
Northern Pine .... % 106 108 12 121 
Soutbern Cypress . S| 92 76 124 108 

All softwoods 381 105 99 105 105 
N. Hem. & Hdwd no 50 67 62 
Ildwd. Mfrs. Institute 99 106 111 106 108 

All hardwoods. . 95 98 97 97 

All softwoods and 

hardwoods 104 oo 101 105 

;Units of production 

The report for the week ended April 24, on this 
page, showed 408 mills and 130 units., 





North Carolina Pine 


NorFro._kK, VA., May 10.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-seven mills for the week 
ended May 1: 

——Pereentages of — 
Production Ship- 


Production Feet Normal* Actual ments 
Normal .....11,544,000 bie me eee 
Actual . «» 4,470,172 67 oe 

Shipments 8,649,446 75 111 oon 

GOROTET secccse yoo2,039 64 94 85 


*“Normal”’ is based on the amount of lumber 
the mills would produce in a normal working day. 

TAs compared with the previous week, there was 
an inerease in orders of 34 percent, and there were 
reports from the same number of mills. 





Oak Flooring Statistics 


The following are statistics for the weeks 
ended as shown and comparative periods com- 
piled by the Oak Flooring Manufacturers’ As- 
sociation : 


1926 Production Shipments Orders 
ae 10,326,000 9,544,000 9,047,000 
rae 10,459,000 9,215,000 8,510,000 
Oct. g to May 1.291,886,000 265,231,000 259,608,000 

192: 

Oct. 20 to May 2.253,705,000 242,472,000 246,627,000 


The figures for Oct. 19, 
show increases over those for the period Oct. 
20, 1924, to May 2, 1925, as follows: Production, 
15 percent; shipments, 9 percent, and orders, 5 


1925, to May 1, 1926, 


percent, 

Percentages of Thicknesses, Week Ended May 1 
}h” %” % ” ta ” 

PUOGUGEIOM covecceres 73 19 5 3 

Shipments ..........- 74 15 4 7 

Pee 73 18 3 6 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ 
tion has prepared the following 
stocks on hand May 1: 


Associa- 
statistics as to 


Per- 
Stocks Unfilled cent 
on hand orders sold 
ES” icc amsiadea 7,275,000 1,724,000 24 
EY lo ot oc e. coe aie ease 1,405,000 274,000 20 
tn” § «<ierisneencaed 25,267,000 30,031,000 119 
... 2 pirrerrerrer 43,947, 000 32, 029, 000 94 
MES gencues cewakaa 9,199,000 2,889,000 31 
EE stb yesdeedensees 8,229,000 2,163,000 26 
le 17,428 000 5,052,000 29 
REE” «occ 5 cmd esau 2 64 4,000 780,000 3 
a” § «séstesienenuanaas 3,539,000 1,313,000 37 
ee SE” civcuseces 6,183,000 2,093,000 34 
fl Se ea 890,000 218,000 24 
ae” cccncssavenahene 4,275,000 3,057,000 72 
ORE Oe  nsaerwicnes 5,165,000 3,275,000 63 
Grand total 62,723,000 42,449,000 68 


Comparative Percentages of Stock Sold 

May 1, April 1, May 1 

1916 1926 1925 

a” stebsddsersevoanens 94 113 131 
a: seddweaee aa waeaneas 29 31 49 
Me” Atennnikearanenee’s 34 50 58 
_ ~<eeedsscsacadewebes 63 55 79 
68 78 95 





Western Pine Summary 


PORTLAND, ORE., May 8.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended May 1, from 
thirty-seven member mills: 

Percent of 


Ship- 
Production— Carst Feet Cut ments 
Normal ee 33,000,000 Cece pate 
CS eee sabia 32,263,000 
Shipments . 1,049 27,274,000 
Local deliveries.... 791,000 
Total shipments.... 28,065,000 86.99 
Orders— 
Canceled , 43 1,118,000 
Booked (car- 
load) 1,037 26,962,000 
BOGE sc ccees vee 791.000 
Total orders. 27,753 000 86.02 98.89 
On hand end 
ae 3,138 81,588,000 
7Car basis is 26,000 feet. 
Bookings for the week by thirty-five identical 


mills were 108.72 percent of those of previous week, 
showing an increase of 2,080,000 feet. 

During the week, production was 98 percent; 
shipments, 85 percent, and orders, 84 percent of 
normal. Average percentages of normal for the 
corresponding weeks of the last four years were 
as follows: Production, 107 percent; shipments, 
87 percent; orders, 97 percent. 

Production is so seasoned that during two win- 
ter months actual production amounted to only 53 
percent of normal, while during two peak summer 
months the production amounted to 114 percent of 
normal. 





California Redwood Data 


SAN FRANCISCO, CALIF., May 8.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended May 1: 


——— —Redwood-—- White. 

No. of Percent of woods 

mills Feet production Feet 
Production ..... 15 7,631,000 100 2,566,000 
Shipments ..... 15 6,961,000 yz 1,314,000 

Orders— 
Received ..... 7,727,000 102 1,576,000 
On band... i 4 42/240. 000 6,392,000 
Detailed Redwood Distribution fer Week 

Shipments Orders 
Northern California* 2,828,000 3,481,000 
Southern California* ...... 920,000 1,341,000 
EE -25 soe olen mei bed 70,000 139,000 
0, PRS eer 1,837,000 1,111,000 
STE CR ne eee 1,306,000 1,655,000 
6,961, 000 7,727,000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 

7Washington, Oregon, Nevada and 

tAIl other States and Canada. 


Arizona, 





Cypress Barometer 


NEW ORLEANS, LA., May 10.—The Southern 
Cypress Manufacturers’ —— iation barometer 
for the week ended May 5, fourteen mills report 
ing, is as follows: 

Percent of— 
Normal Actual 
Pro Pro 


Production— Cars} Feet duction duction 
eee 4,620,300 : seine 
eee 4,695,189 101.62 “ 

Shipments* ... 230 4,600,000 99.57 97.98 

Orders— si 
pene ee 187 740,000 80.95 79.66 
On hand end 

weekt 890 17,800,000 ..... seer 


*New orders were 81.31 percent of shipme nts. 

*Basis for carload average is 20,000 feet. 

tOrders on hand decreased 4.60 percent, 
000 feet, during the week. 


or 860 





Southern Pine Barometer 


May 10.—For the week 
one hundred thirty-one 
Southern Pine 


New ORLEANS, LA., 
ended May 7, Friday, 
mills report as follows to the 


Association : 
Percent of 
product jon 


Production— Cars7 Feet Normal Ac tual 
Normal 80,514,566 : eee 
Actual .... «++. 71,643,870 85.95 00.66 

Shipments* 3,466 72,113,596 89.57 100.00 

Orders*— 05,85 
Received 3,645 75,837,870 94.19 10 
On hand end 

weekt .13,785 286,810,710 


0 806 feet 
of 1. 32 
twenty 


+ Basis for caveat is March average 

tOrders on hand showed an incre: ase 
percent, or 3,724,274 feet; one hundred 
eight mills contributed to previous report. 

*Orders were 105.16 percent of shipments. shot 

Of 120 mills reporting running time, © — full 
down, 18 were working qvertinn, 70 oper re fout 
time ; 1 operated two days; 1, three days: % days. 
days ; 5, five days and 18, five and one ha 
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Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., May 8.—Direct sales of Douglas fir from April 26 to May 1, inclusive: 
—Sales—— Prices— —-Sales—— Prices 
1 ’. g. flooring— No. Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spread 
nl Ee pieep Te 9 31,000 6 $46.00 $41.00 $ 5.00 No. 2 and better........... 80 499,000 7 $36.00 $32.00 $ 4.00 
918 58, ol Ree apc aehipie ait 87 387,000 10 45.00 37.00 8.00 oe eee rane 50 297,000 10 31.50 26.00 «5.50 
7,919,087 a (a Seren Sl lie aide 7 "75,000 S 33.00 27.00 6.00 Common No. 1 S1S— 
ety NG. g. ficoring— “i — SU ar iocats -acavencenchs 85 591,000 11 18.50 13.50 5.00 
ete 4” No. 2 and better........ 29° 174,000 § 29.00 24.00 5.00 PRA EER Re 26 99,000 6 19.00 16.00 3.00 
£77,000 a gph nreraganeaels 15 190,000 7 23.00 ~—:19.00 4.00 Dimension— i ; ay r 
“gts. ” No. 2 and better........ 27 76,000 5 ~—s- 87.00 ~—- 32.00 5.00 eS a 172 699,000 9 18.50 13.50 5.00 
5 282,000 et 24 144,000 8 32.00 26.00 6.00 ST aieswendeuhiateer 159 589,000 9 19.50 14.50 5.00 
3,137,009 Ft aia , DY arics kp eeeseuseseled 105 335,000 6 19.00 16.50 2.50 
; aan <> 2 and better 25 5 5 5 7 I teat out asset 62 114,000 6 19.00 16.50 2.5 
1,247,162 — - IN cic aresswewis 14 23,000 5 65.00 58.00 7.00 osuee A ar i Saba 52 128°000 10 24°00 1750 650 
ee 8-10". Sanaa natemedie shies 31 75,000 13 59.00 45.00 14.00 = 13 37,000 8 25.00 19.00 6.00 
‘asing + SS ate Seats 19 32,000 11 66.00 45.00 21.00 Lath- 
7,700,935 Caring amt oe % eee 105.603.802.380 
6,206,439 No, 2 and better........... 72 307,000 9 29.00 23.00 6.00 WRN ogc toi dicnynep emda 3 230,000 3 4.00 2.90 1.10 
2,291,000 SCE ccc. sy ehnaktnnveieaien 23 71,000 7 =-23.50 =: 18.50 5.00 NE oiaaiae teas chewen tees 1 10,000 1 a tts | eee 
9,147,000 aw 
2,021,000 
3,096, 960 ° ° : - . 
3,716,000 Northwest Cargo Shipments | The West Coast Review California Pine Sales 
. 000 ; 2 7 ae ™ ae ie: 
$$ SEATTLE, WasH., May 8.—Substantial gains SEATTLE, WASH., May 8.—For the week ended SAN FRANCISCO, Cauir., May 8.— For the 
3,008,334 in volume of cargo shipments of West Coast May 1, 109 mills report as follows to the West period April 30 to May 4, the California White 
lumber are indieated in the report of the Pacific Coast Lumbermen’s Association: & Sugar Pine Manufacturers’ Association re- 
Lumber Inspection Bureau for the first three Feet ports sales as follows: 
2,906,000 months of 1926. The gain for Washington, | Production ++ SSeS aes ; — California White Pine Mixed Pine 
7,979,000 ’ ‘ ritia . 1 @ ; ig 96 Shipments ...125,420,003 13% above production : 
7 Oregon and British Columbia combined is 26 eagle 109°480,099 1% below production am : Feet A Feet 
yercent, as compared with the waterbourne oe Nos. 1&2 clr No. 1 common 
ste I My mang Shipments— 4/4xa.w..... 6,000 1x8 & 10.... 1,000 
teens movement of lumber for the corresponding pe- | Water delivery: Feet Feet 4/4x4 to 10.. 3,500 5/4 & thicker 
riod of 1925. In percentage of gain, British SOR cer gery 5/4xa.w. .... jm ase re 500 
‘ sa lenda wi ‘ : : Ee ee re 16,213,572 6/4xa.w. .... 26,000 No. 2 common— 
ata Columbia — with 46.6, gy ae — i, OS ers 56,075,782 8/4xa.w. .... 12,500 eae 1,000 
with 25, and Oregon third with 18.5. The totals | pail (49%) .......--000. ccc cceecceeeee 61,673,073 10/&12/4xa.w, 4,500 ix4 & 6..... 45/000 
. follow- are: RELL LO Poe he ae ee 7,671,148 16/4xa.w. ... 3,000 1x8 & 10 31,000 
sina Gain Percent a C select— REE Semeecnniite 75,000 
€ report 1926 over 1925 = gain ee ae 125,420,003 4/4xa.w. 67,500 5/&6/4xa.w.. 10,000 
for the gritish Columbia. .172,213,907 54,813,423 46.6 | New business— 5/4xa.w. - $39,000 No. 3 common— 
Washington ...... 832,387,411 169,015,071 25 Water delivery: 6/4xa.w. .... 25,500 1x4 & 6..... 51,500 
7 DW ocivicacndsan 309,650,889 48,696,279 18.5 NE ee ciecinx nels bie bine 29,985,494 8/4xa.w. .... 45,500 1x8 & 10.... 123,000 
White. id’: samme hes I 19,396,353 10/&12/4xa.w. 500 ai ease hee 249,000 
—— 1,314,252,207 272,524,773 26 Ween Wetter (46% ¥iecc ck vcvccsoscenss 49,381,847 ar oman nen 1x13 & wdr. 35,000 
ce . : ail (48% ‘tcase Sas aw. «ss. 7 eee 
2,566,000 In the domestic cargo movement, the Atlantic pony 18%) pict tobe alte cohen kn or ats 4/4x12 ..... 6,000 iis & 10 gi'seo 
1,314,000 coast shows a total of 497,830,349 feet, an in- sie erences sine 5/4xa.w. .... j =" ees 143,500 
1576.01 crease of 54 percent. In the offshore move- Total new business...........-...0. 109,480,099 + mens yond 5/&6/4x4 & 6 25,000 
9 15,000 ° ° . o We cee ° et » 
6,392,000 ment there has been ‘a notable increase in the an ee 129,072,082 10/&12/4xa.w. 2000 aoe ee 14,000 
. . . "1. ¢ Pe CE catcens Reeves seseeeeeese ou, ,U84 “ eee ’ . . —_ 
NVeek business with Japan and also with China, and Sonest aps “ pie atte eee AEE Sieh Ve 141,393,777 16/4xa.w. ... 5,000 4/4xa.w. .... 17,000 
Orders there have been increases with Australia, South | Rail .............ccccccccecccecccvccces 157,983,471 ae Ea 74.509 oo ae 30,000 
3,481,000 Africa; Mexico, west coast of South America ae . finn oe. 001 XA.W. ...+. 45,000 
341,000 : spl ang AP area : . Tot: ille TC 28,446 6/4xa.w. .... 20,000 a.w.. 25,000 
1339000 and the West Indies; while decreased volume is Total unfilled orders...........-- £55, 000,500 5/&6/4xa.w.. 12,500 —— se ~ oa 
1,111,000 noted with New Zealand, east coast of South = ‘ ‘ di at Serena sees yee Tank stock, 8/4 ‘ 
1,655,000 America, United Kingdom and markets of less California Pine Statistics aoe she gaa 61'500 m.... Coccccces 20,000 
7,727,000 importance. The domestic cargo business as a San Francisco, Cauir., May 8.—The follow- ~ 2.008 No. 1 misc.. 25,000 
yugh San whole increased 26.6 percent, and foreign busi ing figures for March, and percentage compari- rp soma ""*  999'500 No. 2 misc.. 30,000 
ness, 2 percent. The comparative statement | sons with 1925 figures from the same operations, 5/&6/4xa.w.. 11,000 NO. FS oo ooese 80,000 
izona. follows: tions ‘ , 8/4x¢ 28'000 3evel siding— 
ah | representing seventy-seven percent of the total No 2 = . 28,0 B&btr., %x6 20,000 
DOMESTIC— ones pine industry and covering twenty-four mills csiana’’. 15.000 D, %x6..... 15,000 
Atlantic coast .......... 32: 197.830.3249 | Within California, have been submitted to mem- 6/4xa.w. ....1,146,500 Misc. siding. 74,000 
, ieee... 2.3 385,726,313 | bers of the California White & Sugar Pine ie Se: -... 338,000 White Fir 
Hawaii, Alaska etc..... 28,769,246 21,335,983) | Manufacturers’ Association: “ 6/&6/420.w 5.009 C&btr. ........ 27,000 
Southern 714.208.952  904.892.651 Compirative March Reports from 24 Mills 8/4xa.w. .... 3,000 “> = btr. com 2.000 
arometer ae aii a Percent | Miscellaneous... 227,000 x4 & gibt 25000 
Is report: Australia .............. 48,929,728 61,399,155 Percent All _ increase | Dé&btr., 5/&6/4 1x8 & 10... 121000 
South Africa............ 2'452.293 2'516,921 increase species com- a., aw. ... 3,000 }4x8 to 12 35,000 
ee Central America ....... 244,644 *16,380 compared includ- pared Shop, std. 5/4& ee 5/4 & thicker , 
pce ¥ ona ee geet 25,414,809 42,053,727 March— Pine only with 1925 ing pine with 1925 6/4xa.w. . 21,500 ae. 25.000 
ul a eee ae 7,596,068 *191,682 Production. 83,301,184 59 98,111,257 52 Cedar No. 4 ‘com., all , 
Juctior ESS eran 1,396,977 *1,152,662 Shipments... 80,630,114 25 113,068,723 28.4 Miscellaneous 112.000 sizes 125.000 
sense BES. bain aspndpnacioes 155,773,293 226,268,874 No. 3 shop All species tas 9 a Dimension—- 
A ; NE ee es, a SS 2,051,173 2,355,377 April1— and better and grades Australian No. 1, 2xa.w. 
= 97.98 New Zealand........... 5,046,018 *4,799,677 Inventory ..165,745,746 24 495,304,966 6 i) fh 25,000 count ..... 162,500 
o ee S. America (east coast) 9,004,248 *8,283,280 | Unfilled or- . is 8/4xa.W. ...... 10,000 No, 2, 2xa.w. 
5 79.66 S. America (west coast) 25,138,843 31,620,523 ders ..... 33,374,803  *11.2 162,208,491 37 Douglas Fir count .... 105,000 
, fouth Sea Islands..... ot tte seen 936,170 *Decrease. C&btr 44.00 No. 2 & btr. 85,500 
:; y ~~ peepee and — 243.541 #18.987.79g | March Cut and Shipments by Species, 27 Mills | ‘No, 3 cir... .: 34,000 2xa.w. count 351,000 
pments. are 2008009 3991387 : Production Shipments | Com., 4/4xa.w. 202,500 ~~ 3 te eeass eyed 
ot, leceattet = ## 2°118' 838 #485943 | White pine ............. 76,446,046 71,183,265 5/4 & up...... 51,000 om., misc. , 
t, or 860 eee ra wine |. Se aeee 8,679,030 11,296,363 | ‘Ties & timbers 14,000 Lath 
0 iia 297 F182 AR: 4n0 @kO EE PN NE bed cacwicne rnd S8RbeR eoe 2,362,822 Dimension .... 597,500 
Loss. 327,518,482 409,359,556 PPR Ded peat eM es weiss Miscellaneous. 30,000 Mixed pine— 90.000 
| otal pines ........... 85,125,076 84,842,450 Sen 82” owe eeeeee 30, 
Cc ] bi Ri Shi t Ce. Bp Perpetsonneee 6,958,929 10304590 : ; 7 BO. Bowsseces 350,000 
eter OolumDla iver Ipmen s ted (Douglas) fir....... 4,805,473 7,930,748 Mixed pine.... 175,000 le Siswevnas 100,000 
‘ PorTLAND, OrE., May 8.—Lumber shipments tn Bg sinensis 4 rege: ssh aie 
the - by vessel from the Columbia River during April | ~' shanas iii Pei oticcaicienssA peste sad Hardwood Barometer 
hirty-on } exceeded those of the corresponding month of | ‘otal other woods..... 16,736,430 37,352,591 - 
ye <4 — ° Ye ‘ "1 50¢ 99 195 7 > cael 
ern Pine 1925 by 20,500,000 feet. There was a material | Grand total .......... 101,861,506 122,195,041 MEMPHIS, TENN., May 10.—The Hardwood 
increase in shipments to foreign ports, whereas | Inventories and Unfilled Orders April 1, 27 Mills Manufacturers’ Institute barometer for the 
acon the quantity shipped to California eemeil an Inventory Onters week ended May 1, one hundred fifty-nine and 
oduction ER ATS «ie: : a ai ayer ——(Total on hand) , ; : : : ° 
‘al Actual increase of only 1,000,000 feet. But California | xo, 2 shop & btr. Cal er two-thirds units reporting, is as follows: 
wees pusiness has been below expectations for some | ng wt pine Bao con any 95,481,790 19,724,684 — — “ wip 
Stee ime. The iv ateme _ | No. 2 shop & btr. sugar Normal Actual + ‘ 
7 100.66 me. The comparative statement follows: pine wes econ waste : ». 55,552,273 8,019,755 | Production*— Feet output output ments 
“an - 1926 1925 No. 3 shop mixed pine.. 23,704,846 7,999,204 Normal (iden- 
y= 100.50 c Astoria- - Feet Feet No. 3 shop & btr. white tical units) 27,245,000 
-alifornia siakiti'pp ost 21,881,620 20,545,000 & sugar pine...... 2,718,547 235,660 Ce 22,524,516 83 eee 
aor oreign ports .......... 20.776.073  12.131.575 . ; Shipments 22942842 84 101.9 
(806 feet. Atlantic seaboard ...... 21,315,884 9,339,853 Total Uppere . «cess 177,458,456 35,979,303 Orders— 2 
"y woe ————__—- _ —_____ _ ac . rere 25,637,570 94 113.8 111.7 
e of Commons, Cal. wht. & 
twenty 63,973,577 42,016,428 gjypriree > igpenes : ° ‘ » 909 2 On hand end 
d tv Portland— sia BUMAT DUNO occ icsctcces 214,340,419 106,381,341 Maes 147.349.389 
t. i ; / > , 3 23.973, 882 26,625,169 | ..WSSR creer PEI, 9Oe sae eee oree 
nents. t Felifornia serene tenenns 12,683,000 39,256,080 Al other woeds......... s sa a : : +Lumber fabricated at the mills and used - — 
were shu 2. ee eee 30,175,946 23,065,000 ' 338. 314.36 32.006.510 struction work included in total orders and ship- 
rated full tlantic seaboard |)! |! 20,154,477 22,248,499 | Gotal commons ...--- reais? «168985813 | ments. 
ys ; 4, four 7,., | Box shook and cut stock 20,866,212 23,671,000 *Based on mill log scale. 
half days. 63,013,423 64,467,499 ; : ees H d P 76) 
Grand total ......... 126,987,000 106,483,927 Includes pine box lumber. (Statistics Continued on Page 
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West Coast News Indicates Manufact 


Desires to Dispose of Panther 


SeaTrLe, WAsH., May 8.—‘‘ Want to buy a 
panther?’’ ‘That’s an unusual question to be 
asked or answered by a lumberman. Yet it 
was propounded in all seriousness yesterday by 
Archie J. Somerville to one of his associates in 
this city. 

It has been nearly two years since Mr. Somer- 
ville closed his affairs in Seattle to effect a con 
nection with the Stout Lumber Co., at North 
Bend., Ore., and this week he is back in town 
visiting old friends. 

Archie is sales manager of the Stout Lumber 
Co. He tells about the panther, explaining that 
it is only a kitten weighing perhaps thirty 
pounds. It is as playful as a domestic cat; but 
one day when Archie was chucking it under the 
chin the animal drew back one of its massive 
paws as if it meant to do damage. The panther 
came from the East Indies, having arrived a 
short time ago on the Norwegian motorship 
Hannah Nelson, and was left with the Stout 
Lumber Co. by the captain of the ship. Archie 
has tried unsuccessfully to dispose of the animal 
to the city park department. At present it is 
not difficult to handle, being managed easily 
by means of a chain around its neck, Its great 
paws forecast an animal of large size when 
it attains its full growth; and some of these 
days, very likely, this tawny cat will weigh three 
hundred pounds. Then it will need a cage. 

Meanwhile, what lumberman wants a pan- 
ther? Apply to Sales Manager Archie, at North 
Bend. 


Activities of Green Tie Organization 


GARIBALDI, OrE., May 8.—The May issue of 
The Green Tie, the newsy publication of The 
Whitney Company and its employees, relates 
that the March honors in the 1926 safety con- 
test were divided between the construction and 
planing mill departments, which shared the dis- 
tinction of being the only two departments to 
work through the month without a time-loss ac- 
cident. Both departments have had poor safety 
records in the past, and their present standing 
is especially noticeable. 

Carpenters and millwrights under A. A. St. 
Onge have completed a new addition to plant B 
warehouse. It is 30x120 feet, and fully pro- 
tected by sprinkler system. A new loading spur 
has been constructed on the north side. It is 
stated that plant B should surpass its shipping 
record for a month’s output, which now stands 
at twenty-five cars. 

B. W. Shipley, San Francisco representative 
of The Whitney Company, has returned to the 
Golden Gate, after a visit of three days at the 
plant in Garibaldi. 

T. J. Torkelson, newly appointed southern 
representative of the concern, has reached his 
headquarters at Dallas, Tex. Mrs. Torkelson 
accompanies him. His territory embraces Texas 
and Oklahoma. Capt. Torkelson graduated 
from the college of forestry, University of 
Washington, in 1917; served as captain with 
the Fifth regiment of United States marines 
during the World War; was marker for the 
Sitka Spruce Co., Coquille, Ore.; was director 
of the trade extension bureau West Coast Lum- 
bermen’s Association, Seattle; became con- 
neeted with the dry kiln department of the 
Walville Lumber Co., Walville, Wash., and 
more recently was associated with the sales 
organization of J. V. G. Posey & Co., Portland, 
Ore. The Green Tie is confident that Capt. Tor- 
kelson will succeed in introducing the products 
of The Whitney Company into southern terri- 
tory. 

Recently when Scott and Doyle were scaling 
on the Whitney log pond Scott startled a fish, 
and Doyle rushed over the logs just in time 
to spear a 14-pound steelhead salmon through 
the gills with his steel-shod scale stick. The 
fish was quickly landed, and Sealer Scott’s 
family in Portland that evening enjoyed a 
Tillamook bay sea-food dinner. 

Garibaldi’s only recreation used to be fishing. 





Now the residents enjoy golf and baseball, and 
with new tennis courts soon to be opened will 
add that popular sport to the list. Twenty 
golfers have entered their qualifying scores for 
the second Whitney handicap tournament to be 
played off during May. The lowest score is 
credited to John Serafford, who turned in a 42. 
Work on the new Whitney baseball diamond is 
being rapidly advanced, and it is hoped that 
the park will soon be ready for the opening 
game. The grounds are located between Whit 
ney Inn and the Roosevelt Highway. 


Discusses European Plywood Trade 

SEATTLE, WASH., May 8.—‘‘ Foreign plywood 
has nothing on the veneers of the West Coast, 
nor have foreign manufacturers any good proc- 
esses unfamiliar to us.’? 

In the foregoing brief and concise sentence is 
a statement of the impressions of G. L. Bar- 
tells, of Seattle, who with Mrs. Bartells has 
returned home from an absence of two months 
in Europe. 

Mr. Bartells is vice president and manager 
of the Elliott Bay Mill 
Co., and is also presi 
dent of the Pacific 
Coast Plywood Manu- 
facturers’ Association. 

His tour embraced 
England, Scotland, Hol- 
land, Germany, France 





G. L. BARTELLS, 
Seattle, Wash. ; 
Gives Views on Foreign 
Plywood Conditions 





and Belgium, and en- 
abled Mr. Bartells to 
place himself as closely 
in touch with the in- 
dustry in those coun- 
tries as circumstances 
would admit. He found 
the European manufac- 
turers to be conservative, even secretive—yet 
he learned that their processes offer numerous 
excellent features, among which he mentions 
their waterproof glue, which is made of casein 
and blood albumen, and hot-plate presses, which 
aid in turning out a product of high merit. In 
one factory there was a slicing machine, which 
seems to be an advance on similar machinery 
in this country; but on the whole, he says, the 
plywood industry of the West Coast is fully 
abreast of anything Europe has to offer. He 
remarks: 

The English people use plywood in large quan- 
tities; yet we receive a very small part of their 
business. No doubt West Coast manufacturers will 
be surprised to learn that out of the aggregate of 
plywood which finds a market in England only 
about 2 percent is made of Douglas fir. At first 
glance one might conclude that here would be a 
wide field for the West Coast product; but a 
deeper investigation shows that an almost insur- 
mountable difficulty is the competition of other 
countries. There is an abundance of Russian and 
Finnish plywood, mostly of birch and alder, which 
is put on the market so low that Douglas fir has 
not so much as the ghost of a chance. A concern 
at Hamburg made plywood of fir logs exported 
from the Pacific coast—presumably Seattle—and 
shipped the article to England, selling it cheaper 
than the lowest price at which West Coast manu- 
facturers could expect to get the business. For 
cores this factory uses a low grade mahogany, 
known as okoume. 

Mr. Bartells states that at a German factory 
there are 1,600 employees, who are paid $1.25 
to $2.50 a day, as contrasted with $4 as the 
lowest wage at the Elliott Bay plant. The 
German employers complain that the seale is 
too high, since they are obliged to compete with 
even lower wages paid in the rural districts. 
As to cost of living, Mr. Bartells declares the 
German workman can make one mark go as far 


as $2 in this country. There is another con- 
trast, for among the 1,600 employees probably 
not more than ten own automobiles. Surprise 
and incredulity was expressed when Mr. Bartells 
stated that out of the 250 employees at the 
Elliott Bay factory fully 150 drive their own 
cars. 

The negative psychology of Germany, ac- 
cording to Mr. Bartells, is found in the fact 
that in the country there are still two flags— 
the black, white and red of the old regime 
and the red, white and gold of the new govern- 
ment. ‘* What the people lack now is concerted 
action; if they get together they will get some. 
where,’’ says Mr. Bartells. A government reg- 
ulation that retards new construction, and holds 
the consumption of lumber down to almost 
nothing, provides that rentals can not be higher 
than 90 percent of the rentals of prewar days, 
notwithstanding the fact that taxes and other 
expenses have increased prodigiously. Conse- 
quently, building operations are stagnant, ac- 
tivity in that line being confined almost to iso- 
lated instances where the government is backing 
the projects. 


New House Organ Devoted to Fir 


SEATTLE, WASH., May 8.—So far as known 
the only lumber house organ using both occi- 
dental and oriental characters in its news col- 
umns is the new publication of the Douglas 
Fir Exploitation & Export Co., entitled ‘‘ Ex- 
ploits of the Douglas Fir—‘the tree that trav- 
els.’?’’ It is a newsy pamphlet of eight pages, 
with page five of the initial number given over 
entirely to the curious symbols of the Far East. 
There is a leading article by A. A. Baxter, vice 
president and general manager, who explains to 
the reader how the company operates and fune 
tions with a view of being helpful to member 
mills and foreign buyers. A paragraph headed, 
‘*Fir Is Famous,’’ is the following: 

A shipment of Douglas fir will be made this 
month destined for Beira, Mozambique, Africa, 
whence it will be transshipped by rail 1,500 miles 
into the Belgian Congo, This is another illustra- 
tion showing how Douglas fir is finding its way into 
all the markets of the world. 


A record of visitors at both the Seattle and 
San Francisco offices is given, and _ includes 
prominent lumbermen from China, Russia, Aus- 
tralia, New Zealand and other foreign coun- 
tries. 

A summary of export conditions is also given. 

Vice President A. A. Baxter is making a 
tour of the Orient, to get first-hand information 
of lumber requirements in Japan and China, 
particularly the qualities required in 12x12 and 
larger fir squares for remanufacturing. 

L. L. Chipman, manager of the export depart- 
ment of the Long-Bell Luraber Co., has returned 
from Europe where he spent several weeks in 
the interests of the Douglas Fir Exploitation & 
Export Co. 

‘*Exploits of the Douglas Fir’’ is issued 
from the headquarters of the Douglas Fir Ex- 
ploitation & Export Co., 1125 Henry Building, 
of which Lee E. Force is manager. 


(SREB SASS: 


To Dispose of Burned Over Timber 


Otympia, WasH., May 8.—Next week Gov- 
ernment officials will begin a cruise of 2,000 
acres embracing the Snow Creek burn in the 
Olympic Federal forest, preparatory to offer- 
ing the timber for sale. The district, which 
lies west of Quilcene, is partly in Clallam and 
partly in Jefferson counties, and was the scene 
of a fire last year. The timber was killed but 
not badly damaged. The Forest Service de- 
sires to dispose of it before it is injured by 
insects. 

Robert C. MeGray, formerly stationed at 
Wenatchee with the Chelan national forest, has 
been appointed junior supervisor of the Olympi¢ 
national forest, with headquarters in Olympia. 
Mr. McGray will have charge of details of tim- 
ber surveys and sales. 
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Box Concern Installs Machinery 


KLAMATH FALLS, OrRE., May 8.—The Ewauna 
Box Co., of this city is making some changes 
in its mill and enlarging it, all of which it ex- 
pects to have completed by June 1. Two 6-foot 
Sumner Iron Works band mills are being added 
to the extensive equipment of the company. 
Heretofore it has had a 9-foot band and a re- 
saw, but the resaw is now being discarded. 
The officials of the Ewauna company are add- 
ing nine dry kilns to the present battery of 
fifteen which will take care of all their upper 
grades of lumber. In making this addition they 
had to add a 750-horsepower boiler and have 
had to move the machine shop from the boiler 
room to the north side of the mill. 


Handling Large Quantity of Shorts 


SuMNER, WASH., May 8.—At the concentra- 
tion plant of the Pacific Lumber Agency, lo- 
cated in this city, the management reports that 
last year the company handled more than 30,- 
000,000 feet of lumber, mostly shorts. The 
company has shed capacity for between 6,000,- 
000 and 7,000,00 feet; it maintains dry kilns, 
and has a thoroughly up-to-date planing mill, so 


ever attempt to take care of. Last year we sold 
one concern more than 1,000,000 feet of 1x6-inch, 
3-foot drop siding, pattern 106, and our shipments 
out of Sumner are averaging better than 2,500,000 
feet a month this year so far. We are just be- 
ginning to carry short dimension in lengths of 
4 to 10 feet, and we expect to get a considerable 
volume of business because we can serve the trade 
on this stock at favorable prices. 


(SAA BEER ee 


Great Plant Plans Permanent Cut 

LONGVIEW, WASH., May 8.—This city has be- 
come one of the most important lumber centers 
in the world with the opening of the second or 
east fir unit of the Long-Bell Lumber Co. manu- 
facturing plant, which now gives this company 
the distinction of being the largest lumber man- 
ufacturing plant in the world. [NoTe—A story 
of the opening of this unit and the capacity of 
the mill appeared on page 52 of the May 8 
issue of the AMERICAN LUMBERMAN.—EDITOR. | 
Previous to the opening of the second unit, the 
company employed 2,100 men in mills, docks 
and woods, but now 600 more men have been 
employed and it is expected that a total of 3,000 
will soon be working for the company. 

When only the first unit was operating it re- 
quired 100 cars of logs daily to feed the saws, 
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Section of Long-Bell Lumber Co.’s manufacturing plants at Longview, Wash. The building to 

the right in the foreground is the head mill of the second unit which began operation May 3. 

Buildings to the left and in the background are those of the first unit which has been in opera- 
tion since July, 1924 


that the operation at Sumner is not entirely con- 
fined to shorts. 

The Pacific Lumber Agency has headquar- 
ters in Aberdeen, and for fifteen years has been 
marketing rail shipments from the mills of 
Grays Harbor and Willapa Harbor. A. L. 
Davenport is general manager and T. W. Tebb 
sales manager. Three years ago they conceived 
the idea of establishing a concentration plant 
at the most central location on the Pacific coast. 
They have a milling-in-transit rate applying in 
every direction within a radius of 250 miles 
from the Sumner plant, and they purchase short 
length items in uppers and standard manufac- 
ture, such as flooring, ceiling and drop siding, 
from practically every mill, including British 
Columbia mills and those in the district 150 
miles south of Portland, or very near to the 
California line. Mr. Tebb says: 

We buy from the mills any amount of short 
uppers they may have on hand, from 3 to 9 feet, 
ih any standard items. This gives them an out- 
let for these accumulations, and does not confine 
them to shipping any specified amount of any one 
pattern or any one length. We take this stock 
into Sumner and sort it out, keeping each grade, 
pattern and length properly segregated. We keep 
4 perpetual inventory, so that we know at all 
times exactly what we have. This permits us to 
take and fill promptly orders that no one mill would 


but now under the added capacity it is expected 
that 150 cars daily will be required. The log- 
ging operations of the company are done with 
electric equipment. While the holdings of the 
company are very large it expects to establish 
its operations on a permanent basis by means 
of reforestation. An extensive and scientific 
program has been laid out by Capt. J. B. Woods, 
in charge of that work. There is a large nursery 
at Ryderwood where most of the stock will be 
raised. Redwood will be used to a great extent 
because it grows rapidly, although the present 
stand is predominantly fir. The new unit was 
designed to cut hemlock also because there is 
some of that variety on the holdings. 

The reforestation plans will depend on the 
success of a program for legislation now under 
way. The last legislature submitted to the 
people a constitutional amendment which would 
allow the reclassification of logged-off Jand so 
that it may be carried during the time of timber 
growth at a low tax rate, and pay a yield tax on 
the timber at time of harvest. It is believed that 
the people will approve this amendment. 

The Milwaukee Electric Crane & Manufac- 
turing Corporation, of Milwaukee, Wis., fur- 
nished four electric transfer cars, five mono- 
rail hoists and sixteen overhead bridge cranes 
for the new unit. 


uring and Machinery Plants Are Busy 


Two Large Orders for Machinery 


EVERETT, WASH., May 8.—At the Sumner Iron 
Works, T. B. Sumner, vice president and gen- 
eral manager, has recently booked enough busi- 
ness to keep the big plant going on a capacity 
basis continuously day and night for four 
months. An attractive order, which was han- 
dled by Mr. Sumner personally, calls for the 
machinery in the new mill of the Charles R. 
McCormick Lumber Co., which is being built at 
Port Gamble, Wash., under the direction of 
R. W. Condon, manager of the MeCormick prop- 
erties in Washington. In addition to this order, 
business has come to the Sumner Iron Works 
from many sources, insuring great activity at 
the plant in this city The machinery for the 
splendid mill of the Charles R. McCormick 
Lumber Co. embraces the following items: 

Ten-foot Sumner late design roller-bearing band 
mill, to be a_ self-contained motor-driven unit. 
The development of this machine is being done 
in the Sumner engineering department at present. 

Live rolls and transmission to be of the late 
heavy Sumner design; all live rolls to be mounted 
on structural steel frames, and all live-roll drive 
gears to be run in 3-way Sumner latest design 
gear boxes to be covered top and bottom and grease 
tight. 

Two 44-foot Sumner roller-bearing trimmers, 
complete with Sumner air lifts. 

Forty-foot 9-saw slasher. 

Sumner Pacific coast type 14x72-inch edger, to 
be electrically driven. 

Sumner Iron Works left-hand vertical 7-foot 
roller-bearing resaw. This resaw has recently been 
brought out by the Sumner Iron Works, and hag 
some unique features in design and flexibility otf 
feed works—the principal feature being that six 
feed-rolls are used instead of the old method of 
four feed-rolls. sy using six feed-rolls, it has 
been proved that when lumber is being put through 
the machine it is fed true, and relieves the snaky 
condition of the boards after coming through the 
resaw. 

The McCormick order includes also a 5-saw 
Pacific coast heavy gang lath bolter and a 6-saw 
Sumner heavy lath mill. 

The management of the Sumner Iron Works 
says: 

We wish to lay emphasis on the fact that the 
gear-reduction units purchased by the Charles R. 
McCormick Lumber Co, from the Sumner Iron 
Works consist of sixty-seven units, and the pur- 
chase of these units is significant in that after 
careful consideration of all other manufacturers 
of gear reducers Sumner Iron Works were chosen. 
The Sumner gear-reduction unit has been put on 
the market in the last six months, after going 
through a development stage of approximately two 
years. The gears for these reducers were developed 
by one of the best herringbone gear designers that 
it was possible to procure, and exhaustive tests 
were made by the Sumner Iron Works chief en- 
gineer, Paul F. Lueth, and the Sumner Iron Works 
designing engineer, George Dorman—the result be- 
ing that the Sumner Iron Works at present has to 
offer the most advanced designed gear-reduction on 
the market. 

The Sumner Iron Works has sold to the Ham- 
mond Lumber Co. for its plant at Mill City, 
Ore., one 7-foot vertical resaw, 8x10-inch nig- 
ger, 10-inch Simonson log turner and transmis- 
sion machinery. The Coos Bay Lumber Co., of 
Marshfield, Ore., recently bought a 7-foot Sum- 
ner band mill, which was shipped at once. 
Ernest Dolge (Ine.), of Tacoma,- Wash., has 
ordered a 10-foot Sumner band mill and a 10x72 
inch Sumner edger. The Whitney Company, of 
Garibaldi, Ore., has purchased a Sumner 15x20 
steam-feed engine. 

Another extensive order on which the Sum- 
ner Iron Works is busy is equipment for the 
Everett Pulp & Paper Co., on a contract with 
the Charles C. Moore Co., engineer. This in- 
cludes yaryans, machinery for four agitators, 
and steel breeching to take care of the 2,000- 
horsepower boilers. The steel for a part of this 
work is due to arrive from the East May 8. The 
machinery includes eleven Sumner motor-redue- 
tion drives. Some of the tanks, fifteen in num- 
ber, are so large that it will be necessary to 
assemble them in place. There will be six sim- 
plex mixers, four washing pans, one caustic 
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liquor tank, two seasoning tanks, one black 
liquor tank, and one blow tank. The improve- 
ments in the plant of the Everett Pulp & Paper 
Co. will double the output of that concern, and 
will cost approximately $1,000,000. 


Sugar Pine Field Work Progressing 

San Francisco, Cauir., May 8.— The field 
work, which is one of the important phases of 
the educational campaign to be carried on by 
the Sugar Pine Sales Co. (Inc.), of San Fran- 
cisco, is now under way. 

Edward P. Ivory, trade extension manager of 
the company, is on an extensive tour across 
the continent calling on present and prospec- 
tive users and distributers and converters of 
sugar pine to acquaint them more fully with the 
specific application of sugar pine in their par- 
ticular lines. In this work, consumers of pat- 
tern lumber are made acquainted with the ad- 
vantages of texture, staying qualities, grades 
and sizes which make the wood economical in 
the pattern shop and foundry. 

The musical instrument makers are being 
shown how sugar pine fills an urgent need in 
their manufacture. Results of many tests of 
the cutting qualities of sugar pine, which indi- 
cate economies in its use, are being made avail- 
able to woodworkers. 

Another important phase of the work is that 
of coéperation with the wholesale distributers 
handling sugar pine. Every effort is made to 
assist these connections in developing new sugar 
pine accounts and to aid their salesmen in be- 
coming better acquainted with the lumber. 

The Sugar Pine Sales Co. is now beginning 
its personal codperation with its eastern and 
middlewestern distributers, and Mr. Ivory will 
devote the major portion of his time in render- 
ing sales assistance to them. 

Mr. Ivory left San Francisco last week on the 
first of these trips, which will consume ap 
proximately sixty days. 


Will Extend Oregon Trunk Line 


[Special telegram to AMERICAN LUMBERMAN] 


PORTLAND, OrE., May 12.—There is great in- 
terest here in the decision of the Interstate 
Jommerce Commission today, permitting the 
extension of the Oregon Trunk line to Bend, 
Ore., to connect with the Oregon, California & 
Eastern road, giving access to Klamath Falls, 
and giving the Southern Pacific road the right 
to take over the Oregon, California & Eastern 
road and to construct lines in Klamath and 
Lake counties and to take over the Nevada, 
California & Oregon line from Lake View south. 
The Southern Pacific line is given the right to 
build a line in Klamath County, Oregon, and 
Modoe County, California. 


Intercoastal Steamer Rates Slump 


SEATTLE, WASH., May 8.—Report is current 
among shippers in the Atlantic coast business 
that 1x4-inch common, which a month ago was 
represented by accumulations of millions of 
feet, has been completely cleaned up. Mills, 
generally speaking, are well fortified with tim- 
ber business, with the market indicating a 
tendency toward strength in that item. There 
is a dearth of 2-inch schedules. Intercoastal 
steamer rates are barely steady at $12, with in- 
dications in some quarters of still further con- 
cessions. A well known authority gives this 
summary of the situation: 

Immediately following the announced reduction 
of $3 a thousand, the Coast was drenched with 
business. Everybody seems to have it, from the 
larger regular intercoastal shippers to the in-and- 
outers and fly-by-nighters, and commission buyers. 
It would seem that the reduction in freight rates 
did not actually increase the demand for lumber on 
the Atlantic coast. It simply induced those who 
were holding their orders for lower rates to cover. 
While the cut in rates was anticipated, no one se- 
riously thought that any such drastic cut as $3 a 


thousand would be made; and when it actually 
occurred it seems that many buyers both among 
retailers and wholesalers figured that the $12 rate 
would not last long, and they hastened to cover 
accordingly. 

Never in the history of the intercoastal busi- 
ness have rates taken such a decided drop. It 
is assumed that the reductions to rock-bottom 
will continue for a 60-day interval, covering 
May and June, and that in July rates will begin 
a gradual advance, reaching their peak late in 
the year with the seasonal heavy movement of 
lumber. 


While conditions in California are up to nor- 
mal, it seems to be true that the mills are not 
taking advantage of that situation but are 
forcing stocks and in that way creating a buy- 
ers’ market. It is asserted that the accumu- 
lations at San Pedro are so low that if there 
were no receipts for two weeks a shortage 
would ensue. The rail market is healthy. Ex- 
port trade has shown quite a marked increase. 


Red Cedar Shingle Bureau Meets 


SEATTLE, WAsH., May 8.—At a meeting yes- 
terday of the advisory board of the Red Cedar 
Shingle Bureau routine matters were considered. 
The presiding officer was C. E. Merritt, of Van- 
couver, B. C., chairman of the board. Robert 
MeNair, of Vancouver, in a talk on the objects 
of the bureau, urged the committee to support 
vigorously the campaign of market extension. 
He remarked that any consideration of the 
tariff question was a matter for the American 
side of the line, and he stated that in his opinion 
it had no place in the proceedings of the bureau. 
A telegram from R. 8. Whiting, secretary-man- 
ager of the bureau, dated New York, announced 
that action on the antishingle ordinance had 
been postponed. Mr. Whiting also said that 
he will leave his Chicago headquarters for the 
West Coast about the middle of May. 


Banker Commends Coast Publicity Plans 


PORTLAND, OrE., May 8.—A wise question for 
all bankers on the West Coast to ask of any 
lumber manufacturer before lending him money 
would be, ‘‘Are you a contributor to the pro- 
motion and trade extension program of the 
West Coast lumbermen?’’ That was a thought 
brought out by W. L. Thompson, vice president 
of the First National Bank, of this city, at a 
meeting of West Coast lumbermen held at the 
Portland Hotel recently. Addressing the 
gathering as ‘‘fellow lumbermen,’’ Mr. Thomp- 
son said that the bankers are fast realizing that 
they are partners in the lumber industry. Con- 
tinuing, he said: 

As a result of attendance at both the prelimin- 
ary meeting of lumbermen here and the annual 
meeting of the West Coast Lumbermen’s Associa- 
tion, at Seattle, our bank made survey of its 
credits to the lumber industry. It is the policy 
of the First National Bank of Portland to dis- 
tribute its loans equitably among the various in- 
dustries operating in the community we serve. Up 
to the present year we have apportioned 12%, per- 
cent of our total loans to the use of the lumber 
industry. The survey referred to now discloses 
that our advances to the lumber industry amount 
to 22 percent of our total loans. 

This situation naturally caused considerable dis- 
cussion in our finance committee meetings. Our 
committee finally decided, while this percentage 
was out of line with our previous policy, that in 
view of the fact that the industry is proceeding 
to finance a program of promotion and trade ex- 
tension, for the present we would not disturb this 
percentage. However, we are examining the bal- 
ance sheets of our lumber borrowers with greater 
care. We particularly are noting the liquid posi- 
tion maintained and those figures which denote 
the price received in the amortization of the tim- 
ber cut. It is only a question of time before the 
operator who amortizes his timber at less than 
its value will find his bank severely criticising his 
operation, if, indeed, the bank does not go further 
and curtail his credit. The bank has a responsi- 
bility alike to that of the operator. It is not only 
uneconomic but well nigh criminal to permit the 
conversion of a resource of such great importance 


to the welfare of this Northwest as our forests 
without replacing it in like values. 


In taking statements from borrowers, banks ask 
for information aside from the figures shown on 
the balance sheets. Just 
as it is good business for 
banks to inquire as to the 
amount of fire and life 
insurance carried by bor- 
rowers, I believe it would 
be wise also for the banks 
to ask one other question 
on the statements of their 





W. L. THOMPSON, 
Portland, Ore. ; 
Shows Bankers’ Relation 
to Lumber Industry 








lumber borrowers. The 
question I would recom- 
mend is, “Are you a con- 
tributor to the promotion 
and trade extension pro- 
gram of the West Coast 
lumbermen ?” 


Our committee has faith 
in the results you will 
secure from your program, but we wish to warn 
you these results will not really materialize until 
your program has been under way for some time. 
Do not be easily discouraged and drop your pro- 
gram before it has been given ample time to sink 
into the public mind. 


Pending the ripening of the fruits of your pro- 
gram, we are strong in the belief it would be wise 
for the industry to curtail production. Such cur- 
tailment automatically will result in better prices. 
The economic law of supply and demand is work- 
ing in your industry at this time. You are over- 
producing in the face of a decreasing demand. It 
may seem hard to disrupt your plans with a cur- 
tailment program, but it will be far better in the 
long run for each and every one of you. 


The progress your committee has made in secur- 
ing subscribers to the necessary expense fund is 





to be commended. It is difficult to understand 
how any operator can hold back from joining in 
the movement, when such men as make up your 
committee, leaders as they are in the industry, 
give up their time to put over this program at 
much personal discomfort and inconvenience, un- 
less it be that slackers are always ready to ride 
free at someone else’s expense. 

It has been my observation that every man en- 
gaged in your industry is proud that he is con- 
nected with it. Many of these men control their 
companies after many years of hard wayk. They 
are men who have attained their position largely 
through their own efforts. Not unnaturally 
they are somewhat slow to be convinced of the 
merits of community effort. I am sure that their 
pride will be your greatest ally in ultimately secur- 
ing their coéperation. I feel sure that when copies 
of your publicity, as outlined by your able secre- 
tary, reach them, it will be a moving appeal. If, 
as you carry on your program, you continue to 
send them copies of your publicity matter, ulti- 
mately the pride that I referred to will bring them 
into line. ‘ 


Operators Receiving Benefits Will Subscribe 


No operator receiving the benefits of your pro- 
gram will long permit his fellow operators to hold 
the umbrella over him once he recognizes the bene- 
fits that accrue to him at another’s expense. It 
may take time to bring this situation about as 
the results from advertising in its early stages 
are not always self evident; therefore, keep ever- 
lastingly at it. 

Other western industries have demonstrated the 
value of national publicity. Among the latest 
recruits is listed the salmon packing industry of 
the north Coast. Those engaged in this industry 
have realized that with increasing costs, they must 
have a larger price for their product. The law 
prevents price fixing; the only solution, therefore, 
is widen the market. Create larger demand and 
better prices must follow. 

The mayor of Charleston, S. C., at the foreign 
trade convention held at Seattle last year com- 
mented on the activity of western enterprises in 
national advertising and aptly suggested a slogan 
which might well be adopted by the West Coast 
lumbermen in lieu of the old adage, “early to bed.’ 
It is “late to bed, early to rise, work like hell and 
advertise.” 
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Self Government in Business Keynote 
of National Chamber Annual 


WASHINGTON, D. C., May 11.—Organized 
American business, more than 2,000 strong, 
gathered here this week for the fourteenth an- 
nual meeting of the Chamber of Commerce of 
the United States, with ‘‘Self Government in 
Business’’ the keynote of the gathering. 

The general sessions of the annual meeting, 
which began at 10 o’clock Tuesday morning, 
and only in lesser degree the several group 
meetings into which the gathering was di- 
vided, gave a striking cross-section of the 
national business community. 

While there are some dark spots on the 
business horizon, for the most part they are 
across the water rather than here, and these 
were not glossed over; the tone of optimism and 
confidence was inspiring to all the delegates and 
guests. 

A wide range of current business subjects 
was discussed by a distinguished list of speak- 
ers, most of them leading American business 
executives, representing all lines of industry, 
commerce and finance. 

Next in importance to the main theme of the 
meeting—‘‘Self Government in Business’’— 
were two subjects listed on the program as 
“The Relation of the States and the Federal 
Government’’ and ‘‘ Local and State Taxation 
and Budgeting.’’ 

Federal and State government officials con- 
tributed in an important way to the program. 
No participant in any of the discussions was 
received with as great or heartier an ovation 
than Herbert Hoover, secretary of commerce, 
and the delegates were not backward in the 
applause that greeted John W. O’Leary, presi- 
dent of the national chamber; Julius H. Barnes, 


| former president; Owen D. Young, chairman of 


board of the General Electric Co., and vice 
preagent of the national chamber, who is given 
much of the credit for working out the Dawes 
plan for the Allied Reparations Commission, 
and many other distinguished speakers. 

An unusual feature was the attendance of 
representatives from American chambers in 
foreign countries. This was the first time 
spokesmen from the outposts of American trade 
lave had an opportunity to bring the services 
of their organizations to the attention of Amer- 
ian business men gathered in the annual meet- 
ing of the national chamber. The extent to 
which American business men in foreign lands 
lave banded together is indicated in the ex- 
stence of thirty American chambers of com- 
merce in foreign cities. All are self-supporting, 
independent organizations, serving as links be- 
‘ween business in the countries where they are 
stablished and the United States. 

Agriculture, one of the sore spots in this 
country, received comprehensive treatment, with 
practical farmers contributing in an illuminat- 
ig way to the discussion. 


Prosperity Dependent on Agriculture 


President O’Leary, in his annual address this 
morning, which was received with great enthu- 
‘asm, frankly placed agriculture at the head 


of the list of problems confronting American 
business. 


Probably no single subject has had more thought 
2 the part of your organization than this all im- 
portant one, and properly so, said Mr. O’Leary, for 
the Prosperity of all our people is bound up in the 
‘uceess of agriculture. 

The policy which would cripple agriculture can 
~s fail to exact from business extreme penalty. 
yur great markets are the farmers’ markets. Our 
lly food is the production of those farmers. It 
's for the preservation of these markets, for the 
breaervation of our food supply, for the eventual 
“ability and suecess of agriculture that we turn 
mo backs squarely against any proposal which 
— imperil the future of agriculture. We de- 
“are our convictions against any proposal for buy- 





ing, selling and manufacturing or other handling 
of agricultural products by government agencies. 
We believe that such methods would result disas- 
trously to agriculture and therefore to all our 
people. 

We are encouraged by sound economic progress 
made during the last year toward agricultural re- 
lief. During the last year the Chamber of Commerce 
has held four regional agricultural conferences. A 
total of twenty States has been represented. Farm- 
ers, bankers, merchants, manufacturers have par- 
ticipated and have developed a sympathetic under- 
standing. There has resulted an education of 
business men in the real problems of the farmer in 
his sections. 

Business men and organizations have supple- 
mented government credit aid and contributed to 
agricultural credit corporations to help over the 
worst of the deflation period. Inventive genius 
has provided new machinery which has materially 
lessened production costs. 

Legislative Control Retards Progress 

Mr. O'Leary cited several examples, including a 
new type of harvester that saves 15 to 19 cents a 
bushel in the cost of wheat production. He firmly 
believes agriculture will achieve its destiny through 
the policy of self-government, not through paternal 
control by the Federal Government. 

Speaking more generally, Mr. O'Leary said: 

It is probable that the one-time wave of legis- 
lation Jooking to the restriction and regulation of 
business was inevitable. But after experience with 
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the results of restrictive and regulative legislation 
designed to correct mistakes or bad practices of a 
minority it became clear that legislative control 
was harmful to the progress of good business. It 
was at this stage of thought on the subject of 
regulation of business that the Chamber of Com- 
merce of the United States was formed. Through 
the years which have passed since the first call to 
business men by President Taft a new spirit has 
developed—a spirit of desire on the part of busi- 
ness men and business organizations to frown on 
bad practices and stand for right practices; a 
spirit of willingness to give thought and helpful 
information to those responsible for government; a 
spirit of willingness to enter into the community, 
State and national life. 

This spirit has undoubtedly been one of the fac- 
tors responsible for the present tendency to lessen 
government regulation and encourage business ini- 
tiative; to dispel an unfriendly attitude on the 
part of the public, reflected in the political situa- 
tion, and substitute for it a confidence in business 
which has been reflected in the large increase in 
the number of those who have become, through 
stock ownership, partners in business enterprises. 


Confidence Makes Progress Possible 


The national chamber is mindful of this confi- 
dence in business institutions and the desirability 


of constantly demonstrating our desire through our 
action of retaining that confidence. Self-regulation 
to prevent abuses; to improve our service to the 
public and maintain our relations towards our em- 
ployees is of vital importance if we would retain 
confidence and avoid government regulation. For 
after all it is confidence that makes progress pos- 
sible. 

As it grows, we are coming to a clear knowledge 
that we can not confine our efforts entirely to the 
consideration of domestic problems. Economic in- 
terest has come to defy national boundaries and the 
barriers of ocean and continents. Our individual 
wellbeing is very directly and intimately touched 
by the prosperity or poverty of other and distant 
nations. Our tradition has led us to avoid political 
entanglements and alliances, and it is unlikely in 
our day, if ever, that our policy in this regard will 
change. That policy should not, however, interfere 
with our development of broad international poli- 
cies of non-political nature. It is desirable that 
we know our neighbors in the world better. We 
are accomplishing this desire by our participation 
in the International Chamber of Commerce, by our 
support of adherence of the United States to the 
Permanent Court of International Justice, and by 
the spirit of understanding and sympathy in our 
support of the settlements negotiated by the Amer- 
ican Debt Funding Commission. 


With the recent decisions of the Supreme Court 
and the opinions expressed by the Department of 
Justice, together with the present attitude of the 
Federal Trade Commission, the field of activity of 
a trade association has been made much clearer, 
Mr. O’Leary said, adding: There is little reason 
today for a trade association to transgress either 
the spirit or the letter of the law, and on the other 
hand the scope of the trade association has been 
so well defined that it makes me believe the trade 
association still is in its infancy and will grow to 
be one of the greatest factors in the self-regulation 
of business. 


Reasons for America’s Economic Supremacy 


Julius H. Barnes contrasted the economic 
progress in the United States with conditions 
in other countries. He attributed America’s 
economic supremacy to natural resources, 
habits of industry and stable and sound gov- 
ernment, emphasizing particularly the advan- 
tageous position of American labor. 


American organized labor, said Mr. Barnes, this 
last year declared the measure of rightful com- 
pensation for the workers depended upon the pro- 
duction results of his labor. Thus was abandoned 
the old theories of a “living wage” and the issue 
squarely joined with the European labor concept 
that the worker’s daily performance must be re- 
stricted so that more days’ wages must be pald 
to accomplish a given result. Recently America 
has been visited by delegations from the British 
Associated Industries and by the London Mail’s 
delegations of trades union leaders from the en- 
gineering trades. Their reports express amaze- 
ment at the American worker’s standard of posses- 
sion and living. The conclusions of both British 
employers and British workers state that both the 
progress of the worker and the prosperity of the 
employers rest on increasing production. 

America assumes no self-complacement attitude 
when it speaks, with sober earnestness, of the les- 
sons of its own experience and its own develop- 
ment, in this time of economic crisis in Great 
sritain. Vast and powerful trade unions, inclined 
to enforce the outgrown day’s wage concept of re- 
stricted production, retard social progress in Great 
Britain along with national organizations of em- 
ployers, slow to see the dividend and wage-earning 
possibilities of highly modern equipment. 


Instalment Selling Discussed by Group 


The growing interest of business in distribu- 
tion, as distinguished from production, was 
reflected in a group meeting devoted to that 
subject. O. H. Cheney, vice president Amer- 
ican Exchange-Pacific National Bank, New 
York, asserted that instalment selling was an 
indication of the keen struggle for the con- 
sumer’s dollar. He added that the amount 
of data available on the subject of instal- 
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ment selling is not a credit to American busi- 
ness, 

Instalment selling, Mr. Cheney continued, is the 
recognition of the fact that high pressure com 
petition has used up the consumer's dollar and that 


each industry must fight for the dollar of next 
week, and the dollar of next year. Instalment 
selling bas grown because of competitive buying 
It is the spirit of progress sharpened down and 
focused on possession. It is the spirit of living 
life with greater and greater avidity. It is the 
spirit of jazz economics. 


Problems of Natural Resources Industries 


The natural resources production group, of 
more direct interest to the lumber industry, 
discussed methods of promoting self-govern- 
ment in lumber, hydroelectric power and coal. 
This group held a luncheon meeting, which 
filled the lounge of the Washington Hotel. It 
was presided over by Milton E. Marcuse, of 
the Bedford Pulp & Paper Co., Richmond, Va., 


who outlined briefly the problems of the 
natural resources industries, touching upon 


some of the earlier efforts at self-regulation 
or self-government. 

Mr. Marcuse next introduced John B. Mil 
ler, of the Southern California Edison Co., 
Los Angeles, who strongly emphasized the 
failures which the Government has made in 
business enterprises, Federal, State and local, 
warned against the tremendous political ma- 
chines developed by publie utilities owned 
and operated by governmental agencies, giv- 
ing illustrations showing how these concerns 
sooner or later become the whole show and 
run the municipality rather than being run 
by it. He instanced the situation in Los An- 
geles as an example. 


Mr. Miller raised his voice against the political 


demagog, and urged business men not to hesitate 
to tell the truth about this particular type of 
citizen, and about governmental failures in busi 


ness enterprises. He sees real danger to the foun- 
dations of government in these enterprises. When 
a public utility outfit can tell the municipal au- 
thorities when and where to jump, he thinks it 
time to call a halt upon such ventures. He paid 
his respects to the government ownership adyo- 
cate “from Pharaoh to Pinchot.” 


Cites Value of Customer Ownership 
Customer ownership was touched upon in an 
interesting way by Mr. Miller as an illustration 
of the fact that large numbers of persons realize 
that such privately owned and operated business 
enteprises as hydroelectric companies are out to 
serve the people, not to tread upon or abuse them. 


He said that the company he represented has 
100,000 stockholders, and that a very large per- 
centage of its employees also own stock in the 


company. This arrangement is working splendidly, 
giving both the customers and the employees an 
active interest in the business and in seeing that it 
adequately serves the community. Customer own- 
ership contributes in an important way to self- 
government in the industry, and the movement is 
not confined to hydroelectric companies. 

Mr. Miller recalled that from time to time there 
has been agitation against power companies “grab- 
bing” available power sites on the public domain. 
He told the gathering just how this matter is 
handled under the Federal Power Act, showing 
that the public is amply protected, and that the 
opportunity to “grab” is reduced to the vanishing 
point. First the individual or company desiring 
a permit must get by the State authorities. Then 
the Federal Power Commission must be satisfied. 
After that, if the permit is granted it is on the 
basis of a 50-year lease, at the end of which time 
the Federal Government can recapture the prop- 
erty if it so desires, on payment of compensation 
on its fair vulue, or the permit may be renewed. 
At best the concern developing such a project can 
not hope to earn a return of more than 7 or 8 per- 
cent annually—not much of a “grab” from the 
financial point of view. 


Maj. Everett G. Griggs, president St. Paul 
& Tacoma Lumber Co., of Tacoma, Wash., a 
director of the national chamber, was next in- 
troduced, Mr. Marcuse paying the West Coast 
lumberman a warm compliment. 

Before launching into a discussion of self- 
government in business as it relates to the lum- 
ber industry, Maj. Griggs took a moment to pay 
his respects to the national chamber. 

**T came a long distance to attend this meet- 
ing,’’ he said. ‘‘Sometimes those who live far 
away from Washington wonder what good is 
to be had from such an organization or such 
a meeting. I am sure those of us who heard 


the addresses of President O’Leary and Mr. 
Barnes this morning feel that the inspiration 
they alone gave us made the long trip to Wash- 
ington well worth while.’’ 

Self-Government in the Lumber Industry 


Mr. Griggs said in part: 


The crying need of America today is the con- 
servation of resources, the proper utilization of 
them and elimination of waste. The Chamber of 


Commerce of the United States in establishing the 
keynote of this convention has provided a forum 
wherein we can discuss the business problems af- 
fecting our natural resources of coal, oil, lumber 
and power. No problems more vitally concern the 
welfare of our country. 


It is my province to introduce lumber. Where 
a product of the soil supports one-tenth of the 
population of the United States, it is a subject 


well worth the consideration of this body and I 
indeed welcome the opportunity to cite some of its 
problems and accomplishments. 

My personal vision is largely compassed by that 
portion of the United States in the far northwest 
corner, once designated by our own Daniel Webster 
as a vast expanse of country not worth a load of 
hay. It was Oregon Territory then and had we 
not peopled it with those intrepid pioneers, such as 
Whitman and his kind, our own State of Washing- 
ton would now be English territory, and a State 
with $100,000,000 worth of the finest timber that 
grows now in its school fund would not form that 
northwest sentinel of our commonwealth nor en- 
compass the greatest inland sea where merchant 
ships can lie afloat and the entire navy can ride 
at ease. 

Today in Washington, Oregon, northern Cali- 
fornia, Idaho and the western part of Montana, it 
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is estimated that 55 percent of the remaining 
stand of timber of the United States is located. 
It is said more timber is on this Pacific slope 


than ever stood in Pennsylvania, Michigan, Minne- 
sota, New York and Wisconsin. It runs so thick 
to the acre that a layman not familiar with cruises 
or tree sizes can hardly realize it. The moisture- 
laden atmosphere is conducive to timber growth 
and on the slopes of the Cascades and the Sierras, 
it should continue to grow. Sixty-five percent of 
our population in Washington and Oregon depends 
on the lumber business and it always will be the 
vast storehouse for our timber requirements. 

The great timber resources of the South, because 
of their proximity to the large centers of popula- 
tion, will continue to supply the consuming public 
with lumber, but where logged-off lands can pro- 
duce recurrent annual crops of another commodity 
that will pay, reforestation will not be practiced. 
Southern operations have passed their peak pro- 
duction but their stand of timber will be per- 
petuated by reforestation in some areas and higher 
prices will warrant cleaner cutting and more tim- 
ber. 

Efforts of Lumbermen to Improve Conditions 


I am not asked to present a lot of statistics on 
the standing timber of the United States and 
Alaska, but I do wish to call to your attention 
the efforts the lumber industry—North, South, 
East and West——-is making to better conditions. 
The great industrial and political upheavals that 
have affected our country and its policies in the 
past have corrected many abuses. We have learned 
a lot about trusts, railroads and mergers. The 
popular mind swings from one extreme to another, 





but we are progressing. The Webb-Pomerene Act 
passed by our Congress to encourage export or. 
ganization was appealed to in the case of the Feq-. 
eral Trade Commission against the Douglas Fir 
Exploitation & Export Co. on the Pacific coast 
and it cost this body of patriotic lumbermen $109.. 
000 to find out its legal status. The industry 
must absorb such high-handed proceedings and bills 
must be paid. 

It comes with very good grace then when an jp- 
dustry as vast as the lumber business can by ¢o- 


operation through governmental channels adopt 
standards of manufacture that will eventually 
eliminate waste and conserve resources. Associa- 


tions of lumbermen are about as hard-headed and 
individualistic as the individual members compos- 
ing their association make them. The deviation 
of a custom or the variation of 2, of an inch jin 
thickness, the adoption of odd sizes and lengths, 
and changing of stock, all require the codéperation 
of not only the manufacturer and retailer, but the 


contractor and consumer. The public must be 
won over; the demand will bring the standard. 


Speaking of the progress of lumber standardiza- 
tion before the Fifth General Lumber Conference 
in this city a year ago, Secretary Hoover said, in 
part: 


“I am glad to tell you that the survey made by 
the Central Committee on Lumber Standards shows 
that during the last quarter the standards already 
established have been used in the movement of 
nearly 90 percent of all the lumber in the country, 
This is, indeed, a most astonishing success. It 
has been estimated by responsible members of the 
industry that the waste already eliminated by this 
work runs into tens of millions annually. What- 
ever it may be, it is just as important to the public 
as a reduction of taxes. The work of this annual 
conference has not alone represented the determina- 
tion and very considerable acceptance of many 
major items in standards of quality and dimen- 
sions. It has given a leadership to thought as to 
practical methods of conservation as opposed to 
mere preachment.” 

Our lumber committees have worked under Secre- 
tary Hoover’s guidance long and arduously, and 
were it not for his persistence and determination, 
we should still be far apart. In speaking of the 
benefits to be gained from the standardization of 
the lumber industry, he said: 

“The consumer is the person who has the most 
to gain from work of these conferences; for, 
through protection from fraud and preservation of 
forests he is the ultimate gainer. Also, he has the 
power to enforce these standards. If the consumer 
can be brought to place all orders on the specifica- 
tion of “American Lumber Standards,” he is not 
only protecting himself but is promoting the vital 
interests of the country. Our railroads, our con 
tractors, builders, architects, wholesale and retay 
dealers can, if they will codperate, put these Fo 
ures in force. I am also interested in thixQPob- 
lem for its further importance that its gre*t pur- 
pose is conservation, or elimination of abuses. 
Here is one of the largest of our industries taking 
a leadership in the improvement of the most com- 
plex and technical of trade practices; doing it at 
the hands of men actually in the business itself, 
and doing it with a resolution that it is up to 
the industry to demonstrate its full purpose as a 
part of our national life. Above all, it is accom- 
plishing these ends by voluntary action, not by 
the extension of law. I am convinced that if your 
difficult problem can be fought out on this line 
you will have demonstrated that our business prob- 
lems can be solved better in public interest by 
industry itself than by Government regulation.” 


He is absolutely right in his contention that the 
lumbermen can, among themselves, correct the 
faults in their own business, if left to themselves 
with that determination. How much better to 
have these remedies adopted after their own expert 
opinions are in accord than to be forced ar- 
bitrarily to adopt some governmental edict. The 
dealer in New York and New England demands a 
%-inch finished board surfaced four sides; the 
California man wants }3-inch, and the middle West, 
#5. ‘The buyer used that thickness, his father be- 
fore him and his grandfather likewise. Custom 
and the public demand it. We of the Coast have 
been strong advocates of this standardization, 
though it has taken a lot of work. Stocks of lum- 
ber must be cleaned out as complaints in matching 
mean losses, adjustments and disgruntled custom- 
ers. 

Mr. Griggs then quoted somewhat at length 
from the Department of Commerce, ‘‘ Revised 
Simplified Practice Recommendation No. 16— 
Lumber,’’ reviewing the work of the stand- 
ardization committee, and concluding with 4 
statement of the advantages that may be ex- 
pected to follow the adoption of simplified 


sizes. He then said: 
At a conference held April 27, 1926, in this 


city, we are advised, a final agreement has been 
made so that the standards as finally recommended, 
with a few alterations, have been definitely 
adopted. . 
“By action of the general softwood standardiza- 
tion conference in Washington, D. C., April 27, 
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1926, American Lumber Standard widths in all 
6-inch drop siding, rustic, ceiling, flooring and 
partition ; and all widths of finish, were changed to 
conform to the modified sizes as now published in 
the official grading rules of West Coast Lumber- 
men’s Association. The new American Lumber 
Standards are effective July 1, 1926. The confer- 
ence did not adopt %-inch thickness for finish, but 
requests West Coast Lumbermen’s Association to 
amend rules to 43-inch on this item.” 

I desire to give our lumber associations due 
credit for the accomplishment of standardization, 
as it is only through these organizations that such 
work can be done. I deplore the political sand- 
pagging and nagging tactics that tend to drive 
our business associates apart, putting a premium 
on chaos in business and on selfish individualism. 


Reform of Taxing Methods Needed 


If wasteful methods are being pursued by rea- 
son of the burden of taxation, some study should 
be directed to this problem that would protect the 
vast resources of the country. I hold no brief for 
Mr. Pinchot, Mr. Graves or Col. Greeley, but un- 
less these foresters arouse the country to a con- 
sideration of its forestry problems, we shall have 
nothing to protect in the future. I quote Theo- 
dore Roosevelt’s idea on forest conservation : 


“Wise forest protection does not mean the with- 
drawal of forest resources, whether of wood, water, 
or grass, from contributing their full share to the 
welfare of the people; but, on the contrary, gives 
the assurance of larger and more certain supplies. 
The fundamental idea of forestry is the perpetua- 
tion of forests by use. Forest protection is not an 
end of itself; it is a means to increase and sustain 
the resources of our country and the industries 
which depend upon them.” 

The lumber industry on the Pacific coast in 
Washington and Oregon is now raising a fund of 
$1,500,000 to be expended in trade extension work. 
The organization has already signed up a produc- 
tion of eight billion feet annually, and, assessed 
on the basis of 5 cents a thousand, sufficient reve- 
nues are guaranteed to inaugurate the work. 


Mr. Griggs then cited a statement by Henry 
Schott, who is in charge of the Douglas fir 
trade extension campaign, to the effect that 
owing to misinformation and lack of informa- 


tion the public has a mistaken notion of the. 


fire protection and reforestation work already 
undertaken on the Pacific coast by the lum- 
bermen. Mr. Schott showed how the oper- 
ators have organized and systematized their 
fire prevention work so as to reduce fire 
jeeger and loss to the minimum, 

the speaker then said that the Western 
Forestry & Conservation Association, since 
1907, the date of its organization, has accom- 
plished more for the conservation of timber 
than any other agency. Its annual reports 
are replete with details and figures showing 
the results of constructive action. In 1925, 
he said, that association charged 5 cents an 
acre to members for this work. He then 
quoted at length from a statement of E. T. 
Allen, forester-in-charge, regarding the activ- 
ities in behalf of forest protection and re- 
forestation in the Pacific Northwest. He also 
quoted a statement of the Washington Forest 
Fire Association, prepared at his request and 
showing the field and character of its 
operations. 

Mr. Griggs then quoted from a statement 
by Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
made at a recent meeting of the National 
Trade Extension committee, and showing how 
substitutes for lumber have enlarged and ex- 
tended their markets while the consumption 
and marketing of lumber have declined. In 
conclusion he said: 

‘Summing up therefore the accomplish- 
ments that stand out prominently in the lum- 

er business I would mention standardization 
of grades and sizes, fire protection and refor- 
estation, taxation and elimination of waste, 
and, lastly, combined effort in trade extension; 
m all of these we are receiving coéperation 
of the government officials and departments. 
In closing this paper, I feel that we lumber- 
men owe a debt of gratitude to the Chamber 
of Commerce of the United States. I have 

een a director for several years and have 
Witnessed some wonderful accomplishments 
due to this organization. Its survey of the 
lumber industry some years ago was the most 
thorough investigation ever made and was 
national in scope. The benefits that will 


accrue to the lumber industry from the in- 
vestigation and study of our problems should 
win to the national chamber the continued sup- 
port of every lumberman in the country.’’ 
Maj. Griggs’ remarks were well received. 
He closed with the statement that the lumber 
industry has benefited largely as a result of the 
work of the national chamber, and received a 
pleasing ovation as he resumed his seat. 


Discusses Coal Industry’s Problems 


Walter Barnum, president Pacifie Coast Co., 
New York, discussed the coal industry and its 
complex problems. He made a plea that the 
coal industry be let alone. He declared the 
industry has no problems that it can not solve 
without governmental or political interference. 
Self-government in the industry can be accom- 
plished provided the operators and workers are 
permitted to adjust their differences as they 
arise and eliminate difficulties as they develop. 

Proposed legislation affecting the coal in- 
dustry, he stated, would make it possible for 
either party to labor disputes to appeal to a 
political tribunal and tend to disturb an im- 
proving situation and bring about in this coun- 
try a situation similar to that in Great Britain, 
where existing conditions are directly traceable 
to governmental and political interference. 


Lumber Associations Well Represented 


Quite a few lumbermen and paper and pulp 
representatives were in attendance at. the meet- 
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ing of the natural resources group, together 
with government officials concerned with for- 
estry-and other related activities. Wilson Comp- 
ton, secretary-manager National Lumber Manu- 
facturers’ Association and members of his staff 
were in attendance, also Axel H. Oxholm, di- 
rector of the National Committee on Wood 
Utilization; Dudley F. Holtman, assistant di- 
rector; J. C. Nellis, chief of the lumber divi- 
sion, and other officials of the Department of 
Commerce and the Forest Service. Lumbermen 
present included John E. Lloyd, of Philadel- 
phia, National Retail Lumber Dealers’ Associa- 
tion; Fred R. Babeock, Pittsburgh, National- 
American Wholesale Lumber Association; W. 
J. Eckman, National Lumber Exporters’ 
Association and Oak Flooring Manufactur- 
ers’ Association; Harry D. Gould, Northeast- 
ern Retail Lumbermen’s Association; J. G. 
Marks, of Cresson, Pa., president, and Charles 
W. Sams, of Pittsburgh, Retail Lumber Dealers’ 
Association of Pennsylvania; N. C. Mather, 
Lumbermen’s Association of Chicago; Richard 
Warren, Lumber Dealers’ Association of Con- 
necticut; Louis Lipsitz, Harris-Lipsitz Lumber 
Co., Dallas, Tex., who was later chosen a di- 
rector, and others. 

Predictions that American cities face even 


greater problems of traffic congestion were made 
at the transportation group meeting, which dis- 
cussed methods of relieving traffic congestion, 
among other things. 


Protests against the over-regulation of in- 
surance activities by governmental agencies 
were formulated at the insurance group meet- 
ing. 

Discusses Increase in Taxation 


Prof. Fred R. Fairchild, of Yale University, 
who is directing the forest taxation survey, ad- 
dressed the finance group meeting, predicting 
that the United States will, at the recent rate 
of increase, climb to new peaks of taxation 
within two or three years. The present situa- 
tion of relative calm, he said, is an opportune 
time to overhaul fundamental principles of taxa- 
tion and to undertake a critical analysis of the 
present tax system in the light of such fun- 
damentals. 


The burden of American taxation, he said, Fed- 
eral, State and local, reached its peak in 1921. 
Since then there has been material reduction in 
the demands of the Federal Government, but at 
the same time a remarkable increase in the taxes 
imposed by State and local governments, with the 
result that the total tax burden, after a consider- 
able decline in 1922, has since been on the increase, 
the growth in State and local taxes more than 
counteracting the economies of the national gov- 
ernment. Today the total tax burden is in the 
neighborhood of 8 billion dollars a year, compris- 
ing one-eighth of the total national income. At 
the present rate of increase it will be only two or 
three years before the peak of 1921 will have been 
forever left in the rear. 


Training of Men in Industry 


Speaking at the meeting of the department 
of manufactures group, Cyrus McCormick, jr., 
vice president International Harvester Company 
of America, put forward as one of the obliga- 
tions of modern industry the training of the 
men who will later on direct its affairs. 


Discussing foreman training and the man fae- 
tor in industry, Mr. McCormick said: 


Our schools and colleges in greater or less de- 
gree teach men how to think, how to concentrate 
and how to educate themselves. Many big men of 
today have not had the benefit of a college educa- 
tion, but early in their careers they learned how to 
think constructively and educate themselves. This 
process of self-education is within the reach of 
every man, but industry has an obligation in aid- 
ing and assisting its organization in self-education. 
As a corollary of this, industry has just as great 
an obligation in providing its men with the new 
tools of an ever enlarging trade. 

The most effective method of training men to 
train men is to provide competition with other good 
men. The American industrial system is largely 
based upon the proved fact that its rewards go to 
those men best qualified to receive them. Strong 
men beget strong men. If you desire leadership 
tomorrow, see that you have it today. 


Election of Directors 


Unusual interest was shown in the annual elec- 
tion of directors. Only the national councillors 
and substitute national councillors participate 
in the nomination and election of directors. 
There are more than 1,400 national councillors, 
representing as many trade and commercial or- 
ganizations. Carl W. Defebaugh, president of 
the AMERICAN LUMBERMAN, served as substitute 
councillor for the National Lumber Manufactur- 
ers’ Association. 


The interest in the election of directors was 
so great that in some instances three names 
were proposed for a single vacancy. After con- 
sidering all the names proposed, the national 
councillors chose the following: 


R. A. Long, Long-Bell Lumber Co., Kansas 
City, Mo.; O. M. Clark, president Clark-Wilson 
Lumber Co., Portland, Ore.; Louis Lipsitz, Har- 
ris-Lipsitz Lumber Co., Dallas, Tex.; Karl De- 
Laittre, vice president Bovey-DeLaittre Lumber 
Co., Minneapolis, Minn.; James S. Kemper, presi- 
dent Lumbermen’s Mutual Casualty Co., Chi- 
cago; Walton L. Crockter, Boston, Mass.; Ernest 
T. Trigg, Philadelphia, Pa.; Frank D. Jackson, 
Tampa, Fla.; Randle T. Moore, Shreveport, La.; 
Frederick J. Hayes, Detroit, Mich.; Lafayette 
Hanchett, Salt Lake City, Utah; Arthur S. Bent, 
Los Angeles, Calif.; Ralph R. Merritt, Fresno, 
Calif.; Felix M. McWhirter, Indianapolis, Ind.; 
Henry D. Sharpe, Providence, R. I.; Carl R. Gray, 








62 AMERICAN LUMBERMAN 





May 15, 1996 





Omaha, Neb., and W. M. G. 


Kan. 
- WEDNESDAY SESSION 


[Special telegram to AMERICAN LUMBERMAN] 

Wasuinoton, D. C., May 12.—The four- 
teenth annual meeting of the Chamber of 
Commerce of the United States, which began 
with a gathering of the national councillors 
on Monday and will wind up in a golf tourna- 
ment on the links of the Columbia Country 
Club tomorrow afternoon, reached its highest 
wave of enthusiasm at the annual banquet in 
the New Willard Hotel. Herbert Hoover, 
secretary of commerce, was the speaker of 
the evening and was received with acclama- 
tion by the delegates and guests. Attorney 
General Sargent and Secretary of War Davis 
were among the guests of honor. 

Modification of the old economic ideals upon 
which the Sherman and Clayton antitrust acts 
were based was outlined by Mr. Hoover as 
one of the developments of the last quarter 
of a century. 


Howse, Wichita, 


The last twenty-five years, he said, have seen 
the growth of larger and larger units of produc- 
tion and distribution—big business. And there is 
much confusion about it in the public mind. I 
believe that the public generally believes that we 
get better conditions of labor, lower production 
costs and better products sold on narrower margins 
of profit out of mass production. 

Yet the public has the natural fear that these 
great units will be used for domination and extinc- 
tion of equality of opportunity. Arising from this 
fear and the wrongs done in the past, we have 
enacted much legislation to compel competition, 
such as the Sherman and Clayton acts and numer- 
ous State enactments. 

The original conception of this legislation seems 
to have been to maintain a great host of highly 
competitive units in every trade. sy degrees we 
have been retreating from this notion because the 
competition it required became at times highly 
destructive. We have modified its application to 
organized labor. It has been partially and will 
probably be fully withdrawn as to coéperative agri- 
cultural marketing. 

Our economic system is not perfect. It never 
will be so long as it remains dynamic with new 
invention, new discovery and enlarged vision of 
men, There may be gunmen in every trade and 
industry, but if they dominated it wé should have 
collapsed long since. Our job is to support the 
American system at every point where it brings 
benefit to our people at large, and to correct it at 
every point where it is making for error and 
weakness. 


Progress in Last Twenty-five Years 


He touched upon the older conceptions as 
to the basis of wages and contrasted them 
with conditions today, outlined the tremen- 
dous growth in labor saving devices and their 
influence upon the volume of production, the 
increase in real wages and the fact that these 
evolutions have worked to the benefit of the 
wage earner as well as the employer. Mr. 
Hoover touched upon the elimination of waste 
already accomplished and the work yet to be 
done. He outlined briefly the tremendous 
growth in the number of commercial] and trade 
associations and other bodies running into the 
thousands, the great majority of them having 
been evolved during the last twenty-five years. 


Some, he said, a minority, are selfish and nar- 
row. ‘They all represent a vast ferment of con- 
scious cojperation. The great majority today have 
a recognition of their public responsibilities, as well 
as the protection of their own interests. They rep- 
resent a movement toward a more efficient, more 
ethical business practice and a better synchroniz- 
ing of the parts of the economic machine. We not 
only see these associations working singly, but we 
often observe them codperating in a vast amount 
of inter-trade action to these ends. 

As a result of these and other forces, we have 
a great increase in our national efficiency, Mr. 
Hoover declared. He concluded with this perora- 
tion : 

He would be a rash man who would state that 
we are finally upon the golden stairs to the indus- 
trial millennium, but there is great hope that Amer- 
ica is finding herself upon the road to a solution 
of the greatest of her problems; that is, the method 
by which social satisfaction is to be attained with 
the preservation of private industry, of initiative, 
and a full opportunity for the development of the 
individual. 

It is true that these economic things are not the 
objective of life itself. If by their steady improve- 
ment we shall yet further reduce poverty and 


create secure and happy homes, we shall have 
served under God to make better men and women. 


Stresses Self-Government in Business 


Gov. Albert C. Ritchie, of Maryland, at the 
general session this morning, told the national 
chamber that the time had come to ‘‘ put more 
business into government and more self-gov- 
ernment into business.’’ He declared that the 
government should keep its hands off busi- 
ness ‘‘so long as business keeps its hands off 
government’’ and engages in no practices 
which are unfair or stifling to others. 

‘That government governs best which gov- 
erns least, provided it governs wisely,’’ said 
the Maryland executive. ‘‘Just as I think 
that sound government should recognize the 
right and liberty of the individual to pursue 
his own life in his own way, so long as he 
does not interfere with like rights of others, 
so this human mechanism we call business 
should be as free as possible from govern- 
mental interference, so long as it does not 
abuse this freedom.’’ 


Agriculture Is Topic at Group Luncheon 


The group luncheon meeting which dis- 
cussed agriculture today was the most largely 
attended of any group, with a greater degree 
of interest manifested than was shown in 
many. Jared Van Wagenen, a practical New 
York farmer, of Lawyersville, took a firm 
stand against price fixing by legislation. 

‘“We do well to remember,’’ he declared, 





ERNEST T. TRIGG, PHILADELPHIA, PA.; 
Elected Director of National Chamber 


‘*that once you establish this principle it is 
more apt to be invoked to fix prices down, 
rather than up.’’ 

Mr. Van Wagenen added that the present 
danger is not that Congress will not go far 
enough in attempting to solve the agricul- 
tural problem by legislation, but that it will 
go too far. He thinks agriculture will solve 
its own problems from time to time, and re- 
called that this great basic industry period- 
ieally in the past has experienced its ups and 
downs. The business cycle in agriculture, he 
pointed out, is similar to but longer than in 
other and more compact industries. As he 
views the situation, the cycle is now on the 
upward trend and artificial interference may 
hurt rather than help. 

The New York farmer said that his father 
and grandfather farmed the same land which 
he is now farming, and that his son will soon 
return from agricultural college to take up 
the work where he lays it down. 

Mr. Van Wagenen paid his respects to those 
who rant about the farmer using too much 
gasoline these days, running about in flivvers 
when he should be at home working. He re- 
sented the implication that the farmer is not 
entitled to a bit of recreation as opportunity 





affords, and declared he would hate to think 
of his son returning to the farm only to find 
that he could not enjoy the better things of 
life, but must tie himself to unremittent toi] 
for all time. He thought it about time that 
those who are doing less important work than 
the farmer and racing about in high-powered 
automobiles as they pleased, stopped indulg. 
ing in silly twaddle about the farmer burning 
too much gasoline. 


Luncheon Meeting of Manufacturers’ Group 


At the luncheon meeting of the manufae- 
turers’ group, Maj. Everett G. Griggs, of 
Tacoma, Wash., read a telegram from the 
president of the Four L organization, announe- 
ing that at their meeting the members decided 
unanimously not to make a request for an 
increase in wages, and to study the problem 
of the employers ete. The reading of the tele. 
gram was greeted with applause. 


Need for Survey of Corporation Tax Field 


Inequalities of the corporation tax were 
pointed out by Representative Ogden L. Mills, 
of New York, at the finance group meeting. 
Mr. Mills said there was a very real need of 
a thorough survey of the corporation tax field 
with a view to ascertaining whether the bur- 
den is excessive, from the standpoint of 
the prosperity of the country’s industries; 
whether it is distributed with some degree 
of equality; where it ultimately rests; 
whether it is wise to tax all corporations, irre- 
spective of their character, on the same basis 
and at the same rate; the extent of discrimi- 
nation between corporate and unincorporated 
business; and, finally, whether the high rate 
of the corporation income tax does not con- 
stitute serious discrimination against the 
small stockholder of moderate means. 


Plenty of Money for Building Loans 

Walter Stabler, of the Metropolitan Life 
Insurance Co., New York, told the civic deve)- 
opment group that there is no longer any 
scarcity of money for mortgage loans for all 
classes of property, from the smallest dwell- 
ing to the largest hotel, apartment house or 
office building. He gave it as his opinion 
that for the last eight or ten months the largg 
supply of money available for large buil@jt,. 
has resulted in over-building in several of. the 
larger cities, notably New York, and a de- 
cided slowing down of such operations is im- 
perative to prevent an overproduction that is 
growing serious. 

‘*The building situation as applied to dwell- 
ings is decidedly better,’’ Mr. Stabler said. 
‘*So far as our information goes there is very 
little overproduction.’’ 

Gen. C. R. Marshall, jr., of the Associated 
General Contractors, told the general session 
that the corps of engineers of the army is 
wasting $15,000,000 annually of the money 
paid by taxpayers, in making a strong plea 
to get the Government out of river and har- 
bor work. Gen. Marshall was head of the 
construction end of the army during the 
World War. For some time his organization 
has been waging a determined campaign to 
get the Government out of the construction 
business—Federal, State and local. He was 
backed up strongly by other speakers. The fina! 
speech, however, was made by former Repre- 
sentative Small, of North Carolina, for four 
years chairman of the house committee on 
rivers and harbors, who made a stout defense 
of the ability, integrity and loyalty of the 
army engineer corps. Mr. Small’s remarks 
were roundly applauded. 


THURSDAY SESSION 

[Special telegram to AMERICAN LUMBERMAN] 

WasHINGTON, D. C., May 13.— At the clos- 
ing general session of the fourteenth annual 
meeting of the Chamber of Commerce of the 
United States this morning, twenty-eight reso- 
lutions covering a wide range of subjects were 
unanimously adopted. 


Resolution on Forest Taxation 


The meeting adopted among others the fol 
lowing resolution recommended by the natural 
resources production group on motion of Maj. 
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Everett G. Griggs, of Tacoma, dealing with 
forest taxation: 

For reasons stated in the report of the commit- 
tee on national forestry policy, and in Referendum 
No. 42, based thereon, adequate conservation and 
replacement of our forests is not practicable with- 
out relief from present customary methods of im- 
posing annual property taxes upon standing timber 
separate from the land upon which it grows. The 
magnitude of the public interest involved warrants 
the concerted efforts of responsible State, Federal 
and private agencies to plan and to secure the 
general application in the States of methods of 
forest taxation which will effectively promote tim- 
ber conservation and reforestation 
vate enterprise. 


Federal Taxation Resolution 


A resolution dealing with the subject of 
Federal taxation emphasizes the importance 
and justice of extending tax relief to corpora- 
tions as well as to individuals, the national 
chamber holding that in principle the corpora- 
tion income tax should accord more nearly 
with the normal income tax on the individual. 
Therefore, Congress is requested in making 
appropriations to keep clearly in mind the im- 
perative necessity of a substantial reduction 
in the present corporation taxes, lest burden- 
some levies prove a handicap on enterprise 
and business expansion. 

Another resolution urges chambers of com- 
merce in all parts of the country to assume 


through pri-,. 


ing terms of years, a reasonable system of fees, 
proper allocation of the number of cattle and sheep 
which may be grazed, and measures in aid of ad- 
ministration which will assure use and enjoyment 
by all concerned. 


Position on Coal Industry Legislation 


Dealing with the coal industry, the national 
chamber took this position: 


Regulation and control of the coal industry are 
proposed in divers ways by bills which are pend- 
ing before Congress. We therefore consider it 
appropriate to reiterate the position of the Cham- 
ber of Commerce of the United States in opposi- 
tion to proposals which have for their objective 
the control of industries by governmental agencies. 


Resolution on Agriculture 


A resolution dealing with agriculture fol- 
lows in part: 


The welfare of American agriculture is of pri- 
mary concern to our nation. On the prosperity 
of the farmer largely rests the success of all busi- 
ness, and it is essential that there should exist a 
steadily increasing understanding and coéperation 
between agriculture and other forms of business 
in the interests of national welfare. This industry 
has suffered severely from the readjustment of 
prices and the Chamber of Commerce of the United 
States, in the spirit of national service, is pre- 
pared to extend its utmost efforts to establish a 
more secure basis of agricultural prosperity. 


The resolution suggests the advisability of 
calling a national conference of representa- 




















Great quantities of lumber are being used in building for the Sesquicentennial Exposition which 


opens in Philadelphia, Pa., June 1. 


This picture shows the reproducing of old High Street, now 


Market Street, Philadelphia, and the main business artery of the city 





leadership in making critical examinations of 
all proposed public expenditures in their local- 
ities, and thus promote thrift and economy, 
locally and nationally. 


Stand on National Forest Grazing Problems 


The position of the national chamber on 
grazing problems in the West is outlined in 
the following resolution, which was drafted 
by the natural resources group following 
thorough investigation: 

The livestock industry of the western States is 
dependent for forage upon the resources of the 
national forests and the public domain. These 
great forage resources should be kept at a high 
degree of productivity. 

Utilization of the forage resources in the na- 
tional forests should be based upon express author- 
ity of law, with preservation of the primary pur- 
bose of the national forests. 

In order that there may be the fullest develop- 
ment in use of the forage resources which are in 
the hands of the Federal Government in our west- 
ern States, there should be legislation giving the 
departments of the Federal Government which have 
jurisdiction as to national forests and the public 
domain, authority to provide regulations which 
will at once maintain and improve forage resources, 
and at the same time stabilize the livestock indus- 
try through such means as grazing permits cover- 


tives of agriculture and other industries with 
a view to working out a national agricultural 
policy. ; 

The position of the government in refusing 
recognition to Soviet Russia until that nation 
provides adequate assurances of its purpose 
to maintain its international relations in aec- 
cordance with recognized standards and evi- 
dence of its intent to redress past wrongs, is 
endorsed. : 

All member organizations are urged to get 
behind the movement to solve the crime 
problem, 

In another resolution the national chamber 
supports the present policy of the Govern- 
ment of issuing certificates of arrival to im- 
migrants. But it opposes any project for 
compulsory registration of aliens in the 
United States at stated periods, believing 
such a system would work undue hardships 
on large numbers of law-abiding aliens who 
are leading useful lives. 

Public Construction Projects 

This resolution declares the position of the 

national chamber on public construction: 


The annual meeting has had before it a report 
upon the advantages and disadvantages of the 


two methods used. in public construction. We 
concur in the recommendations of this report and 
believe that it is in the public interest for all gov- 
ernmental authorities to follow, wherever possible, 
the policy of letting contracts for public construc- 
tion projects rather than to undertake construc- 
tion by hiring day labor. Construction work is in 
general better done, performed in less time, and 
completed at a lower cost by the contract method 
than by the day labor method. We believe that 
the ruling practice in the expenditure of public 
funds for construction—municipal, county, State, 
or Federal—should be to use firm contracts, let 
under wide competition, and guaranteed by ade- 
quate bonds. It is requisite for success in such 
a policy that for all projects public bids should be 
received on carefully and fully prepared plans. 

In cases in which a governmental agency elects 
to reject bids and performs the work itself, it 
should be required by law to place upon the public 
records at the completion of the work a sworn 
statement showing the actual cost, including all 
proper overhead charges and all changes in the 
original plans. 


In still another resolution the national 
chamber holds that regulation of radio should 
not invade private management, but should 
be based upon the principle that the interest 
of the listening public is the paramount ¢on- 
sideration. Station owners, like newspapers 
and magazines, must be free to select and 
edit their program material. 

The national chamber took a strong stand 
against the proposal to appoint members of 
the Interstate Commerce Commission on a 
regional basis, holding such a departure would 
be erroneous in principle. 

This declaration was made concerning the 

Federal Trade Commission: 
_ The chamber notes with satisfaction that the 
changes which the Federal Trade Commission made 
last year in its procedure have brought the ad- 
ministration of the trade commission law more 
nearly into keeping with the original purpose of 
that law. We concur in the expressions of hope 
by the President of the United States that these 
changes in the procedure of the trade commission 
will be permanent. 

Many other subjects were covered in the 
resolutions. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies ‘may be obtained from R. EB. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. O., at 20 cents each. State number of 
patent and name of inventor when ordering. 


1,579,994. Steam veneer drier. Joseph T. Atkinson 
and Milton A. Thrasher, Cotton Plant, Ark. 


1,580,125. Collapsible crate. Oornell Flagstad, Min- 
neapolis, Minn, 


1,580,279. Reinforced box. Delcie D. Bean, East 
Jaffrey, N. H. 
— Band saw. John A, Carlson, Tacoma, 

ash. 

1,580,743. Mortising machine. William Loeffler, She- 
boygan, Wis. 

1,580,842. Safety device for sawing machines and 
the like. Oarl L. Mattison, Rockford, Ill., assignor to 


Mattison Machine Works, same place. 

1,581,019. Detachable tooth section for saw blades. 
William J. Roe, Newburgh, N. Y. 

1,581,046. Collapsible shipping crate or box. 
Flansburg, Manistee, Mich. 

1,581,315. Automatic measuring apparatus for saw- 
mills. Karl O. A, Johansson, Stockholm, Sweden. 

1,581,396. Box strapping table. Hugh De Haven, 
San Francisco, Calif., assignor to Ti-It Machine Co., 
same place, 

1,582,027. Lath cutting machine. 
bar, Woodstock, N. B. 

1,582,396. Mitering machine. 
Los Angeles, Calif. 

1,582,885. Reinforced packing box. Philip N. Curtis, 
Worcester, Mass., assignor to Baker Box Co., same 
place. 

1,582,903. Method of preserving wooden marine struc- 
tures. William F, Clapp, Cambridge, Mass, 

1,582,908. Log sawing machine. Albert Drouet, 
Courtenay, France. 

1,583,066. Stave jointer. 
ham, Tenn. 


Peter 


Henry A. Dun- 


Frank Hannemann, 


Walter 8S. Minor, Cunning- 


1,583,171. Band saw wheel and demountable. rim 
therefor. William F. Pfau, Cincinnati, Ohio, 

1,583,176. Kiln for treating wood. Jens W. Quis- 
gaard, Richmond, Va. 

1,583,613. Wood sawing machine. Daniel W. Smith, 
Bangor, Me. 

1,583,647. Means for holding drying lumber under 
pressure. William F. Bayles, Ft. Smith, Ark. 


1,583,667. Insertable saw tooth and holder therfor. 
Alfred M. Currier, Aberdeen, Wash. 

1,583,765. False tooth for saws. William B, Whit- 
ney, Helmsburg, Ind., assignor to B. OC, Atkins & Co., 
Indianapolis, Ind. 
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Northern Association Adopts Revised 
Rules for Hemlock 


Minwauker, Wis., May 10.—The revised 
grading rules for hemlock, on which the grading 
rules committee of the Northern Hemlock & 
Hardwood Manufacturers’ Association has been 
working for nearly a year, were formally 
adopted by that organization at its regular 
quarterly meeting in the Pfister Hotel here 
May 7. July 1 was set as the date on which 
the rules are to become effective. 

Under the new rules hemlock will be graded 
on a more exact basis than ever before and the 
respective grades will conform closely with 
those of other species of softwoods. In this 
respect the action of the association represents 
another. forward step for the Department of 
Commerce in securing simplification and uni- 
formity of grades in the lumber industry. 

President F. K. Bissell called the meeting to 
order and then briefly reviewed what had taken 
place since the last meeting of the association. 
The most important event in this period had 
been the joint conference of manufacturers and 
retailers, held in Milwaukee the latter part of 
March, on grade marking, he said. Both inter- 
ests were well represented. The dealers pre- 
sented their criticisms on the grade-marking 
practice, the most serious of which related to 
the shipping of green stock. Suggestions were 
offered that the stamp on finish and ceiling be 
80 placed that it would not mar the face of the 
wood. Mr. Bissell further explained that the 
retailers were almost unanimously in favor of 
grade marking, if they could secure the stock in 
dry condition. 


Revised Hemlock Rules Adopted 


EK. A. Hamar, chairman of the grading rules 
committee, reported on the revised hemlock 
rules. The new rules, he stated, had been sub- 
mitted to the association at an earlier meeting 
and had been referred to the individual mem- 
bers for trial before definite action was taken. 
Evidently they had met with approval, for only 
two or three letters of criticism had been re- 
ceived by the committee and these had been 
given careful consideration. Outside of boards, 
dimension, and joists, very few changes were 
made, ceiling and siding rules remaining prac- 
tically the same. 

After some discussion, which resulted in in- 
corporating the southern pine provisions on 
<rook in the hemlock rules, the following rules 
on board and dimension stock were adopted: 


No. 1 Common Boards 
LENGTHS—S-foot to 20-foot, 15 percent 8-foot. 
Knots—Any number of sound knots, not larger 
than—one and one-quarter inch in 4-inch boards, 
one and one-half inch in 6-inch boards, 2-inch in 
8- and 10- inch boards, 3-inch in 12 inches and 
wider. 

CHEcCKS—Small number. 

TorN Grain—lIf not affecting appearance. 


MACHINE Gouce—One spot not larger than one- 
fourth the width by one-half the width of piece, 
not affecting strength, or an equal area in two 
spots, that does not cause waste. 


SHAKE, SOLID OR SHELL—Not over one-third the 
width by one-fourth the length of the piece. 


Water STaAin—Not more than 5 percent of the 
area, 


SpLtit—One straight in the end, far enough from 
edge to permit nailing, and not longer than one 
an‘ one-half times the width of the piece. 


WaNE—Not exceeding 1 inch wide on the face, 
one-half the thickness by one-fourth the length. 
If shorter, may be deeper, but must not show on 
the opposite face. 


Roucu Spors—tIn dressed lumber not to exceed 
in length the width of the piece. 

KNOT Ho_es—One of any size, or equivalent de- 
fect in 12-foot or longer, provided balance grades 
D select, or better. 

GENERAL—-Suitable for use without waste and 


admitting any combination of above defects or 
their equivalent. 


MILL Workep—Same rules except in D&M, DS 


and ceiling, wane on back shall not extend through 
the tongue or into the top lip of the groove, or 


in shiplap not over one-half the thickness of the 
lap on either side. (See Special Provisions in 
Rules and Par. 1.) 


No. 2 Common Boards 


LENGTHS—6-foot to 20-foot, 5 percent 6-foot, 15 
percent 8-foot, or 20 percent 8-foot. 

GENERAL—Usable without waste and admitting 
any combination of following defects, or their 
equivalent. 

Knotrs—Any number—average diameter not ex- 
ceeding 1%-inch in 4-inch widths, 2%-inch in 
6-inch widths, 3-inch in 8- and 10-inch widths, 
4-inch in 12 inches and wider. 

MacHine Gouce—One-half the width, but not 
to exceed in length, width of piece or equivalent 
in two spots, that does not cause waste. 

SHAKE—Tight two-thirds length of piece. 

SEASON CHECK AND THROUGH SHAKE—Not over 
half the length of the piece. 

Decay on WATBR STAIN—If firm and hard. 

Sorr Ror—Occasional spot or streak not going 
through piece. 

SpLit—One straight in end far enough from the 
edge to permit nailing, and not longer than twice 
the width of the piece. 

WaANE—Not exceeding one-fourth the width, one 
half the thickness by one-half the length of the 
piece, or if shorter, may go deeper but not show 
on opposite side. 

Knot HoLtes—None in 4-inch and 5-inch stock, 
8-foot and shorter. One knot hole equal in diam- 
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eter to that of the knots permitted in each width 
in this grade, 10-foot and longer or two knot holes 
one-half that size. 

TORN GRAIN OR ROUGH Spots—In dressed lum- 
ber equal in area to the width of the piece by 
twice the width in length. 

No. 3 Common Boards 

LENGTHS—-6-foot to 20-foot, 10 percent 6-foot, 
15 percent 8-foot, or 25 percent 8-foot. 

GENERAL—AII defects described not permitted in 


any one board. Lumber must be suitable for use 
without waste. 


Knots—Any number round or spiked. 

SEASON CHECKS—Any number. 

SHAKE—Through shake that does not seriously 
weaken piece for sheathing. 

Decay OR WATER STAIN—Any amount of firm 
rot or water stain. 

Sort Ror—aAn occasional spot not impairing use- 
fulness of piece. 


WANE—Not to exceed one-fourth the width; 
three-fourths the thickness by three-fourths the 
length of the piece, or if shorter, may be deeper 
but not showing on opposite face or the corners 
of ends to prevent firm nailing. 

Rovucu Srors—Permitted in dressed lumber if 
combined area not more than one-third the area 
of the piece. 

TorN GRAIN—Permitted. 


SpLit—Permitted in end not to exceed in length 
two and one-half times the width of piece. 


Knot HoLes—Stock shorter than 8-foot. One 











knot hole in 5 board feet and less surface measure, 
Two knot holes—all stock containing over 5 board 
feet surface measure. Stock 8-foot and longer 
permits knot holes not larger than the maximum 
size knots specified for No. 2 common, but limited 
as follows: One knot hole in 4-inch width. One 
knot hole in 6-inch width. Two knot holes in 8- 
and 10 inch. -Three in 12-inch and wider. Equiva- 
lent in smaller holes. 


No. 4 Common Boards 

LENGTHS—4-foot to 20-foot, 5 percent 4-foot, 
25 percent 6-foot and 8-foot, or 30 percent 6-foot 
and 8-foot. 

Knots—Any number, any size. 

Knot HoLes—Any number. 

LOOSE SHAKE—Permitted. 

SEASON CHECKS—Permitted. 

EXCESSIVE TORN GRAIN—Permitted. 

Sorr Ror—Permitted. 

WaNE—Not exceeding one-third the width, three- 
fourths the thickness by the full length of the 
piece on short edge or the equivalent in two or 
more places. 

SpLtits—Three if the combined length does not 
exceed one-half the piece. 

GENERAL—Must work 50 percent firm stock 
suitable for crating or be useful for sheathing 
with not over 25 percent waste. 

No. 5 Common Boards 

LENGTHS—50 percent 4- to 6-foot and §8-foot. 
All lumber below the grade of No. 4. 

No. 1 Common Dimension and Heavy Joists 

LENGTHS—S-foot to 24-foot. 

Knots—Sound red spiked knots that do not 
weaken the piece. Any number of round knots 
black or red not larger than 1% inches in 2x4 
and 3x4, 2 inches in 2x6 and 3x6, 2% inches in 
2x8 and 2x10, 3x8 and 3x10, 3 inches in 2x12, 
3x12 and wider. 

SuRFAcCE CuHeckS—That do not weaken the 
piece. 

ToRN GRAIN—That does not weaken the piece. 

MACHINE GouGe—That does not weaken the 


piece nor exceed in area one-fourth the width by.¢ 


one-half the width of the piece or an equal ars 
in two spots. 


SHAKES, SOLID oR SHELL—Not over one-fourth 
the width by one-half the length of the piece. 

WATER STAIN—Not to exceed 5 percent of the 
area. 

WANE—Not to exceed 1 inch wide on the face in 
4- and 6-inch stock and 1%-inch wide on the face 
in wider stock for one-third the thickness and 
one-third the length of the piece, or if shorter in 
length, it may go deeper, but not so deep on the 
end as to prevent toe nailing. 

SpLit—oOne straight split in end not to exceed 
one and one-half times the width of the piece. 

GENERAL—Suitable for use without waste as sub- 
stantial structural material. A serious combina- 
tion of these defects must not be permitted in any 
one piece. 

No. 2 Common Dimension and Heavy Joists 

LENGTHS—-8-foot to 24-foot. 

KNOTS—Not necessarily sound and not to ex- 
ceed approximately one-third the cross section of 
the piece in the rough. Spike knots that do not 
weaken the piece. Loose, hollow or decayed knots 
and one knot hole limited to the size of knots per- 
mitted in No. 1 common or its equivalent. 

TorN GRAIN—Not over three-fourths the length 
of the piece. 

SHAKE, TIGHT—Not over two-thirds the length 
of the piece. 

SHAKE, THROUGH—Not over one-half the length 
of the piece. 

CHECKS—Not to exceed one-half the length of 
the piece. 

Firm Harp Decay—Not to exceed one-half the 
width by one-half the length of the piece. 

STAIN, WATER—Not to exceed one-third the width 
by one-half the length of the piece. 

SpLitr—One split in end not to exceed in length 
twice the width of the piece. 

WaNeE—Not to exceed one-fourth the width, 
one-half the length of the piece or if shorter 10 
length it may go deeper, but not so deep on the 
edges as to show on opposite face or on the cor 
ners as to prevent toe nailing. 

Rot, Sorr—A small patch or streak of soft rot 
that does not seriously weaken the piece. 


No. 3 Common Dimension and Heavy Joists 
LENGTHS—S-foot to 24-foot. 


Knots—Large round or spiked knots not nese 
sarily sound, the average diameter of any one kno 
not to exceed one-third the cross section of the piece 
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in the rough. Loose, hollow or decayed knots and 
any number of knot holes not to exceed in diam- 
eter the sizes specified in No. 1 common if located 
away from the edge of the piece or smaller holes 
on the edge. 

SHAKES, TIGHT OR THROUGH—Two-thirds the 
length of the piece. 


TorN GRAIN—Excessive torn grain that does not 
impair the usefulness of the piece. 


Ror, FirM AND Sort—That does not impair the 
usefulness of the piece with reference to toe nailing 
jath or sheathing. 


WavTeR STAIN—That does not impair the useful- 
ness of the piece. 


WaNnE—Not to exceed one-third the width, one- 
half the thickness by two-thirds the length of the 
piece, or if shorter in length it may go deeper, 
put not so deep on the ends as to prevent toe 
nailing. 

GENERAL—The stock must be suitable for ordi- 
nary construction where strength is not the princi- 
pal factor. 


A. H. Klass, of the Holt Lumber Co., Oconto, 
Wis., reported on the General Conference on 
Lumber Standards at Washington May 6. The 
question of moisture content aroused consider- 
able discussion at this meeting, he said. An 
attempt was made to get the manufacturers to 
guarantee shipments within a specified percent 
of moisture content, but the producers, realizing 
that such a practice was impossible, held out 
against these demands and the matter was 
finally referred to a committee without action. 


A request from the West Coast operators 
that they be allowed to manufacture kiln dried 
finish to less than standard widths was granted 
after A. H. Landram, of the St. Paul & Tacoma 
Lumber Co., by means of charts, showed what 
waste was involved in conforming with the old 
standards. This concession was opposed by 
the engineers and architects. 

The problem of short lengths was solved to 
the satisfaction of the retailers when they were 
given assurance that they could secure any de- 
sired length by specifying it in their order. 
This, Mr. Klass explained, did not mean: that 
it let down the bars to orders specifying long 
lengths to the exclusion of others, but that it 
permitted the retailer to order short lengths 
exclusively and secure the advantage of the 
lower price. In other orders, where a range of 
leagths is stated, the percentage specified in 
the grading rules of the association still applies. 


Revised New Policing Rules 


F. M. Ducker, traffic manager of the associa- 
tion, reviewed the provisions of the new policing 
rules that the carriers put into effect May 1. 
The Western Weighing & Inspection Bureau 
has sent out a blank form asking for a state- 
ment of all transit and non-transit stock on 
hand May 1 and percentage of outbound ton- 
nage to inbound tonnage. Under the new 
policing rules, according to Mr. Ducker, the 
manufacturer must ship out all tonnage on 
hand May 1 before securing credit on inbound. 
He stated that he had written to the bureau 
protesting against this provision on the ground 
that the tonnage on hand was acquired under 
tariffs in force prior to May 1 and, therefore, 
should not be subject to the new regulations, 
but had failed to receive any assurance that it 
would not be enforced. If the manufacturer 
does not come in under this policing provision, 
he has no recourse but to pay the full freight 
on his logs and, after shipping out his lumber, 
file claim with the roads for a refund. In the 
ensuing discussion, it was pointed out that in 
suring his logs and lumber, the manufacturer 
must take into account his transit rate advan- 
tages, as destruction of either or both would 
necessitate payment of the full tariff on inbound 
tonnage. The information was advanced that 
certain insurance companies are now figuring 
out a method by which this risk may be covered. 

Thomas R. Kerr, new field representative of 
the association, reported on his first month’s 
Work. Although he had not put in a full 
month’s time on the road, Mr. Kerr said that 
he had ealled on forty retailers in southern Wis- 
onsin. The majority of these favored grade 
marking and were decidedly friendly to the 
association. Asked for views on business pros- 
Pects for the year, 85 percent reported fair to 





good, 5 percent doubtful and 5 percent poor. 
Five percent were not noted. . 

Mr. Kerr found the architects were specifying 
fir and hemlock, but not hemlock exclusively. 
Some yards had tried white fir and had quit 
using it. Northern hemlock appeared to be ris- 
ing in the esteem of the retailers, but this good 
feeling was partially offset by complaints on 
green stock. Mr. Kerr concluded by stating 
that the prejudice against hemlock was rapidly 
disappearing and that producers would soon 
regain their lost markets, if they wou'd co- 
operate with the association in its advertising 
program and win the confidence of the retailer 
by being careful to ship only dry stock. 

President Bissell called on several manufac- 
turers for their views on the subject of dry and 
green stock. The consensus was that the re- 
tailer was entitled to dry lumber and that it 
should be the aim of the manufacturer to give 
him exactly what he wanted. 


Timber Severance Tax Needed 


R. B. Goodman, chairman of the committee 
on taxation, reviewed a report prepared by the 
Wisconsin Manufacturers’ Association for pres- 
entation to the State legislature at its next 
session. Among other matters, the report dealt 
with the need for a timber severance tax in 
Wisconsin. It pointed out that taxes had in- 
creased 160 percent in the last decade, leaving 
the lumberman an insufficient return on his 


stumpage investment. Mr. Goodman thought 


the Michigan severance tax of 25 percent was 
too high but much better than the Wisconsin 
property tax. 


In his estimation the tax burden 
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imposed by the building of hard roads and 
schools has reached its peak, and the way will 
probably be a little easier in the future. 


Harold Collins, chairman of the advertising 
committee, stated that the birch and maple ad- 
vertising is progressing nicely. The committee 
is now planning to adapt its hemlock advertis- 
ing to conditions prevailing in different sections 
of the State, emphasizing grade marking in 
some sections and the qualities of the wood in 
others. By following this course the committee 
hopes to secure greater results. Mr. Collins 
urged the manufacturers to talk to local busi- 
ness men and consumers on the merits of hem- 
lock and advise them tc specify it when building. 

Michigan’s forestry law and methods of com- 
bating forest fires were outlined by E. A. 
Hamar, who pointed out how they enabled him 
to carry his timber lands. Most manufacturers 
do not realize how fast timber grows, he de- 
clared. Citing figures compiled by the Forest 
Products Laboratory, he showed that cutting 
logs under 11 inches in diameter represented an 
actual loss of money. 

Secretary O. T. Swan opened an informal 
report with a word of commendation for Frank 
G. Wisner and Judge W. 8S. Bennet, who were 
instrumental in securing the repeal of the 





capital stock tax. He stated that it was the 
present belief that the carriers in western terri- 
tory would not secure a flat 2-cent increase in 
rates as petitioned for, but that the matter was 
being closely watched by the lumber interests 
and their case would be well presented. He 
urged the members to educate their friends and 
townsmen on the true causes of forest fires and 
forces deterring reforestation, in referring to 
the address given by A. L. Osborn, of Oshkosh, 
before the Izaak Walton League. 

At present the association is spending nearly 
$100,000 annually for advertising. This is di- 
vided as follows: Hemlock, $40,000; birch, 
$35,000 and maple, $25,000. The hemlock ad- 
vertising thus far has been concentrated in the 
critical territory, in other words south of Osh- 
kosh in Wisconsin and north of Grand Rapids 
in Michigan. Advertisements are appearing in 
200 papers and farm magazines circulating in 
these sections. Some criticism of the copy 
used has reached the secretary’s office, and Mr. 
Swan urged that manufacturers submit sugges- 
tions on the layout and wording of the adver- 
tisements. 

He exhibited the new birch book and called 
attention to the increased prominence that had 
been given to birch veneers. Newspaper clip- 
pings displayed by the secretary indicated that 
the association’s advertising was receiving at- 
tention and northern woods wide publicity. 
‘*We feel we are making progress,’’ was his 
concluding thought. 

The remainder of the meeting was devoted to 
a discussion of market conditions in which 
President Bissell led off with a review of the 
southern pine and fir situation. Briefly sum- 
marized, the views of members were that hem- 
lock is moving in increasing volume since the 
change in the weather and that prices are be- 
coming firmer. Hardwoods are experiencing 
a fair demand with a considerable range in 
quotations. F. J. Johnson, sales manager of 
the Edward Hines Hardwood & Hemlock Co., 
Park Falls, Wis., called attention to some of 
the wild forecasts that certain economic services 
are making about prospects for the lumber busi- 
ness and showed how the National Lumber 
Manufacturers’ Association endeavored to cor- 
rect them. 


Discuss Forest Conservation 


Los ANGELES, CALIF., May 8.—Plans for 
greater conservation and development of the 
forests of southern California were discussed 
at the annual joint conference of the Angeles 
Forest Protective Association and the Federal 
and county forestry departments in their ses- 
sions here recently. The conference was held 
at Atwood Meadows, in the mountains near Pine 
Canyon. There were seventy-five in attend- 
ance, representing the various associations and 
forestry departments. H. 8. Gilman, of San 
Dimas, president of the protective association, 
presided. : 

One of the outstanding developments at the 
meeting was the hearty approval given the 
declaration by Judge Harold Curzon that Cali- 
fornia is not going to be satisfied with the pro- 
posal to forego at this session of Congress her 
request for a $1,000,000 appropriation for Cali- 
fornia national forests. 

E. B. Snow, United States district forester, 
with headquarters in San Francisco, discussed 
forestry problems as affecting the entire State. 
He made a plea for support of a referendum on 
the ballot next fall proposing to exempt from 
taxation the young timber crops on land within 
the State. He also discussed the necessity of 
increased State appropriations to cover the 
cost of reforestation and protection in support 
of Federal appropriations. 

Chief Assistant County Forester Davis dis- 
cussed the great progress made during the last 
year in bringing about closer coéperation be- 
tween Federal and county forestry departments 
of California. Supervisors Fultz and Tanner, 
directing reforestation problems in the city 
schools; E. A. Kotok, of San Francisco, in- 
spector for the Federal forestry department of 
California; Supervisor Cecil of the Angeles 
national forest, County Forester Spence Turner 
and others addressed the gathering. 
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Associations Plans and Activities 


May 17—Isyal Legion of Loggers & Lumbermen, Port- 
land Hotel, Portland, Ore. Semiannual. 


May 19—Southern Cypress Manufacturers’ Agsociation, 
Roosevelt Hotel, New Orleans, La. Annual. 


May 25—Alabama Saw Mill Manager's Association, Tus- 
caloosa, Ala. 


May 25—Georgia-Florida Saw Mill Association, Lumber- 
men’s Olub, Jacksonville, Fla. Annual, 


May 26—Vermont Forestry Association, Leng Trail 
Lodge, Rutland, Vt. Annual. 


June 2-3—Hardwvood Consulting Committee, Congress 
Hotel, Chicago. 


June 9—Long Island Dealers’ Association, Lindenhurst 
(L. 1.), N. Y. Annual, 


June 15—Lumbermen's Golf Association of Chicago, 
Beverly Country Club, Chicago. Annual tournament. 


June 16-17—Plywood Manufacturers’ Association, Audi- 
torium Hotel, Chicago. 


June 23-26—American Society of Agricultural Engi- 
neers, Lake Tahoe, Calif. Annual. 


June 24-26—Georgia Retail Lumber & Millwork Asso- 
ciation, Savannah, Ga. Midsummer meeting. 


Sept. 23-24—National Hardwood Lumber Association, 
Palmer House, Chicago. Annual, 


Long Island Dealers’ Annual 


VALLEY Stream (L. I.), May 10.—Secretary 
George Bahr, this city, of the Long Island Deal- 
ers’ Association, announces that its annual 
meeting will be held June 9 at the Narragansett 
Inn at Lindenhurst. A special program is being 
prepared for the occasion. 


Hardwood Consulting Committee 


WASHINGTON, D. C., May 10.—Announcement 
is made by Secretary Harry G. Uhl, of the 
Central Committee on Lumber Standards, that 
John Foley, chairman of the Hardwood Con- 
sulting Committee, has advised that a meeting 
of his committee will be held in Chicago, June 
2 dnd 3, at the Congress Hotel. 


Agricultural Engineers to Meet 


St. Joseru, Micn., May 11.—Announcement 
is made by Secretary Raymond Olney, of the 
American Society of Agricultural Engineers, 
this city, that the twentieth annual meeting of 
the organization will be held June 23 to 26 at 
Lake Tahoe, Calif. The afternoon of the first 
day will be a general business session, followed 
by dinner conferences of various groups and a 
special meeting of the heads of agricultural en- 
gineering divisions of State universities and 
colleges. There will also be evening sessions of 
the farm structures and rural electric divisions. 

During the other three days of the conven- 
tion, there will be various sessions devoted to 
different branch conferences of the association, 
and special social activities. After the con- 
clusion of the business sessions, there will be 
four inspection trips to points where projects 
of particular interest to the agricultural en- 
gineers are being carried out. 

Plans are now being made to run a special 
train from Chicago. Secretary Olney will be 
glad to furnish complete information regarding 
details of this convention. 


Georgia Retailers’ Midsummer Date 


ATLANTA, GA., May 10.—The members of the 
executive committee of the Georgia Retail Lum- 
ber & Millwork Association met last Thursday, 
May 6, at the Kimball House in Atlanta, and 
made arrangements for the midsummer meeting 
of the association to be held June 24 and 25 at 
Savannah, Ga. 

One of the most important subjects to be 
taken up at the Savannah meeting, it was de- 
cided, will be the return of material for credit, 
and considerable time will be given to an open 
forum discussion of this problem in the hope 
that some reasonable solution of it may be 
reached that will serve to at least partly remedy 
the evil, which at present is costing the in- 
dustry a considerable sum of money. Cost ac- 
counting will be another important topic, the 
committee headed by Mr. Borders having a uni- 
form cost system in readiness which will be 
submitted at this meeting. Among the speak- 


ers already scheduled are Dr. Harry R. McKeen, 
of Greater Georgia (Inc.), who will speak on 
‘*Dealer Codperation;’’ and E. Rivers, promi- 
nent Atlanta accountant, who will speak on 
**Cost Accounting for the Lumber Dealer.’’ 


Wholesalers’ Committee Appointments 


New York City, May 10.—After several con- 
ferences with Secretary W. W. Schupner, Presi- 
dent F. 8. Underhill, of the National-American 
Wholesale Lumber Association, has announced 
the appointment of the following committee 
chairmen and also the personnel of the executive 
committee: 

soard of managers of the bureau of informa- 
tion—M. J. E. Hoban, New York. 

Railroad and transportation—H. W. McDonough, 
soston, Mass. 

Cost of conducting wholesale lumber business— 
George M. Stevens, New York. 

Arbitration—J. B. Montgomery, Pittsburgh, Pa. 

Executive committee—F. S. Underhill, Wistar, 
Underhill & Nixon, Philadelphia, Pa.; C. A. Good- 
man, Sawyer-Goodman Co., Marinette, Wis. ; Ben S. 
Woodhead, Beaumont Lumber Co., Beaumont, 
Tex.; Dwight Hinckley, Dwight Hinckley Lumber 
Co., Cincinnati, Ohio; W. H. Schuette, William 
Schuette Co., Pittsburgh, Pa.; A. C. Manbert, Ca- 
nadian General Lumber Co., Toronto, Can.; Max 
Myers, Nicola, Stone & Myers Co., Cleveland, Ohio; 
G. M. Stevens, Stevens-Eaton Co., New York; C. LL. 
Lindner, Henry D. Davis Lumber Co., Portland, 
Ore.; Horace F. Taylor, Taylor & Crate, Buffalo, 
New York. 


Amend Slack Cooperage Grade Rules 

St. Louis, Mo., May 11.—The slack cooperage 
branch of the Associated Cooperage Industries 
of America, which held its eleventh annual con- 
vention at Hotel Jefferson here last week, 
amended the grade rules and specifications by 
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increasing the minimum width of both Nos. 1 
and 2 staves from 2 to 2% inches, which will be 
embodied in the next issue of the grade rules 
book. This branch also appointed a committee 
to give further consideration to the matter of 
establishing a statistical service. 

The tight stave and heading group discussed 
changes on wine barrel staves, and granted ad- 
ditional time to the committee on grade rules 
and specifications for further consideration. 


To Support Trade Extension Campaign 


TACOMA, WASH., May 8.—T!nqualified support 
of the general movement to further the use of 
wooden boxes and complete codperation with the 
West Coast Lumber Trade Extension Bureau’s 
campaign to extend the markets for Douglas fir 
were voted by the district board of the Loyal 
Legion of Loggers & Lumbermen at the an- 
nual sixth district meeting held here last Thurs- 
day. 

W. C. Ruegnitz, president of the legion, told 
the board members that the organization has 
made distinct progress during the last six 
months and is in good shape financially. He 
reported a large gain in membership through- 
out the Northwest. 

The board discussed business of a local and 
district nature and made several recommenda- 
tions which will be acted upon by the directors 
of the national organization who will meet in 
Portland May 17. 

The election of board members resulted as 
follows: For employers—J. C. Buchanan, Ever- 
ett G. Griggs, George J. Osgood, Ernest Dolge 
and Edward Hillier. For employees—J. Zeimer, 
Charles Schumake, C. B. Ward, D. H. Collins 
and James Dunn. 


Urges Codperative Action 


BALTIMORE, Mp., May 10.—On invitation of 
the Forest Products Association of Maryland, 
a recently formed retail organization, a large 
representation of wholesalers, salesmen and 
others attended a meeting called last evening 
at Hyde’s and heard presented arguments in 
favor of close codperation between the various 
branches of the trade as a means of bringing 
about better conditions and eliminating abuses. 
Secretary Keith E. Powlison made the chief 
address in which he reviewed competitive con- 
ditions existing today among the lumber trade 
and declared that the remedy is for the lumber- 
men to convince the consuming public that it 
wants to use their product rather than that of 
the competing industries. Mr. Powlison urged 
collective action to put the lumber industry of 
Baltimore on a more satisfactory basis. 

Another meeting is to be held next Friday 
night to organize a wholesale sales club made 
up of wholesalers and salesmen, and in the near 
future other efforts will be made to bring the 
various divisions of the trade closer together. 


Wholesalers Hold Luncheon Meeting 


New York, May 11.—Wholesalers who are 
members of the New York Lumber Trade Asso- 
ciation and local members of the National- 
American Wholesale Lumber Association met 
informally this afternoon at a luncheon in the 
Hotel Belmont. A discussion followed on many 
topics of common interest. Arthur E. Lane, 
head of the Arthur E. Lane Corporation, pre- 
sided. 


Tells of Trade Promotion Plans 


TorRONTO, ONT., May 10.—The annual meeting 
of the Stratford district branch of the Ontario 
Retail Lumber Dealers’ Association was held 
recently in the Mansion House, Stratford. The 
election of officers for the current year resulted 
as follows: 

Chairman—N. M. Bearinger, Elmira. 

Vice chairman—Earl Pounder, Stratford. 

Secretary-treasurer—H. Schlemmer, Tavistock 
(reappointed), 

The extension of the boundaries of the Strat- 
ford district was discussed, to include Waterloo, 
Kitchener, Woodstock, and perhaps Guelph, and 
the chairman undertook to interview the mem- 
bers of the trade in Waterloo and Kitchener to 
see if arrangements could be made for holding 
a meeting in Kitchener some time during July. 

In the discussion of the business outlook, 
several members stated that they were very busy 
at present, one declaring that he was running 
his plant overtime to catch up with orders. In 
Stratford, house building was not reported to 
be as lively as in some of the adjacent towns. 
The consensus was, however, that with better 
road conditions and more favorable weather, 
a decided change for the better would take 
place in the near future throughout the whole 
district. 

D. C. Johnston, of the Union Lumber Co., 
Toronto, a member of the grading rules com- 
mittee of the White Pine Bureau, of the Ca- 
nadian Lumbermen’s Association, who was to 
have delivered an address on the new inspection 
rules recently compiled by the bureau, was un- 
able to attend the meeting. He had, however, 
prepared an address which was read at the 
meeting and which took up the matter of grad- 
ing rules, more publicity, wider use and better 
market outlook for white pine. The retailers 
were urged to coéperate to the fullest possible 
extent with the bureau, which welcomed con- 
structive criticism. It had been proposed, in 
connection with the publicity and educational 
campaign of the bureau, to begin with a budget 
of $25,000. The committee in charge of this 
matter intends to proceed slowly, feeling its 
way on the subject of advertising and placing 
emphasis first on education and trade extension 
possibilities. 
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Clubs Active in Sports and Business 


“‘Alams’’ Making Steady Progress 

NewarRK, N. J., May 10.— The Associated 
Lumber & Allied Materials Salesmen of New 
Jersey, otherwise called the ‘‘ Alams,’’ will hold 
its next meeting at the Newark Athletic Club 
on the night of Monday, May 17. Several new 
members will be admitted. 

The ‘‘ Alams’’ have shown remarkable growth 
since it was organized, and J. V. Lindsley, secre- 
tary, says a long felt want in the industry, so 
far as New Jersey is concerned, has been filled 
by the organization. The main object is to 
foster good feeling. 

The guest of honor and principal speaker 
on May 17 will be Spencer Baldwin, head of 
the Baldwin Lumber Co., of Jersey City. 


Standing Committees Appointed 


CINCINNATI, OHIO, May 12.—The executive 
committee of the Cincinnati Lumbermen’s Club 
today decided to hold the annual midsummer 
pienic at the Miami Boat Club on the afternoon 
and evening of June 15. 

President Charles W. Tunis announced the 


chairman; J. A. Bauers, J. B. Doppes Lumber Co. ; 
H. C. Simcox, Short Mill & Lumber Co. 


Publicity—R. W. Lucius, R. W. Lucius Lumber 
Co., chairman; Hugh Thomas, Griffith Lumber Co. 


Boosters—W. A. Noble, W. A. Noble Lumber Co., 
chairman; D. S. Purdy, Purdy Lumber Co.; C. J. 
Wilson, Wilson Bros. Lumber Co. 


Auditing—R. W. Philips, C. N. Asher Lumber Co., 
chairman ; W. 8S. Layer, Cincinnati Sash & Door Co. 


Discusses Wood Promotion Campaign 


SHREVEPORT, LA., May 10.—The importance 
of lumbermen generally getting behind the 
movement inaugurated by lumber manufac- 
turers, with the codperation of the Southern 
Pine Association, to promote greater use of 
lumber and lumber products, especially to offset 
the advances of wood substitutes in construc- 
tion and other activities, was emphasized in a 
talk to the Shreveport Lumbermen’s Club last 
week by O. N. Cloud, sales manager Peavy- 
Byrnes and associated lumber companies, with 
headquarters here. 

‘*We can improve the situation and regain 
the lost ground by reopening the fields of wood 
consumption if we get right into the harness 








oil derricks in that section. 





Another Case Where Wood Was Best 





About thirty days ago there occurred a serious storm in the Orange, 
(Tex.), oil field district, which did considerable damage to numerous 
Here derricks constructed both of steel 
and of southern pine are used, and the illustrations well indicate which 
better withstood the effects of the storm. 
shows what is left of the steel derrick after the storm had passed; it 
is a complete wreck. The illustration at the right shows a derrick 
made of longleaf southern pine timbers. This was merely tipped over 
and after a few minor repairs was replaced in position and used again. 
The photographs were furnished the AMERICAN LUMBERMAN through 
the courtesy of F. H. Farwell, vice president and general manager of 


the Lutcher & Moore Lumber Co., of Orange, Tex. 
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appointment of the year’s standing committees 
as follows: 


Arbitration—E. W. DeCamp, Babcock Lumber 
0., chairman. 

Entertainment—Clyde Griffith, Griffith Lumber 
Co., chairman ; Montgomery Christie, James Ken- 
ed & Co.; Earl Hart, Leland S. Banning Lumber 


Transportation—Theodore Davis, Lumber Traffic 
Association, chairman; W. C. Barlett, W. C. Bar- 
lett Lumber Co.; E. H. Cordes, Cordes Lumber Co. ; 
Thomas Thames, J. R. Thames Lumber Co. ; Henry 
Winkler, Westwood Planing Mill Co. 

Membership—W. C. Steele, W. C. Steele Lumber 
-0., chairman ; H. R. Sexton, Queen City Lumber & 
Box Co.; R. D. Budd, Gulf Red Cypress Co. ; Joseph 
F, Rogers, Joseph F. Rogers Lumber Co.; Dewey 
Ammon, Ammon Lumber Co. 


Inspection—John Serena, J. W. Rose Lumber Co., 


and tackle the problem as we should,’’ Mr. 
Cloud declared. 

He reviewed the inauguration of the move- 
ment to promote the uses of wood in various 
fields, and called attention to a survey made 
by Chas. 8. Keith, Kansas City lumberman, 
showing the necessity of increasing publicity re- 
garding the uses of wood, ‘‘or the substitutes 
will drive wood out of many present day ac- 
tivities in not only construction but commercial 
uses.’’ This, Mr. Cloud explained, was due 
largely to the position taken during the war 
that wood was a non-essential industry and the 
production of lumber was largely cut off until 
forced back into general use again by the heavy 
shortage of dwellings and other building con- 


struction, immediately after the war period. 
He cited data showing inroads of substitutes 
and the necessity of recovering this trade. 

He reported that regional meetings, especially 
in the East and central areas of the country, are 
being planned for salesmen of lumber and 
others interested, at which the uses of wood will 
be stressed. He predicted that this activity will 
result in material increase in the use of lumber. 


Sectional Lumber Clubs to Meet 


MILWAUKEE, Wis., May 11.—Hawley W. Wil- 
bur, president Wisconsin Retail Lumbermen’s 
Association, will make his debut as a speaker be- 
fore sectional lumber clubs in the State when he 
addresses the Southwestern Wisconsin Lumber- 
men’s Club next Tuesday and the South Cen- 
tral Club on the following Thursday. The 
Southeastern club meets at the Republican Hotel 
in Milwaukee at noon on May 18. Roy W. Rich- 
ards, of the Brittingham & Hixon Lumber Co., 
Janesville, will deliver a eulogy on the late club 
president, John Behnken, of Lake Mills. Fol- 
lowing the address by Mr. Wilbur and the busi- 
ness session, the club will adjourn to the Mil- 
waukee ball park to watch the Milwaukee Brew- 
ers battle Kansas City. The South Central Club 
will hold its gathering at Waupun on May 20 
at the Hotel Waupun. The annual election of 
officers will be held at the meeting. A tour of 
the Wisconsin State prison at Waupun will be 
made in the afternoon. 


Merchandising Costs Club Topic 


PitTspurGH, Pa., May 11.—About eighty at- 
tended the annual cost meeting of the Pitts- 
burgh Lumbermen’s Club last Thursday night 
in the reception room of the William Penn 
Hotel, when consolidated reports of a survey 
of merchandising costs for 1925 were read. In 
addition to representatives of about forty-five 
firms, there were present several representa- 
tives of cost accounting concerns. Over 90 
percent of the 1925 volume of business was rep- 
resented in the reports. Judge Moore, of 
Philadelphia, spoke on ‘‘The Annual Survey 
of Merchandising costs.’’ 


Activities of Evansville Club 


EVANSVILLE, IND., May 12.—The monthly 
meeting of the Evansville Lumbermen’s Club 
was held last night at the St. Charles Hotel, 
Boonville, Ind., the members being guests of 
William B. Carleton, chairman of the committee 
on publicity and resolutions and charter mem- 
ber of the club. There was a full attendance. 
The trip was made in automobiles. A chicken 
dinner was served prior to the business session. 

Charles Wolflin, president of the club, pre- 
sided. J. L. McChesney, manager of the saw- 
mill plant recently taken over by Graham 
Bros. from the Evansville Band Mill Co., was 
present and elected a new member. 

It was decided to hold one more business 
meeting this summer at the Vendome Hotel in 
Evansville on Tuesday night, June 8. 

Dan Wertz, chairman of the coéperative com- 
mittee, reported some improvement, as local 
building had become more active. 

The question of a through sleeper on the 
Louisville & Nashville Railroad between Evans- 
ville and Memphis was again discussed, and 
Secretary Joe Waltman said that he had re- 
ceived assurances from the Lumbermen’s Club 
of Memphis that that organization would co- 
operate with the local club and prospects for 
the installation of the sleeper service now are 
regarded as brighter than ever before. The 
proposition of a through sleeper between Evans- 
ville and Cincinnati also was taken up. 

Carl Wolflin, of the Wolflin-West Side Lum- 
ber Co., said that building operations in Evans- 
ville have been picking up right along and 
that indications point to more building being 
done in Evansville this year than for several 
years past. 
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How Pennsylvania Dealers Get Business 


PirrspurGH, Pa., May 11.—Methods of origi- 
nating new business were considered at the 
monthly meeting in the Chamber of Commerce 
building last Friday of the board of directors 
of the Retail Lumber Dealers’ Association of 
Pennsylvania, 

It has been the sense of the officials of the 
association that the economic conditions of the 
time in the lumber industry demand that more 
scientific and vigorous methods of merchandis- 
ing must be adopted. Secretary William B. 
Stayer has always taken issue with the theory 
that there is just a certain amount of business 
for the lumber dealer and that nothing can be 
done to create more. With the end in view of 
obtaining an interchange of ideas on the sub- 
ject of originating business, Secretary Stayer 
had called for a symposium of views on the sub- 
ject. Each of the following paragraphs rep- 
resents the view of the dealer or firm reporting: 

There was a shortage of houses. The dealer 
bought a farm at the edge of town and stimulated 
business. Made profit in real estate and also got 
all the business for the lumber yard. 

We continually drive away at our slogan, “Own 
Your Own Home,” and help the prospective builder 
in every way in addition to keeping track of future 
prospects. 

We have a finance plan. In the last five years 
we have financed forty-one houses and have had 
only one to come back on our hands. We insert 
a blind “ad” in a paper to the effect that for any- 
one who owns a lot we will finance. We investi- 
gate the inquirers, and if they are found steady 
and honest, we go through with the plan. We 
take a first mortgage and sell it. We take a sec- 
ond mortgage protected by two notes, one of which 
is entered at the court house, while the other we 
endorse and get the money from the bank. The 
home owner then pays each month a specified sum 
and the bank renews the note every ninety days 
for the sum remaining unpaid. We have had very 
few cases in which the payments were not met 
every month. Our record in dealing with our 
bank is such that it has expressed a willingness to 
handle $100,000 of such paper for us. It has con- 
fidence in our judgment in picking home builders 
who deserve help. 


People Turning to Home Ownership 

We use the plan book on a big scale. It is a 
success with us. ‘The automobile field seems to 
have been covered and people are now turning to 
home ownership. 

The building and loan has been our best asset. 
We use the plan book right along with success. 

We have organized a building and loan associa- 
tion and get prospective home owners to buy stock 
in it. It is not very long until they begin to 
think about building a home of their own. We 
use the plan book, giving it out freely, and get 
results. 

We try to educate people to avoid luxuries and 
put their money into homes. 

Follow up the marriages and keep mailing lists 
of them. Give them direct mail advertising and 
personal solicitation from time to time. 

We have stimulated the building of thirty to 
forty houses by personal solicitation in the last 
year. 

We always buy some lots and keep our organ- 
ization busy in the winter building houses which 
we aim to sell in the spring, or to rent. We use the 
plan book to advantage. 

We get a great many prospects through the as- 
sociation newspaper advertising. We use the plan 
book, and the newspaper advertising helps that 
along. We get results from the two. 

We have erected small houses in our territory, 
for which we find ready sale. We are required to 
earry some second mortgages and seldom have a 
house returned to us. If so, we readily sell it. 

We sell everything for a house but the heating, 
plumbing and wiring. We start a man out to make 
a survey of our town. He surveys buildings and 
sees what is needed. He sells the needed improve- 
ments if he can. If not, he makes a record and 
we continue follow-up work. We try to get a list 
of the purchasers of automobiles, and put forth a 
strenuous effort to sell a garage. We watch the 
purchase of commercial chassis trucks and try to 
get the job of building the body. 

We do not find it hard to stimulate the desire 
to own a home, but we do find it hard to finance 
them on account of financial conditions local to 
our territory. A community discount corporation 
has been formed which should help us. 

We use the plan book. It is the cheapest and 
best advertising to be had. It is never destroyed 
and develops business years after it is given out. 
Our firm has taken a decided stand in trying to 


educate the people regarding the uses of lumber 
and how much better it is than many of the sub- 
stitutes now being sold to replace it. 

We use newspaper advertising and the plan book 
and get results. 

We use the plan book and encourage people to 
build homes to suit their pocketbooks. We have 
organized a home building company, with $40,000 
paid-in capital to help worthy people own their 
homes. This company is doing a fine business and 
is meeting all the expectations we had for it. 

Quite a few houses in our community have been 
built with case openings. We sell these people 
French doors and also encourage the purchase of 
breakfast nooks. 

We bave bought lots and build houses. Finan- 
cial conditions in our community have caused us 
to discontinue this plan. 

Grape Raising Brings Arbor Business 

The people in our community have been planting 
grapes. For some reason or other the planting of 
grapes has become an epidemic with us. We have 
quite a large population of foreigners. Following 
the planting of the grapes, they want to erect an 
arbor, and we have been doing a good business in 
selling arbor material. By a little salesmanship, 
a spirit of rivalry can be created among these peo- 
ple as to who shall have the best grape arbor. The 
bills in this connection are not large, but profit- 
able. This director holds about every office in 
the community that handles money for the build- 
ing of homes, and naturally gets the first crack at 
the home builder. We also make a practice of 
buying dilapidated houses, fixing them up and sgell- 
ing them, and make a canvass of the community, 
selling sun porches and repair material. 

Our Chamber of Commerce has organized a build- 
ing and loan association and bought 148 lots. This 
wis necessary that our town might expand. 

Following up the theory that the lumber in- 
dustry does not aggressively go out for business 
as it should, Secretary Stayer, as a matter of 
ascertaining whether these views are right or 
wrong, tried the soliciting plan on three pros- 
pects. These three prospects were people who 


Wholesalers Review 


MILWAUKEE, WIs., May 11.—Members of the 
Northern Wholesale Hardwood Lumber Asso- 
ciation who attended the quarterly meeting of 
the organization at the Milwaukee Athletic 
Club here on May 7 were of the general opinion 
that the business in the hardwood market at the 
present time is very spotty and that there are 
few orders being placed for future delivery. 
According to them, all of the business at the 
present time is for immediate shipment and the 
trade shows no confidence in future bookings. 

Despite the fact that this report was given, a 
note of optimism was not lacking. All felt sure 
that there would be some good business in the 
next few months, but they refused to think that 
it would come without work. They agreed that 
the lumber business would have to be pushed 
and pushed hard and the market developed. 

The demand at present is about evenly divided 
between the leading species of hardwoods. Gum 
has replaced birch in many instances, it was 
reported, and other southern woods have crept 
into the northern woods’ market, due to the 
lower prices. The southern market is slightly 
weak in spots, however, due to increased pro- 
duction. Prices on some items of northern 
hardwoods were reported to be below the cost 
of production and demand spotty. None of the 
reports showed that the business had improved 
over the same period last year. 

The discussion on market conditions was led 
by William Kelley, A. H. Ruth, V. J. Euler, 
J. J. Fitzpatrick, H. W. Maffett and H. A. 
Walker, with the other members present adding 
their report. 

H. E. Christiansen, president of the asso- 
ciation, who presided at the meeting, declared 
that the lumberman himself is not thoroughly 
sold on his own business. He said that the av- 
erage lumberman expects everyone else to be- 
come enthused over the lumber market but re- 
fuses to become enthused himself. According 
to Mr. Christiansen, the lumberman is not a 
merchandiser; he has not learned the value of 
sound merchandising methods from other lines 


owned properties clear of encumbrances. The 
houses were built ten to fifteen years ago and 
represented the architecture of that time. Each 
of them had an open front porch, and he sug- 
gested to each the idea of building a beautiful 
sun parlor on each porch. As a result, they all 
have sun porches now. Three lumber dealers 
sold the material, but did nothing to create the 
business. Mr. Stayer regards this as proof 
that the volume of business can be increased, 
Association Advertising Is Working 

Mr. Stayer also reported that association ad- 
vertising is bringing to the office seventy-five 
to 100 inquiries a week, about 15 percent of 
which are live prospects with enough money to 
go ahead. Many of them are women. Mr, 
Stayer advises members to survey their territory 
and when they find those who have either paid 
for their homes or reduced the indebtedness to 
a first mortgage interest payment, they should 
try to sell them something to beautify it. Some 
of the ideas to be suggested are fence, garage, 
chicken house, grape arbor, new roof, remodeled 
interior, hardwood floors, rose arbor, paints, 
sleeping porch, walks, sun porch, pergola, gate 
archway and built-in furniture. 

One director recently found business a little 
slow, and taking his car brought in $2,000 
worth of business in one afternoon’s solicita- 
tion. 

President J. G. Marks and Secretary Stayer 
both reported having attended the National- 
American Wholesale Lumber Association con- 
vention at Atlantic City, April 15 and 16. Pres- 
ident Marks commented on the pleasant rela- 
tionship between the wholesalers and retailers 
in this territory. 

Eighteen directors who were present reported 
on business conditions and the general opinion 
was not very encouraging. Only three said that 
business was good. Most reports characterized 
business as fair while several were very pessi- 
mistic about conditions. Most directors were 
rather optimistic about the future. Recent 
good weather has helped business. 


Hardwood Markets 


of business, and consequently he is far behind 
them on this score. The only way to have the 
public take an interest in the lumber products 
is for the lumberman to take the lead in the 
propaganda campaign for lumber. 

Endorses Wood Promotion Movement 

In this connection, the Association went on 
record as favoring the wood promotion cam- 
paigns which are now being sponsored by the 
National Association of Box Manufacturers and 
the trade extension committee of the National 
Lumber Manufacturers’ Association. 

To illustrate the durability of wood, W. W. 
Brown, of the W. W. Brown Lumber Co., Chi- 
cago, told of two houses located near his own 
residence. One of them is brick and fifty years 
old, and the other wood and seventy-five years 
old. The wood house has just been painted, 
and Mr. Brown stated that the contrast be- 
tween the appearance of the two now presents 
one of the strongest arguments for the use of 
wood in building. The opinion of the meeting 
was that the building public is turning to the 
use of wood again. , 

F. D. Timlin, of Wausau, Wis., in giving 
his views on the lumber situation, brought out 
the idea that there should be closer codperation 
between the manufacturing unit of the lumber 
industry and the sales end of the business. 

Discussion of grade-marking hardwoods did 
not come up at the meeting proper, but in an 
informal discussion following the business ses- 
sion, the consensus of opinion among the mem- 
bers was that if the consumer wants the lumber 
grade-marked, it will naturally follow that this 
course will be pursued by the industry. A survey 
of those in attendance disclosed the opinion 
that the hardwood consumers are opposed to the 
innovation, and it would be doubtful whether the 
grade-marking of lumber would become general 
throughout the hardwood industry. 

The attendance was limited to fifteen. Pres- 
ident Christiansen urged that all attend the 
meetings in the future to show a spirit of co- 
operation with the officers. 
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Starts West Virginia Reforestation Project 


HUNTINGTON, W. VA., May 10.—The inaug- 
uration of the State-wide reforestation program 
of West Virginia was conducted by the Lumber 
& Supply Club of this city recently with great 
success when thirteen members of the club, as- 








Members of the Lumber & Supply Club who 
participated in the planting 


sisted by the Boy Scouts, Four-H clubs and 
farmers spent a day planting 3,500 pine sap- 
lings. It is excepted that this example will be 
followed by other such organizations through- 
out the State. The pine saplings, which were 


brought from the State nursery of New Hamp- 
shire, were Norway pine, Scotch pine and red 
pine. They were planted on a farm owned by 
W. L. Wilson, a retired lumberman. 


Governor Howard M. Gore layed aside his 
gubernatorial duties at the capitol and spent 
the day in Huntington aiding in the undertak- 
ing and speaking to the planters. Mayor W. E. 
Neal, of Huntington, also addressed the gather- 
ing. In his address Governor Gore pointed out 
the denuded conditions of considerable West 
Virginia land which once contained a wealth of 
timber and said that such land was ideal for 
reforestation. He urged the whole State to 
undertake reforestation on such a scale that 
the State would be assured of a permanent 
timber supply. 


Arrangements for the planting were made by 
P. V. Beswick, president, Rolland C. Mossman, 
executive secretary, and G. J. Dickerson, chair- 
man of the special committee of the Lumber & 
Supply Club. Members of the club who were 
on the job in their rough working clothes from 
morning till night were Mr. Beswick, of the 
Sam Beswick Estate; Q. E. Calloway, of the 
C. M. Calloway Lumber Co.; L. A. Wolcott, of 
the Central Mortar & Supply Co.; Sam Cook, of 
the J. L. Cook Hardware Co.; G. J. Dickerson, 
of the Dickerson Lumber Co.; P. O. Duncan and 
Homer A. Duncan, of the Duncan Box & Lum- 
ber Co.; John 8. Farr, L. T. Siens, of the 
Huntington Paint & Glass Co.; J. E. Moore, 
of the Minter Homes Corporation; G. M. Moss- 


man, of the Mossman Bros. Co.; B. C. Emmer- 
son, of the Superior Lumber Co., and Rolland 
C. Mossman, executive secretary. 





. : 

















Rolland C. Mossman, executive secretary of the 

Lumber & Supply Club, Huntington (holding 

the bucket), and Gov. Howard M. Gore, of West 

Virginia, planting trees under the reforestation 
project sponsored by the club 








W hat I Learned in a Lumber Mill 


IX—Keeping Tools in Order 





It was not generally supposed that the en- 
gineering expert has much to do with any other 
part of the mill than the generation of the 
power and the operation of the machinery. 
But it seems that an efficiency engineer is ex- 
pected to devote time and energy to the estab- 
lishment of order in a mill. Therefore when 
Thompson finished his instruction on the sav- 
ing of fuel, the management of boilers and the 
mechanical end of a lumber mill in general, he 
started at once on the problem of order, begin- 
ning with the tools and mechanical equipment. 

He entered the little repair shop we had ad- 
joining the boiler room and called to one of the 
firemen to come with a file to smooth down the 
edges of a piece of machinery which he had in 
hand. The fireman approached the working 
bench and for several minutes hauled over files 
of various kinds, cold chisels and other tools 
which were about the bench. Some were stuck in 
boxes on a shelf near by, others in drawers and 
others in such a confused collection of articles 
of bolts, nuts and washers that considerable 
time expired before a flat file of the right size 
was found. The rest of us looked on, for we 
speculated that Thompson was trying out an- 
other of his plans to give us an object lesson. 

‘Here is just where you lose time,’’ Thomp- 
son said. ‘‘ Your tools are not in order. They 
are left wherever they happened to be laid 
when last used. I will have the carpenter make 
a model bench for each department. Yesterday 
a line of shafting in the mill was idle two hours 
and all machinery driven by its pulleys stopped, 
with the workmen idle, just because the ma- 
chinist in charge did not have quick access to 
the proper tools. The tools were found after a 
delay and the steel key which had worked loose 
and caused the trouble was replaced with an- 
Other.’? 

Thompson mentioned other examples that had 
come to his notice of workmen causing loss of 
time and stoppage of machinery through a 
mix-up of the tools needed. 

Thompson planned for putting twelve new 
benches in different places where required in 


[By G. Rice] 








the boiler room, machine shop and main mill. 
But the superintendent said that the appropria- 
tion for that sort of equipment was exhausted 
for the time and suggested that the old benches 
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be made over. This was done and the principal 
alterations consisted in putting up a strapped 
device for holding tools, as shown in Fig. 1, 
and partitioned boxes for holding screws, bolts 
and small parts. The tool receptacle was sim- 
ply made, consisting of a stout leather strap, 
three-quarters of an inch wide, and secured at 
intervals with screw fastenings, as shown. This 
arrangement made it possible to have all tools 
arranged in order where they could be seen and 
grasped quickly without overhauling a lot of 
tools in a box, drawer or scattered about a 
bench. 

The partitioned boxes for the screws, bolts, 
washers and similar small articles were made 
as shown in Fig. 2 and consisted of the sides, 
ends and dividing sections adjusted to accom- 
modate a moderate supply of the different ar- 
ticles. In order to readily see what was con- 
tained in each compartment, a sample of the 
bolt, screw or other article was fixed to the front 
of the box with a little leather clip. 

Many mill mechanics have already provided 
themselves with various designs of receiving 
devices for tools and small articles, but accord- 
ing to the efficiency engineer a remarkably large 
proportion of the workmen in mills of all kinds 
are careless when it comes to the question of 
order for their tools. Men who are efficient in 
all other things are often faulty in the care and 
arrangement of their tools. The methol sug- 
gested for holding a number of tools like bor- 
ing bits is shown in Fig. 3, in which a board is 
drilled with a number of holes in a row and at 
the right distances apart so that the bits or 
other tools can be stuck into the holes as shown. 

While some of the men in the mill ridiculed 
the new arrangement of the benches, I noticed 
that every man appreciated the convenience 
with which he could reach for a certain tool or 
pick up a certain nut or screw without pawing 
over a lot of other tools and bolts, as many 
of the men had been doing in the past. 


[Note—This is the ninth article of “What I 
Learned in a Lumber Mill.” The tenth will 
appear in an early issue——EpiToRr. | 
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MOORE 
Dry Kilns 
Are Time 
Tested 


a J 


During the forty-seven years 
since we built our first kiln, they 
have fully demonstrated their 
capacity to dry all species of 
woods properly. They are 
famed for their efficiency, de- 
pendability and economy. 
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Whether you manufacture 
Cypress, Southern Pine, Hard- 
woods, Hardwood Flooring, or 
any of the several West Coast 
woods, a Moore Moist Air Dry 
Kiln will satisfactorily meet your 
requirements. Write for com- 
plete data today. 


Moore Dry Kiln 
Company 


“KILN BUILDERS SINCE 1879” 
nv Fully Equipped Plants 
Jacksonville, Fla. North Portland, Ore. 











Write These 4 


Operators 


and ask them how well satisfied 
they are with their plants. Our 
engineers built these mills:— 

Dierks Lbr. & Coal Co., Broken Bow, Okla. 


Williams Yel. Pine Co., Poplarville, Miss. 
East Ala. Lbr. Co., Tuskegee, Ala. 

We'll gladly give you names of other 
mills we have built if you will write for 


them; also tell you how our service will 
save you money. 


HRALL&S HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS » 
‘S Lake Charles, La. 
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Wire Rope for : 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 
























Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork Chicago 
oor 
San Francisco 
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Picnic Plans Well Under Way 


San Francisco, Cauir., May 8.—Both of San 
Franciseo’s larger lumber picnics have been 
tentatively arranged. The Hoo-Hoo picnic, 
which is an annual affair, will be held again 
this year at Kendall Dell, south of San Fran- 
cisco, on Aug. 22. Arrangements are already 
being made and the committee and the Hoo-Hoo 
luncheon club are determined that this year’s 
event shall be the greatest picnic ever held under 
the banner of Hoo-Hoo. 

The annual picnic of the Albion Lumber Co., 
which is one of the keenly anticipated events 
of the district, will be held June 26 at the Red- 
wood Grove at Navarro. Special trains from 
Albion will accommodate the large crowd which 
is expected. Recent rains in the Navarro dis- 
trict promise green foliage for the occasion. 


Hold First Golf Tournament 

PITTSBURGH, PA., May 11.—Members of the 
Pittsburgh Wholesale Lumber Dealers’ Associa- 
tion and the Pittsburgh Retail Lumber Dealers’ 
Association held the first event of the 1926 golf 
tournament Monday at the Westmoreland Coun- 
try Club. Notwithstanding the unfavorable 
weather, there were 25 players. Dinner was 
served in the club dining room at 6:30 p. m. 
Much enthusiasm was shown over the outlook 


for another good tournament this year. At the 





Anderson Lumber Co., Passaic, the association 
has been extended the privileges of the Younta- 
kah Country Club at Nutley, N. J., for May 20, 
Luncheon will be served at noon. Only after- 
noon scores will count in the ‘‘championships.’’ 


Boys Are Clever Woodworkers 


Boys’ ingenuity ran rampant in preparing 
the exhibits for Chicago’s second annual Boys’ 
Achievement Exposition held at the Municipal 
Pier, Chicago, May 10 to 15, sponsored by Chi- 
cago Boys’ Week. Approximately 2,000 pieces 
of wood carving and whittling were submitted 
for the exhibition and enough pieces of furni- 
ture, bird houses and other articles made of 
wood to bring the total to at least 5,000. 

In entering the spacious exhibition room at 
the Municipal Pier, one was greeted by long 
rows of evergreen trees interspersed with trel- 
ises, arbors and other attractive pieces of lawn 
furniture in which were placed bird houses of 
all sizes and descriptions, most of which were 
made of wood. On several tables were doll 
houses, skilfully constructed of wood, correct in 
every intricate detail and completely furnished. 
Most of this work was done by the manual train- 
ing departments of the public and high schools 
of Chicago. In one booth boys demonstrated 


the making of bird houses and wooden toys. 
The whittling and wood carving exhibit was 
one of the most extensive at the exposition. 
Most of this work was done by boys under 
municipal playground supervision directed by 
Charles H. English, head of the bureau of ree- 


Some of the more elaborate pieces of wood carving and whittling on exhibition at the Boys’ 
Achievement Exposition, Municipal Pier, Chicago, May 10 to 15 


meeting Monday, the low gross prize was won 
by Ray Babcock, and the low net by E. A. Boles. 

The next event will be held at Longue Vue 
Country Club, on June 8-June 15. 


Form Another Golf Association 


Newark, N. J., May 10.—Lumbermen of the 
metropolitan area have gone in for golf this 
spring with a tremendous punch. The Long 
Island Dealers’ Association has organized the 
Lida Golfers who will take part in every tourna- 
ment of importance during the spring and 
summer to which they may be eligible, besides 
holding their own outings and tournaments at 
fixed intervals. 

The Knot Golfers, who have been organized 
for several years, are in the throes of their 
biggest season, nearly all the members being 
associated with the New York Lumber Trade 
Association. 

The latest organization to be stung by the 
‘‘golf bee’’ is the New Jersey Lumbermen’s 
Association. As an offshoot of that association, 
the New Jersey Lumbermen’s Golf Association 
has just been organized with E. M. Shedden 
as secretary. Those eligible for membership 
are lumber dealers, planing mill, sash, door and 
blind dealers; wholesalers residing in New 
Jersey, and all employees of concerns operating 
in any way in conjunction with lumber dealers 
in the State. 


Through the courtesy of A. E. Jelleme, of the 


reation of the Chicago Board of Education, al- 
though some pieces were submitted by the pub- 
lie schools, settlement houses, Boy Scouts and 
other boys’ organizations. The carvings were 
reproductions of familiar pictures, athletes in 
action, animals and fancy designs. Objects of 
every kind and description were whittled out of 
wood. Most numerous of these were tools, keys 
and similar small objects. Musical instruments, 
animals, ball players and many complicated and 
minutely perfect objects were cleverly carved, 
showing the genius some boys display for work- 
ing with wood. Many of the most pretentious 
whittlings were made from balsa wood, which, 
because of its very light weight and easiness to 
handle, produces more complex results. 

Ornamental and toy boats, some constructed 
of wood and others carved from solid wood, 
formed one of the most attractive exhibits and 
near it were many miniature automobiles and 
airplanes. In several attractive booths were 
displayed furniture-tables, tabourets and wall 
and floor book racks. There was also an ex- 
tensive exhibition of garden furniture. 

Boys, the men of the future, in working with 
wood realize its beauty and indispensability, 
and in the plastic minds of many of them will 
form a love for wood which no substitute will 
ever dislodge; and when they become men of 
influence they will demand wood for their homes, 
their offices and for many other uses where sub- 
stitutes, while often tried, are seldom satis- 
factory. 
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Recent Hoo-Hoo Happenings 


‘Club Enjoys Musical Program 


SEATTLE, WASH., May 8.—A typical enter- 
tainment program as presented to the loggers 
in the West Coast camps was the feature of the 
regular Thursday luncheon of the Hoo-Hoo Club 
of Seattle. Roland C. Williams, of the Williams 
Fir Finish Co., first vice president of the club, 
occupied the chair in the absence of President 
Sam P. Johns. The guest of honor was Capt. 
John Anderson, widely known during war times 
and subsequently for his welfare work among 
the loggers. He was assisted by Mrs. H. C. 
Smith, who was formerly associated with Capt. 
Anderson and is now in charge of voice and 
chorus work at Camp Lewis, Wash. Mrs. Smith 
staged a musical program, similar to that often 
rendered in some 200 camps of western Wash- 
ington and western Oregon, introducing three 
young women in vocal and instrumental num- 
bers. 


Plant Five Hundred Norway Pines 


MILWAUKEE, WIsS., May 11.—Five hundred 
Norway pine trees were planted at Spring Lake 
under the direction of the Milwaukee Hoo-Hoo 
Club on Friday, May 7, as the club’s part in the 
promotion of American Forest Week. The tract 
on which the trees were planted is the property 
of Rudolph Best, of the Best & Lade Lumber 
Co. The trees were secured from the Wisconsin 
conservation commission. Directors of the club 
were present to supervise the work, and while 
most of the manual labor connected with the 
planting was done by employees of Mr. Best, 
the officers of the club each planted a 3-foot 
tree. At noon, before the planting started, the 
directors were guests at a beefsteak dinner given 
for them by Mr. Best at his summer cottage. 


Appointed Vicegerent Snark 


St. Louis, Mo., May 12.—R. S. Burrus, of 
the Piedmont Lumber Co., Lynchburg, Va., has 
been appointed Vicegerent Snark of Hoo-Hoo 
for the Lynchburg district by Supreme Gurdon 
W. W. Brock, and confirmed by Snark Hager. 
Mr. Burrus is planning to hold a concatena- 
tion in June. 


Golden Rule a Business Principle 


BEAUMONT, TEX., May 10.—That the Golden 
Rule, while capable of still greater applica- 
tion, is gradually becoming a fixed business 
principle, to the advantage of both the buyer 
and the seller, was the substance of an address 
delivered to the Beaumont Hoo-Hoo Club, at 
its regular monthly banquet Saturday night, 
by Ben S. Woodhead, president Beaumont 
Lumber Co., and one of the best known whole- 
sale Jumbermen in the United States. 

Taking the second paragraph of the code of 
ethies of Hoo-Hoo, Mr. Woodhead explained 
that it is based upon the Golden Rule and 
called attention to the progress it has made 
in the lumber business, not alone to the benefit 
of the manufacturer, distributer and dealer, 
but to the benefit of the consumer as well. 

This club has been responsible for the elimina- 
tion of the cheap shingle in construction work, he 
said, and if it had done nothing else, its existence 
would have been well worth while. I remember 
the members of the club pledged themselves to 
inform consumers that the cheap 6/2 shingle would 
not give good service, and it has been eliminated 
entirely except for the cheapest kind of construc- 
tion and then the consumer knows that he is buy- 
ing an inferior article. 

It may not be that we can practice the Golden 
Rule to the fullest extent, but it is surprising how 
often we can apply it. I do not believe there is 
& place anywhere where the various branches of 
the lumber industry codperate more fully and prac- 
tice the Golden Rule in a more earnest manner 
than right here in Beaumont. 

Owing to the absence of President Hubert 
Oxford, the meeting was presided over by W. 
Carroll Keith, vice president. United States 
Commissioner C. E. Pool was the first speaker 
of the evening and made a short and informa- 


tive talk on the value of reforestation. Billy 
Wells reported on the annual meeting of the 
Lumbermen’s Association of Texas held re- 
cently in San Antonio. 

Andrew J. Kaulbach made a short talk in 
which he complimented Mr. Woodhead very 
highly upon the address he had given and 
warmly seconded his assertion that there 
should be at least 100 active members of Hoo- 
Hoo in Beaumont. He said that lumbermen 
would often travel 300 or 400 miles to attend 
a convention and discuss general subjects, yet 
some of them would not come out once a 
month to discuss problems at home which were 
much more vital to them. 


New Hoo-Hoo Club Elects 


St. Louis, Mo., May 11.—The newly organ- 
ized Hoo-Hoo Club of McCloud, Calif., is com- 
posed almost entirely of Hoo-Hoo associated 
with the McCloud River Lumber Co., it is an- 
nounced at Hoo-Hoo headquarters here. B. W. 
Lakin, general manager of the company, is 
president of the club, and other officers con- 
nected with the lumber concern are: C. B. Dave- 
ney, vice president; H. C. Braden, secretary- 
treasurer; directors, J. M. Longdon, R. L. Fer- 
rel, H. P. Tardie, E. E. Hall and Leonard Car- 
penter. The club will have a pienie May 23, and 
a banquet on June 27. 


Club Celebrates Boys’ Week 


SPpoKANE, WasH., May 8.—A 75-foot flag pole 
will be dedicated by the Hoo-Hoo club at the 
Down River golf course of the city park sys- 
tem next Friday noon. This pole was pre- 
sented to the city by the club and has just been 
put in place. The program and other arrange- 
ments are being worked out by a committee 
consisting of R. L. Bayne and Dave Spoor. 
Announcement of the event was made at the 
club luncheon yesterday. 

In recognition of Boys’ Week, Carl Kipp, for 
four years chairman of the local Rotary club’s 
boy week committee, told how the movement was 
started six years ago by Rotary in New York as 
a counter to the red movement among boys in 
that city, and detailed its remarkable growth. 
In further recognition of Boys’ Week, Ralph 
Edgerton, jr., son of the AMERICAN LUMBERMAN 
member of the Spokane Hoo-Hoo Club, repre- 
sented the Lewis and Clark high school and 
conducted the business of the meeting as its 
chairman. 


To Represent Prominent Manufacturer 


BEAUMONT, TEx., May 10.—Rex H. Browne, 
for several years a hardwood broker in Beau- 
mont and one of the best known hardwood men 
in the country, left Thursday night for Spring- 
field, Mass., where he will in future represent 
the Long-Bell Lumber Co. Mr. Browne will 
have for his territory the western half of Massa- 
chusetts and all of Connecticut, making head- 
quarters at Springfield. He will handle all 
of the products of the Long-Bell mills, includ- 
ing southern pine and Pacific coast woods. 

The local Hoo-Hoo elub and eastern Texas 
lumber circles generally will miss Mr. Browne, 
who has been a constructive worker for the «p- 
building of Hoo-Hoo and its aims in this see- 
tion. Mrs. Browne and the children will reman 
in Beaumont until the close of the school year, 
when they will join Mr. Browne in their eastern 
home. 

THE FORESTS of northern Persia contain 
large areas of oak, mahogany, boxwood and wal- 
nut, and have been unscientifically exploited so 
that considerable damage has been done. Dur- 
ing the last year a German specialist made a 
complete survey of the forests and the organiza- 
tion of a forestry service is being planned. 
There is at present only one sawmill in the 
country and this is a2 small one operated by a 
German concessionaire. All planks are hand- 
sawn. 





Package Car 
Service 
from 
Bartholomew 


Did you ever stop to think that 38 railroads 
with over 109,000 miles of track, have their 
terminus in Chicago? This is more than the 
combined mileage of the United Kingdom, 
lranee, Germany, Holland, Sweden and Den- 
mark, which is some mileage. 


Package ear service will make deliveries the 
following morning to almost any territory 
within 100 miles of Chieago, which means you 
have Oak Flooring at your station the follow- 
ing morning if we can have your order before 
noon by ’phone or wire. 


Chieago is the greatest 
point of distribution in 
the world and excels every 
other for distance ship- 
ments in the least time. 
Send your rush orders 
to us—The House of 
Pleasant Dealings and 
No Quibbling —and_ be 
convinced. 


Wire our 
expense for prices. 





Earl Bartholomew 





4052 Princeton Ave. CHICAGO Telephone Boulevard 0636 








| Fix Your Credit Loss 
in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. F 
| If the year’s total covered credit losses } 
exceed a certain previously agreed upon 
| 








percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
| is determined :n advance and nothing can 
| increase it. ; : 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 
OF NE 








W YORK 
511 Locust St. 1751111.Mer.Bank Bid. 80 Maiden Lane 
Chicago, Ii 


| Se. Louis, : Mo. 


New York, N. Y. 











The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 
value on 
proper card 









representa- OTEEL COMPANY 
tion you pitreaumen pvenen OUlLOme 
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use 


Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your sales- 
men, while at the same time adding prestige to your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 
Established 1857 
Engravers 


Plate Makers 
1108 South Wabash Avenue 





Die Embossers 
CHICAGO 
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West Penn Lumber Co. 


Wholesale Lumber 





WHITE. PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 























White Pine MINNESOTA 
WESTMONT 

LONG and SHORT LEAF 
ALSO } Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











| B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 
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A NEW COLLECTION BY THE PORT 
WHO MAKES LIVING A JOY 


“|| COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE. ROAD AND TRAIL” “THE WOODB? 
“IN FOREST LAND” ETC 2 








Dowgle: Malloch u known afl over Americ 

wherever people to hear clean ores, 
empoy happy evemngs, and read aloud of lutew 
to vere wach as bus, filled with homely sentm 
ocats and a happy spint. “The port whe 
enahes Irving @ poy,” they say of bum. 

Thes new collecnom contains favortes that 
Mr. Malloch het read or rected throwghous 
the country. All wdes of life and humor ave 
cepreienied, bet perhaps the commonest sotn Ws 
the one struck on the lnm, “He » 
where « father says to tus boy: “I know yout 
@ along,” and adds 
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A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poet’ that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 











Consolidate Extensive Lumber Interests 


KANSAS City, Mo., May 10.—The formation 
of the Pickering Lumber Co., a consolidation of 
the W. R. Pickering Lumber Co., the Pickering 
Land & Timber Co., and the Standard Lumber 
Co., with their subsidiaries, was recently an- 
nounced here by W. A. Pickering, who is the 
president of the new company. Except for the 
substitution of one company in lieu of the sev- 
eral as operated heretofore, no change in the 
ownership or the business has occurred. ‘‘ The 
purpose of the consolidation is to put all of the 
properties in one company and conduct the busi- 
ness in the name of 
that company,’’ said 
Mr. Pickering. ‘‘ This 
will greatly simplify 
the conduct of the busi- 
ness from every stand 
point.’’ 

The new company 


— me - 





W. A. PICKERING, 

Kansas City, Mo.; 

President, Pickering 
Lumber Co. 











was incorporated in 
New Jersey and has ap- 
plied for permission to 
operate in Missouri. 
The capital and surplus 
of the company is $21,- 
987,789.72. The head- 
quarters will be in Kan- 
sas City, where the Pickering company is build- 
ing a modern office building at Eleventh and 
Central streets exclusively for the offices of 
the company. It will cost approximately 
$400,000 and will be ready for occupancy about 
Sept. 1. 

The officers and directors of the new company 
will be practically as before and are as fol- 
lows: W. R. Pickering, chairman of the board; 
W. A. Pickering, president; T. M. Barham, 
vice president and secretary; Walter Robison, 
vice president in charge of sales; D. H. Stein- 
metz, vice president in charge of western opera- 
tions; J. W. Deal, vice president in charge of 
retail department; Jesse Andrews, general 
counsel; P. M. Neyhart, comptroller; W. R. 
McKee, auditor; and W. R. Pickering, W. A. 
Pickering, T. M. Barham, Walter Robison, 
D. H. Steinmetz, J. W. Deal, Jesse Andrews and 


| 
| 





Russell C. Pickering, directors. Russell (, 
Pickering is a son of W. A. Pickering. 

The Pickering Lumber Co., as a result of the 
consolidation, will have lumber manufacturing 
plants at Pickering, La.; Haslam, Tex.; and at 
Standard, Macdoel and Tuolumne, Calif. It 
will own upward of 350,000,000 feet of south- 
ern pine, 3,500,000,000 feet of California white 
and sugar pine and have a capacity of 1,000,000 
feet of lumber a day and of 400,000 doors a 
year. The company also owns and operates 
fifty-one retail yards in Kansas, Oklahoma and 
Texas. 

The W. R. Pickering Lumber Co. was organ- 
ized by W. R. and W. A. Pickering, father and 
son respectively, in 1894, with a paid in capital 
of about $60,000. The first sawmill was estab- 
lished at Pickering, La., followed later by others 
that were built in the neighboring southern pine 
region. In 1907 the Pickering Land & Timber 
Co. was formed to own and manufacture into 
lumber that body of pine timber which was the 
basis of the sawmill operation at Cravens, La., 
which was recently cut out. 

Among the first of the prominent southern 
operators to see the possibilities in the West 
was the Pickering Land & Timber Co., which in 
1919 purchased 1,250,000,000 feet of California 
white pine timber located in the northern part 
of the State. In 1920 the stock of the Standard 
Lumber Co., a California corporation, was ac- 
quired including 8,000,000 feet of California 
white and sugar pine timber in eastern Cali- 
fornia with large lumber and millwork opera- 
tions at Sonora and Standard, Calif. Still 
further augmenting these holdings, the West 
Side Lumber Co., joining the Standard proper- 
ties, was purchased last year, increasing the 
Pickering holdings by more than 1,000,000,000 
feet of timber besides the manufacturing plant 
at Tuolumne, Calif. 

President Pickering was asked if there was 
any chance of moving the central office due to 
the fact that so large a part of the company’s 
holdings were in the West, and he said, ‘‘ De- 
cidedly not. We think Kansas City is the logi- 
cal place for the headquarters of a business such 
as our which requires a large sales organization 
with representatives located in the principal 
consuming sections of the country directed from 
a central office.’’ 


BoxXING AND crating consume 15 percent of 
United States lumber production, or more than 
5,000,000,000 feet annually. 





Letters With a Laugh—Do You Get Them? 


Von Platen Fox Co. 
Iron Mountain, Mich. 


Dear Mr. Foxj<- 


At kindly hereby I request your attention same make 
my inquiry about the Forties on Sec. 4 Town.47 R.35 which you had cut 


over already 


forties as follows SW of N.E. 8S 1/2 Of Nw. and NE. Of SW. and W 1/2 of 


Se. all on sec 4 T.47 Re. 35 


at herewith I request at how much you want these forties by each only @ 
balance of timbers which had leave after you had cutting over, 

will you be so kind and let it know about if you are able sell 
them cut over forties just a rest of timbers, and if you will sell them 
for reasonable prices i may take a chance 


Sincerely Yours 





Some years ago the ‘‘ Letters of a Japanese Schoolboy’’ signed ‘‘Togo,’’ written by an American 
humorist, convulsed the readers of the periodical in which they appeared. Possibly a series of 
**Queer Letters That Lumbermen Receive’’ would be equally popular. As a starter for such a 
series we submit the above photographic reproduction of a letter received by a well known Michi- 
gan lumber manufacturer, the signed original of which was sent in by him with the comment: 
‘*I am enclosing an inquiry for timber which comes from one of my Finnish neighbors, which I 
think is a classic.’’ Can you match or surpass this with some especially amusing or freakish 
letter—or what have you? 
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The Footbridge 


He felled a tree across a stream, 

And went his way, and did not dream 
That that would count with God or men. 
The years went by, he came again, 
And found that men a trail had made 
Across the log that he had laid 

Across the stream. He went away, 
And came again a later day, 

And men had built from ridge to ridge 
Across the stream a noble bridge. 


Oh, you who walk the way of life, 

And know its labor, know its strife, 
Aye, know its streams and know its needs, 
Seek not so much for mighty deeds 

To do you never do the small, 

The most important deeds of all. 

For many a little kindness done 

Has oft inspired another one, 

And that another kindness taught 

That many another kindness brought. 


And so it is I say to you, 

Wait not for mighty deeds to do 
But do the little that you can. 
Whoever helps his fellow man 

In after years may often find 

In helping one he helped mankind. 
Not all may build a granite bridge 
Across the stream from ridge to ridge, 
But many a bridge was once a tree, 
And many a trail a road may be. 


“Forty Years on the Road” 


Every man who ever bought, or sold, lumber 


‘in the middle West, especially in Ohio and the 


States adjacent thereto, knows John Bartelle, 
of Toledo, or J. P. Bartelle, as he signs him- 
self. For forty years and more he has been 
selling lumber, and he has had enough experi- 
ences to fill a book. 

But the best thing of all is that he has written 
the book, with the title as given above. It will 
tickle the old fellows, and it will inspire the 
young fellows. It is full of philosophy and 
wisdom and humor. It would be hard to find 
a better way to spend two dollars than to send 
it to John and say, ‘‘Send me that book!’’ 





Speaking of Names— 

Mr. F. I. Sherman, of Allegan, Mich., meet 
Mr. R. E, Porter, of Syracuse, N. Y. Strange 
to say, Mr. Sherman is a furniture man, and 
Mr. Porter is in the real estate business and 


probably never wrote a newspaper story in his 
life. 





We See b’ the Papers 


After you boost some cars above 35 miles an 
hour every boost is a knock. 

Mother’s Day comes only once a year, but 
Father’s the first of every month. 

There are as good fish in the seas as ever 


were caught, but none as good as those that got 
away. 


Not only do a lot of women keep their school . 


girl complexion, but we even know where they 
keep it. 

An American aviator flew to the north pole, 
but the north pole doesn’t look as far away 
this spring as it used to. 

France proposes to pay only $25,000,000 a 
year on her debt at the start. Why, that 
wouldn’t even keep us in lipsticks. 

There are 98,000,000 books in the libraries 
of the United States, and yet a lot of people 
wonder what to do to amuse themselves. 

An Iowa sheriff puts bootleggers to work on 
the roads. We hope they are better at drying 
things up than the prohibition officers are. 

A Superior (Wis.) ship took a load of 690,- 
000 bushels of oats, but you ought to see the 
load of rye that some fellows can take on. 








A Springfield (Ill.) robber says he’s a den- 
tist. Now if some dentists will only come for- 
ward and say he’s—but that would be too much 
to expect. 


If Mark Twain could only have attended a 
Senate prohibition hearing he would not have 
needed to lament that Americans were losing 
the art of lying. 

Soviet authorities are trying to get American 
manufacturers to sell them 16,000 tractors on 
credit, showing what a terrible thing it is not 
to have a sense of humor. These are the same 
gents who seized the Russian plant of the In- 
ternational Harvester Company. 





Between Trains 


Cape GIRARDEAU, Mo.—The Southeast Mis- 
souri Retail Lumber Dealers’ Association has a 
congressman for president, and it ought to be 
glad news for lumbermen everywhere to realize 
that there is somebody in Congress who knows 
something about the lumber business. Con- 
gressman and Lumberman Kiefner presided at 
the annual banquet tonight, so no wonder every- 
body felt all puffed up. After it’s over Jimmy 
Langan is going to drive us, and his father, 
good old Pete, some forty miles to Cairo, so 
that we may catch an I. C. train and be in 
Chicago in the morning. All of Pete’s friends 
(and that includes just about everybody men- 
tioned in Claney’s bible) will be glad to know 
that he is feeling fine. 


Dayton, OHIO.—The Dayton Foremen’s Club, 
its members and their ladies, two thousand 
strong, packed the auditorium at the N. C. R. 
plant tonight, and, if Dayton foremen are as 
cordial as that, no wonder men like to work 
here. Sidney King saw to it that we did not 
want for anything while we were in town. Of 
course we talked about the lumber business, and 
Sidney said, ‘‘Maybe you’ve heard this one: 
Some people knock lumber as a building mate 
rial; and yet the most colossal failure in history 
was the Tower of Babel, a masonry job, and the 
world’s greatest success was Noah’s Ark, which 
was made of wood.’’ 

That’s a good one to tell to your service club 
the next time they try to kid you about the lum- 
ber business. 


HIGHLAND PARK, Micu.—Here is where they 
turn ’em out so many a minute, this being the 
last time that some of the Fords do turn out. 
We came not as Henry’s guest, however, but as 
the guest of Highland Park Lodge, A. F. & 
A. M., to which lodge many of his men belong. 
Nice time, too. 


An Independent Man 


I’d rather have four shanty walls, 

A cotton shirt, and overalls, 

Than dwell within the finest halls, 
Some other fellow’s guest. 

I’d rather have a little plot 

Where I may walk, or walk or not, 

Than ramble in the fairest spot 
By other men possessed. 


Oh, there are things men long to be: 
Some long for riches, some to see 
Their names engraved in history 

For other men to find. 
Some fame desire, some riches plan, 
But ‘there is nothing greater than 
To be an independent man 

Of independent mind. 


And so I’ll build a room or two, 

If necessary, one will do, 

And there I’ll come when day is through, 
Yes, come because I can. 

It may be small, of plain design, 

The view may not be very fine, 

But, thank the Lord, the place is mine, 
An independent man. 
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ATrend Dealers 
Can Profit By 


Interior decoration is coming 
in for more attention today 
than ever before. Different 
schemes of decoration require 
different floor colors and differ- 
ent colors of trim. Keep in 
step with this movement by be- 
ing able to offer your custom- 
ers the variety of flooring and 
trim they want. 


In one car we can ship you 
five kinds of flooring and five 
kinds of trim (see list at bot- 
tom) together with Poplar 
Siding. 

Try featuring a wider vari- 
ety of flooring and trim this 


year and see if it doesn’t 
pay. 


THe MEApow River LumBeR Co. 
RAINELLE, W. VA. 


MEADOW 
RIVER 
OAK 
FLOORING 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Siding, 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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10,000,000 Feet 


Missouri 
Cypress 


and Hardwoods 





Cut from our own timber. 





Our Cypress is all Swamp Sec- 
ond Growth of the sound knot- 
ty type—practically no peck or 
ahake, even in the grades of No. 
1 and No. 2 Common. 


RANDOM or DIMENSION 
Can Surface or Resaw. 





Write for | 
New Idea Stock List | 
| “Nothing Picked Out” 


WISCONSIN 


Lumber Company 
Bend Mills . CHICAGO, ILL. 


Deering, Missouri. 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 
WHITE PINE 
Hemlock and 


Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


bretes “EXTRA STANDARD” 





















HARDWOOD FLOORING 
Maple - Oak - Beech 


Birch 
fadig 









NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Senate Passes Watson-Parker Bill 


WASHINGTON, D. C., May 11.—The Senate today 
by a vote of 69 to 13 passed the Watson-Parker 
bill, abolishing the railroad labor board and leay- 
ing the settlement of disputes between railroad 
managements and their employees primarily in 
their own hands. This measure passed the House 
some time ago. The Senate added some amend- 
ments, but they do not change the essential char- 
acter of the bill. The measure will go to confer- 
ence between the two branches unless the House 
should decide to accept the bill as it passed the 
Senate. Supporters of the bill are confident that it 
will reach final passage, regardless of which 
method is followed. 

Opponents of the bill, both in Congress and on 
the outside, contend that it does not furnish ade- 
quate protection to the public. Its supporters, on 
the other hand, insist that the public interest is 
amply safeguarded in the machinery set up by the 
bill for settlement of differences between the work- 
ers and the managements. The American Railway 
Association recently issued a statement pointing 
out in detail just how the public is protected. 

Neither labor nor the railroads have been happy 
over the railroad labor board, which has no means 
of enforcing its decisions. The Watson-Parker bill 
is the result of a long series of conferences be- 
tween spokesmen for the railroads and for the 
brotherhoods. Secretary of Commerce Hoover con- 
siders it a forward step. It is designed to pro- 
mote self-government in the transportation in- 


lustry. 
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Extension to Tap Timber Tract 


WASHINGTON, D. C., May 10.—Division 4 of the 
Interstate Commerce Commission has issued a cer- 
tificate authorizing the Tremont & Gulf Railway 
Co. to construct an extension of its railroad in 
Grant and La Salle parishes, Louisiana. ‘The ex- 


Coal loading totaled 165,627 cars, a decrease of 
959 cars under the week before but 14,873 carg 
above the same week in 1925. Compared with the 
same week in 1924, it also was an increase of 
38,439 cars. 

Forest products loading totaled 77,363 cars, 133 
cars.below the week before and 1,075 cars below 
the same week in 1925. It was, however, an in- 
crease of 1,795 cars compared with the same week 
in 1924. 


Log Rates From Southeastern Points 


ATLANTA, GA., May 10.—Complaint has been 
filed with the Interstate Commerce Commission by 
the Georgia public service commission regarding 
the rates charged by the Atlantic Coast Line Rail- 
road on shipments of logs from points in Florida 
to destinations in Georgia as compared with the 
rates charged intrastate between points in Florida, 
according to James A. Perry, chairman of the 
Georgia public service commission. 

The rate on logs from Deleon Springs to Jack- 
sonville, Fla., 105 miles, is $14 a car, whereas the 
rate from River Junction, Fla., to Valdosta, Ga., 
101 miles, is $37.50 a car, and this illustration, 
states Commissioner Perry, is typical of the en- 
tire situation. The Atlantic Coast Line, accord- 
ing to the complaints received, is charging the 
Georgia manufacturer rates on logs from Florida 
that are approximately 40 percent higher than the 
rates charged in Florida, thus making it impossible 
for the Georgia lumbermen to sell any logs in 
Florida and equally impossible for the Georgia 
manufacturers to use any logs from that State. 

The complaint avers that manufacturers in Val- 
dosta, Waycross, Thomasville, Quitman and other 
Georgia cities near the Florida line come in direct 
competition with manufacturers in Florida, and 
under the present rate adjustment are able to do 
little if any business in that State. The Georgia 
public service commission asks for a hearing on 





he could? 





DID YOU EVER HEAR— 


Of a hen waiting for the worms to come to the surface? 

Of a bee that kept one eye on the time clock? 

Of a meadow lark that complained about the weather? 

Of a dog that whined because another dog could run faster than 


Of a cat that quit watching while the mouse was still in the hole? 
Of a goat that ever admitted that times were hard? 
Of a parrot that could say anything original? 








tension will run from Denkman in a general east- 
erly direction to a point about four miles east of 
Denkman. ‘The primary purpose of the extension 
is to facilitate the removal of about 127,000,000 
feet of timber. The applicant estimates that 
within less than ten years this timber will have 
been removed and the products marketed. Logs 
will be hauled to Denkman and lumber shipped 
from that place to market. Also in a part of the 
territory traversed by the proposed extension an 
oil field is being drilled. 


Freight Loading in Heavy Volume 


WASHINGTON, D. C., May 12.—The railroads of 
this country during the first eighteen weeks this 
year—from Jan. 1 to May 1, inclusive—handled 
16,777,076 cars loaded with revenue freight. This 
is the heaviest freight traffic, so far as loading of 
revenue freight is concerned, that has ever been 
moved by the rail carriers during any correspond- 
ing period, exceeding the same period last year by 
283,764 cars, or 1.7 percent, and the same period 
in 1924 by 777,285 cars, or 4.9 percent. 

Loading of revenue freight for the week ended 
May 1, according to reports filed today by the cur- 
riers, totaled 995,641 cars, an increase of 11,568 
cars over the same week last year and 82,091 cars 
above the same week two years ago. The total for 
the week of May 1 also was an increase of 22,337 
cars above the preceding week this year. 

Loading of grain and grain products amounted to 
38,016 cars, a decrease of 394 cars below the week 
before but an increase of 1,948 cars over the same 
week in 1925. It was, however, a decrease of 5,352 
cars below the same week in 1924. In the western 
districts alone, grain and grain products loading 
totaled .23,126 cars, an increase of 4,169 cars over 
the corresponding week last year. 


the case and a readjustment of rates which will not 
be discriminatory and unfair to Georgia lumber- 
men and manufacturers. 


To Oppose Increases in Lumber Rates 


MINNEAPOLIS, MINN., May 11.—Railroads in the 
western trunk line territory will defeat their own 
purpose if they increase rates on lumber from the 
Pacific coast, the Inland Empire and the North- 
west, Charles E. Elmquist, counsel for the Western 
Pine Manufacturers’ Association and the Northern 
Pine Manufacturers’ Association, is prepared to 
argue before the Interstate Commerce Commission, 
when it opens oral arguments on May 19. Briefs 
have been filed by all of the interests in the case 
growing out of application by the western trunk 
line carriers for a 5 percent increase in rates. Lum- 
ber interests are among those which will oppose 
the increases. 

Mr. Elmquist said that the pine manufacturers 
will argue that they are paying more than their 
fair share of transportation costs at this time. 
There has been a large and steady volume of this 
movement, he said he would argue, and the com- 
modities are of the type upon which railroads sus- 
tain no losses. The freight rates on lumber from 
the West Coast, he said, in many cases are more 
than the actual mill price of the products. 

He said that the lumbermen will stress before 
the commission that any increase in the western 
rates will change the relationship with other dis- 
tricts and penalize the producers in the West. This 
will curtail the trade territory of the western and 
northwestern producers and reduce the railroad 
hauls. That will intensify use of substitutes for 
lumber in many sections, the argument will con- 
tend. As a specific demonstration the lumber pro- 
ducers are to cite the experiences of the railroads 
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which decreased the rates on pine from northern 
Minnesota to northern Iowa a year ago. The rail- 
roads received a 150 percent increased haul, Mr. 
Elmquist said. 


Commerce Commission Hearings 


WASHINGTON, D. C., May 10.—The Interstate 
Commerce Commission has assigned hearings as 
follows : 

Docket No. 18,151—California White & Sugar 
Pine Manufacturers’ Association vs. Atchison, To- 
peka & Santa Fe Railway Co., et al. Offices of 
the Interstate Commerce Commission, Washington, 
June 16. Examiner J. E. Smith. 

No. 17,913—Liberty Cooperage & Lumber Co. 
vs. New York, Chicago & St. Louis Railroad Co. 
et al. United States Court Rooms, Ft. Wayne, 
Ind., June 25. Examiner Griffin. 

No. 18,124—The E. E. Holmes Lumber Co. vs. 
Chicago & Erie Railroad Co., et al. Federal Build- 
ing, Lima, Ohio, June 28. Examiner Griffin. 

No. 17,997—Walrath & Sherwood Lumber Co. 
vs. Chicago & North Western Railway Co. U. S. 


Court Rooms, Omaha, Neb., June 18. Examiner 


Kerwin. 


No. 18,219—Milne Lumber Co. vs. Detroit, To- 
ledo & Ironton Railroad Co. Hotel Jefferson, St. 
Louis, Mo., June 4. Examiner W. H. Smith. An- 
other complaint by the Milne company against the 
New York Central Railroad Co. also will be held. 


Railway Equipment and Supplies 

In the latest issue of Railway Age inquiries 
and orders for railway cars are reported as 
follows: 


INQUIRIES—The Georgia & Florida, 450 box cars ; 
Atlantic Coast Line, 50 steel underframes ; Chicago, 
Rock Island & Pacific, 200 underframes and 188 
coal car bodies; Delaware, Lackawanna & Western, 
500 40-foot double sheathed box cars, 500 steel 
hopper cars, 70-ton capacity, and 500 steel hopper 
cars, 55-ton capacity. 

Orpers—International Railways of Central 
America, 25 flat cars 20-ton capacity with Magor 
Car Corporation; Texas & Pacific, 300 automobile 
box cars with American Car & Foundry Co. 




















Farm Fire Protection 

The recently organized committee on farm 
fire protection made a preliminary report dur- 
ing the convention of the National Fire Pro- 
tection Association at Atlantic City, N. J., this 
week, in which plans were outlined for future 
action. Heretofore farmers have had but little 
assistance in solving their fire protection and 
prevention problems, according to D. J. Price, 
Department of Agriculture, who is chairman of 
the new committee. Secretary Jardine has ex- 
pressed his desire to aid in the movement to 
reduce farm fire losses by designating three 
specialists from the department to serve on 
the committee. 

*2#e2ea¢eaen2e020288 
List of Known Plant Diseases 

The Department of Agriculture has just 
published Department Bulletin No. 1,366 giv- 
ing a classified list of all the known plant dis- 
eases of economic importance in the United 
States, with their distribution. It is a volume 
of value primarily to pathologists and others 
interested in plant diseases and their control. 
The list is confined to the diseases of the prin- 
cipal economic plants of the country, including 
most timber trees and many ornamentals. Free 
copies are available in limited number. 


Building Contracts Show Increase 


Business activity continues to run ahead of 
1925, both as regards the week ended May 1, 
the month of April and the year to date, ac- 
cording to the weekly statement of the De- 
partment of Commerce. Building contracts 
awarded during the last week of April were 
larger than during the previous week but showed 
little change from a year ago, while for April, 
on the basis of preliminary weekly figures, the 
value of new building undertaken in 36 States 
was about 1 percent greater than during the 
same month of 1925. New building contracts 
for the year to date are running almost 20 per- 
cent ahead of last year. 


Timber Growing in Montana 

‘*What the National Forests Mean to Mon- 
tana’’ is the title of Miscellaneous Circular 48 
issued by the Forest Service. Timber growing 
has become one of the great industries of that 
State, according to the publication, taking its 
place alongside livestock and gold, silver and 
copper mining. Together with the timber, the 
circular, copies of which may be had free as 
long as the supply lasts, describes the grazing 
and recreational resources of the national for- 
ests of the State and the ways in which they are 
used and protected. 


Openings for Forest Ecologists 
The United States Civil Service Commission 
has announced the opening of three positions in 
forest experiment station work, applications for 
which close*June 15. The positions are forest 
ecologist, paying $3,800, associate forest ecolo- 


’ 

gist, $3,000, and assistant forest ecologist, 
$2,400. Competitors will not be required to 
report for written examination at any place but 
will be rated on their education, training, ex- 
perience and fitness. Full information and 
application blanks may be obtained from the 
United States Civil Service Commission, Wash- 
ington, D. C., or the secretary of the board of 
United States civil service examiners at the 
post office or customhouse in any city. 


POSTAL RECEIPTS in fifty selected cities 
throughout the country for April showed an in- 
crease of 6.08 percent over the corresponding 
month of 1925. Total receipts last month were 
$30,851,460.12, while for the same month a year 
ago they aggregated $29,083,231.51. 


Big Log Drive Spectacular Sight 


Du.utH, Minn., May 10.—The second section 
of Minnesota’s big and spectacular drive 
which got under way near the rapids of the 
Whiteface River about five miles below 
Meadowlands arrived at Cloquet on Wednesday 
of last week. Some 2,000,000 feet of almost 
perfect white pine logs slid down the river 
bank over a head of water which had been 
stored up in dams near the head water of the 
Whiteface River to carry the logs down on the 
last lap of their journey. The first consign- 
ment of 6,000,000 feet of logs was received at 
the Northern mill at Cloquet on the previous 
Monday and it was described as a spectacular 
sight. 

Some 35 lumberjacks with their hooks and 
teams handled the drive. Men had filled the 
river for two miles above the rapids with a 
solid floor of logs. The dam gates up above 
were then closed and they were opened shortly 
after midnight. A mountain of water coming 
down the stream heaved the floor of timber and 
carried it over the rapids and along the re- 
mainder of the course to the mill. While the 
first rush of water was clearing the two miles 
of river the lumberjacks worked feverishly. 
Some of them mounted the logs near the rapids 
to keep them from jamming and piling up on 
each other. Others were kept busy with hooks 
and teams. A long rope was hooked to a team 
on one side of the river and to the bottom log 
of a big pile on the other bank of the river. The 
rope loosened the other logs and those above 
crashed down. 

Motion pictures of the drive were taken by 
O. R. Levi, a forest ranger, and Edward Lenz, 
a Hibbing druggist. 

Under an agreement with the Minnesota 
Power & Light Co. this will be the last log 
drive on the Whiteface River as the power 
company stipulated against any future open- 
ing of its storage dams on account of the loss 
of water entailed. In future loggers will find 
it necessary to store all their logs from the 
Whiteface district in lakes and ship them to 
the mills by rail as required. 











Thesestie Dry 
Hardwoods 


BASSWOOD 
3 cars 4/4” Ist & 2nds 
6 cars 4/4” No. | Com. & Sel. 
2 cars 5/4” ist & 2nds 
3 cars 5/4” No. | Com. & Sel. 
WISCONSIN BROWN ASH 


2 cars 4/4” Ist & 2nds 
4 cars 4/4” No. | Com. & Btr. 
3 cars 5/4” No. | Com. & Btr. 
UNSELECTED BIRCH 
5 cars 4/4” No. | Com. & Sel. 
2 cars 4/4” No. 2 Com. 
3 cars 5/4” No. | Com. & Sel. 
4 cars 5/4” Mo. 2 Com. 


The Adams-Thom 
was” Lumber Co. 





Jean LaRue Says: 
“*She’s dam’ good 
mans to deal wid!’’ 








Hemlock—Complete Stock 

4/4 Birch No. | C.&B... 350,000 4/4 Basswood No. 2 Com....8,000" 

4/4 Birch No.2 Com ...175,000° 4 4 B. 108. 

4/4 Maple Sel.& FAS... 15,000’ 8/4 Soft Elm No.2 C.&B ..30.000" 

4/4 Maple No, 3 Com......150,000" 8/4 No 2Com Hard Maple.15,000’ 

4/4 Basswood No. IC. &B.30,000’ = 13/16x24” Fac Ms.Floor 40,000" 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales'Timber Go., Ine. 
FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonbero, Ont. 


Maple, Elm, Birch, Beech 
Bassw Hemlock, Pine, 
Spruce, ar Sh es 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
s Kindly address all inquiries care Dept. 7 











Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 











Pine for direct shipment from Idaho. 

















Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
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END DRIED 
WHITE MAPLE 


A. L. Caflisch & Sons’ Lumber Co. 


UNION CITY, PA. 














THE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume “‘Handbook of Bulld- 
ing Construction.” Covers fully rinciples, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, Ill. 
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"La ul 99 
Flooring 


has made money 
for otherdealers. 
SH will make 


money for you. 
Buy it in mixed cars with our 


SOUTHERN PINE 


YARD AND SHED STOCK 


If you want big values, 
try Carter-Kelley stock. 


Carter Kelley 
Lumber Co. 


MANNING, TEXAS 


—l 














Make 
More 

by 
Stocking 
Less 


Dealers have to keep 
stocks down these days to 
make the profits they should. 


Local lot buying re- 
duces stock positively, dras- 
tically. Buy the stock you 
need in local lots from 


The LUMBER 
Department Store 


eeidel 


LUMBER CO. 
St.Louis, Mo. 





Roofer Mills Find Publicity Pays 


Macon, Ga., May 11.—Thirty members of the 
Roofer Manufacturers’ Club attended the regu- 
lar meeting here today at Hotel Dempsey, de- 
spite the severe storms Monday night through- 
out Georgia, which tore down trees and tele- 
phone and telegraph poles, blocking highways 
and railroads to a considerable extent. 

The closing of contracts for the advertising 
for the coming year was one of the principal 
matters taken up at this meeting. 

Whether to advertise southern shortleaf pine, 
southern yellow pine or just southern pine roof- 
ers was discussed at considerable length in con- 
nection with the publicity program, and it 
was finally voted unanimously to advertise just 
‘*southern pine roofers,’’ it being the opinion 
of members that the advertising would be more 
attractive if made ‘‘short and snappy’’ than if 
too much description of the class of roofers 
handled by the Roofer Manufacturers’ Club 
were attempted. 

Prominence will be given in the advertising 
to the declaration that ‘‘all members agree to 
abide by compulsory arbitration.’’ 

C. B. King, president of the club, read a let- 
ter from a member protesting against a com- 
plaint from a purchaser because some poplar 
was put in a shipment of roofers. ‘‘I have 
worked in some poplar myself in my time,’’ said 
Mr. King, ‘‘and found that it is advantageous 
to sort the poplar out and sell it as poplar. I 
accumulated 100,000 feet of this the other day 
and sold it at $46 a thousand, or more than 
twice as much as we were getting for roofers.’’ 

H. M. Johnson, former president of the club, 
expressed the opinion that members of the or- 
ganization should not include poplar in ship- 
ments of roofers. 

C. M. Mason, former secretary of the club, 
said that poplar belongs to the hardwoods and 
should not be shipped with roofers. 

President King thought that the club should 
pay back claims of members, the result of arbi- 
tration awards. Mr. Johnson suggested that a 
cash bond be required of all members to cover 
arbitration awards, , 

Among other suggestions was a cash deposit, 
or certified check to be posted by all members 
at once to cover any situation that might arise, 
or a cash deposit at the time that any case goes 
to arbitration. The matter was discussed at 
considerable length and finally action was post- 
poned until the next meeting. 

President King and Secretary E. W. Smith, 
who were the Roofer club’s delegates to the an- 
nual convention of the National-American 
Wholesale Lumber Association last month in 
Atlantie City, reported on the results of that 
trip, the former declaring the meeting the best 
he had ever attended, Mr. King stating, ‘‘the 
members of the National-American are our 
friends. I am impressed with the personnel 
of the organization.’’ 


Mr. King read a letter from a prospective 
purchaser of lumber, who sought to tempt him 
to break away from the 98 percent rule of the 
club. This letter bore the encouraging informa- 
tion that there is a decided tendency for a 
stronger market. He concluded with his an- 
swer, showing that he was standing pat on his 
requirements that the wholesalers honor drafts 
for 98 percent of the invoice. 


Discuss National’s Advertising Campaign 


E. C. Harrell, secretary Georgia-Plorida Saw 
Mill Association, spoke on the National Lum- 
ber Manufacturers’ Association advertising pro- 
gram that is being put on to combat the cam- 
paigns of substitute manufacturers. 

John M. Gibbs, of Norfolk, Va., secretary 
North Carolina Pine Association, spoke along 
the same lines as Mr. Harrell. ‘‘ Your trade 
paper advertising in the last two years has 
done more to stabilize conditions than anything 
else,’’ said Mr. Gibbs. ‘‘ You are getting 100 
percent results from every dollar invested.’’ 
Mr. Gibbs cited the fact that the total adver- 
tising in all classes of publications by the lum- 
ber industry was less than $500,000 a year, while 
the substitute manufacturers are planning 
advertising campaigns to cost between $20,000,- 
000 and $30,000,000 a year. He spoke of the 
effect of the campaign for substitutes on the box 
shook business and declared that a big percent- 
age of pine lumber being shipped to the East 
is going into the box mills. 

‘“We’ve got the West Coast lumber to com- 
pete with; we’ve got fiber and other substitutes 
to compete with,’’ said Mr. Gibbs. ‘‘If the 
lumber manufacturers make no attempt to com- 
bat this growing substitute campaign, we’ll be 
pushed off the map.’’ 

Mr. Gibbs then showed that there is no ma- 
terial so pleasing as wood, and he went into 
some detail in demonstrating its use in homes 
and elsewhere. ‘‘But there are many uses to 
which lumber can be put which have not been 
developed,’’ he said. ‘‘In connection with the 
National advertising program that is being 
planned there is to be a fund set aside for re- 
search work. The National Lumber Manufac- 
turers’ Association has a committee that will 
call on you shortly.’’ 

The club voted to meet again at Hotel Demp- 
sey on July 13. 

Dinner was served after the session ad- 
journed. A number of wholesalers were guests 
at the dinner. 

THe New York State conservation commis- 
sion in a report filed May 10 says that the sale 
of trees for reforestation this spring has shown 
an increase of 72 percent over the figures for 
1925. The commission thinks this is a very 
favorable sign of increasing interest in renew- 
ing the forests, as the increase in demand for 
trees has been steady from month to month. 





(Statistics—Continued from page 55) 
Bureau of Census Delivered Prices 


WASHINGTON, D. C., May 10.—The Department of Commerce has secured through the bureau 
of the census the following prices, per thousand for lumber items and per hundred square feet 
for shingles, as the average paid April 1 by contractors for building materials delivered on the 


job, these being selected from the complete list: 
No. 1 Dimension, 


S1S1E, 2x4—16’ 


Southern Douglas 





pine fir 
SII, acai 'c-2'c awlates dpacaeas detecatieiss. chal 
Poughkeepsie $ 41.50 $ 43.50 
EE (OR ee ere 43.00 47.00 
SEE AS 008 50.00 
0 ae eee , eee 
FO ae Pe eee 80s sn weees 
SS vc ctvwicnwadenen ea’ a ae wines 
ak a a ace dae area 
IE a a6 glance Sc Se al 50.00 50.00 
EE eee 45.00 45.00 
CO. MOO. is cccecceenws Os! 6a 
Se 48.00 48.00 
I ark Sr cand a attic saal ocd Gis iace 48.00 
Se aid ee ae:  ‘aahices 
ERE a eee ree 44.00 
RS ERIE Oe ee ein eae 36.50 
SNS ink vindedes decade wadecs 21.00 
ME: KEViwavdacndsbsdceed tadedeue “acena 20.00 


Common Flooring, 1x4” Shingles, Extra 
Boards 10 to 16’ Clear, 16”, 5/2 
Southern Douglas 


1x6” pine fir Red 
No.1 “C"eg. No. 3 v.g. cedar 
42.00 $ 90.00 $ 85.00 $ 6.60 


Cypress 
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GMC Truck Wins Russian Contest 


Official notification of first award for econom 
ical truck operation has recently been received by 
the General Motors Truck Co., of Pontiac, Mich., 
from the Russian government. The award was won 
by a GMC heavy duty truck in a 3,300-mile run 
conducted by the Russian government. <A sym- 
bolic trophy of chased silver accompanied the 
notification. 

The test run was staged by the Russian officials 
both to popularize motor truck transportation and 
to determine the qualities of various makes of 
trucks. A picked group of American and European 





Trophy won by Gencral 
Russian cconomy test 


Motors Truck Co. in 


motor trucks comp:ted. The route started at 
Leningrad with Tiflis in the Caucasus Mountains 
as the first major destination. From ther. it 
turned back north to Moscow, thus covering a 
large part of the country. 

Iivery conceivable type of road and trail was 
included in this 3,300-mile test run. The route 
was largely through desolate country, over long 
stretches of barren steppes and across mountain 
range trails. Drivers of American trucks reported 
that it would be impossible to approximate the 
same road conditions in this country. 

Careful check was kept of the performance of 
every truck in the run. Gasoline and oil were 
measured by checkers, and every item of repair 
and maintenance was recorded. A point system 
was used to register the performance of the vari 
ous vehicles, and after the run was completed these 
points were tabulated. The final showing gave the 
GMC entry the award for most economical opera 


tion. 
*H@@ ef e2aaaaae 


New Line of G-Boy 1-Ton Trucks 


A new model 1-ton truck known as the G-Boy, 
built by Graham Brothers, of Detroit, Mich., and 
placed on the market early this month, is said to 
embody entirely new ideas in design and construc 
tion. Improved factory facilities and increased 
production enable the manufacturer to offer this 
truck at an unusually low price. Among the other 
advantages enumerated by Graham Brothers are 
rapid acceleration, an ex- 


cludes panel, canopy, screen canopy, carry-all, 
express and stake bodics. This new line of trucks 
is well adapted to all forms of delivery work, hav- 
ing a turning radius of 25 feet, enabling the 
operator to handle his truck with ease in the busi- 
ness and residential sections. 

The equipment of the G-Boy includes all steel 
flat back shroud with standard instrument board. 
crowned steel fenders, front and rear; full length 
running boards with splash shields; front bumper, 
tire carrier under rear of frame; spare rim, elec- 
tric horn, two headlights with dimmer; tail 
light, instrument board light, license brackets, jack, 
grease gun, hand tire pump and full set of tools. 

The G-Boy stake body, depicted in the accom- 
panying illustration, is finished with full or semi- 
closed cab. There are two stake sections at rear 
and two on each side. The front panel section 
on each side is made solid for the owner’s adver- 
tising display. These front sections are fitted with 
guide strips on the inside to secure the full panel 
end, which extends across the front of the body, 
back of the cab. The steel bound edge of the plat- 
form is smooth for its entire length. Stake pockets 
are of the inside type. The stake sections are 
held in place by positive locks. The body dimen- 
sions, inside, are: Length, 94 inches; width, 66% 
inches; height of side panels, 2544 inches; height 
of stakes, $1 inches. 

Other specifications of the G-Boy truck include 
the following: Gross capacity (cab and _ body 
weights), 2,750 pounds; weight, 2,480 pounds; 
wheelbase, 126 inches; tread, 56 inches; turning 
radius, 25 feet; minimum road clearance, 8 inches; 
gear ratio, rear axle, 5.1 to 1; rated maximum 
specd, 25 miles an hour; front springs, alloy steel, 
ib eianaah 37 inches long, 2 inches wide, 8 
leaves; rear springs, alloy steel, semi-elliptical, 44 
inches long, 24% inches wide, 9 leaves. 


Growth of Truck Fleet Operation 


The 1926 roll eall reeently announeed by the 
White Co., of Cleveland, Ohio, indicates a gratify- 
ing growth of motor truck fleet operation. Ac- 
cording to this data, at the beginning of the year 
there were 961 of the country’s foremost truck 
owners operating 35,755 Whites in fleets of ten 
or more. This tabulation shows the big increase 
of 124 owners and 4,662 trucks and busses over 
last year’s record. The strides made by truck 
transportation are apparent when it is recalled 
that the first White roll call published in 1916 
listed only S6 owners operating White fleets. The 
pioneer truck owner on the roll call is W. & J. 
Sloane, a promiment furniture and carpet concern 
of New York City, operating a fleet of Whites for 
sixteen years, which purchased its first White truck 
in 1910 and after running approximately 220,000 
miles it is still in service. 

There are 40 owners on the 1926 roll call em- 
ploying in excess of 100 trucks each; 123 owners 
whose White fleets total 50 or more each, and 
319 owners each operating 25 or more trucks. 
Three have fleets of more than 1,000. Among the 
large flect owners of White trucks are the Gulf 
Refining Co. with 1,929; Associated Bell Telephone 
companies, 1,420; Standard Oil Co. of New York, 
1.032; City of New York, 856; Union Oil Co. of 
California, 780; United States Post Office Depart- 





cess of pulling power, new 
heavy type transmission, 
sturdy frame and axles, 
comfortable riding qual- 
ities, light weight and at- 
tractive appearance. The 
power unit consists of the 
Dedge Brothers engine 
and electrical starting 
system. 

Severe tests made un- 
der unusual conditions 
have demonstrated that 
the G-Boy is a truck of 
exceptional sturdiness, 
according to the manufac- 
turer. This equipment 














was designed- with a view 
to, greater ease in han- 
dling and for loading 
and unloading, especially 
where loading docks are not available, and this 
has been accomplished at no sacrifice of the gen- 
erous body capacity. The truck is gracefully low 
with steel spoke wheels, cream finished, with de- 
mountable rims and equipped with 30x5-inch cord 
tires. Standard production of G-Boy trucks in- 


G-Boy 1-ton stake truck 


designed by Graham Brothers, of Detroit, Mich. 


ment, 664, and the American Railway Express Co., 
585. 
sagaaaaaaaaawe 
THE GREATEST monthly production of motor 
trucks in the United States was reached last March 
when the monthly output was 46,000. 
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BOECKELER 
LUMBER COMPANY 





26 Shedim 
toShip Over 


By reason of our central location, 
the wonderful railroad facilities at 
our disposal and our complete stocks 
in yard, we are able to offer lumber 
buyers a superlative service. Distri- 
butors from St. Louis for 86 years. 
Straight or mixed cars. Depend- 
able values in 


YELLOW PINE TIMBERS, 
YARD AND SHED STOCK 


West Coast Sidings and Finish, 
Western White Pine Barn Boards 


St. Louis, Mo. 
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Dependable Values 
In Hardwoods 


Factory men and others 
who buy our hardwood lum- 
ber know that it is well man- 
ufactured, reliably graded and 
properly dried--and that they 
can depend upon it to be this 
way on every order. 

If you’re looking for a source 
for your hardwood require- 
ments where you can consis- 
tently get reliable stock at the 
right price, let us know your 


OAK-GUM-ASH-ELM 
THE 


BREECE 
-WHITE 


Manufacturing Co. 


SALES OFFICE : 
Bank of Commerce Bidg., 
MEMPHIS, TENN. 
Mills: Arkansas City, Ark.—Fondale, La. 
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MIXED CAR 


Shipments from our 


Minnesota 
Transfer 


Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil’? Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar— Spruce —Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - ° e 





Minn. 











F YOU use BOX SHOOKS or cut 
| to size stock in any of the follow- 

" ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


‘Idaho White Pine 

Dell Pondosa Pine 
elivered 

Prices , Engelmann Spruce 

Mountain Red Cedar 


| Mountain Hemlock 


Sullivan Creek Lumber Co., Lrp. 


Post Office: BIRCHBANK, B. C. 


Anywhere. 














Telegraph Office: Trail, B.C. 














| ae a 
Mun Cilang Soeciialishs 
HIGH GRADE 

%" and \%" CEILING. 
yy" and %" BEVEL SIDING, 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 











CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 
Seca denther en 


JAMESTOWN, N. Y. 























L. R. FIFER, president of the L. R. Fifer 
Lumber Co., of Seattle, Wash., died suddenly 
early Sunday morning, May %, at his home in 
that city. He was 60 years old. Mr. Fifer’s 


death came with tragic 
suddenness. He had at- a 
tended the luncheon of aA é 
the Seattle Hoo-Hoo 
Club three days before 
his death, and led the 
singing and took his 
usual active part. Fri- 
day he left for Long- 
view, Wash., and Port- 
land, Ore., and Saturday 











THE LATE 
L. R. FIFER 








returned home, appar- 
ently feeling as well as 
usual. On Sunday morn- 
ing he arose early, go- 
ing about the home as 
usual, but before break- 
fast he returned to his 
room to lie down. At 
breakfast time it was 
found he had _ passed 
away. Thus fate re- 
moved one of the most 
energetic and also one * 
of the most loveable 
characters among the lumbermen of the Pacific 
Northwest. ‘‘Lou” Fifer, as he was widely 
known among lumbermen and other friends, was 
born in Montrose, lowa. While still a youth he 
entered the lumber business in the South, be- 
coming a member of the sales organization of 
the Long-Bell Lumber Co. With Kansas City 
as a center he traveled every part of the south- 
ern pine territory, especially in Kansas, where 
his genial ways and engaging personality won 
him hundreds of intimates among lumbermen, 
laying the foundation of friendships which in 
scores of instances have persisted to the day of 
his death. He was on the road for Long-Bell 
Lumber Co. about fourteen years. Almost 
twenty years ago he jourreyed to Seattie to open 
offices for that company. On severing his con- 
nection with the firm he opened offices as a 
wholesaler and shortly after the world war he 
was made manager of the Charles W. Johnson 
Lumber Co. Most of the time during the last 
ten years he had been president and manager 
of the L. R. Fifer Lumber Co., which he organ- 
ized about 1914. The company is one of the 
best known wholesale organizations of Seattle. 
Personally Lou Fifer was the embodiment of the 
spirit of fraternity among lumbermen. Twice 
he was Vicegerent Snark of the Seattle district 
Hoo-Hoo, a position left vacant by his death, 
and once he was a member of the Supreme Nine 
of that order. It is said of him that never in 
his life did he meet man, woman or child, whose 
heart did not warm to him because of his genial 
good will and the wholesomeness of his char- 
acter. To his family, to the invalid daughter, 
who for years had held his tenderest thought, 
he was gentleness itself. A life-long associate 
refers to him as one made oblivious of self 
through the outpourings of a great soul and 
warm heart. In every line of human endeavor 
there is always some one who radiates friendli- 
ness, making men realize in spite of themselves 
that they are brothers, and in the lumber ac- 
tivities of the Pacific Northwest, that man was 
Lou Fifer. Truly he was well beloved and at 
his death there comes a hush indicative of sin- 
cere grief. Mr. Fifer leaves a widow, Mrs. Hat- 
tie L. Fifer, and five children: Mrs. C. W. Spence, 
Miss Eva Fifer and Raymond R. Fifer, of Seat- 
tle; Charles R. Fifer, Whittier, Calif., and 
Walter R. Fifer, of Marion, Ohio. Walter R. is 
in the lumber business at Marion, and Raymond 
is connected with the L. R. Fifer Lumber Co. 
The son-in-law, Carl W. Spence, is head of the 
West Coast Lumber & Trading Co., an export 
concern. Funeral services were held on Thurs- 
day afternoon, May 13, under Masonic auspices, 
at the Scottish Rite Temple in Seattle. 


J. N. PRATER, 80 years of age, died at his 
home in Lake Charles, La., on May 5, following 
a brief illness. Mr. Prater was born at Big 
Woods, Oct. 22, 1845, and was the youngest of 
a family of fifteen children. During the Civil 
War he served with the 28th Louisiana and fol- 
lowing the declaration of peace returned to Lake 
Charles where he continued to live until his 
death. In addition to his wife he is survived 
by six sons and four daughters. During most 
of his business life Mr. Prater was active in the 
logging business of, southwest Louisiana, his 
company being known as the J. N. Prater Log- 
ging Co. Mr. Prater was also very active in the 
real estate business. For a number of years 
he was vice president of the First National Bank 
and had been a director in that organization 
since its foundation. Funeral services were con- 
ducted Friday from the home. At the cemetery 
the services were conducted by the Masonic 
order of which Mr. Prater was a life-long mem- 





ber. The Confederate Veterans attended the 
funeral in a body. The six sons of the deceased 
acted as pall bearers. 


DAN ALLEN SPARGER, 51, widely known 
timberman, died at his home at Doucette, Texas, 
last Wednesday and was buried Saturday after- 
noon at Woodville, Rev. J. E. Power, pastor of 
the Woodville M. E. Church, officiating. A large 
delegation of Beaumont lumbermen, old friends 
of Mr. Sparger, went from there to attend the 
funeral. Mr. Sparger was born at Bonham, 
Texas, but for the last 20 years had made his 
home at Doucette, where he was a piling and 
pole contractor. Prior to entering business for 
himself he had been office manager for the 
Thompson Brothers Lumber Co. Surviving are 
his widow, Mrs. Doris Sparger; one son, A. R. 
Sparger, of Woodville; one daughter, Miss Mary 
Emerson Sparger; four brothers, E. W. Sparger, 
of San Antonio; George Sparger, of Durant, 
Okla.; C. Sparger, of Oklahoma City, and D. 
Sparger, of Wichita Falls; two sisters, Mrs. 
Effie Temple, of Denton, Texas, and Mrs. Neil 
Brown, of Woodville. 


FRANK |. POLLOCK, one of the old time 
lumber inspectors and log scalers, an expert in 
that work, died at his home in Wells, Mich., 
on Tuesday, May 4, at the age of 58. Mr. Pol- 
lock had been well known in the districts sur- 
rounding Green Bay and Georgian Bay for many 
years to the lumber buyers who traveled those 
sections. He had been a resident of Menominee 
and vicinity for about 40 years. He learned his 
trade in the old pine days at Bay City, Mich., 
and moved to Menominee when that was be- 
coming one of the great lumber centers. He was 
for many years in the employ of J. S. Coman, 
of that place, and for several years he was lo- 
cated at Georgian Bay points. Of late years 
he had made his headquarters at the mill of 
the I. Stephenson Co., at Wells, Mich., where he 
passed away suddenly while at work. Mr. Pol- 
lock left no children and is survived by a widow, 
one brother, James Pollock, of Seattle, Wash., 
and two sisters living in the East. 


WILLIAM D. WHEELWRIGHT, for a long 
time resident of Portland, Ore., and former 
president of the Pacific Export Lumber Co., of 
that place, died at Victoria, B. C., on May 1, 
following a long illness. He was best known to 
the lumber industry as the founder in 1896 of 
the Pacific Lumber Export Co., marking the 
initial venture of Portland interests in export on 
a large scale. He continued as general manager 
and president of the company until three years 
ago when he retired from active business. Mr. 
Wheelwright was born in Valparaiso, Chile, April 
16, 1849, and was educated at Dummer Academy, 
3yfield, Mass., and at Newburyport, Mass., 
schools. In 1863 he became clerk for the Central 
Argentine Railway at the London headquarters 
and subsequently was employed for about eight 





THE LATE WILLIAM D. WHEELWRIGHT 


years by Reynolds & Co., of Boston. In 1872 he 
became a lumber merchant in Boston and New 
York, continuing until 1896, when he located in 
Portland, Ore. In that city he rapidly became 
one of the leading business men, and was also 
active in civic affairs and club circles. He 
served as president of the Portland Chamber of 
Commerce in 1905; served three years as presi- 
dent of the Arlington Club, was a member of 
the Multnomah Amateur Athletic Club, director 
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of the Lewis & Clark Exposition in 1905, member 
of the Union League Club of New York and 
member of the Archzological Society of which 
at one time he was president. Mrs. Wheelwright 
survives him. 


AUGUST VON BOECKLIN, president of the 
Washington Manufacturing Co., the Washington 
poor Co., and the Manley Moore Lumber Co., 
of Tacoma, Wash., and one of the leading lum- 
per manufacturers of the Pacific Northwest, died 
suddenly at his residence at Tacoma, on May 8. 
Mr. Von Boecklin had returned from a trip to 
Washington, D. C., the day previous to his 
death. He appeared in his usual health, but 
the next night was taken ill. His condition was 
not considered serious, but he suddenly collapsed 
and passed away before medical aid could be 
obtained. Death was attributed to heart failure. 
Mr. Von Boecklin was 50 years of age and had 
been a resident of Tacoma since 1887. In 1901 
he organized a small woodworking plant in part- 
nership with Paul H. Joins, now president of the 
City Lumber Co. ‘Three years later, in partner- 
ship with John Buffelen, now president of the 
Buffelen Lumber & Manufacturing Co., Mr. Von 
Boecklin organized the Washington Manufac- 
turing Co. In 1917 Mr. Buffelen retired from 





AUGUST VON BOECKLIN 


the firm, Mr. Von Boecklin remaining in con- 
trol. Three years ago he started the Washing- 
ton Door Co., building a large door plant ad- 
jacent to the factory of the parent company. In 
civic, religious and industrial affairs Mr. Von 
Boecklin was one of Tacoma’s most prominent 
citizens. He served a term as a member of the 
city council in 1902 and 1904, has been an active 
member of St. Patrick’s church for most of his 
life, was one of the organizers and most active 
workers in the Tacoma Lumbermen’s Club and 
a member of a number of civic organizations 
and clubs. His sudden death is a great shock 
to the entire community as he was universally 
respected and looked up to. He leaves a widow, 
one son, August, and one daughter, Mary 
Elizabeth. 


HON. WILLIAM MITCHELL, one of the best- 
known lumbermen of Quebec Province, died at 
the Montreal General Hospital on May 10, in his 
75th year. Death followed an illness which had 
lasted for nearly a year. Senator Mitchell was 
a Liberal in politics and had been in the Pro- 
vincial senate for 22 years. He was born on 
March 14, 1851, in Durham, and engaged in the 
lumber business there in his early manhood. 
Later he moved to Drummondville where he car- 
ried on a lumber business on a more extensive 
scale. He also became interested in railway de- 
velopment and was director and general manager 
of the Drummond Counties Railway, which later 
became part of the Canadian National system. 
He was president of the Drummondville Bridge 
Co. and a director of the Richmond, Drummond 
& Yamska Fire Insurance Co. Besides these in- 
terests he held large coal interests in Nova Sco- 
tia. A widow and two sons survive. 

ALBERT S. TILLOTSON, treasurer of the 
Cranmer-Tillotson Lumber Co., died at his home 
in Branch, N. J., on May 10 at the age of 47. 
Mr. Tillotson was also clerk of the borough of 
Oceanport, having been active in organizing that 

rough six years ago. His wife died in Febru- 
ary, last, and his partner, Alvin B. Cranmer, 
expired a month later. Mr. Tillotson was a son 
of the late Freeman H. Tillotson and was born 
at Redbank, N. J., being engaged in the retail 
lumber business in Long Branch for more than 
twenty years. Mr. Tillotson is survived by his 
mother. 


D. M. ROSE, of D. M. Rose & Co., planing 
mill and retail lumber operator of Knoxville, 
Tenn., died at his home in that city on April 24. 

r. Rose was the oldest lumberman of Knoxville, 
and possibly of the State, having entered the 


manufacturing and retail business in 1881. He 
was one of the organizers of the new Tennessee 
Retail Lumber Dealers’ Association and at the 
first meeting of that organization held in Knox- 
ville, Tenn., last May, was given an enthusiastic 
greeting as he addressed them on the problems 
and experiences he had met with during his long 
acquaintance with the trade. 


O. H. JOY, aged 50, died May 4, at Oroville, 
Calif. For many years he was a resident of 
Lewis County, Washington. He was a brother 
of George C. Joy, Washington State supervisor 
of forestry. Mr. Joy’s mother died a few days 
before her son. 

GUSTAVE A. BUTTER, 89, president of the 
G. A. Butter Co., millwork firm of Milwaukee, 
Wis., died recently at his home in that city of 
which he was a pioneer resident. Mr. Butter 
is survived by his wife, one daughter, two sons, 
and one sister. 


“Thus Saith the Law” 


Phrase ‘‘Merchantable Timber’’ 


In 1906 and in 1912 Dowies sold all the “stand- 
ing merchantable pine timber” on his premises to a 
timber company and gave it 20 years in which to 
remove it. In 1920 the timber company started 
to cut all the timber on the premises, including 
small pine saplings which Dowies now claims are 
not “merchantable timber’ and were not sold. 
The question is: What timber is included in the 
phrase “merchantable timber” as used by those 
engaged in the business at that place and at the 
dates when the timber was sold? 

The court believed that the preponderance of 
evidence was with the witnesses produced by 
Dowies. They testified, in effect, that the phrase 
meant logs 16 feet long, at least 10 inches at the 
butt and 8 inches at the tip. Another witness 
said that in the years in question the logging 
people would accept as merchantable a log 16 or 
18 feet long, as low as 8 inches at the top. At 
present, he testified, it is customary to cut nearly 
all timber on the land. 

Under this evidence the court decided in favor 
of Dowies, and gave him judgment for the amount 
of timber cut measuring less than 8 inches at the 
top, at a stumpage value of $5 a thousand feet. 
[ Dowies vs. W. R. Pickering Lumber Co., Louisiana 
Supreme Court, Nov. 30, 1925, 106 So. Rep. 331.] 


Damages for Breach of Contract 

The seller of lumber sued the buyer to recover 
because of the latter’s breach of contract to take 
lumber which the seiler was to manufacture from 
timber. The question was what damages should 
be properly imposed on the buyer. 

The court held that the measure of recovery 
for the undelivered lumber was the profits, if any, 
which the seller would have realized on the re- 
mainder of the timber, such profits to be ascer- 
tained by deducting the difference, if any, between 
the contract price and the market price of the 
lumber at the shipping point, and such further 
deduction as was reasonable for the lost time spent 
by the seller and for his relief from the care, risk 
and responsibility attending a full execution of 
the contract. The market price of the lumber at 
the station necessarily included the cost of saving 
the timber and delivering it at the station, and the 
seller is only allowed to recover the difference be- 
tween such market price and contract price, sub- 
ject to deductions indicated. 














Injury to Employee “Ball Hooting” Log 
Bradford, a workman, was “ball hooting” a log 
down a mountain side. “Ball hooting’ is the 
process of removing logs down a precipitous moun- 
tain side, where teams and other customary means 
can not be used. The log goes endwise down the 
mountain. Bradford had never been employed at 
ball hooting logs although he had seen the process. 
He and another man had cut a log, and they were 
ordered by the foreman to slide it down the moun- 
tain. They started to do so, but after the log had 
proceeded some distance it struck a fallen log and 
stopped. Bradford and the other workman started 
with the use of peavies to get it over the fallen 
log when the upper end swung round and crushed 
Bradford against the fallen log. In ball hooting 
five men are required, two men at each end of the 
log with peavies and one to cut brush. By this 
method the log is kept from sudden turning. 

The court held that Bradford should recover. 
It is the employer’s duty to provide the workmen 
with reasonably safe means and with proper as- 
sistance. The foreman should have known that the 
injury was likely to result because of an insuf- 
ficent number of helpers equipped with the proper 
tools to guide the log and to prevent it from 
sudden turning. The danger was not an obvious 
one to Bradford as he was without actual experi- 
ence in ball hooting prior to the day of the acci- 
dent. 








The Number 


70 


on a Stick of Lumber 
Means 


CALCASIEU 








The Best Timbers 
The Best Car Materials 
| The Best Flooring 


It’s cheaper to pay more 
for long leaf pine. 


Here is a comparison, by 
Government tests, show- 
ing the greater resistance 
of long leaf than several 
other well known woods. 


“Crushing strength” is 
resistance to force applied 
parallel to the grain. 
Variety jreaking Strength 
Long leaf pine...... 4,280 Ibs. 


White oak ......... 3,510 Ibs. 
Douglas Fir ........ 2,920 Ibs. 


(Tables - a” Uses” 

In breaking strength, 
_ crushing strength and 
stiffness, Long Leaf Pine 
‘surpasses all other Ameri- 
can woods, (see U.S. Govt. 
Agricultural Bulletin No. 
99), and CALCASIEU is 
the best of the long leaf. 


INDUSTRIAL 
| LUMBER CO. 


ELIZABETH, LOUISIANA 


Member Southern Pine Association 
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Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 


Member Hardwood Manufacturer’s Institute. 


LN. C. PINE Cd 

















Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
2 


You'll find our prices 
right and our quality 
unexcelled in 


o, 
SY Partition, Ceiling, 
% Moulding, Trim, 
% Lath, Dimension, 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 ( 


Baltimore, Maryland 








epeat Orders 


come to dealers who sell the 
grade and quality of lumber 
you find in our 


N.C. PINE ™=35, 5 


Long 224 Yellow Pine *srthand 


Dressed 


We are Car and Cargo Shippers. 








ELLINGTON & GUY, Inc., "ticiwonp. vit" 











QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 
Rowland Lumber Co., *°fol: 


Virginia 
Operating John L. Roper Lumber Co. 











Logging Ralph C Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for ing superintendents, timber owners, 
etc. oth, $4.50, postpaid. 


American Lumberman 


o. 





431 So. Dearborn St. 
Chicag 








News Notes from Ame 


TACOMA, WASH. 


May & Support of the movement for reduced 
power rates for industrial plants, inaugurated by 
the Tacoma Chamber of Commerce, was voted at 
the regular meeting of the Tacoma Lumbermen’s 
Club Wednesday. The matter, which was brought 
up last week by Eugene Emmons, of the Tacoma 
Sash & Door Co., was investigated by the board of 
trustees and a recommendation was made that the 
club indorse the movement. This action was taken. 
The proposed change in the rate schedule would 
provide for a sliding seale of power tariffs based on 
the actual consumption by the mills instead of, as 
at present, on the number of motors installed in 
the plants. There was some discussion of the ad- 
visability of the movement, but the proposed rate 
scale was generally approved by the manufacturers. 

Chris Kreinenbaum reported for the committee 
appointed to try to obtain a uniform system of de- 
murrage charges for barges. The committee rec- 
ommended that the matter be dropped, as it was 
found impossible to bring the other Puget Sound 
districts into any general arrangement, and that 
unless chis could be done the proposed loading 
rules could not be made effective. The report was 
accepted, 

The club decided to enter a float in the annual 
boys’ parade to be held today as part of the cele- 
bration of Boys’ Week in Tacoma. E. J. Fenby, of 
the Forest Service, and C. S. Chapman, of the 
Weyerhaeuser Timber Co., will have charge of the 
work. The club will provide a truck. 

Music week was observed by a musical program 
given by Mrs. James McPherson and Miss Audrey 
Hall. 

The usual meeting of the waterfront mill repre- 
sentatives was held following the regular meeting 
of the club, 

A heavy rainfall last Monday and Tuesday put 
an end to the fire menace for the time being. When 
the rain began a most serious fire was burning on 
the Cispus watershed that had called out all the 
available fire fighters. The change in the weather 
has been a great relief to timber owners. 

Tacoma’s position as the principal lumber cen- 
ter of the Pacific coast is to be made the basis of 
the annual Fourth of July celebration held here 
under the auspices of the American Legion. The 
plans include a Queen of the Forest with an at- 
tendant court of wood nymphs, each named after a 
species of tree. A contest is to be held for the 
election of the Queen, different local organizations 
entering eandidates. The Tacoma Lumbermen’s 
Club will have an entry, and the lumbermen will 
endeavor to obtain her election. E. A. Wright, of 
the Pacific Mututal Door Co., has been appointed 
the club’s representative to select a candidate. It 
is hoped to make the pageant of the Queen of the 
Forest an annual event. 

The week's cargo shipments: Atlantic coast, 
4,300,000 feet; California, 1,780,000 feet; Japan 
and China, 2,250,000 feet ; west coast South Amer 
ica, 1,000,000 feet; South Africay 600,000 feet ; 
Europe, 300,000 feet. Lumber total, 10,230,000 
feet. Contributors were: Puget Sound Lumber Co., 
700,000 feet; Wheeler, Osgood Co., 300,000 feet; 
Tidewater Mill Co., 430,000 feet ; Dickman Lumber 
Co., 950,000 feet; St. Paul & Tacoma Lumber Co., 
500,000 feet: Defiance Lumber Co., 1,800,000 feet, 
while 5,550,000 feet went over the Portacoma piers, 
and Shaffner, Balfour and Baker docks. The At- 
lantie coast took 4,900,000 shingles. Of 28,300 
doors shipped, the Atlantic coast took 17,300; Eu- 
rope, 10,000, and Hawaii, 1,000. Of 3,530 tons 
box shook, Japan and China took 2,450 tons; west 
coast South America, 1,000 tons, and Hawaii, 80 
tons. The Atlantic coast took 70,000 cross arms 
and 222 bundles broom handles. 

Shipments of box shook from Tacoma have been 
unusually heavy during the last ten days and this 
class of business is showing a marked improve- 
ment. South America, the Orient, the Hawaiian 
Islands and Europe are all taking Tacoma-made 
shook in larger quantities than at any time before 
this year. 

Efforts to bring about a compromise between the 
north end mills, the property owners and the city 
in regard to the smoke and cinder nuisance, failed 
at a meeting held in the council chambers yester- 
day. The council has decided to give the mills 
sixty days in which to abate the condition com- 
plained of, and threatens to start court action 
against all the mills affected if this is not done in 
the limit set. At yesterday's meeting residents of 
the north end declared conditions to be intolerable 
and a number of damage suits against the mills 
will be filed if some improvement is not noted soon. 
The appeal brought by the Defiance Lumber Co. 


against the conviction for violation of the city or- 
dinance was dismissed in the superior courts. The 
matter appears to be serious, as the mill repre- 
sentatives declare they can not remedy the situa- 
tion without being forced to shut down by the 
expense, while the owners of residential property 
are united in their determination to insist on the 
enforcement of the city ordinance. 

A 2,000-acre timber tract in the Olympic na- 
tional forest will be sold this summer. Cruising 
ef the tract is to start next Monday. The Goy- 
ernment is eager to find a buyer, as the tract was 
partly burned over last year but much of the tim- 
ber is still sound. 

The big fir milling plant of the McCleary Tim- 
ber Co. at Shelton, which has been under construe- 
tion for the last eighteen months, will start saw- 
ing logs next week. The plant will have a e¢a- 
pacity of 200,000 feet on one side, and 500,000 
feet when both sides are operating. The mill is 
electrically operated. The equipment includes live 
roll systems, band mill, gang edgers, five mono- 
rail motors, two bridge and one hammerhead 
cranes. Most of the cut will be shipped to the 
door factory at McCleary and the rest diverted to 
the rail and cargo trade until the planing mill and 
yards are completed. 

Fire of unknown origin which broke out in a 
fuel bin cf the Mountain Lumber Co.’s plant threat- 
ened the entire mill last Saturday. The damage 
was slight. 

Another furniture plant will be added to the 
local furniture industry. Tacoma furniture inter- 
ests have purchased the Pacific Fiber Furniture 
Co., of Seattle, and the plant and equipment will 
be moved to this city at once. A new company 
capitalized at $100,000 has been organized. 

Mrs. L. T. Murray, wife of the president of the 
West Fork Logging Co., has left for Nashville, 
Tenn., to attend the annual Junior League con- 
vention as a delegate from the Northwest. Mrs. 
Murray is a past president of the organization. 

The appointment of Paul H. Johns, president of 
the City Lumber Co., as a member of the State 
board of regents, has caused much interest here. 


PORTLAND, ORE. 


May 8&.—David M. Botsford, of the advertising 
firm Botsford-Constantine, was the principal 
speaker at the luncheon meeting of the Portland 
Iloo-Hoo Club Thursday at the Multnomah Hotel. 
Mr. Botsford spoke on the trade extension adver- 
tising campaign of the West Coast Lumbermen’'s 
Association, explained the plans and the results 
that may be expected. 

Unqualified support of the West Coast Lumber- 
men’s Association lumber trade extension campaign 
was accorded by the Portland district board of the 
Loyal Legion of Loggers & Lumbermen which met 
here this week. The board also went on record in 
favor of the campaign urging greater use of wooden 
boxes, a campaign started some time ago by the 
Bend, Ore., district organization of the Legion. 

The Columbia River Loggers’ Information Bu- 
reau trustees held their monthly meeting today. 
John T. Dougall, secretary-manager, stated today 
that the amount of logs in the Columbia River dis- 
trict in the hands of the loggers is comparatively 
small. This explains why, although the lumber 
market is soft, the log market is firm, with $22 as 
the top for yellow fir. Fire danger warnings are 
to be broadcast over radio this summer from Port- 
land, through arrangement between the local 
weather bureau and the Columbia River Loggers’ 
Association, and radio station KGW. 

The Porter tract of timber, cruising 65,000,000 
feet on 2,500 acres, near Underwood, Wash., has 
been purchased by the Washington-Oregon Timber 
Co. for about $150,000 from the Express Building 
Co., which bought the timber four years ago. ‘The 
timber is principally yellow fir, and the logs will be 
put on the Portland market. The sale was nego- 
tiated by William C. Crittenden, of San Francisco, 
president of the Express Building Co. John Ander- 
son & Co., of Port Angeles and Seattle, will handle 
the logging operations. 

Organization of the Spaulding Pulp & Paper Co.. 
of Newberg, Ore., was completed this week with 
the election of Charles K. Spaulding as president. 
Other officers are J. C. Compton, vice president; 
Clarence Butt, secretary, and L. B. Ferguson, treas- 
urer. The company is incorporated with a capital 
stock of $1,200,000, and over half of the stock has 
been sold. 

Creditors of the Western Spark Lumber Co., 
which closed its mill at Columbia City, on the 
lower Columbia River, April 20 because of finan- 
cial difficulties, will meet in the near future. 
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The new Longview (Wash.) unit of the Long- 
Bell Lumber Co. is now in operation cutting hem- 
lock. These lighter logs will be put through the 
mill until it gets into smooth running order, when 
it will go on fir. The company will soon enlarge 
its operations, it is stated, by the installation of 
one mill for cutting cedar and another for cutting 
hemlock. In attendance at the opening of the mill 
were Robert A. Long, chairman of the board of 
directors; M. B. Nelson, president; J. D. Tennant, 
general manager, and Roy F. Morse, general man- 
ager of the Longview division. The mill has a ¢a- 
pacity of 300,000 feet in eight hours. Robert A. 
Long passed through Portland today en route to 
Weed, Calif. 

The Gebhardt-Klees Lumber Co., Grand Ronde, 
Ore., has started operating its new sawmill. It 
will cut 35,000 feet in eight hours. 

The Willamette Valley Lumber Co.’s plant at 
Dallas, Ore., is now operating with two shifts. 
The company has a logging camp at Black Rock 
but is also obtaining logs from the Spaulding-Miami 
camp near Willamina. 

The Coast Fir & Cedar Products Co., of this 
city, reports a good demand for fir bridge planks, 
manufactured by about forty of the smaller saw- 
mills in the Willamette Valley. For the Wheeler 
Bridge & Supply Co., of Des Moines, Iowa, the 
Coast Fir & Cedar Products Co. is shipping large 
orders of planks to the Dakotas, Iowa and Ne- 
braska. 

Raymond B. Wilcox, president Wilcox-Hayes Co., 
a large exporting and shipping firm of this city, 
was elected president of the Portland Chamber of 
Commerce at the annual meeting this week. 

E. E. Schmidt, sales manager Schafer Bros. Lum- 
ber & Door Co., Portland, spent several days dur- 
ing the week at the company’s mills at Montesano, 
Wash. The company recently started a new plan- 


ing mill there. 
BEND, ORE. 


May 8.—According to C. L. Isted, general man- 
ager Shevlin-Hixon Co., shipments are slow. The 
sawmill is still being operated at below capacity 
on the night shift and the shipping department was 
down six days during April and two days so far 
during May. Fifteen cars a day, seven under ca- 
pacity, were shipped by Brooks-Scanlon Lumber Co. 
during April. The Brooks-Scanlon sawmill is being 
operated at capacity, with a full crew in the woods. 

E. L. Carpenter, president Shevjin, Carpenter & 
Clarke Co., was a visitor at the Bend operation of 
the company this week. He was accompanied by 
B. L. Lakin, general manager McCloud River Lum- 
ber Co., and they went from Bend to Klamath 
Falls, Ore., where the company owns larger timber 
holdings. He will proceed to California. 

Dr. D. F. Brooks, president Brooks-Scanlon Lum- 
ber Co., and M. J. Scanlon, vice president, have 
been recent visitors in Bend. Mr. Scanlon left for 
Vancouver, B. C. 

The Brooks-Scanlon Lumber Co. has made appli- 
cation for a franchise to operate a logging road 
through the city limits. Right of way for 90 per- 
cent of the road has been secured. The road will 
later be built to the Alworth Washburn timber in 
the vicinity of Sisters, Ore. 


BELLINGHAM, WASH. 


May 8.—Rather than haul its short logs from its 
Concrete camps to Bellingham, a distance of fifty 
miles, the Puget Sound Sawmills & Shingle Co. has 
decided to build a sawmill on the shores of Lake 
Shannon, a body of water formed by the Baker 
River since the construction of the Puget Sound 
Power & Light Co.’s dam at Concrete. Preliminary 
work has started and the plant will be ready to 
operate in about two months. Its daily capacity 
will be 30,000 feet. It will cut only the small logs 
produced in the company’s camps, which are ship- 
ping thirty-five cars to Bellingham daily.  Ulti- 
a the company may build a shingle mill on the 
ake, 

Bellingham’s interest this week was centered 
chiefly in its seventh annual tulip festival. One 
of the entries in the procession was a float that 
demonstrated the value of dry wood in cooking. 
It was entered by the Bloedel Donovan Lumber 
Mills fuel department. The “Own Your Own Home” 
movement was effectively advertised by the Fair- 
haven High School. 

Chiefly for fire protection purposes, the Forest 
Service will this year expend $22,300 on roads 
within the Mount Baker national forest. Recently 
the local forestry offices announced that $8,100 
Would be spent in that forest for trails. 

N. A. Dameron, logging superintendent of the 


ricas Lumber Centers 


Lyman Timber Co., and Roy Rhodes, an employee of 
that concern, have patented a self-locking choker 
hook. The device can not become unhooked while 
in use and operates very simply. A number of 
Northwestern camps are using the hook, with sat- 
isfactory results. 


SEATTLE, WASH. 


May 8.—C. E. Hill, president and manager of 
the Bucoda Shingle Co., at Bucoda, Wash., was in 
Seattle yesterday attending a conference of mem- 
bers of the Red Cedar Shingle Bureau. Mr. Hill 
had just returned from an automobile trip to 
Alhambra, Calif., where he visited his sister and 
mother, the latter being 81 years old. 

Allen McFarland has been attached to the Seattle 
organization of the Douglas Fir Exploitation & 
Export Co., with the closing of the Aberdeen 
branch. Lee E. Force, manager, states that the 
business formerly handled on Grays Harbor will 
now be conducted at the headquarters in Seattle. 

W. H. Oliver, well known lumberman, is plan- 
ning to leave Seattle May 29 for Europe, where he 
will remain for three months. 

Cal L. Robinson, of Chicago, specialist on car 
and railroad material, was in Seattle several days 
last week, renewing acquaintance with West Coast 


friends. 
WINNIPEG, MAN. 


May 10.—Owing to continued high winds, seed- 
ing is practically at a standstill. This fact ae 
counted for a little improvement in call for lumber, 
as farmers turned their attention to hauling out 
material for spring work. City building continues 
to show great improvement. Prices are very er- 
ratic, and there is practically no basic price for 
Coast material. Buyers are naturally inclined to 
refrain from placing any business. A meeting is 
being held in Vancouver, B. C., to rectify this con- 
dition. Northern spruce mills seem to take a very 
definite stand, and refuse absolutely to book any 


.orders at ridiculous prices, and seem to have very 


little difficulty in getting a large share of business. 
Shingle prices are unsteady but, as buyers’ sup- 
plies are sufficient to carry them to the middle of 
the season, they are not placing further orders. It 
is expected that with the start of railroad con- 
struction, more lumber yards will be opened. Al- 
ready some companies have staked sites and ordered 
out opening stocks. 

The Western Retail Lumbermen's Association, at 
a recent meeting in Moose Jaw, Sask., definitely 
decided to continue coéperative advertising, and 
arranged for an appropriation of $5,000 to carry 
this until the first of the year, it is reported by 
Secretary Ritter. It is expected that by this time 
some definite announcement will be made as to a 
coéperative campaign by manufacturers, wholesal- 
ers and retailers. Plans are under way to appro- 
priate $100,000 a year for the next five years. 


MILWAUKEE, WIS. 


May 11.—Rough and dressed lumber for con- 
struction work is moving well in Milwaukee. Floor- 
ing and millwork are being delivered. The lumber- 
men are pleased with the situation. City retailers 
are taking lumber in good quantities. Rural yards 
are making a number of inquiries for items to com- 
plete stocks, and seem to favor hemlock. Southern 
pine and fir are selling best in the cities. There 
seems to be a buyers’ market in hemlock, retailers 
shopping around to get the best prices. Some 
wholesalers are giving better discounts than others, 
but those with a steady trade which buys consist- 
ently on quality are not inclined to compete. Bass- 
wood was moving, the trade taking Nos. 1 and 2 
and some of the lower grades, prices holding firm. 
There were some inquiries for rock elm in 1%-, 
1%- and 2-inch and a few sales were made. Some 
firms are short on Nos. 2 and 3 birch and they have 
little No. 1 stock, but those which are well sup- 
plied are getting a good amount of business. Good 
orders are being sent to the millwork plants by the 
contractors and all of the plants are working on a 
normal production basis and are continuing their 
lumber purchases. 

Five hundred thousand feet of pine and hemlock 
logs is being floated down the Wolf River on the 
Menominee Indian reservation in Wisconsin to 
Shawano, where they will be taken into the saw- 
mills. The annual cut on the reservation is lim- 
ited to 20,000,000 feet and, based on a cruise made 
in 1914, there is sufficient timber to support this 
plan for fifty years. 

The Schroeder sawmill at Ashland, Wis., which 
has been closed since last October, has reopened 








Goldsboro 
N.C. Pine 


A TRADE BUILDER 
FOR ALL DEALERS 


What should interest 
lumbermen beyond every- 
thing else is how the stock 
they handle meets their cus- 
tomers’ requirements. That 
this is essential to continued 
prosperity is acknowledged 
by all, yet how many of you 
know whether you couldn’t 
improve your business by 
selling our Goldsboro North 
Carolina Pine. 


There’s no time like the 
present for determining this 
and the quality of our pro- 
ducts was never better. 


Don’t waste any time 
wondering where to get the 
best N. C. Pine — consult 
us about your require- 
ments. 


Let us know the 
items you need 
in a hurry. 


Johnson & 
wsuncror, Wimsatt 
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The PIONEER 
LUMBER CO. 


MANUFACTURERS 
CE 


LE 


VIRGIN 


Shortleaf Pine 


Lumber and Lath, 
Moulding and Cut-to-Size 
Interior Trim. 


Now manufacturing End- 
matched Yellow Pine Floor- 
ing—Edge and Flat Grain. 


Write or wire for prices on 
Pioneer’s 


No Waste 
Endless Flooring 


ELROD, ALABAMA 








SIPSEY VALLEY 












SHORT LEAF PINE 

Twenty-five years of manu- 
facturing experience insure 
buyers of “Softlite” Shortleaf 
well manufactured stock— 
dressed finish, casing, base, 
flooring, siding, ceiling, 
boards and shiplap. 

150,000 feet daily. 


SIPSEY VALLEY LUMBER CO. 


BUHL, ALABAMA 
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with a crew of two hundred men and it is ex- 
pected that it will continue operations through the 
summer. 

Harry R. Hurst, of North Prairie, Wis., has dis- 
posed of his retail business to Edward Miller, also 
of North Prairie, who will take it over some time 
late this summer. 

Fk. S. Durham, president W. J. Durham Lumber 
Co., Neenah, Wis., is spending several days at the 
Moor Mud Baths at Waukesha, Wis. Mr. Durham 
reports that he is able to devote some time during 
his stay there to improving his golf game. 

D. L. Van Auken, representative of the John D. 
Mershon Lumber Co., Chicago, has moved his of- 
fices in Milwaukee from 1030 Fourth Street to 1124 
Forty-eighth Street. 


KANSAS CITY, MO. 


May 11.—-The lumber market was in rather a 
draggy condition last week, with demand about 20 
percent less than in the last week in April. Sales 
managers here find it rather difficult to put their 
finger on the exact cause. They had been expect- 
ing the demand to keep up with, if not exceed, that 
of the previous week. Some companies, however, 
reported they had a better inquiry. Prices, so far, 
have shown no change, though they can not be 
considered firmly held on most items. One trouble 
with the market, as pointed out by a number of 
lumbermen, is the relatively small amount of busi- 
ness coming from the eastern markets. Such buy- 


ing as there is in that section is sporadic and 
spotty. Demand apparently is improving in the 


Chicago territory, but further east it is still dull. 
The best demand in this market is from the South 
and middle West. 

Some delay on large building projects here will 
be caused by a strike of carpenters and hoisting 
engineers which began yesterday for an increase in 
pay from $1.12¥%, to $1.25 an hour. Home building 
projects probably will not be affected. Among the 
buildings affected is the new office building of the 
Pickering Lumber Co., Eleventh and Central 
streets, now about one-half completed. The Picker- 
ing building is far enough along to show that it 
will be one of the handsomest office buildings in 


the city. 
DULUTH, MINN. 


May 10.—Improvement in demand for mixed car- 
lots of northern pine, especially from farm sections, 
was noted last week. Buying was spotty as to 
territories, shipments to districts where weather 
has been unseasonably cold and backward having 
been disappointing, while other sections are plac- 
ing orders on a good scale. Trade as a whole is 
distinetly good. An eastern inquiry for a round 
lot of No. 3 and better was received. Lath ship- 
ments are going forward freely and shipments of 
box lumber are being maintained. Quotations are 
being firmly held in all classes of northern pine. 
Contractors are covering requirements well ahead. 

The Virginia & Rainy Lake Co. last season cut 
100,000,000 feet of logs. In preparation for its 
next winter’s logging in Koochiching County, twen- 
ty-five miles of railroad is planned. Summer hoist- 
ing camps will be maintained to get out logs for 
the mills at Pelican and Namakan lakes. The 
company’s large planing mill at Virginia is now 
running double time. 

The International Falls Lumber Co. has com- 
pleted a drive of 20,000,000 feet of logs to its mills 
at International Falls. 

Barry Morgan, of Ironwood, Mich. ; Frank King, 
of Grand Rapids, Minn., and Garfield Blackwood, 
of Floodwood, Minn., were among trade visitors in 
Duluth last week. 


MINNEAPOLIS, MINN. 


May 11.—Farmers’ newly seeded fields through- 
out the Northwest received needed moisture in the 
last few days, and anxiety which had been felt in 
the lumber and other industries was relieved. Rain- 
storms which swept virtually all of the Northwest 
were heralded as worth millions of dollars to the 
whole territory. High temperatures in the last few 
days have stimulated outdoor building. These in- 
cluded building of many farm homes and barns. 
The retailers still generally are holding off making 
purchases for future requirements, despite state- 
ments from points in Minnesota, North and South 
Dakota, Montana and western Wisconsin that re- 
tailers foresee an increase of 25 to 75 percent over 
that of a year ago in their business. Generally the 
wholesalers and manufacturers believe that prices 
are at the season’s low level, and that any changes 
in quotations will be upward. But the probability 
of an uptrend does not appear to disturb the buyers. 

A shingle creosote staining plant is to be estab- 
lished in the Twin Cities by the Edgecumbe-New- 
ham Co. (Ltd.), of Vancouver, B. C., and Dallas, 
Tex., according to J. A. Edgecumbe and G. W. Mor- 
ris, sales manager at Dallas, who were here for 
that purpose in the last week. 

Announcement has just been made by the Waite 
Mill & Timber Co., operator of fir and shingle 


mills at Granite Falls, Wash., that the company 
had arranged to handle the Oregon pine stock of 
E. 8S. Collins, which is manufactured at Glenwood, 
Ore. Mr. Collins recently acquired the Glenwood 
mill, which in the future is to be operated as the 
Mt. Adams Pine Co., instead of the Milton Box Co. 
Irving C. Swan, sales manager, of Madison, Wis., 
was in Minneapolis this week. 

Fred Hess, manager of the S. H. Bowman Lum- 
ber Co.'s eighty-two yards in Canada, most of them 
in Alberta and Saskatchewan, came to Minneapolis 
this week to attend the funeral of B. C. Bowman, 

The red cedar shingle situation in the West is 
serious with no solution in sight, in the opinion of 
Neil Jamison, head of the Jamison Lumber & Shin- 
gle Co., of Everett, Wash., who was in the Twin 
Cities last week. Mr. Jamison has been in Wash- 
ington, D. C., and other eastern points. 

Frank Oleson, jr., vice president Duncan Lumber 
Co., of Portland, Ore., who is in charge of that 
company’s offices, was in the Twin Cities in the 
last week on business. 

The Harvey Lumber Co., which has headquarters 
at Minot, N. D., and yards operating at Wellsburg, 
Ilarvey and Selz, N. D., has disposed of its inter- 
ests to the Rogers Lumber Co., of Minneapolis. 


PITTSBURGH, PA. 


May 11.—-Some activity in the lumber trade here 
in the last week is reported by wholesalers, con- 
tinued good weather having made it possible for 
retailers to start deliveries. The improvement is 
not far enough along yet to compel the retailer to 
buy. There have been no price changes of conse- 
quence during the last week. Sound wormy chest- 
nut, especially in the lower grades, is reported in 
some quarters to have risen $2 in the last two or 


three weeks. The upper grades have been only 
slightly affected. ~ Generally speaking, however, 


prices are reported to be very unstable, especially 
in southern pine. Hardwoods are said to be movy- 
ing better, with a general strengthening trend. 
FAS oak, both red and white, in all grades and 
thicknesses, are being taken up as fast as the stock 
becomes dry. There is a pronounced shortage of 
everything thicker than 2-inch good oak. Two- 
inch No. 2 common and better southern pine re- 
mains quite strong, with shipments coming out a 
little slow, indicating that mill stocks are not 
over-plentiful. Idaho, VPondosa, California, and 
other western pines are holding rather firm on a 
reasonable demand, There is said to be consider- 
able distressed fir along the east coast which will 
have to be sacrificed at a loss of $3 or more a 
thousand to the shipper. The cut of $3 a thousand 
on ocean freight is a big factor in the fir situation. 

J. H. Henderson, of the Kendall Lumber Co., 
who has been absent for a couple of months, has 
resumed his duties. 

F. R. Babcogk, of the Babcock Lumber Co., is 
spending this week in Washington, D. C., and New 
York. O. H. Babcock, of the same firm, last week 
visited the company’s mills at Tellico Plains and 
Maryville, Tenn., stopping in Cincinnati on his way 
home. The company’s mill at Maryville is run- 
ning at capacity and shipments are slightly in ex- 
cess of output. 


BOSTON, MASS. 


May 11.—Fine weather has come at last, and a 
decided stimulation of the lumber trade is the nat 
ural consequence. Orders are being secured with 
less effort. Some departments of the market show 
a firmer tone. The big spruce manufacturers sell- 
ing direct to the retail yards say that business is 
improving, and that the market is a shade firmer. 
Spruce covering boards are scarce and $1 higher 
than they were last month. Lath are steadier. At 
the same time, Pacific coast fir is about $1@2 
easier, and a heavy business has been done here 
during the last week. Some of the big spruce 
firms that are also handling a cargo business in 
fir and western hemlock report they are doing very 
well indeed. Oak flooring is selling better but 
prices are quite irregular. There has been no im- 
portant change in the southern pine flooring trade. 
Some local distributers speak of a little more in- 
quiry and think that the price situation is a little 
steadier. The decision of the Oak Flooring Manu- 
facturers’ Association to enforce the rule of 1924 
and insist on including short lengths with select 
and No. 1 common grades is arousing considerable 
opposition among Northeastern retailers. 

The Muneric arrived here early this month from 
Grand Bassam, Africa, with 2,478 huge logs 0 
mahogany for Palmer & Parker Co. Mahogany de- 
mand is brisk. - 

Good weather and,increased building activity 
have had a decidedly stimulating influence upoD 
water shipments of Provincial lumber. More lum- 
ber from the Maritime Provinces of Canada has 
been received by schooner during the last few days 
than for some time previously. 

The Wilson Lumber Co., operating offices in Port- 
land, Me., and Boston, is now the exclusive New 
England selling agent for the Natalbany Lumber 
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Co. (Ltd.), of Hammond, La. The Wilson Lumber 
Co. is operating a wharf at Portland for quick 
handling of straight or mixed cars to New England 
retail yards. 

Charles Dodge, of the Norfolk Lumber Co., 
Stoughton, Mass., prominent in the affairs of the 
Boston Lumber Trade Club, has been away since 
last month on an extensive trip among the leading 
sawmills on the West Coast. He is accompanied 
by Mrs. Dodge and is combining business with 


pleasure. 
NEW YORK, N. Y. 


May 10.—Most retailers in the heart of the city 
reported good business today, and those in the 
suburbs said that lumber was moving well. Yet 
none of the yards appeared to be buying much be- 
yond their needs, and all admitted a shortage in 
many items. In fact, the yards seem to be well 
stocked only in fir lumber, shingles and lath. 
Wholesale salesmen today reported that they had 
noted a reawakening of interest on the part of the 
retailer. Some said they had obtained good orders, 
considering the way things have been going of late, 
and all seemed to sense a buying movement. Build 
ing activities are very brisk in all five boroughs 
and on Long Island. In northern New Jersey it is 
said building activity this spring is just as lively 
as it has been at any time in the last five years. 
Westchester is in the throes of the biggest con- 
struction season it has ever enjoyed. In the face 
of these facts, the lumbermen are puzzled to know 
why they are not getting a record number of in- 
quiries and orders. 

The fir market continues overburdened with sup- 
plies, and heavy cargoes keep on coming. The sit- 


New York to be associated with the Kirby Lumber 
Co. as its New York representative in the hardwood 
line. He will have his office with Volney Leggett 
in Grand Central Terminal. Mr. Leggett represents 
the Kirby company in the southern pine field. 

Capt. M. W. Haney, in charge of the New York 
office of William Schuette & Co., left recently for 
the West on a business trip. He will visit Minne- 
apolis, Seattle, Spokane and other western centers. 

Louis Johnson, of W. M. Crombie & Co., recently 
underwent a major operation. He is reported 
progressing as well as could be expected, with 
chances favoring a speedy recovery. 

Theodore George Bayer and his bride, ne@ Ber- 
tha Coester, have returned from a honeymoon in 
Florida. Mr. Bayer is associated with the sales 
department of the Jacob Bayer Lumber Co. 

W. W. Wood, president of the Progressive Mer- 
chants Bureau, this city, after having spent two 
weeks at the Battle Creek Sanitarium, Battle 
Creek, Mich., for special treatment, has returned 
greatly improved in health. 


TORONTO, ONT. 


May Lumber trade conditions throughout 
Ontario are gradually improving. Bad weather 
caused a setback of two to three weeks, but now 
stocks are moving out of the retail yards more 
freely. One large wholesaler reports that practi- 
eally all of last year’s cut is off the market, except 
better grades of white pine. It is expected that 
there will be some difficulty in getting stocks be- 
tween now and the time the new cut comes on the 
market. The volume of business in practically all 











This attractive window display at Meier §& Frank department store, Portland, Ore., during Ameri- 
can Forest Week, is a part of the lumber education campaign being undertaken on the West Coast 





uation in the harbor was said to be slightly better. 
Sargains in fir can be had for the asking, but much 
of the bargain lumber is of inferior quality. In 
southern and North Carolina pine there is very 
little transit stock available, the yards are poorly 
supplied and yet the retailers seem to be holding 
off. 

The recently organized Long Island Salesmen's 
Association has decided to hold its meetings regu- 
larly on the last Tuesday in each month. The golf 
group of the Long Island Association has decided 
to make the last Wednesday in each month its 
tournament days. 

The Heidritter Lumber Co.’s plant at Red Bank, 
N. J., has been sold to Charles Lewis, a wholesaler. 
The site comprises about two and a half acres and 

ras sold with all buildings and machinery. Frank 
R. Wallace, vice president of the Heidritter com- 
pany, retired several months ago, disposing of his 
interests to H. Edward Wolff, president. 

The Comerford-White Lumber Co. has been or- 
ganized to conduct a retail business in Manhattan 
at 130th Street, near Broadway. Thomas Comer 
ford and E. J. White are principals. They were 
both formerly with the Larkin Lumber Co. The 
firm has temporary quarters at 3988 Rombouts 
Avenue. 

The Arkay Lumber Co. has started in business 
at 589 Grand Street, Manhattan. The principals 
in the partnership are James Rappaport and Ed- 
ward L. Kleinman. Mr. Rappaport’s father is one 
of the heads of the Carolina Box & Lumber Co. 

Frank V. Ford, formerly with the J. H. Maassen 
Lumber Co., Memphis, Tenn., has just arrived in 


lines is good, and prices remain unchanged. Shin- 
gles are moving well and prices are about the same. 
The crating trade is very quiet. Fir finish from 
3ritish Columbia is in good demand, and prices are 
fairly stable. 

H. F. Brunton, Toronto representative of the 
Canadian International Paper Co., Ottawa, Ont., 
who has recently been visiting the company’s office 
in New York City, has returned to Toronto. Ar 
rangements are under way for putting Mr. Brunton 
in charge of the New York office. 


SHREVEPORT, LA. 


May 8.—There is not quite enough business to 
take care of southern pine output, and with the 
market almost on a cost basis, the mills are loath 
to book many orders, especially for stock that 
must be cut and milled to order. Price weakness 
is largely in common boards, and in dimension No. 
1 common seems to be most affected, but the mar- 
ket is weak all along the line. Finish, which has 
been so steadily in demand at firm prices, has 
eased off in sympathy. Demand is largely for 
fill-in items of yard stock, and the dealers want 
their orders filled at once. It has rained prac- 
tically all week in the mill section, and logging 
is difficult. But the mills have been dressing and 
shipping lumber at a fair rate. 

The Shreveport Lumbermen’s Club elected the 
following officers this week: F. J. Hortig, sales 
manager Lodwick Lumber Co., president; J. Peavy 
and J. R. Jones, vice presidents; J. A. Trigg, 
secretary-treasurer; W. A. Anderson, L. C. Allen, 


I Louisiana 





Doubled Their Sales 


TheWestwood Planing MillCo.,Cin- 


cinnati, Ohio writes us as follows: 


| 

| “Our first car of K. D. Cypress Win- 

| dow Frames has been unloaded and 

| several frame bills have been’ filled 

| and delivered to the contractors. | 
| These contractors have expressed | 
themselves fully in regard to these 
frames, and stated in every case 
their satisfaction. 


“We also have found that by using 
the K. D. Frames, our production in 
this department has doubled.” 


Why not let K. D. Cypress Frames 
help you to double your sales on 
this item? 





Louisiana Red Cypress Company 


of New Orleans 


| Entire Fourth Floor 1018-19 White Bldg., 


Poydras Building, 
New Orleans, La. Seattle, Wash. 


| CYPRESS&<): 



















"ppcawrnens wy LCRR 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 














RUSTON, LA. 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mills at 


Office. 
CANDY. LA. RUSTON, LA 
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Lake Charles, Louisiana 


























Manufacturers 


Short Leaf Pine and Hardwoods 





Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile, Every lumber- 
man owes it to himself, 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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Co PACIFIC COAST Co 





and Arizona Soft Pine 
Ask LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 


alifornia White Pine 
alifornia Sugar Pine 


Best Stock for Factory and Pattern Lumber. 


CHICAGO, ILL. 


Tel. Harrison 1295 











Shi nts via N. P. 
and Mibwasuine Rys. 


The Polleys 
Lumber Co. 


Manufacturers of 


Pondosa 


Pine 


Dry Selects 


General Offices and Mills: 
Missoula, Mont. 








White Pine 


Clover Valley 


CALIFORNIA 





Box, Shop 
and Clears 
cut from high 


altitude timber 
of fine quality. 


H. B. Hewes, 
President 
W. T. Virgin, 
Vice-President 
R. H. Downman 
J. W. McWilliams 
Cc. D. Terwilliger, 
Sec.-Treas. & 
Gen. Manager 
F. E. Walker, 
Asst. Sec. & Treas. 


Lumber Co. 


LOYALTON, CALIFORNIA 














Short Length Uppers 


John D. Collins Lumber Co. 


We ship them at a saving in 
CEILING CEDAR SIDING 
FLOORING CLAPBOARDS 


Also General Yard Stock 
LONG TIMBERS 
- HEMLOCK - CEDAR 
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WHITE BLDG. SEATTLE, WASH. 
7 
Surface Measure 


ESTIMATOR 


Anew publicnice covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 

anels, doors, sash, blinds, door and window 
rames, etc., etc. nd for circular containing 
sample pages. 


Pocket Size (4% 26%") $5.00, Postpaid. 
American Lumberman 








431 So. Dearborn St., CHICAGO, ILL. ) 








Ifudson Bokinger, A. O. Davis and William Steen, 
directors. 

William Steen, local manager Long-Bell Lum- 
ber Co., has been elected a delegate from the local 
Rotary Club to International Rotary in Denver 
next summer. Mr. Steen recently completed his 
term as local presidents 


MACON, GA. 


May 11.—Roofer manufacturers are moving their 
product, but demand is not as good as they had 
expected it to be. Mills throughout this territory 
are eager for orders at $19 and $20, but they are 
refusing to sell below that, and some mills with 
long established connections are getting a little 
better. Production of most mills has been up to 
normal, though some have been working on short 
time. Roofer manufacturers look for an improve 
ment in demand, especially from New York and 
New England, where they usually get good orders. 
There is a general belief here that the Florida de 
velopments will go forward this fall in a manner 
that is sure to help the southern lumber industry. 

Continued reports of expansion of the Seaboard 
Air Line Railway and the opening of new connect 
ing lines for a new route to the Florida west coast 
have made the longleaf pine market stronger. 
There has been a big demand for longleaf pine all 
year, and indications are that the mills will be 
able to run to capacity for the rest of 1926, with 
the entire output taken as rapidly as it comes into 
sight. Production has been heavy for the week, 
but there has been no change in prices. 


BEAUMONT, TEX. 


May 10.—-Although sales managers report some 
slight improvement in southern pine sales the last 
week, no orders of any size were placed. There 
were no price changes recorded. Continued wet 
weather has badly handicapped the mills, and 
shipments have fallen off. Logging conditions con- 
tinue bad and special bill cutting is impossible. 

Listlessness marked the hardwood market. 
Manufacturers refuse to reduce prices further, and 
buyers continue their policy of purchasing for im- 
mediate requirements only. Automobile interests 
have made some rather large purchases, but the 
furniture firms are placing very little business. 
Mills in this section are operating at 50 percent 
capacity or less. All rivers are at flood stage, with 
many continuing to rise. It will probably be two 
weeks or more before any logging can be done in 
the river bottoms, even with no additional rains. 


JACKSONVILLE, FLA. 


May 10.—This has been another week of rather 
indifferent business for mills and wholesalers. 
Yards continue to do a good trade, but stocks are 
not being taken care of quickly. Money seems 
tight, and some smaller building operations have 
had to be suspended. However, authorities pre- 
dict that financial conditions will mend within a 
short time. Representatives of large mills and 
wholesalers traveling through the State report 
volume of orders gradually picking up. Even yards 
in port cities are beginning to buy fill-in stock, 
and are moving a large quantity of framing and 
sheathing, on which items they were long. How- 
ever, mills are for the most part overstocked. 
There is some demand for upper grades of finish, 
flooring, ceiling and such other shed stocks as 
yards were unable to overbuy because of limited 
shed capacity. However, this limit has not kept 
them from loading up on boards and framing. 
Prices are holding steady. There has been some 
rediculously low quotations made on 1x3-inch 
B&hetter flooring from weak mills, but these slashes 
are the exception. There is no demand for fram- 
ing and boards in longleaf or shortleaf. Conse- 
quently the mills have abundant stocks, and there 
have been some ridiculously low prices made by 
smaller mills. Mills are overproducing on the 
present market. Shortleaf finish in 4/4 is moving 
fairly well, after a further cut during the week. 
The mills have found their attempts to get back 
into other markets impeded by other woods, and 
they are again turning to the Florida trade. There 
is always a quantity of this stock used in this 
State, and even now millwork consumption is about 
up to normal. 

Cypress holds steady. Florida millwork plants, 
along with cypress users in other sections, must 
find their cypress stocks in a rather depleted cor- 
dition. Florida trade has already shown its will- 
ingness to buy where prices are right. Cypress 
mills report a good volume and expect further in- 
crease of demand at once. The northern and east- 
ern markets have been surprisingly slow in getting 
their requirements placed. The tank manufactur- 
ers have been buying heavily of late. Now the 
millwork plants and retail yards should become 
active. All of the southeastern mills have their 
stocks in excellent condition. 

Hardwood users are not buying except when ex- 
ceptional values are offered. Shipments have been 


so slow that mills prefer to move some stock at 
reductions. Oak continues to be the best mover, 
volume of business with flooring plants being ex- 
cellent. Other hardwoods have taken a back seat. 

This section has had very little rainfall during 
the last two weeks, so logging operations have 
been at capacity, mills are on full time, and dry- 
ing of cypress and hardwoods and pine has been 
excellent. Spring has brought about the usual 
labor shortage in sections where agriculture is the 
main dependence. 

Parson P. A. Simpkin, Chaplain of Hoo-Hoo, 
was principal speaker May 8 at a luncheon given 
by the Jacksonville lumbermen in the Lumbermen’s 
Club. There was a good attendance. He is in 
this State for the purpose of uniting Hoo-Hoo clubs 
on reforestation. 

M. M. Bond, of the E. W. Bond Co., Lake Helen, 
Fla., was in Jacksonville on Saturday attending 
to the iuterests of his company. 

Hl. W. Ecker, of the Winter Beach Lumber Co., 
Winter Beach, Fla., was in Jacksonville Saturday 
buying. Mr. Ecker reports business looking up. 

W. L. Terrell, of the Terrell-Chiasson Lumber 
Co., Jacksonville, made a business trip to Orlando 
last Thursday. He reports business in that city 
going ahead steadily. 


LAKE CHARLES, LA. 


May 10.--Slightly better weather is reflected in 
a little stronger local demand for southern pine 
and a corresponding increase in production. Rains 
were not as heavy as during the previous week, and 
a good deal of logging was done in the higher pine 
lands though streams are still unusually high and 
there is too much water in the woods. Most of 
the larger mills are running full time. Smaller 
plants are still handicapped because of bad roads. 
There has been a nice increase in shipments. De- 
mand from the North and East has improved a 
little. Dimension, boards, siding and ceiling are 
in fair demand, and an increased call for building 
material is reported from Florida. “xport demand 
has increased also, though prices are still unsatis- 
factory. The railroads are buying very little, but 
a good demand continues to come from oil fields. 
Bookings for the week will approach normal. Ship 
ments have been heavier than usual, so order files 
are lower. Prices are more or less weak, as the 
average buyer shows a desire to shop around. 


WARREN, ARK. 


May 11.—Demand for Arkansas soft pine has 
been somewhat stronger. Prices have remained 
firm, with the tendency upward, although there has 
been no advances except on S8-inch No. 2 boards, 
and they only recovered ground lost recently. ‘The 
general opinion is that prices will reach a little 
higher level. There is a larger movement to yards, 
and heavier inquiries are being sent out. Most 
yard orders are for mixed cars, although there is 
an increase in straight car business. Floorings are 
still weak, especially B&better flat grain. Better 
grades of rift flooring are moving more easily at 
better prices. Volume of business from industrials 
is not as heavy as it has been for the last few 
weeks, but prices are unchanged. Ladder makers 
are rushing shipment of their orders, as this is the 
time of year they prepare for their large demand. 
Railroad items are moving slowly. Production has 
been normal in spite of very heavy and continued 
rains, but their continuance would affect log sup- 
ply and result in lost time. Small mill production 
has been retarded by rains making it difficult to 
log or haul lumber to concentrating points. 

The Southern Lumber Co. ball team has just re- 
turned from a trip to Gurdon, Ark., where it 
played a 3-games series, taking the first two games 
and losing the last. 


NORFOLK, VA. 


May 10.—While some of the large mills have 
been fortunate in getting orders for low grade 
stock, rough and dressed, many are complaining of 
light business and also of its character. Transit 
cars are hurting prices a great deal. These are 
usually sacrificed at less than ruling market prices. 
The weather in the South favors building and 
manufacturing, and southern States are expected 
to take up a great deal of lumber produced in this 
section. 

Demand for 4/4 edge No. 2 and better, both band 
and circular sawn, has been very light. There is 
not a great deal of band sawn to be had, and good 
circular sawn seems very searce. Air dried stock is 
rather hard to move, except when exceptionally 
wide. Edge 4/4 No. 3 continues quiet. No. 2 and 
better 4/4 stock widths have not been very active, 
either band or circular. There is not much sur- 
plus stock and prices are firm. . Some mills have 
advanced widths they are oversold on. No. 3 4/4 
stock widths have been rather quiet recently, the 
retail yards claiming to have a plentiful supply, 
and are offering lower prices. Edge 5/4 No. 2 and 
better has been moving a little better, but 6/4 and 
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other thicknesses are quiet. Nos. 1 and 2 bark 
strips have been very dull, with more rough stock 
offered. 

There has been a slightly better demand for 4/4 
edge No. 1 box, kiln dried, rough and dressed. Local 
pox makers are not buying freely because of large 
stocks and dullness in business. Much air dried 
stock is offered at rather low prices, but box mak- 
ers are not much interested unless a good average 
width is guaranteed. No. 1 4/4 stock box, rough 
and dressed, has been a little more active. Prices 
are holding steady. Air dried stock is not moving 
so well, and is a little weak. Edge 4/4 No. 2 box 
continues very “quiet, but the No. 2 stock box is 
moving a little better, rough and dressed. Edge 
pox, kiln dried and air dried, 5/ and 6/4, has been 
quiet. Box bark strips, 4/4 rough and dressed, 
have been in better demand, and the same is true 
of 4/4 pine and hardwood dunnage. Low grade 
gum, poplar and cypress are moving well at good 
prices. 

There has been some improvement in demand 
for flooring, partition and other dressed items, 
though mixed cars are usually ordered, and the 
wide variety of items is not pleasing to millmen. 
There is quite a range in prices. Millmen are hold- 
ing fast to list prices. Kiln dried roofers have 
been more active, several large sales of jj-inch 
being sold at good prices. Air dried roofers are 
also moving better, and as southern mills clean up 
surplus intended for Florida, prices are going to 
be stiffer. Some mills have already advanced prices 
50 cents and others will follow suit quickly. Lath 
are moving a little better but prices remain the 


ET ATTIESBURG, MISS. 


May 10.—Good weather has enabled the pine 
mills to put their logging on a better basis, but 
woods labor is still scarce. Production has been 
slightly increased, because the many small mills 
are able to operate regularly. Yard stocks are 
drying out better, and shipments are increasing. 
The demand both locally and from the North has 
been better during the last couple of weeks, for 
good weather has aided construction work. 

The Hattiesburg Flooring Co., which recently 
took over the Alladin plant in this city and placed 
it in operation, making flooring and other planing 
mill items, will soon have its new dry kilns and 
sawmill in operation. 

R. J. Williams, president Williams Yellow Pine 
Co., Poplarville, Miss., returned this week from 
Mineral Wells, Tex., where he has been for some 
time, recuperating from a serious illness. 


TUSCALOOSA, ALA. 


May 10.—During the first part of the last week 
there seemed to be a decided improvement in vol- 
ume of inquiry and orders placed, but business has 
eased off. Perhaps quite a lot of urgent business 
was placed. Prices remain unchanged in ordinary 
building material, but high class longleaf struc- 
tural material has shown an advance of at least 
$1 during the last week or two, and mills are well 
loaded with orders for special cutting. There is 
practically no surplus of any item in this district, 
and stock is being taken practically as fast as it is 
offered by the mills. Inquiries for the same stock 
in the same mail offer prices varying from $1 to $7, 
and mills are in position to accept better priced 
orders, 

There has been rather active business in ash of 
high quality, and the furniture trade seems to be 
a little more interested. However, the hardwood 
market as a whole is unsatisfactory, and mills do 
not care to accept and great volume of business at 
present prices. Some mills are asking as much 
f. 0. b. mill as some wholesale buyers care to offer 
delivered Chicago. Most mills are willing to put 
their product in stock, as very few of them have 
anything like a well rounded assortment. 


NEW ORLEANS, LA. 


May 10.—The market registers little change. 
Southern pine bookings for the week fell off, but 
led shipments and production by good margins. 
Southern pine quotations are reported firmly held 
in all save perhaps a few upper grade items. In- 
quiry is rated brisk. ‘The cypress mill-group re- 
port shows production and shipments leading 
orders again, and spot business is not quite up to 
the April mark. They insist however that demand 
is of fair volume, weather and other drawbacks 
considered, and pronounce inquiry brisk. The hard- 
wood people report better call from interior trim 


manufacturers, but rate both demand and prices 
Unsatisfactory. 
The St. Claude Lumber Co., capitalized at 


$50,000, has been organized by New Orleans inter- 
ests to establish a retail yard at Arabi, just below 
the city. Maurice J. Duvernay, veteran lumberman, 
is president and manager of the new concern. 
Ground has been broken for the yard and buildings. 

The Arkansas Oak Flooring Co.’s new plant at 
Alexandria, La., upon which work was begun sev- 


eral weeks ago, is reported 40 percent completed 
and will be ready for operation, it is hoped, by 
July 1. Its cost is estimated at $400,000. W. P 
Coles will be resident manager, under C. C. Ful- 
bright, of Pine Bluff, as vice president and general 
manager. 

The Southern Kraft Manufacturers’ Association 
is meeting today at Bogalusa, La., with Col. W. H. 
Sullivan, president of the association, and R. H. 
Laftman, of the Bogalusa Paper Co., doing the hon- 
ors as hosts. The business session is being held at 
the Pine Tree Inn, and a trip through the Bogalusa 
paper industries and the reforestation areas of the 
Great Southern Lumber Co. has been arranged for 


the visitors. 
LAUREL, MISS. 


May 10.—The outstanding feature of the last 
week has been the extraordinary good demand for 
southern pine. Large inquiry is reported by local 
mills. Sales are probably somewhat heavier than 
shipments, and shipments are above the average. 
Some price advances have been made. The export 
market shows little change, although there has 
been some falling off in inquiry and orders from 
Great Britain. Some Island business is developing. 


ASTORIA, ORE. 


May 10.—The lumber business of the Port of 
Astoria terminals was substantial during April, 
and the early June berthing schedule indicates that 
a very large volume of lumber will move over the 
terminals, particularly in the Australian trade. 

The ocean-towing trade for 1926 was initiated 
late in April when the Diesel tug Douglag started 
a regular raft-towing service from the mouth of 
the Siletz River to the Columbia River for the 
Astoria Box Co. The tug already has brought 
a number of the ocean-going rafts to the Columbia 
and will maintain the service throughout the en- 
tire towing season. The rafts are of the boom- 
type developed during 1925. The success which 
attended ocean towing enterprises during 1925 is 
expected to have a marked influence upon the 
trade this season, and preparations are being made 
for much greater activity in ocean rafting and 
barging this year than in any previous season in 
the history of the Columbia River lumber industry. 


LOS ANGELES, CALIF. 


May 8.—The local market within the last few 
days has developed a firmer tone, as a result of 
the best weather southern California hag had since 
the first of the year. E. D. Tennant, executive 
secretary of the Los Angeles Retail Lumbermen’s 
Association, said the wholesale market was suffer- 
ing because of the surplus quantity of lumber at 
the docks. “However,” declared Mr. Tennant, 
“prices are stiffening and we have reason to be- 
lieve the market will be much better within the 
near future.” Mr. Tennant stated a general build- 
ing program was being put into effect in Burbank 
and San Fernando, and other cities in the San 
Fernando Valley. “This section of the State is 
very prosperous at this time. The San Pedro 
Lumber Co., following a survey of the building 
outlook in San Pedro predicts that building per- 
mits for the year will crowd $8,000,000, making 
this a record year for the port city. 

The Cadwallader-Gibson Co. has just received 
its record shipment of hardwoods from the Philip- 
pines. Another cargo is due here May 13. 

Pasadena lumber dealers are not considering 
seriously the scheduled walk-out of local carpen- 
ters on May 17 because of the refusal of con- 
tractors to grant the closed-shop demand. Suffi- 
cient non-union carpenters are on hand. 


SPOKANE, WASH. 


May 8.—While there has been something of an 
increase in demand during the week, in general 
there has been little change, and the market is 
still a buyers’ market with prices on the same low 
levels that have obtained all spring. General rains 
have aided in the spring log drives and have re- 
duced the forest fire hazard, 

The forest fire protection code applying to Gov- 
ernment areas was approved by fifteen lumber 
operators, after a discussion at Spokane, Wash. 
The code requires oil burning locomotives on log- 
ging railroads, that rights of way be cleared; pro- 
hibits smoking; requires caches of fire fighting 
tools at strategic points, that operators furnish 
gasoline pumps and hose on all larger operations, 
and that fire patrols be maintained at all logging 
camps during the danger season. Log scaling was 
also discussed, and also the administration of tim- 
ber sales. 

Frank N. McCarthy opened an office here this 
week as Inland Empire representative for the 
Prendergast Co., of Marion, Ohio. For the last 
two and a half years, he has been superintendent 
in charge of the operations of the Warland Lum- 
ber Co, at Warland, Mont. Prior to that he was 
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the northwest representative here for the Hilgard 
Lumber Co., of Chicago. 

George C. Eggers, president Eggers Pole & Supply 
Co., of this city, returned a few days ago from 
a two months east, Ile reports 
business conditions good and a gratifying volume 
of business for his company. 

J. P. (Phil) Boyd, district representative of the 
Weyerhaeuser Sales Co, in this territory, has been 
promoted to a similar position in the Minneapolis 
office. He was given a rousing sendoff at the Hoo- 
Hoo club meeting yesterday noon. His place here 
will be taken by C. J. MeCoubrey, of the Edward 
Rutledge Timber Co., Coeur d'Alene, Idaho. Mr. 
McCoubrey has been assistant to William Constans, 
district sales manager there. Other changes and 
appointments by the Weyerhaeuser Sales Co. have 


business trip 


been announced by Assistant General Manager 
I. N. Tate as folows: A. L. Bengston, district 
representative, has been transferred from Water 
loo, Iowa, to Providence, R. I. He is succeeded 


by Robert D. Sinclair, of the Minneapolis office 
Walner Peterson has been appointed district repre 
sentative for the company at Wausau, Wis., a new 
territory. 
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Business Changes 


CALIFORNIA Inglewood 
to Kroebler Mfg. Co 

Ios Angeles-—Dolan-Sine 
Dolan Lumber Co. 

Santa Ana—Frank 
Whitson Lumber Co. 

ILLINOIS. Forreston—C. IB. Moore Lumber Co, suc- 
ceeded by Forreston Lumber & Fuel Co. 

Table Grove-—Table Grove Lumber Co 
to Mackemer & Willis Lumber Co. 

IOWA. ‘Truro—Hall-Killam Lumber Co. succeeded by 
Clure & Smith Lumber Co., of Winterset and Murray, 
lowa. 


MICHIGAN. 


Inglewood Mfg. Co. sold 


Lumber Co. succeeded by 


Musselman Lumber Co. sold to 


changing name 


Hastings—Frank Sage purchased inter 
est of F. L. Bauer in Hastings Lumber & Coal Co. 

Muskegon—Heights Lumber Co, sold to Bolhuis Lum- 
ber & Mfg. Co. 

MISSISSIPVI Waynesboro—Graves-Cochran Lumber 
Co, and Muse Planing Mill Co. transfer all holdings to 
W. J. Cole and associates. 

MISSOURI. Clarkton and Holcomb—St. Martin Lum- 
ber Co, succeeded by R. E. Dunn 

Rayville—C, Carter & Son suceeeded by 
Williams. 

MONTANA Edgar John Rogers sold lumber yard 
to Baldwin Lumber & Hardware Co., of Bridger; Mr. 
Holstein remains 48 manager 

NEBRASKA, Mead—S. A 
Forsyth. 

Omaha-—-Acme Box Co. succeeded by Omaha Box Co. 

NEW JERSEY. Red Bank—Heidritter Lumber Co.’s 
plant sold to Charles Lewis. 


Carter & 


Foster succeeded by J. D. 


NEW YORK. Buffalo —Sullivan-MeNeil Lumber Co. 
changing name to Frank T. Sullivan Lumber Co, (Ine.) 
New York—Babeock Lumber Co. removing offices from 


43 Wall St. to Central Terminal Bldg., 415 Lexington 
Ave., room 910 
New York—Camp Mfg. Co. 
derbilt Bldg., 51 EB. 42nd St room SO4. 
Waterloo—Curle & Lagshaw succeeded by 
Sugshaw (Ine). 


removing office to Van 


Robert 8. 


OHIO. Carlisle—Gross & Busore succeeded by Owen 
Gross. 

Gibsonburg—T. L. Collier succeeded by Gordon Lum- 
ber Co. 


OKLAHOMA Miami—J. KR. Simpson 
succeeded by Geo. D. Hope Lumber Co. 


Lumber Co, 


OREGON. Lacoml—-J. ©, Logan purchased sawmill 
of Lee Bilyeau., 
Molalla—Molalla Lumber Co. sold to H. N. & €. M. 


Coon who will add building materials and change name 
to Molalla Lumber & [Builders Supply Co. 

SOUTH DAKOTA. Watertown jowman Lumber Co. 
succeeded by Botsford Lumber Co. 

TENNESSEE. Lawrenceburg—Parkes & 
ceeded by E. G. Parkes & Son. 

TEXAS Littlefield—T. Y. 
Butler Lumber Co. 

WASHINGTON. 
A. P. Howey. 

Eatonville—E. J. MeNeely, president of the Eaton 
ville Lumber Co., sawmill and general store, has re- 
tired, selling controlling interest to T. S. Galbraith. 

Tacoma—Compressed Spruce Products Co. changing 
name to Pacific Compressed Spruce Products Co. (Inc.) 

Tumwater—E. 8S. Cuyler, tie mill, reported to have 
sold two-thirds interest to C, C. Warner and C. O. 
Heusman 

WISCONSIN. Cochrane—H. & F. 
by Clarence F. Herold, 

WYOMING. Jay Em—Frank and Ieee 
purchased the local lumber yard, 


Black suc- 


Casey purchased F. A. 


Chewelah—E. G. Greenup sold to 


toettiger succeeded 


Davis have 


Incorporations 


ARKANSAS, Wilmar—Ozark-Badger Lumber Co. in 
creasing capital from $85,000 to $200,000. 

CALIFORNIA. Oakland—West Coast Lumber Co. in 
corporated under Delaware laws with $500,000 capital. 

San Francisco—LB. & H. Moulding Mill, incorporated; 
capital, $50,000, 

LOUISIANA Shreveport—Allen Lumber & Mfg. Co., 
incorporated; capital, $10,000. 

MAINE. Canton 

MASSACHUSETTS. soston 
corporated; capital, $10,000. 

Saugus—Cliftondale Woodworking Co., 

Springfield—Lumber Supply Co., 
ital, $50,000. 

Worcester—United Builders’ 
corporated; capital, $50,000. 

MICHIGAN. Sebewaing—-Pigeon 
Co., incorporated; capital, $50,000. 

MISSISSIPPI. Hattiesburg—Currie-Paxton Corpora- 
tion, incorporated; capital, $200,000; manufactures wood 
auto parts 

NEBRASKA, 
corporated. 

NEW JERSEY. Hackettstown 
working Co., incorporated. 

Newark—Ampere Lumber Co., incorporated; capital, 
$25,000; 810 Broad St. 

NORTH DAKOTA. Solen—Schiamansky Co., 
porated; capital, $25,000; retail lumber. 

OHIO. Toledo—Berry-Bravo Lumber Co., incorporat- 
ed; capital, $30,000; to deal in all kinds of lumber at 
wholesale and retail; 748 Nicholas Bldg. 

OREGON. Portland—Apex Specialty Co., incorporat- 
ed; capital, $5,000; wooden household appliances. 

Portland—Western Lumber Warehousing Co., incor- 
porated; capital, $25,000; lumber and log storage. 

Portland—Oregon Boom Co., incorporated; capital, 
$500,000; booming and rafting logs. 


Canton Plywood Co., incorporated. 
Pilgrim Lumber Co., in- 


incorporated. 
incorporated; cap- 


Supply Corporation, in 


Lumber & Supply 


sSurchard—Burchard Lumber Co., in- 


Hackettstown Wood- 


incor- 


PENNSYLVANIA. jeaver—L. T. 
Co., incorporated; capital, $25,000. 
SOUTH CAROLINA. Charleston—McLean-Bynum- 
Owen Co., incorporated; capital, $10,000; lumber, 
TEXAS. Amarillo—John Mynard Lumber Co., incor- 
porated; capital, $60,000; retail. 
Amarillo—Permit to do business in Texas 
United Sash & Door Co., of Wichita, Kan.: 
$200,000; Texas headquarters Amarillo: W. 
Dallas—Rogers Lumber & Mfg. Co., 
capital, $50,000. 
Elgin—Turner Lumber Co. 
$200,000 to $300,000. 
Greenville—D. Cameron 
capital, $50,000. 
Houston—Hopper Lumber Co., 
$16,000. 
WASHINGTON. Seattle 
porated; capital, $25,000. 


. New Mills and Equipment 


ALABAMA. Alabama City—St. Mary’s Wheel & 
Spoke Co. has obtained a site here and will erect a 
plant for manufacture of wheels and spokes. 

sirmingham—Sterchi Bros., Knoxville, Tenn.,  re- 
ported to build warehouse and distributing plant here, 

ARKANSAS. Bates—Bird & Bevil constructing saw- 
mill and will manufacture both hardwood and pine. 

CALIFORNIA. Alhambra—Alhambra 
will erect a $1,000 mill at 825 Date St. 

FLORIDA. Holopaw—J. M. Griffin Lumber Co. will 
erect $75,000 plant and install about $150,000 worth of 
machinery, according to report. 

Jacksonville—Jacksonville Sash & Door Co. 
contract for one-story plant to cost $40,000. 

LOUISIANA. Monroe—Parlor City Lumber (Co. re- 
building recently burned plant at cost of about $50,000, 

NEW MEXICO. Albuquerque—Geo. Breece has pur- 
chased the Clouderaft Lumber & Land Co. and will build 
sawmill near the Southern Pacific depot. 

NORTH CAROLINA. High Point—Cummins Veneer 
Co., recently formed, reported planning early erection 
of veneer plant. 

Mt. Airy—-Mt. Airy Veneer Co. 
construction of a plant. 

Reelsboro—East Carolina Lumber Co. planning to re- 
build plant destroyed by fire with loss of $50,000. 

VIRGINIA. Bassett—Ramsey Furniture Co. will erect 
new plant to cost about $125,000 and install equipment 
to value of $100,000. 

Marion—Marion Handle Co. 
woodworking plant. 

WASHINGTON. Spokane—Long Lake Lumber Co. 
granted permit to build addition to planing mill and 
erect storage building. 


New Ventures 


ALABAMA. Birmingham—West End Lumber & Sup- 
ply Co. has begun retail business. 


Morlan Lumber 


franted 
capital, 
M. Hall, agt. 
Incorporated: 
increasing capital from 
Lumber Co., incorporated: 


incorporated; « apital, 


Girard Lumber Co., ineoy 


Lumber (Co. 


awarded 


awarded contract for 


plans establishment of 


ARIZONA. Wickenburg—Whitney & Knox has opened 
a retail business. 
ARKANSAS. Thornton—Arkmo Lumber Co has 


started operation of a small planing mill here. 
Ingram—J. H. Hamlen & Sons (Inc.) have started a 
stave mill. 


Rison—Halpin-Neimeyer Lumber Co. has started a 
sawinill. 
CALIFORNIA, Chula Vista—National Avenue Lum 


ber Co. has begun business. 
San Francisco—Hariet Elsie 


suswell will operate from 
First National Bank Bldg. as 


suswell Lumber Co. 


FLORIDA. Delray—Soutbern Lumber Co. has started 
retail business. 

Hialeah—Verney Lumber Co. has begun retail lumber 
business. 

Miami—Rose Lumber Co. will establish a yard at 


6912 N. W. 7th Ave. F. A. 
is interested, 
GEORGIA. Washington—-Frank L Mauney has 
started a manufacturing and wholesale lumber business. 
INDIANA. St. Joe—Nathan 
retail lumber business. 


Shipley, Greensboro, Ga., 


Grain Co. has begun 


LOUISIANA. TLeesville—C. E. Le Crone has started 
wholesale tie and piling business. 

Terry-—-Shrell Bros. have begun hardwood sawmill 
operation, 

NORTH DAKOTA. Fargo—Twin City Hardwood Lum- 


ber Co. will establish a wholesale distributing branch 
here. 

OKLAHOMA. ‘Tulsa—C. A. 
ing yard on llth St. 
OREGON. Lyons 
mill operation. 
TENNESSEE. 
retail business. 
Maryville—Huffstetler & Co. have completed erection 

of new planing mill and have opened for business. 

TEXAS. Amarillo—J. C. Woolbridge Lumber Co., of 
Plainview, opening yard here. : 

George West—Temple Lumber Co. has begun retail 
business. 

McCaulley—R. B. 
here. 

Sweetwater—C. H. Ahlston Lumber Co. opening retail 
lumber business. 

WEST VIRGINIA. Richwood—Hard wood 
Co. organized with V. H. O'Dell as manager. 
of timber in Nicholas County and will cut. 

WISCONSIN. Boulder Junction—Boulder Junction 
Building Material Co. has opened a retail lumter and 
building material business. 

Sayner—Eliason & Ahlborn will open a retail lumber 
yard. 7 

Tomahawk—R. C. Olson has secured building and will 


Talcott Lumber Co. open- 
Cochran & Hinkle have begun saw- 


Alamo—Alamo Lumber Co, has started 


Spencer & Co. opening lumber yard 
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manufacture airplane parts for new baby airplane he is 
putting on the market. 


New Sheds and Yard Improvements 


CALIFORNIA. Grass Valley—Diamond Match Co. 
to build lumber shed. : 

Mill Valley—Mill Valley Lumber Co. erecting office. 

Princeton—Grenfell Lumber Co. erecting new sheds. 

Ventura—Peoples Lumber Co. to erect $1,000 ware- 
house. 

COLORADO. Buena Vista—Sindlinger & Niles erect- 
ing large addition to lumber and building materials 
heds. : f 
*"Gunnison—Endner Lumber Co. making improvements 
and increasing space. 

INDIANA. Milford—New lumber sheds are being 
erected by the Peoples Coal Co. 

KANSAS. Dodge City—C. C. 
modeling; cost, $20,000. 

NEBRASKA. Cedar Rapids—Community Lumber Co. 
remodeling office. 

NEW YORK. Middletown—Gordon Lumber Co. add- 
ing new lumber yard at O. & W. railroad and Highland 
Ave.; installing sheds, spur, etc. 

TEXAS. Mercedes—Spencer-Sauer Lumber Co. 


build sheds. rn 
Casualties 


LLINOIS. Chicago—Overhead Sash & Door Co., 8066 
South Chicago Ave., loss by fire; plant destroyed. 

LOUISIANA. Cedar Grove—Brenner Lumber Co.’s 
sawmill destroyed by fire. : 

Eros—Tremont Lumber Co.’s mill destroyed by fire; 
loss of $150,000; kilns and lumber saved. 

MISSISSIPPI. Laurel—Laurel Hardwood Lumber Co., 
loss by fire, $60,000. 

NORTH CAROLINA. Reelsboro 
ber Co., loss by fire, $50,000. 


'sley Lumber Co. re- 


to re- 


East Carolina Lum- 


OHIO. Defiance—H. LB. Fenzer Lumber Co., loss by 
fire, $1,000. 
OREGON, Vaughn—Snellstrom Bros. saw and plan- 


ing mill burned with loss of $15,000. 

PENNSYLVANIA. Conemaugh—Conemaugh 
Co., loss by fire, $50,000. 

TENNESSEE. Knoxville—Hudson-Payne Shuttle Co., 
loss by fire, $15,000. 

WASHINGTON. Manson—Sadler Saw Mill damaged 
by fire. 

Mt. Vernon—English Lumber Co., warehouse dam- 

aged by fire; loss, $5,000. 

Seattle—Seattle Cedar Lumber Mfg. Co., loss by fire, 
$2,500. 

Tacoma—Mountain Lumber Co., sawmill, loss by fire. 

WYOMING. Gillette—Saunders & Sons Lumber Co., 
loss by fire, $10,000. 


TROUBLE AND LITIGATION 


MouNT VERNON, WASH., May 8.—Another legal 
step has been taken toward settling up the affairs 
of the Clear Lake Lumber Co., when the Bank of 
California, National Association, trustee for bond 
holdings of the company, filed proceedings in the 
superior court asking foreclosure of a mortgage on 
the company amounting to $416,000. The proceed- 
ings also asked that a receiver be appointed for the 
Puget Sound & Cascade Railway, which the bank- 
ing concern states is indebted to the lumber com- 
pany in the sum of $416,000 for money advanced. 
The Clear Lake company, the receivers for it and 
fifty-one creditors were named as defendants. Se- 
attle attorneys filed a complaint here that on April 
3, 1926, the plaintiff informed the lumber company 
that the principal was due because of the failure 
of the company to pay the interest on January 1, 
1926, and because of the appointment of a receiver 
for the lumber concern. The complaint states that 
the lumber company executed its first mortgage 
coupon bonds in the aggregate principal of 
$800,000, interest at 7 percent, to mature January, 
1934, unless called for redemption sooner.’ On 
January 1, 1926, there was still unpaid on the 
bonds $699,000, according to the complaint. An 
additional amount on timber cut and removed 
amounts to $17,885, which has not been paid, the 
complaint cites. 


TIMBER LAND SALES 


WHITESBURG, Ky., May 11.—Negotiations are 
pending on a large hardwood timber land deal at 
King’s Creek a few miles from Roxana, Ky., it is 
reported, and it is expected that details will be 
forthcoming in a day or so. In that section S. W. 
Metcalfe has purchased several thousand acres of 
hardwood lately and announces early development. 
The Marion Coal Co. purchased a hardwood tract 
of considerable size near Letcher and J. H. Hamp- 
ton has made a contract to cut the timber on it. 
Ira Campbell, of Yerkes, Ky., closed a deal Satur- 
day for timber lands of Lotts Creek and will cut 
at once. 


Lumber 


BEND, OrE., May 8.—Brooks-Scanlon Lumber Co. 
has just purchased 12,000 acres of timber from 
Alworth-Washburn Co., according to announcement 
from the local office. The timber, which is located 
about 30 miles north of Bend, will not be milled 
tight away, officials state but the purchase is held 
significant as regards Bend milling operations since 
it means that it will in all probability be milled 
ere. About 200,000,000 feet of timber is involved 


in the sale. This purchase clears up the last of 
the Alworth Washburn Co. timber in central Ore- 
gon and is the second purchase by the Brooks- 
Scanlon Lumber Co. from Alworth-Washburn Co. 
within the last few years. The previous tract 
included 25,000 acres located about ten miles from 
Bend and 12 miles south of the new tract. The 
tract just purchased will be used to a certain ex- 
tent by the Brooks-Scanlon Lumber Co. for blocking 
up present holdings. 

Brooks-Scanlon is now logging east and south 
of Bend, but in the spring of 1925 a right of way 
for a logging railroad was secured through the city 
limits of Bend toward the Alworth-Washburn tim- 
ber on the north making certain that the timber 
would be brought -to Bend to be milled. 


SASH, DOORS and MILLWORK 


Sash and door mills in the Minneapolis-St. Paul 
district generally reported in the last week that 
trade from the rural districts and the smaller 
communities is beginning to develop. Some of the 
mills received substantial new business while others 
were content to have some of the large number 
of estimates previously furnished turn into orders. 
The country dealers have been slow to turn in 
orders that have been pending. A late spring, 
then poor roads and finally a long dry spell, have 
contributed to delay country purchases. Thus 
the signs that the country trade now is opening 
up are decidedly acceptable. City trade still is 
regarded as “good.” Prices have undergone no 
changes, 














A decided improvement has been noted by. the 
Los Angeles (Calif.) sash and door factories. The 
past week registered a larger gain in orders than 
has any since the second one in March. Prices 
are holding firm. 


The door and planing mill trade at Buffalo, N. Y., 
has begun to pick up to a fair extent, and the 
prospect is for a larger number of dwellings being 
erected this spring than was looked for. Most of 
these are of one-family type, and for the outskirts 
where taxation problems are not as great as in 
the city. 


Sales managers of Kansas City (Mo.) plants 
say that demand is fair, but considerably below 
the volume for this time last year. Country trade 
has been slack and there has not been much out- 
side demand for specials. Prices on millwork are 
well held. 


The demand for millwork at Columbus, Ohio, is 
showing a decline, owing largely to outside competi- 
tion. As a result mills are not operating on a full- 
time basis, because orders are not coming in as 
fast as expected when the active building opera- 
tions reported in central Ohio are taken into con- 
sideration. Some of the mills have considerable 
business ahead. ‘There is a good demand for high 
class work which outside mills are not bidding on. 


The Baltimore (Md.) sash and door trade is 
just about holding its own, with some increase in 
the inquiry by reason of the fact that weather 
conditions have greatly favored progress on con- 
struction work, with the result that the require- 
ments of the builders are greater and the calls 
for delivery more numerous. 


“For the last three weeks buying of window and 
plate glass has been pegging along rather stead- 
ily,” says the American Glass Review. ‘Compe- 
tent observers find the general situation good with 
regard to building glass and are not inclined to 
be either pessimistic or over-optimistic.” 


Draft Uniform Millwork Proposal 


HIGH Point, N. C., May 10.—The uniform pro- 
posal committee of the Southern Sash, Door & 
Millwork Manufacturers’ Association met here 
today in the offices of the Snow Lumber Co., with 
all members of the committee present. FE. M. Oet- 
tinger, of Greensboro, N. C., president of the asso- 
ciation, presided, assisted by C. B. Harman, of At- 
lanta, secretary of the association. 

For some months the members of this commit- 
tee have been at work formulating a uniform pro- 
posal for the making of bids and at the conference 
held today the proposal form was drawn up in 
full, covering the situation as thoroughly as pos- 
sible. Considerable time was spent over the draw- 
ing up of a definition for millwork that would 
cover all the necessary and essential details. 

The committee approved both the proposal and 
the definition as finally drawn up, and both will 
now be issued in printed form and sent to all mem- 
bers of the association by Secretary Harman for 
consideration and study prior to the holding of the 
regular mid-summer meeting in July. 
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Sumpter Valley 


P; 
Soft Textured Ine 


This is some of the softest, 
finest textured lumber you 
ever handled. A trial car will 
make you a steady customer. 
We can furnish anything you 
need in Western lumber pro- 
ducts. Let us quote you. s -) 


H. J. Anderson Lumber Co. 


Manufacturers and Wholesalers. 


301-338 Northwestern Portland, Oregon 





Bank Building, 
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Willapa hanadaas Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 














SALES AGENTS: 
Griswold-Grier Lumber Co. 
Evergreen Lumber Co. 


Service-Quality 


— ON-— 


Douglas Fir - Joists 
Long Dimension - Timbers 
Bridge Ties - Planks 


WRITE US. 


The Griswold Lumber Co. 


Gasco Building, PORTLAND, ORE. 














Specialists in 


Sitka Spruce 


(Capacity 150,000' 8 Hours) 


Try our Kiln Dried Shop and Clears, 
rough or dressed. Our 5& 6/4 Shop 
is 65% or more, 8/4 80% or more 
EDGE GRAIN. 


We also manufacture Douglas 
Fir and Western Hemlock 


Winchester Bay Lumber Co. 


SALES OFFICE: 
910-11 Porter Bidg., PORTLAND, ORE. 
Mill at Reedsport, Ore. (on Winchester Bay) 
Member West Coast Lumbermen’s Association. 
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| CHICAGO | 


MANUFACTURERS OF 
FIR, PONDOSA PINE 


——T a I » you iten you desire to move? 
Ts a¢ 
NATIONAL Bill to us at transfer for R/¢ We 
A330 haces, will sell at 5% commission, advanc- 
MMISSION {1 80% on receipt of paper Can 
UMGELA 
sell any item or combination of stand- 
ard stock. Try our service. 


John A. Spencer Lumber Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 
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DROLET & STEENSON 
TIMBER ESTIMATES 
LOGGING REPORTS 
MAPS 
Room 736 
231 SouTu LA SALLE Sr., CHICAGO 
Southern Office, Tuscaloosa, Ala. 
Lumber and ; 
HUTCHINS Storage Co. Loa tg 
Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 
Blue Island 800 Pallman 8020 (Ne Toll) | ORDERS SOLICITED 








OUR 
Service Satisfies 


the retailers and the 


manufacturers in three 
large consuming cen- 
ters. 


TRI-STATE LUMBER 
& SHINGLE COMPANY 


Manufacturers’ Agents 


R. A. Long Bldg., KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 


Member National Association 
of Commission Lumber Salesmen. 








oo." Furniture Factories 


or other woodworkers? 


If so, we can help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 

Ask for rates and Pamphlet No. 49-S 

Giving Full Details. 


Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are a 
subscriber. For rates ask for Pamph- 
let No. 49-C. 


Lumsermen’s Crepit Association 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 35 South William St., New York City 














THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 8, Dearborn St,, Chicago, Ill. 














C. F. Carney, of the George A. Hoene Lumber Co., 
was in Milwaukee the first of the week calling on 
the consuming trade. 

C. V. Gough, of the Gough Lumber Co., promi 
nent retail coneern of Akron, Ohio, was in Chicago 
last week on business. 

J. W. McCurdy, vice president of James D. Lacey 
& Co., returned to Chicago last Friday after a two 
months’ absence on the VPacifie coast. 


Lee FE. Glass, president of the Tri-State Lumber 
Co., Memphis, Tenn., southern pine wholesaler, was 
a business visitor in Chicago last week. 


Willard Farris, of the Farris Hardwood Lumber 
Co., Nashville, Tenn., was in the city this week 
on one of his periodical visits to this market. 


O. Sullivan, purchasing agent for the Norwood 
Sash & Door Manufacturing Co., Cincinnati, Ohio, 
was a business visitor in Chicago last week. 


Jack Carroll, sales manager of the Major-Sowers 
Sawmill @o., Hattiesburg, Miss., was in Chicago 
this week on one of his frequent visits to this 
market. 

Will A. Cavin, prominent retail lumberman of 
Sturgis, Mich., was in Chicago Wednesday visiting 
some of his friends and looking after business 
matters. 

R. G. Maislein, of the Maislein-Dawson Lumber 
Co., Sheboygan, Wis., was in the city the first of 
the week conferring with Mr. Dawson who has 
charge of the local office. 


Kk. N. Beard, of the Gause-Beard Plywood Co., 
Memphis, Tenn., and Mrs. Beard were Chicago 
visitors this week. Mr. Beard was calling on ply- 
wood users in this market. 


W. A. Stich, sales manager of EF. L. Bruce Co., 
Memphis, Tenn., has been visiting the trade in this 
territory of late and reported a nice volume of 
business in his talks with local lumbermen. 


Miss N. Nedden, vice president of Adanac Shin- 
gles (Ltd.) Vancouver, B. C., was in the city last 
week calling on the trade. Miss Nedden had been 
visiting eastern markets and was on her way home. 


The Panhandle Lumber Co. has moved from 
room 530 to room 878 in the Continental & Com- 
mercial Bank Building. Mr. Wingate announces 
that the company’s telephone number will remain 
the same. 

Harry Lucas, of the Lucas Lumber Co., is show- 
ing a high regard for his civic duties by serving 
on one of Cook County's petit juries this week. 
He expects this work to take up nearly two weeks 
of his time, 

L. J. Pomeroy, of the Landeck Lumber Co., and 
family have been spending the week at Martinsville, 
Ind., popular pleasure resort. Mr. Pomeroy ex- 
pects to return to his duties greatly refreshed by 
the vacation. 


J. W. Andes, president of the Tennessee Lumber 
& Manufacturing Co., Knoxville, Tenn., manufac- 
turer of oak flooring, was in Chicago this week 
calling on his local connection, the Vanlandingham- 
Cook Lumber Co, 


R. C. Clark, manager of the Chicago office of 
the Tremont Lumber Co., made a business trip to 
Rockford last week and spent a couple of days 
calling on the trade. He also attended an im- 
portant Shrine meeting. 


John M. Lyon, retail lumberman of La Harpe, 
Ill., and director of the Illinois Lumber & Material 
Dealers’ Association, has been reélected president 
of the Golden Rule Club, of La Harpe, an organi- 
zation of retail merchants. 


Percy Bass, of the R. J. Hackney Lumber Co., 
Memphis, Tenn., who has been calling on the local 
trade, reports a satisfactory demand for southern 
hardwoods which his firm manufactures. Mr. Bass 
is optimistic of the future. 


Hi. R. Foster, who does a wholesale business in 
hardwoods and western stock under his own name, 
has moved from room 1314 to larger quarters in 
room 1270 of the People’s Gas Building. Mr. 
Foster will be glad to welcome his friends at this 
new location. 


R. H. Edwards, of Oshkosh, Wis., Wisconsin 
representative of E. Sondheimer Co., Memphis, 
Tenn., passed through Chicago this week on his 
way to company headquarters at Memphis. While 
in the city, he called on some of his friends in the 
lumber business, 


C. L. Robison, of this city, who was formerly 
associated with the Lanier & Paterson Lumber Co., 
New Orleans, La., is visiting some of the large 
mill centers of the Pacific Northwest. Mr. Robison 


was in Portland a few days ago looking over con- 
ditions and calling on the trade. 


C. EK. Soderberg, of the Gregg-Soderberg Lumber 
Co., Spokane, Wash., who has been visiting eastern 
markets, reached Chicago last week on his way 
home and spent a few days here calling on some of 
his friends. He left Monday for Spokane by the 
way of Kansas City and Denver. 


J. DB. Deutsch, president, IT. H. Spaulding, vice 
president, and Jack Orr, secretary and manager, 
of the Lake Independence Lumber Co., Big Bay, 
Mich., left the middle of the week for Louisville 
to take in the premier turf event of the year, the 
Kentucky Derby. 


FE. W. Kettlety, general sales manager of the 
International Lumber Co., International Falls, 
Minn., spent a couple of days of last week in De- 
troit on business. The International Lumber Co, 
maintains general sales offices in Chicago, with 
Mr. Kettlety in charge. 


T. E. Griffin, of the Colonial Lumber Co., Colum- 
bus, Ga., wholesaler of short leaf pine, arrived in 
Chicago recently after an eastern trip that in- 
cluded stops at New York, Philadelphia, and also 
visits to the Cleveland and Detroit markets, Mr. 
Griffin was looking over business conditions, 


The Tully Equipment Co., St. Louis (Mo.) repre- 
sentative of the Climax Engineering Co., Clinton, 
Iowa, has moved to 2339 Pine Street where it will 
maintain a sales office and service station. The 
Tulley Equipment Co. handles the sale of Climax 
“Trustworthy” engines and power units in and 
around St. Louis. 


G. W. Jones, of the G. W. Jones Lumber Co., Ap- 
pleton, Wis., stopped off in Chicago Tuesday of 
this week to confer with A. H. Ruth, manager of 
the company’s Chicago office, before leaving for 
the company’s southern mill at Tendal, La., where 
he will spend several days looking over manufac- 
turing conditions. 


T. H. Hart, secretary of the Geneva Lumber Co., 
Geneva, Ala., manufacturer of southern pine, 
passed through Chicago last week on his way home 
from a trip through the East. Business has been 
slow in opening up in the eastern markets just as 
it has here, Mr. Hart told local members of the 
trade whom he called on during his stay in the 
city. 


F. L. Peck, of Scranton, Pa., president of the 
J. J. Newman Lumber Co., Brookhaven, Miss., and 
S. E. Moreton, general manager of the same or- 
ganization, were Chicago visitors last week. Mr. 
Peck and Mr. Moreton were returning home from 
a trip to California where they have been spend- 
ing the last three weeks looking into the company’s 
redwood interests. 


J. H. Lang, manager of the Chicago Lumber 
Sales Co., and J. W. Ball, manager of the Chicago 
office of the Gulf Red Cypress Co., Savannah, Ga., 
are leaving this week for a month’s trip through 
California and the Northwest. Mr. Lang and Mr. 
all are taking the trip for pleasure and recrea- 
tional purposes and hope to derive considerable 
enjoyment from the vacation. 


C. C. Patrick, of the Patrick Lumber Co., Port- 
land, Ore., wholesaler of West Coast woods, stopped 
off in Chicago last week on his way home. Mr. 
Patrick went East about three weeks ago to at- 
tend the annual meeting of the National-American 
Wholesale Lumber Association and since the close 
of this meeting has been calling on the trade in 
some of the larger eastern markets. 


W. A. Stippick, manager of the Vaughan Lumber 
Co., Wichita, Kan., has been in the city conferring 
with officials of the Hilgard Lumber Co. The crop 
outlook in Kansas is good, Mr. Stippick stated 
when questioned on conditions in the Southwest. 
He is expecting a satisfactory business this year 
in Kansas territory. The Vaughan Lumber Co. is 
affiliated with the Hilgard Lumber Co. 


Frank Burns, president of the Burns Lumber Co. 
for the last eight years, has resigned his office and 
withdrawn from the company. Mr. Burns has not 
made any announcement as to his future plans. 
The company is now in the process of reorganiza- 
tion and an announcement of the new officers will 
be made within the next two weeks. Mr. Burns 
had been with the company twenty-eight years. 


George A. Lammers, a director in the McGoldrick 
Lumber Co., of Spokane, Wash., and interested in 
various other lumbering operations, dropped into 
the city last week for a short visit at the home 
of his son, A. W. Lammers, of A. W. Lammers Co. 
The elder Mr. Lammers, who makes his home at 
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Stillwater, Minn., submitted to a serious operation 
last spring and has made an amazing recovery. 

Cc. H. Wilson, manager of the local office of 
the Deer Park Lumber Co., Deer Park, Wash., 
made a short business trip to Cleveland last week. 
While there he met his brother, R. L. Wilson, gen- 
eral sales manager of the Deer Park organization, 
who was on his way home after a trip through the 
East. They returned to Chicago together and on 
Wednesday evening Mr. Wilson continued his 
journey westward. 


Several prominent lumbermen and timber owners 
have been callers at the office of James D. Lacey 
& Co., the last two weeks. Last week the visitors 
included Thomas II. Hume, of Muskegon, Mich., 
and C. A. Rust, formerly of Saginaw, Mich., but 
now located in Oregon. This week the following 
called: Fred Wyman, of Davenport, Iowa; W. C. 
Ribenack, of the Stout Lumber Co., San Francisco, 
Calif., and H. C. Bemis, of Bradford, Pa, 


R. E. Krause, manager of the Riverside Lumber 
Co., Seattle, Wash., a subsidiary of the Nettleton 
Lumber Co., of the same place, was in the city 
this week. Mr. Krause’s firm specializes in fir 
moldings and other specialty stock and it is for 
the purpose of developing an outlet for such items 
as battery separators and washing machine stock 
that he is making this trip East. He reported 
his line of business this year had been satisfactory. 


George F. Hardy, who for the last year has been 
associated with Molin & Eccles, the lath specialists, 


— = ————— — a 





First oil-electric locomotive to enter service west of the Alleghenies 
reaches Chicago and is viewed by public 


has resigned to accept a sales position with the 
Pelican Bay Lumber Co. of Klamath Falls, Ore. 
Mr. Hardy will have charge of the Detroit office, 
left vacant when Nelson W. Marshall was trans- 
ferred to the Chicago territory, and will call on 
the trade in Detroit and parts of Ohio, Pennsyl- 
vania and New York. The company is maintaining 
offices in the First National Bank Building. 


A new sales representative has been added to 
the Chicago staff of the Long-Bell Lumber Co., in 
the person of A. G. Reschke, who recently came to 
Chicago from the Long-Bell plant at Longview, 
Wash., where he was connected with the sales de- 
partment. Mr. Reschke’s territory will be Illinois, 
Wisconsin and northern Indiana, and he will spend 
all his time calling on the factory trade, exploiting 
the many uses of fir for factory work. Mr. Reschke 
made his first trip into Wisconsin last week and 
was very much pleased with the outlook. 


F. F, Flanner, of the Flanner Co., Blackwell, 
Wis., manufacturer of maple flooring, spent 
Wednesday and Thursday in Chicago calling on 
the company’s local representative, the John H. 
Shook Lumber Co. He and Mrs. Flanner, who 
accompanied him to Chicago, left Thursday eve- 
ating with a party from the Chicago Athletic As- 
sociation for French Lick, Ind., where they planned 
to spend a day before proceeding to Louisville, 
Ky., for the famous Derby. The party will return 
to French Lick Saturday night and will arrive in 
Chicago Monday morning. 


A. W. Lammers, of A. W. Lammers Co., and 
Mrs. Lammers returned last week from Asheville, 
N. C., where they were called last week by the ill- 
hess of their sixteen year old son, Edward. The 
young man, who is a student at Asheville School, a 
Preparatory school for boys, was taken ill suddenly 
with a fever and his condition was such that at- 
tending physicians advised the summoning of his 
parents. On arriving at Asheville, Mr. and Mrs. 
Lammers found their son much improved, and by 


the first of the week when they left he was re- 
garded as out of all danger. 


J. A. Gorman, of the Winegar-Gorman Lumber 
Co., drove to Grand Rapids Sunday to visit with 
W. S. Winegar, former head of the company, who 
is seriously ill, Attending physicians consider 
Mr. Winegar’s condition very grave, according to 
Mr. Gorman. Mr. Winegar retired from active 
participation in the affairs of the Winegar-Gorman 
Lumber Co. about two years ago and has since 
been giving increased attention to his health. A 
few months ago he went to Miami, Fla., thinking 
that the warmer climate would be beneficial, but 
while there was taken ill and for several weeks 


‘was a patient in a Miami hospital. He was joined 


there by his wife who brought him back to Grand 
Rapids a few weeks ago. 


First Oil-Electric Engine Shown 


Great interest was aroused by the appearance 
in Chicago last week of the first oil-electric locomo- 
tive to be put in service west of the Allegheny 
Mountains, which arrived in Chicago from Schenec- 
tady, N. Y., and was placed on exhibition at the 
Chicago & Northwestern Terminal on Monday, 
May 3. It will be regularly used in switching 
service along the Chicago & Northwestern tracks 
on the north side of the river. What this 60-ton, 
300-horsepower oil-electric will do in steady per- 
formance for the above railroad will be closely 
watched by western railroad executives. 

This new oil-electric lo- 
comotive, prior to going 
into actual service on the 
Chicago & North Western 
system, ran under its own 
power, without load, from 
the American Locomotive 
Works at Schenectady, 
N. Y., where it was as- 
sembled, to Chicago. Dur- 
ing the run of 832 miles 
it consumed 238 gallons 
of fuel oil, an average of 
3% miles to the gallon. 
Its economy of operation 
was reflected by a cost of 
$11.90 for fuel oil and 50 
cents for a little less than 
a gallon of lubricating oil, 
or $12.40 for all the oil 
used on the run. 

Although it is only six 
months since an oil-elec- 
tric locomotive was first 
placed in regular service 
on an American railroad, 
P no less than ten impor- 
aes _ <2 a a tant railroads in the East 
and middle West are now 
using, or have ordered, 
oil-electric locomotives. 

The oil-electric locomo- 
tive, as now in regular operation on railroads, is a 
joint product of the engineering staffs of the Amer- 
ican Locomotive, General Electric and Ingersoll- 
Rand companies. Briefly. the oil-electric locomo- 
tive is one in which an internal combustion engine, 
using low-cost fuel oil, drives an electric generator 
which furnishes power to electric motors geared to 
the axles of the driving wheels. seing a com- 
pletely self-contained power unit, the oil-electric 
locomotive can be placed in service on any railroad, 
practically without capital investment other than 
its own first cost. Controlled entirely by two sim- 
ple levers, it is so easy to operate that any steam 
or electric engineer can learn to manipulate it in a 
few hours. 

Results of tests made in actual railroad service 
show that the oil-electric locomotive can be oper- 
ated at a fuel cost of from one-third to one-sixth 
that of an equivalent steam locomotive. 





Honored by Surprise Party 


PONTIAC, ILL., May 13.—Frank N. Smith, promi- 
nent lumber and building supply dealer of this city, 
was pleasantly surprised Wednesday, May 5, when 
sixty friends and fellow lumbermen gathered at the 
local country club to celebrate the forty-fifty anni- 
versary of the founding of his business. The party 
was arranged by his son Linden N. Smith, who is 
associated with him in the business, and kept a 
total secret until the hour of the event. 

A delicious chicken dinner was served at the 
country club while a special orchestra furnished 
music for the occasion, At the close of the dinner 
many friends dropped in to extend Mr. Smith their 
best wishes. The toast program was featured by 
the presentation to Mr. Smith of a silver loving 
cup as a token of the high esteem in which he is 
held by his fellow lumbermen. 

L. L. Roberts, of the Roberts Sash & Door Co., 
a long time friend of the honored guest, presented 
the cup with a few well chosen words. In respond- 
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Profit by Buying 
Thru These Firms 


The firms below represent a 
number of good, reliable mills who 
do not maintain salaried sales or- 
ganizations. And selling on com- 
mission basis so that the mills’ 
sales costs are extremely low, the 
mills they represent frequently 
pass on part of their savings to 
customers. 


Submit your next order to some 
of these firms and be convinced 
that it pays to buy through them. 


R. D. HUNTING LUMBER CO. 
Cedar Rapids, lowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


W. E. ALLEN LUMBER CO. 
30 No. LaSalle St., Chicago, Ill. 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, Ill. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, ‘Ill. 


C. W. BODGE & CO. 
724-25 Genesee Bldg., Buffalo, N. Y. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 
J. L. LANE & CO. 

111 W. Washington St., Chicago, Ill. 


P. E. O’NEIL LUMBER CO. 
624 So. Michigan Ave., Chicago, Ill. 


SHEAD LUMBER ASSOCIATION 


332 So. Michigan Ave.. Chicago. Hl. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (wWoéSbs 
11 So. LaSalle St., Chicago, Ill. 


THE TOMBAUGH LUMBER CO. 


Canton, Ohio 


LUCAS LUMBER CO. 
605 No. Michigan Ave., Chicago, HL. 


( Other members of association are ) 
invited to join in this advertising. 
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Forest Timber 
FOR SALE 


Sealed bids will be received by the Dis- 
trict Forester, Forest Service, Denver, 
Colorado, up to and including July 1, 1926, 
for all the merchantable dead _ timber, 
standing or down, and all the live timber 
marked or designated for cutting on an 
area embracing about 20,926 acres in 
Township 49 North, Range 85 West, 
Townships 48, 49 and 50 North, Range 86 
West, and Townships 48 and 49 North, 
tange 87 West, 6th P. M., on the water- 
sheds of East Tensleep and West Ten- 
sleep Creeks, Bighorn National Forest, 
Wyoming, estimated to be 1,748,000 stand- 
ard gauge hewed railroad ties, 34,763 M 
feet B.M., log scale, of sawtimber, more 
or less, and an unestimated amount of 
mine prop material, all of lodgepole pine, 
limber pine, Engelmann spruce, Douglas 
fir and alpine fir, this being all of the 
timber on the Kast Tensleep and West 
Tensleep Creek drainages. No bid of less 
than 10c each for standard gauge hewed 
railroad ties, grading No. 1 and better 
Chicago, Burlington and Quincy Railroad 
Company's specifications, $2.25 per M feet 
B.M. for sawtimber, and for material to 
be removed at the option of the purchaser, 
Ze each for undersize hewed railroad ties, 
$1.00 per M feet B.M. for alpine fir saw- 
timber, and 15c per hundred linear feet for 
mine prop material, will be considered. 
$2,000.00 must be deposited with eaeh bid, 
to be applied on the purchase price, re- 
funded, or retained in part as liquidated 
damages, according to the conditions of 
the sak The right to reject any and all 
bids reserved Lefore bids are submitted 
full information concerning the timber, 
conditions of sale, and submission of bids, 
should be obtained from the Forest Super- 
visor, Sheridan, Wyoming. 























Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Perkins Building, 
Grand Rapids, Mich. 


Plant: 
Newberry, Mich, 


























Established 1847 


C.B. Richard & Co. ,, 


29 Broadway, NEW YORK Customs Brokers. We 


handle be ome of 
a cargo, collect invoices 
Ocean Freight 
Brokers 


a discount drafts. 
Special department handling export lumber shipments 


Commerciat Credits 
for Exports& Imports 











GILBERT NELSON & CO. 


Public Accountants 
1! SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 











ing, Mr. Smith expressed his appreciation of his 
friends’ thoughtfulness and said that the party had 
been a total surprise to him. To use his own 
words, he thought some one had “put it over on 
him,” but “he could hardly hold it against him.” 

The guest list included friends from Blooming- 
ton, Peoria, Aurora and Chicago. During the eve- 
ning the opinion was freely expressed that Pon- 
tiac’s pleasant little country club, on the banks of 
the Vermilion River, would probably never again 
see a party involving the same sentiment as this 
anniversary event. And it was hoped that Mr. 
Smith would continue in business for many years 
to come. 

The firm of F. N. Smith & Son is one of the most 
solidly established business concerns in Pontiac. 
Mr. Smith has played a prominent part in the 
rapid growth of Pontiac from a prairie village to 
one of the most prosperous little cities in the 
State and enjoys the confidence and respect of his 
fellow townsmen. His son has followed in his 
footsteps and is making a fine contribution to the 
business and Pontiac. 


Affiliates With Prominent Company 

KANSAS City, KAN., May 19.——-A prominent sales- 
man has been added to the force of the Frank Pax 
ton Lumber Co., of this city, in the person of Ted 
secker, who for the last five years has been city 
salesman in Kansas City for the W. R. Pickering 
Lumber Co, Prior to 
affiliation with the Pick- 
ering company, Mr. Becker 
was connected with the 
Long-Bell Lumber Co, for 
five years. He has had 
much experience in Kan- 
sas City lumber = sales 
work, knows the field 





TED BECKER, 
Kansas City, Kan. ; 
Affiliates with Frank 
Paxton Lumber Co. 





thoroughly, and will be a 
valuable addition to the 
Paxton staff. He resigned 
his position with the 
Pickering company to 
affiliate with the Frank 
R. Paxton Lumber Co. 

The Frank R. Paxton 
Lumber Co. is a large, 
well-established company doing a retail and whole 
sale business in both domestic and foreign hard 
woods and white pine. It handles Vhilippine 
mahogany, and does considerable business in this 
popular wood. Frank Paxton, president of the 
company, is well known in retail lumber association 
work in this part of the country. 


Rotarians Christen Air Mail Service 

When air mail service between Chicago and 
Dallas, Tex., was inaugurated Wednesday morning 
and the Rotary Club let- 





Commissary Specifies Wooden Boxes 


A striking example of what lumbermen may do 
to maintain the market for wood in the face of 
substitute competition is presented in the recent 
action of the Pacific Lumber Co. of Illinois requir- 
ing its commissary department to specify that all 
orders be shipped in wooden containers. 

It all came about in this way. The pineapple 
packers of Hawaii recently informed the company 
that henceforth all shipments would be made in 
paper containers. When the sales department was 
apprised of this action, it immediately ordered 
the commissary department to inform the packers 
that the company would accept no shipments un- 
less made in wooden boxes. 

Frank R. Adams, general sales manager, who was 
responsible for this mandate, then wrote the Na- 
tional Lumber Manufacturers’ Association of his 
action and pointed out what it would mean for the 
lumber trade extension movement if regional as- 
sociations and chambers of commerce would take 
similar steps to combat the inroads of substitutes, 
Mr. Adams believes that action by these organiza- 
tions would go a long ways toward eliminating 
the substitute menace in the box field, and he 
states the matter is going to receive the best at- 
tention of the California Redwood Association, of 
which his firm is a member. 


Lumbermen Exhibit at Out-Door Show 


The fourth annual Out-Door Life Exposition, 
which has been in progress at the Coliseum, Chi- 
cago, this week, held many points of interest for 
lumbermen. Setting, exhibits, and special features 
all bore a definite relation to the forests, in which 
both lumbermen and nature lovers have a com- 
mon interest. 

Entering the Coliseum by the main gateway, one 
could easily imagine that he had been dropped into 
the midst of the north woods. Directly in front 
of the entrance was a clump of pines and a small 
pond on which floated a delicate birch bark canoe, 
The outdoor effect was further carried out in many 
of the exhibits which were marked off by freshly 
cut saplings and, in many instances, decorated 
with pine needles, branches and Indian handiwork. 
Sut the most realistic feature of all was the fra- 
grant odor of the forest that penetrated the 
farthest recesses of the building and made one feel 
that his vacation had already begun. 

Among the exhibitors were several lumber firms 
that were interested in marketing summer home 
sites from their cut-over land. The Keith & Hiles 
Lumber Co., of Crandon, Wis., was represented by 
a cleverly arranged booth that enabled the visitor 
to picture the beauties of Lake Asingkagemag, a 
crystal body of water in the midst of the company’s 
holdings. The Langlade Development Co., Antigo, 
Wis., a subsidiary of the Langlade Lumber Co. 
also had a booth at which information as to its 
lake frontage could be obtained. 

At the booth of the Henderlong Lumber Co., 
Crown Point, Ind., were displayed blue prints and 
pictures of cottages and bungalows such as the 
company erects for people who summer on the 
shores of Cedar Lake. The Charles W. Fish Lum- 
ber Co., of Eleho, Wis., maintained an exhibit in 
connection with that of Langlade County, Wiscon- 
sin. ‘Two features were stressed in the Fish or- 
ganization’s display, the beauty and comforts of 





ter was started which 
will link together Rotary 
clubs in fifty cities, com 
prising 5,000 Rotarians 
throughout the country, 
N. C. Mather, first vice 
president of Lord & Bush- 
nell Co., and the presi- 
dent nominee of the Ro- 
tary Club of Chicago, was 
on the Rotarian commit- 
tee which wished Pilot 
Edmund Matuch and his 
good ship “Chicago” sue- 
cess in their initial flight. 
The idea of linking Ro- 
tarians together by means 
of letters was originated 
in Chicago and this hop 
off marked the initial 
step in this movement. 
Mr. Mather is to be the 
new president of the Ro- 
tary Club of Chicago 
when the election is held 
in the near future. He 














has been active in Ro- 
tarian affairs for some 
time and will make a 
competent and popular 
president. Mr. Mather 
was president of the 
Lumbermen's Association 
of Chicago in 1921. 


The Chicago Rotary Committee which helped inaugurate the Chicago to 
Dallas air mail service May 12 and started the Rotary letter to fifty cittes. 
Left to right: S. G. Corsline, sergeant-at-arms, Rotary Club of Chicago; 
George L. Treadwell, secretary, Rotary Club of Chicago; Edgar Van Vachten, 
field manager, National Air Transport (Inc.) ; Chesley R. Perry, secretary, 
Rotary International ; Rotarian John J. Mitchell, jr., treasurer National Air 
Transport (Inc.) ; N. C. Mather; Edmund Matuch, pilot ; Charles E. He rrick, 
president, Rotary Club of Chicago 
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Ye Olde Muskie Inn, of Elcho, as a headquarters 
for fishermen and tourists, and the excellency of 
the firm’s line of swings and camp furniture. 

Every afternoon and evening an old fashioned 
log rolling contest was held for the amusement of 
the crowd. This favorite north woods sport at- 
tracted much attention and was easily one of the 
outstanding attractions of the exposition. Pro- 
fessionals direct from the woods country enter- 
tained with special exhibitions and amateurs were 
invited to try their luck at clinging to the giddy 
log. The successful contestants were awarded spe- 
cial prizes for their prowess. A bait casting 
tournament also received its share of attention. 

In charge of the sport program was the North 
Woods Sport Association, an organization perfected 
at Rhinelander early this year, which ‘numbers 
several lumbermen among its membership. A. J. 
O'Melia, of the J. H. O’Melia Lumber Co., Rhine- 
lander, is one of a committee of three at the head 
of the association. Louis A. Maier, of the Lang- 
lade Lumber Co., Antigo, Wis., supervised the log 
rolling contest. 

From angles of both attendance and general in- 
terest the exposition was the most successful one 
that has yet been held. 
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Visits Southern California 


SEATTLE, WASH., May 8.—Max A. Wyman, of 
the Foster-Wyman Lumber Co., is home after an 
automobile trip to southern California, on which 
he was accompanied by Mrs. Wyman and their 
two sons. The youngsters have entered the public 
schools of Pasadena, where Mrs. Wyman will re- 
main until June. Speaking of conditions in Los 
Angeles and vicinity, Mr. Wyman says: 

“Although I did not see a lumberman during 
my trip, there was no apparent slowing up of build- 
ing operations except in suburbs and outlying dis- 


tricts where promotion activity has been grossly - 


overdone. The people who have lost money there 
are those who speculated beyond reason. I am 
econvineed that Wilshire Boulevard, which is de- 
veloping straight to the ocean from Hollywood 
west to Santa Monica, will eventually become one 


of the finest residential thoroughfares in the world. 
I believe it will even surpass the famous Orange 
Grove Avenue of Pasadena. 

“As to lumber, I paused for a moment at San 
Pedro, to glance at the accumulation, and then I 
thankfully exclaimed to myself, ‘It isn’t my worry,’ 
for as it happens our concern is not interested at 
this time. Yet I could not help remark on the 
fact that recent lumber deliveries at that port have 
exceeded the total of what at one time was con- 
sidered the peak of the movement. 

“T was gratified, naturally, at my reception when 
I applied to the public schools of Pasadena for 
my two sons, who are eight and ten years old, re- 
spectively. I asked about tuition. ‘There is no 
charge,’ they said to me, ‘We have the finest schools 
in the country. They are free. We are glad to 
welcome you to this favored land, where you can 
enjoy our climate and take advantage of our edu- 
cational facilities.’ ”’ 


HYMENEAL 


SIMMONS-WILLIAMS. The marriage of Miss 
Katherine Seyburn Williams, daughter of Mr. 
and Mrs. Laurence Williams, and granddaughter 
of Mr. and Mrs. Frank B. Williams, of Patter- 
son, La., to Theodore M. Simmons was cele- 
brated at Christ Church Cathedral in New Or- 
leans on Wednesday evening, April 28, Bishop 
Sessums and Dean Cumming officiating. The 
wedding was one of the leading features of the 
spring social season in New Orleans, the young 
people and their families being prominent and 
popular socially. The bride’s family includes a 
number of well known lumbermen, her grand- 
father being founder and head of the F. B. Wil- 
liams Cypress Co., in which his sons also are 
interested. Mr. and Mrs. Simmons went to Cuba 
for their honeymoon and on their return will 
make their home in New Orleans. 





KENNEDY-MEYER. The marriage of Miss 
Matilda Meyer, daughter of Mrs. Anna Meyer, 
to John L. Kennedy, member of the sales force 
of Robert R. Sizer & Co., of New York City, took 
place recently at the home of the bride’s mother 
in Glenhead, L. i. Mr. and Mrs. Kennedy will 
be at home after June 1 at Jamaica, L. I. 


Books for Lumbermen 


Trade Mark Values and Safeguards 

Trade marks, as a means of identifying prod- 
ucts with their producers and giving cumulative 
value to advertising, long have been recognized 
in commerce, and while many business men have 
become accustomed to look for trade marks as 
evidences of quality in the goods they purchase, 
a considerable number of them have overlooked 
or at least disregarded the values they might 
realize from trade marking their own goods. 

As the trade marking of lumber is a new de- 
parture and one that promises to be more gen- 
erally practiced, producers will find it necessary 
to inform themselves regarding the laws ard 
customs of trade marking. ‘‘Trade Mark 
Profits and Protection’’ is the title of a book 
by Harry A. Toulmin, jr., that is designed to 
give prospective users of trade marks the 
guidance they will need to avoid errors and 
losses in the choice, adoption and registration 
of trade marks. This is a new book, just off 
the press, containing more than 250 pages, and 
including an authoritative discussion of the 
whole question of trade marks, with appendices 
indicating the trade mark requirements of for- 
eign countries, copies of treaties respecting 
trade marks, and the trade mark statutes of the 
various States and territories. In *fact, the 
hook is a complete manual for the guidance of 
the business man who contemplates adopting 
and using a trade mark. The book is supplied 
by the AMERICAN LUMBERMAN at the publish- 
er’s price, $4 a copy, delivered. 


Dry Rot and Destructive Beetles 


**Enemies of Timber’’ is the main title of a 
new book, the subtitle of which is ‘‘Dry Rot 
and the Death Watch Beetle,’’ in which the 
origin and life history of the ‘‘two worst ene- 
mies of timber’’ are given, with a description 
of the damage they cause and the methods to 
be adopted for their extermination. In this 
book the author, Earnest G. Blake, discusses in 
4% preliminary chapter, timber and its nature 
and liability to decay, and in two succeeding 
chapters, dry rot, its propagation and develop- 
ment, its production in new buildings, and its 
eradication from old buildings. In part two 


of the book, the first chapter is devoted to a 
discussion of the common furniture beetle, the 
second to the death watch beetle, and two suc- 
ceeding chapters to Westminster Hall, its his- 
tory, construction, and the repairs made neces- 
sary by the ravages of the beetle, and a final 
chapter to the destruction of the heetle. This 
very interesting book comprises a little more 
than 200 pages, and is supplied by the AMEr- 
ICAN LUMBERMAN at the publisher’s price, $4 
a copy, delivered. 


The Sharpening and Fitting of Saws 


While the term ‘‘filer’’ is still applied to the 
man who keeps the saws of mill and factory in 
a condition to do good work, it is well recog- 
nized that he is one of the most important men 
around the institution, and that his work com- 
prehends vastly more than the mere filing of 
saws. ‘*The Practical Saw Doctor,’’ is the 
title of a book written by R. W. Todd, with the 
idea of aiding the saw filer to meet the diffi- 
culties that arise from day to day in the sharp- 
ening and fitting of various types of saws. The 
book contains 106 pages, and the illustrations 
of tools and methods accompanying the text 
make clear the instructions set down by the 
author. This book is supplied by the AMERICAN 
LUMBERMAN at the publisher’s price $2 per 
copy, delivered. 


Wood Joint Making Simplified 

In a small book of sixty-nine pages entitled 
‘* Joints and How They are Made’’ the author, 
William W. Klenke, instructor in woodworking, 
has illustrated and described in a manner readily 
understood by manual training students and 
amateur cabinet workers, the methods of making 
all of the important woodworking joints. In 
the case of each style of joint the series of 
steps is described, one by one, and the opera- 
tions with tools illustrated by photographs and 
drawings. This excellent little work should be 
a stimulus to fine workmanship in wood, at the 
same time that it should help solve many diffi- 
cult problems for the amateur woodworker. 
This book is supplied by the AMERICAN LuM- 
BERMAN at the publisher’s price, 85 cents a 
copy, delivered. 











ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 


CYPRESS CO. 
In territory east of Pittsburgh. 








Yellow Pine 


rye 
limbers, Lumber 
Lath and Shinégles 


For our high grade dressed stock— 
“* Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 














Cummer Gypress Co. | 








Mills: Jacksonville and Sumner, Fla. 


<. LUMBER 
Cyprems csainess 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 

















92 AMERICAN LUMBERMAN May 15, 1926 



































. ’ ‘ry *,? 
Review of Current Lumber Trade Conditions Appears on Page 41 
The following f.o.b. mill prices are taken from sales made during week ending May 8 in sections named: 
Hat- Kan- Hat- Kan- Hat- Kan- Hut Kan 
Shreve- ties- sas Shreve- ties- 848 Shreve- ties- sas Shreve- ties- sas 
port, burg, City, port, burg, City, port, burg, City, port, burg, City, 
La. Miss. Mo. La. Miss. Mo. La. Miss. Mo. La. Miss. Mo 
Flooring Finish Dimension, SISIE Dimension, S1S1E 
1x8” EGA ........ — Ba&better rough:  . parae — os 8”. 10 20 
" P&better... 74.84 ..... 75.36 1x6 to 12”........ etintin ME. sates 2x 4", WW wee eee 28.96 23.00 28.32 az 8". = enepees crocs SOG 
It a8 83 ie 7 tees 43°00 58.00 RB’ essnes 27.79 23.34 27.68 gto oe 19.44 
DP scckesed. snacs Mt sede Bp ebnotpheriga 51.50 58.00 1G" wee eens 27.58 25.55 28.58 ee eecce ED 0s 
ht eee Aaa, “ae 61.67 ay: Rereeeenseees eee ee ae IS & 20°... 34.78 27.40 34.08 2x10”, 16’ .......  ..... 22.00 
i i axe sees tT eee Se TOP vesnveds 67.57 51.50 68.00 10’ to 20".. 38.00 weeee  seeee eee 24.26 
me. BD ccee sscea 35.30 38.25 BEE” —lceciecvecoes 73.08 «cso GO — ia a P BG + Oe aeeonns etna “Se avnats 
WG BAbetter... 54.07 61,88 84.16 1% x4 to 12"...... secs 6237 ..... 2x 6", 10"... eee 26.41 23.21 24.93 
eo Te Sew soe | _ eee aden ames Vo” eee eeee 25.53 22.63 25.19 
D stevens seees .--» 60.76 etc. Sere «BT OO Oe: 25.55 23.82 25.97 , Boards, S1S or 828 
= B coeee On FO = = 2’ an 1%, & 2x4 to 12”. ..... ae... 18 & 20’... 30.00 27.84 28.77 | No. 1— 
NOB veeee 20.5 9. 22.66 6/4 to 8/4x6".... 12... oo. 1 ta We .; “Gee accke cose Se PEO. kcsae) ee 36.46 
1x4” EG B&better . 69.91 ee 74.60 a Other Igts. ..... 36.50 36.46 
, 38.07 . ee 2 Pe ; ween 2 27.35 ” ’ 
Done iie nie sort eye LID Bae gage gage | MIO" we. oe oe 0 
AS enecee: Se era ee 1x6 to 12”........ sees BGI oo eter 82.03 24.97 27.17 cece Se ee 
FG B&better... 46.18 46.41 48.72 =~ eeKNeheCoee seme a es = 18 & 20’... 37.50 27.22 31.34 1x12”, Bi * as 51.38 ..... 48.90 
Oversees 88.39... serge | Axe” “IIIT IND ool 6212[ oxao*, 10” $3.68 26.15 oo ee a nee 
2. gb idatedist: 38 39 38.27 39.2! SD. - DO cctccees avevs 65.48 72.14 _ . 12’ asc 37.00 25°75 29 47 No, 2 (all 10 to 20’): 
No 2... 2933 1941 24ii . csevecnoses aes 72.80 74.36 eset 89.00 25.38 30.67 1x8” Senestesesese sanee 21.90 21.88 
Ne Becadlipememclt Boece ae oreececese as ccece cvcce 18 & 20’... 42.00 28.65 34.54 ee oi se ccccescces nage ae 22.40 
/ Dp weecesosoes O.50 «ceses ecees BiG cccesseccocces 28.4¢ 24. 27.47 
ff eS | ree 36.60 ..... G/4x8" nnccscecses soece 72.50 68.87 2x12”, 10’ 32.76 27.00 34.00 a . 
i Se ices ecvce SE scien 5/4xh” & 10”..... 79.54 74.78 ..... ne ee eee on 4a on ry No. 3 (all lengths): 
No. 3.06. M 15 96 5 /4x12" 82.50 80.85 rere 38.48 28.11 36.38 # 
No. 3, O, 008 seece 5.06 ccces ora Be a gttes***** err Ss 85 isis: 39.64 27.82 36.45 Ml . ddedihewnwnan: aditen 18.00 16.89 
3/ /4x rates neeee 3.33... 18 & 20’... 42.00 31.94 40.01 SE sbeinecvenes eooee 38.46 17.78 
Coiling 6/4 & 8/4x8"..... 0 cease a S BE iscccaveesns 18.50 18.94 18.22 
6/4 & 8/4x5” & 10” ..... 70.00 ..... No. 2 : ; as 

%yx4” B&better .... ..... esse 35.00 6/4 & 8/4x12".... 1... aa, ee No. 4, all widths & 
eS ee 29.96 ..... ‘ ee a 26.00 21.75 23.38 es, ma éebse dom 
No, 2 kiwis week De. snabe © surfaced: ee 23.05 ..... 23.55 
Tt Ee éebedes sncxe Me. ances . on 10” ooseeee 24.66 20.80 25.65 Longleaf Timbe 

OR TE icckek anion 44.35 . ne enn? : ‘ ee mbors 

%x4” B&better .... 38.04 37.54 36.80 geile eibocgmtpn cae esas 18 & 2... 20.57 21.81 2.14] | ei 848. 20 
sh sanssia 31.64 32.48 31.30 iP ncchusiensne! -tebae 44.22 49.50 oe Eres tes SROe cocks 5 eS ee oe a Oe ee 
oy ese 20.56 19.38 20.35 > Rieenisores ii pee iia aia di ‘ ‘ rr reese 27.10 31.06 
Re Rlereeeiecre: 10.00 ..... Se Me OOP. ccccce sacar 46.74 64.00 we is Be sttetns = 2 ae | Ea aedatchec coors TOD OO 

” tte BE avccccenses sevee 51.17 67.0 ay seene yl or nee e eee ees tose ceeee 42,35 
er Ee seen sess > tae  Retelstterenregenne — Ie eon’ S82 20.02 22.97 14” so cee esse ee eee 58.94 
NO. D sseveee ever 36.00 ..... rot aa ae On 38 & 7 ae 24.90 21.14 23.40 
a -aaneede seal 20.00 ..... S Mp (CUR eeeeeee seees a eeses f Dlcs Gases SOSO  xccs , 
EE cekswacanie teens 50.00 ..... - ” Shortleaf Timbers 
Partition 2x 8”, 19 q <, oy’ = 
Casing and Base 12’ me} S48, 20’ & under: 
1x4 & 6” B&better.. 54.00 ..... 48.52 | B&better: 16° 3: er ore mabe 
1 SeeCeCCCes seece ap aes ‘Sa eee 66.36 65.10 70.80 BO OS WP ice Be ccscs TE 10” etal aerericig rete sn: 
INO, SZ ccccssccce coves 23.50 23. 2 i  _Saanepiee 66.36 65.00 68.87 BE etscaveerineee ghens 
Sn00", 0 nccscae ON oe ee 
Drop Siding Sesite are 28.00 22.03 22.00 — 
1x4 or 6” B&better. ..... 43.20 48,23 | B&better— 18 & 20’... 59.00 35:36 Sree : 
ci esse eusua 38.93 43.59 Int & @”......... ae iim CS Setee se Oo oe 
No.2 .... ..... 24.25 26.01 1%,1% & 2x4 &6" oo... 1... 80.92] 2x12", 10’ ....... 24.00 ..... mae ee ee ve Se 
WM aten seade Dee satan RE 25.00 22.08 ..... ; 
Fencing, S18 16" recess 20.8 3. 20.35 a 
Roofers - a 8 & 20 .-+ 33.38 26.65 29.25 i en wine ooncn Se 
No. 2. 1x6” = 9 No. 1, 1x4 ; eee 10° to 20'.. BATT 2.66. eee 8 & 10° 15.01 
, o ae wg Teeeeeee eseee —_a- eevee Other Igts. flirt keene 26.32 B. Emacs eoevceses eeee sees 0. _ 
1x8 23.25 1..:° —ae 40.20 | No. 3, 2x4” ........ 2... 28 aes | OF SRRM.----<e- aenee > 
Other Igts. ..... ss... 40.20 2x6" 2... c.0e 16.28 10.00 15.25 ; 
Shiplap Te ea ae 2x8" Oo psareisie cise Car Material 
No. 1 No. 2 (a igths) : SS err pena 16.00 (All 1x4 & 6”): 
“le s Ae — 5 reese 17.80 a a 16.00 13.00 17.00 | “")® tg 
Other Igts. ..... 32.88 36.30 TXG” veeeeeeee ceeee ceees 21.51 Te EE soy saree eee whens “—aae 
multiples ...... eee 32.00 
Se ce cnen: acene 40.00 fo. § . ): , ; 
a aa vs - by N 3 (all lengths): No. 2 & better log run: No. 1,5 & 
Other Igts. ....2 ceoece 40.0 1x4” 12.49 Itipl 0.50 

ap dh ee 2.4 ox 4”,10° ....... ..... . multiples ...... — 30: 

No. 2 (10 to 20’): Dy” aahnacete sadse ovoee’ Ee |” eho cine aet: ay renee No. 2 random..... —— ---- 20.0 
BO ccenens secee 22.45 22.55 _ a kee eee 
ERIS” ccccceses 22.41 22.10 Stringers oo. « S48, SqE&: Car Sills 

, ae re es ae S48, SqE&S: 

No. 3 (all lengths): 90% hrt., 7x16 & 8x16": De ciacuse adeos 20.00 FOES Up to 9”, 38 to 40’ ..... 19.00 
PE csseese sends 18.13 17.27 CCPC nciisiate <steen cane 57.42 D> diswaaliee <cicgiad ee Up to 10”, 38 to 40’ ..... -++ 51.00 
eee 18.67 17.95 Be SOE tecienens bien ‘abteive 66.57 18’ & 20°.. ..... 20.51 ....q Up to 14”, 38 to 40’ ..... ..... 66.50 

The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended May 8: 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Edge, grain— 1x3” 1x4” Bé&better “C” No. 1 No. 2 No.1 No.2 No.3 
Di Sep cuenads wdevees aga ee 8 PD i ewestscnascrcoal $65.00 $51.00 | 12,14, 10, 18, Sh TO OO cncasccncs $36.75 $22.00 $16.75 
” . r6 ” orn 77 99 9r. 
B&better ........... a n.d kt © e enseeneneae: o.eo 53.50 | 16 20 16 20 Eade *eereeeers a5 Be Se 
ae 68.50 y, By LD ceeeecceeees (3.c8 26.0 " " = = og cp | PLU coe e ee eeee weeee 293.00 «UV 
Pebbpcevaeeedon vests 8.5 RR . 75.00 56.50 | $28.00 $30.25 2x 4 $25.00 $26.50 
Flat grain— 1% 1%. 2°x4 to 8°. ...- 78.00 ..... 25.00 26.50 2x 6” 20.75 22.50 Ceiling and Partition 
B&better ........... ae es ee ee ee 37.00 28.50 2x 8” 22.00 28.50 Clg. Clg. Clg. Part. 
Ph i 60kdsdbdandbaoen 48.00 42.50 Fencing and Boards =—09 8880 SE oe pope 2" ha %" % 
‘ 29.5 25 2x12” 26.75 28.50 B&better .$38.00 $40.00 $42.50 $48.00 
No. 2 23.50 22.50 N a 29.50 31.25 i) 5 ; 2. 
ees babtanuens ' 2. No.l No.2 No.3 Se Resccsa GE GE aceta sueen 
eS ssctankade $34.50 $18.00 $15.00 : NE. ee ea Basee crave o¥ tes 
Moldings 8 Peet . 37.00 22.00 16.50 Casing and Base 

1%” mar tteneeaes . 35.00 23.00 18.00 . B&better Lath : 

and under...26 percent discount | 1x10” .......... 37.00 23.50 18.00 | 1x4, 6” ........cccccccccccseces $75.00 No.1 No.2 











, No. . 
1%” and over....21 percent discount | 1x12” .......... 50.00 26.25 19.00 | 1x5, 8, 10”...... ercccccees coors 80.00, xl" —4" 22... ceeeee. $5.25 $4.40 
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Norfolk, Va., May 10.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
No. 2 & better 
h— No. 2 & better No. 3 Box Cull & red heart 
a pares pbeeteaeees ee Or a $30.00@33.00 $23.00@24.00 $19.00@20.00 Lath, No. 1.$ 6.00@ 6. 25 Roofers, 6”.$25.50@26.50 D4s, 6” . $54.00@62.00 
DE andaniennndeeeas 54.00 57.50 35.00 37.00 24.00 25.00 ..... ..... No. 2. 4.00 4.2 8”. 26.50 27.50 8”, 56.00 64.00 
6/4 ee 58.00 61.00 37.00 39.00 24.50 25.50 eeeee eteee Factory, o” . 27. 00 31. 00 10”. 27.50 28.50 10”. 68.00 66.00 
8/4 eee eee eee ee 61.00 65.00 40.00 42.00 eeere eee e*e88 ereee Sizes, a. aah 21.00 26.00 13" .. 29.00 30.50 12 ‘ 64.00 72.00 
ag i i a b 4 
—:. iets ale 56.00 58.00 39.00 41.00 26.00 27.00 22.00 23.00 ‘Finished wee , pret hoeog No. 3 No 
Oe a0 h deadena medals 58.00 60.00 42.00 45.00 27.00 28.00 23.00 24.00 Flooring, }#x2% and 3 rift eneeeas en pe $35°00@ 43.00 $33°5693600 
a” tspieasnead tovas 64.00 67.00 45.00 48.00 28.50 30.00 23.50 24.50 212) BG DEE <éascasavea aa on aap pap “ys 738 
Sask tripe, ie, 2 6 oe . Bare ore — $41.00@42.00 a bn viscsccceccccccccccccees 29.75 32.50 26.00 27.60 17.00 18.00 
ae PNET — went. eee I ME cckcussccuenisesaicwes 49.00 59.00 40.00 44.00 24.50 27.00 
Kar Duluth, Minn., May 10.—Shipments of northernpine show expansion, most being of mixed cars. Quotations f.o.b. Duluth are stiffly held: 
City, CoMMON BOARDS, RoucH— ' a oa ania ae ‘a FENCING, RougH— - » 10,128:14" ae 19820° 
7” : " 0 
es i $55.00 $57.00 $62.00 $62.00 $62. 00 $65. 00 $65.00 o, Me. 2 a eR ee 13-00 7-3 ery ery 44.00 
RAEI: 61.00 f i f eo Bevececcccccccces . 30,00 : 
12" jaanietne 65.00 68.00 75.00 75.00 70.00 75.00 75.00 | ~ tte eeeeeeeeeeees Lg A +4 He s1.00 33:00 
totes No. 2 8”. ccc eee 38.00 40.C0 47.00 49.00 47.00 53.00 55.00 ’ No. | -ebelbbedteecoes 32.00 38.00 39,00 45.00 47.00 
hax wen il eeaendon 41.00 43.00 50.00 50.00 47.00 63.00 55.00 Bae Erevarorensonenss 27°00 27°00 29,00 30.00 29.00 
te eae 46.00 48.00 57.00 57.00 52.00 60.00 63.00 O. Sesreesesereccces ° 
Wes Se Mhencsnnnnes 29.00 31.00 33.00 32.00 33.00 33.00 33.00 No. 4, 6-foot and longer, mixed widths, 4”, $24: 6”, $28. 
wer Se ee 29.00 31.00 33.00 33.00 . ro ot ee ye 5” fencing on tno, 
eee OP seiviveten eee 32.00 34.00 34.00 t t A White pina, Sen. 1 and %, 000 
Por oS waite gine, Tee 2 ont 6 ON es on S1 or 2S, add 75 cents; S1S1B, add $1. . 
r nc 
For St" ps 98, add 75 75 conte: SISIE, add $1; for resawed, add $1. Flooring, %- and %-inch: ceiling, or beveled well tubing, add $2. 
36.46 Drop siding, grooved roofing and O. ¢. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
36.46 Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 
_m No. 1 Pisce Srurr, S1S1E— iat sa 167387 a9r_| SiDING, 4 AND 6”, 4 70 20°— ~ ™ 
48:90 ”.+e+++$26.00 $28.00 $30.00 $30.00 $29.00 $31.00 $33.00 $33.00 | Reretter o.oo. a $20.00 $22.00 
_ ox av...222°36.00 "27-00 "39:00 "29:00 "28:00 “30:00 "32:00 32:00 er #38:00 "88:00 Norway, Cé&better....°3400  °86.00 
$x 8”...... oe Be SE Oe CO COR eas | 'D °.--cccccccccssccees 28.00 31.00 
— any eins ape ores 35°00 37.00 35.00 34.00 4 : 7 . Siding may contain not to exceed 20 percent of 4- and 9-foot. ; 
27.47 PF cnenas 8.00 40.00 42.00 40.0 siding ’ xtra; product of the strip as it 
27.47 — “- Ty 3 lens than We. 1: pine, rough, Geduct 15 cents; DAM Pgs run to O. G., $2 a thousand e Pp 
16.89 at to] he. 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
17.78 
fs LIFORNIA PINES WESTERN PINES 
v: isco, Calif., May 8.—The following 
sn tena at Coane Saar f.o.b. mills, during [Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., May 8.—Following are cur- 
the period April 30 to May 4, as reported by the Portiand, Ore., May 11.—The following are rent prices f.o.b. mill: 
California White & Sugar Pine Manufacturers’ | f.o.b. mill, and f.o.b. Chicago shop, prices on | ponposa Pine, 16-Foor, INcH— , 
31.06 Association: Pondosa pine: No.2 No.8 No.4 No. 
. i , i i N - 2 No. 3 e*eeee eeeee 
42.35 California White Pine Mixed Pines Boards, S2S pen = $32.00 $20.00 veees 
—_ Nos. 1&2 clr— No. 1 common— i A RE icc undsuapunents $30.00 $19.00 eden 
4/4xa.w. ..... $ 77.00 1x8 & 10...... POR TES O, OPO i os -cccccessccccsccecs 31.00 20.00 28.00 2150 ....: : 
4/4x4 to 10... 80.13 6/4 & thicker Ma cnonducesiuoninics 27.00 20.00 — woe fe fee 
5/4xa.W. «.... | ee eee FS pee weaeameintin 28.00 21.00 | gm g Widersss sce. cecee cree $15.00 $7.06 
yh any soya oa , BA ree 28.59 | 1x13” and wider, 10 to 16’.......... hag : bs ° | Poxposa Pine SHOP, $28— 
sence 10/&12/4xa.w. 113.88 m6 & 6.2.2.0 Ieee n. n. Factory 
savek 16/4xa.w. .... 127.12 1x8 & 10...... 30.09 | 4, 34 wider veeeee$l400 $7.00 C °No.1 No.2 No.8 Com. 
C select—  cikeeuanee 29.13 XP" ANA WIAEP. .eeeceeseceens se & O/6i0001 oi. 50 $51.50 ve. 50 $22.50 ..... 
4/4xa.w. ..... 67.54 5/&6/4xa.w. . 33.75 Select, S2S pain taeaatee 50 6150 43.50 2250 ..... 
5/4Xa.W. ....- 71.66 No. 3 common— “Bébtr.” “C” “DD” SE dsinandnne wees . cane ccoee 0cceee 6 GEES 
9.88 C/G. ccces 71.72 Wee Oe Ga nccane 19.75 1x 4, 6” and 8”, 10 to 20’. 978. 00 $66.00 $45.00 IpaHo WHITS PINE, 16-Foor— 
in 8/4xa.w. ..... 79.81 =. 1x8 & 10...... BEE 1 BME convncrsssersees steccnte: 77.00 67.00 Not No? No.8 No.4 Neos 
10/&12/4xa.w. 107.75 = 1x12 .......... SE 8 UN svstetanbisarienssenans 93.00 $8.00 67.00 os $50.00 $47.00 $2400 ..”.. on 
D select— Pats & wer... 222 | inig” Si arssesssaes 98.00 93.00 72.00 | § srrrrrtee: oy he By eeeedbene. 
SIGRELTW. cccce 60.12 MR. We cocccce 23.75 5/4, 6/4na & wae. 10 to 20’ 96.00 91.00 14.00 3” eevee 49.00 43,00 ee oe ee 
15.01 semaw. 2. 58.25  plipagtie an IS BES WIRE 02 sccec scores eli | ame = Ee Belted: 
15.15 G/4X@cW. lil. 6260 Vab/ixi & 6. 25.25 Shop, S2S, f.o.b. barge 32 Nod | a wider, ee (500 29.00 es is 
sett 61.84 1xa.w. count. ; ny 7 Coe cocee eeeee cece 
10/A1a/ixa.w. 8825 No. 4 common— i i dl $62.00 $47.00 $37.00 | Wurre Fin, 6 70 '20-Foor, Ica on 
16/4xa.w. .... 99.50 4/4xa.w. ..... eo! a. Serer ca bneaneaaene 2.00 57.00 37.00 6 &10"” 12 é &war. 
No. 3 clr.— 3/4xa.w. ..... 14.25 Above shop prices are for pl of No. 3 | No. i aS. 988 50 $25.50 $6. SD. S50.88  caice 
4/4xa.W. ..... 50.86 tXA-W. ....+- 14.50 | and better. For straight cars of specified grades, | No. 3......... $0 *20:60 *2160 2260 11... 
wane 6/4xa.w. ..... 60.75 /&6/4xa.w. .. 18.25 | aaq g5. a UL. oe ee $16.00 
5/&6/4xa.w. . 62.75 — . iyi 32.75 : 
30.50 Jo. 83.38 ank stoc 
70.00 10/&12/4xa.w. 115.50 _ X12 ..eeseees + 26.26 AR SHINGLES 
eck shape RY meni RED CEDAR RED CEDAR SHINGLES — 
"hi 53.75 No. 2 misc.... 16.25 Seattle, Wash., May 8.—Prices of red cedar Sontite, Wash., May 8.—Eastern prices f.0.b. 
19.00 6/4xa.w. ..... 51.13 3 gpoce ses 13.20 | lumber, new bundling, 8-18’, f.o.b. mill, are: mill are: Per square PerM 
51.00 . 575 Bevel siding— 
36.50 vo. speed ie 638 B&btr., %x6.. 39.75 Bevel Siding, Ye-Inch ies _ 4 bunches 4 or 5 bnch. 
No. 2 shop— D, %x6....... 25.50 Width— Clear A B First Grades, Standard Stock 
— 5/4xa.w. ..... 34.25 Misc. siding.. 35.88 Ge veninerodvacseeseen $26.00 $24.00 $37.58 ten gine CIB... 00a $1.88@1.92 $2.35@2.40 
6/4xa.w. ..... 32.75 White Fir DEY gu ciavocinueaeences 31.00 28.00 18. a cee me 2°00 2'50 
8/4xa.w ; 43.25 DEE: -canaee wteuseawedene 36.00 33.00 24.00 1 ’ 2:08 2.12 2.60 2.66 
z om : CHD. ..ccvcces $ 46.00 40.00 —— |... Extra Clears ......cccccces . . . ; 
a 2 ee b — SHERMER cereccesccccccecers ; Perfects, 5/2 .......... v1. 278 281 3.40 3.50 
ern, .. 10 MR OM OM | STEED .cccsscccssecssescs a vam poses Perfocts, 6/2 .......+.++». - 27 ee 
ml Le 1x4 & 6....... 19.47 Clear Bungalow Siding, %-Inch PUPEISEIONS sccccccccccocee 3.00 8.18 4.05 4.30 
D&btr., 5/&6/4 , 7 maneres ted ES | vn anesaevnccedaseseseenesseeeuaeeas 1% First Grades, Rite-Grade Inspected Stock 
std., B.Weoeeces 43.75 pix oe . 10-inch COC Oo EE HEHE SEH EES ES ES ESOL ESESEEEES ¥ Extra stars, 6/2 SRE: $2. 00@2. 08 $2. 50@2. 60 
Shop,’ std., 5/& 2 sided 0 MEER «cite cadeve pecueaiseenbeseendoteences vase | ee ae, Bt --------~ re: 
0.3 6/4xa.W. ..-.-. 23.97 No. 4 com. all Eoxtra clears «eo... sec.cse. 2.32 2.40 2-30 3.00 
6.78 Douglas Fir RO 15.50 Perfects, eeeenddenemants _— & An 
00 eae $ 46.52 Dimension— a t a 
00 Sort — 16.24 No.1 2xaw. CYPRESS SHINGLES & LATH | 2urpkss sectcic lites Ab 9480 M8 
om., 4/4xa.w.. 4 OE senens 5 -_ Secon rades, anda c 
§ Cincinnati, Ohio, May 10.—The following are 
A ere 2113 af wr 22.16 | average wholesalers’ carlot prices today f.0.b. | Common stars, 6/2 alnbea $0. 80@ 88 $1. 00@1. 1.10 
art. Dimension. ..... 66 || eS Se. 31.88 | Cincinnati: Shingles Gommen Ghaeb ---........ a 208 tbe Le 
$.00 wae if Nos carne 16.66 - sarc PaO Economies British Columbia Stock, Seattle Market 
eae Mixed pine— Com, mine... 38.00 | 2) ccrcccrsscrssccesnee BRS SEER es XXX (Canadian) o...ceeeg esaceeens $3.65 
aS eee $ 6.10 Cedar Be screen: EE RS 6) es $3.38 415 
= 3 2 seccecees 5.00 Miscellaneous ..$ 15.56 | gy “""""""" "tt ttt ttt tres 6.95 5.45 4.30 Perfectiong cee eceecseceseces 8% 505 
‘0. 2 , = om PI nat couse 57.75 Lath, 4-Foot, %x1/2-Inch 6/2 16” (Canadian)... grt 1.96 
4.40 Mixed pine..... $ 22.18 8/d4xa.w. ...0... eee 0 Be eviecmneeeace $8.90 i See $7.90 xx 6/2 | eee J ; 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., May 11.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: 
Ppre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
1x4” No. 2 clear $43.00 $38.00 $40.00 
No. 3 31.00 c. ia ea 
Slash Grain Flooring 
1x4” No. 2 and better 29.00 Oe 8s a iwas 
No. 3 . 24,00 ccs teen 
1x6” No. 2 and better..... 36.00 OX. aaa. 
No. 3 ; : eee 29.00 
Stepping 
No. 2 clear and bette 65.00 26 ‘ewaes 
Finish, No. 2 and Better 
1x8” and 10” , 1) rr 
Casing and base ... 63.00 45, 00 
Ceiling 
&ox4” No. 2 clr. & btr.... 28.00 24.50 28.00 
No. 3 os coos Banee 20.00 
1x4” No. 2 clr. & btr 28.00 
No. 3 cS ee ee 
Drop Siding 
1x6” No, 2 clr. & btr 35.00 30.50 35.00 
No. 3 clear 31 OO 26.50 


No. 1 Common Boards and Shiplap 
1x8 and 10” 17 50 14.50 
ts lle 20.00 17.00 


e Common, S4S 


Dimensien, No. 


Sar. te Ge 36" ics 16.50 15.00 16.00 
Plank and Small Timbers, No. 1 Common 
 &. 33 te 6" BEB... 21.00 ee 
ar: oe ee oe” Deewcan eee 8 060faeee. wcnevd 
Timbers, 32’ and Under, No. 1 Common 
6x6” S48 ..... 21.00 eee 
“Shop 

1%x5- and 10”, 10- to 20’, Vertical 
grain, rough green 
SURO BNE DOCG ic cccccveccevevecess $36.50 
OE ESA aie re at ip dn cc gence 
NE aa a i oa ak eta tat cna hen a aloe ae 16.00 
4/4 S28, kiln dried, common........... 23.00 Wh 
6/4x5- inch and wider, &- to 20’ Sash 
stock, kiln dried, _ mewn and/or 
gf I eA eae 15.00 Wh 
8/4 No. 1, about 1/ 6th each 6- and 


12 

and Wrd e ach and 10&12” 
favor 16-foot 

6 and 8” 


Other 


8&10” 


30.50 Wh 
34.50 Wh 


[Special telegram to AMERICAN LUMBERMAN] 
Portiand, Ore., May 11.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 


rh OM ods cba dabuaknenbaneses hee $42.00 
Re Sea 40.00 
i tO Licence envneWeaae we owedaew 29.00 
1x3 and 1%” No. 2 clear and better........ 45.00 
Se SE Seren sc cuk ces eweaad a 32.00 
Slash Grain Flooring 
1x4” ee 2 clear and better.......ccccccces 27.00 
UE” eae ee eee 21.00 
1x6” No. 2 clear and better..............e0: 36.00 
ce 2 RRP ee eee 28.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 60.00 
Finish 
Pee BD leer OO DOGG io acé-vviccsccccocces 50.00 
Ceiling 
54x4” No. 2 clear and better............ee0. 26.00 
NY MC a ee ee ad cae eae edo 21.00 
og UCU Cree eer 27.00 
DME EE cncianscanebiehwemah dana 21.00 
Drop Siding and Rustic 
le i ee I civecckasendevcteenaes 32.00 
Tn a sakecnosababeurdndassevcodel 27.00 
Boards 
DN at ch i ta a $15.00@16.50 
Ds i ibid aed cian Meas knkdoene ed eueb ce aes 11.00 
Dimension—2x4-Inch, S4S 
hie ae an BO gecneecdevesecdsnscesondees 16.50 
eT ubuscsuedheew caednbGbekeweeediebwnaee 12.00 
Timbers 
i -cctenk shoddy aeeneevannanbeaene dee. men 17.00 
Se ee SN a rcdecbdndestenwenwondoe aces 18.00 
Miscellaneous Items 
Seema, F — cocerecereccccoceccosece 14.00 
Ne dni wee cain ae de aval WA 3.25 
Fir lath, ja for water shipment....... 4.75 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., May 11.—The following are 
prices for mixed cars prevailing here today: 


Finish— Factory stock— 
I cp cccuvniani $75.00 Vette eee eees 30.00 
ye eae 65.00 4” Cerennceear 32.00 
| SR ARE ERS: 33.00 
Bevel sdg.— e*' siannahanes 35. = 
Eo. 6 sale icin EE ee RM Gildas nia 4.5 
DT” eccdnacke< 31.00 Green box lumber 19. 00 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 


ra Rough 
‘actory 


Tank FAS Selects Shop Box Peck 

4/4” . ae. a $103.50 $ fh. - $46.50 $34.50 $34.50 
5/4” ... 123 108.50 58.50 36.50 34.50 
G/e" ww 126. 111.50 +460 61.50 36.50 34.50 
8/4” ... 1385.25 119.25 92.25 69.25 35.25 35.25 
16/4” ... 141.25 125.25 See WED cccse ceeve 
12/4” ... 141.25 125.25 OB.35 TFE.2e cccce eevee 
16/4” ... 146.25 130.25 103.25 80.25 ..... 47.50 
Oommen $1S or S2S to 13/16-Inch, 8- to 20-Foot 
No. 1 No. 2 No. 3 No. 4 

* _—per eee $52.50 $41.50 $32.50 $28.50 
mee § ‘scsnweeea 52.50 43.50 34.50 28.50 
i. msaneawes 52.50 41.50 34.50 30.50 
2 wreneead 54.50 45.50 35.50 30.50 
gs 61.50 50.50 36.50 30.50 


Nos. 1 and 2 specified lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of 1-inch; for 
8/4, add 75 cents. 

Finish, S2S, Random 8- = 20- es 
Clr. Hrt A 

1x4 to 10”...$104. oO $ 99.00 $ 94. 00 $84. “00 $74. 00 
i 111.00 107.00 102.00 92.00 81.00 

For 5/4 and 6/4 in D grade, add $3; for 8/4, add 
$5.75. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, — — Lengths 


Cc D 
ee. 6 ot Crvseccs gab 25 $487 75 $41.75 $28.75 
Bungalow Bevel Siding, 8” Wide 


—From 4/4 Stock— —From 5/4 Stock— 


A B C&btr. A B Cé&btr. 
$53.75 $45.75 $43.75 OO ee om ere 
64.75 655.75 53.75 54” $71.25 $62.25 $60.25 
ieuuc Geane ° Heme 4%” 71.25 62.25 60.25 
Lath, 4-Foot 

No. 1 No. 2 
DE” viene teree penne dae man acaeame $9.00 $8.00 
RED CYPRESS, OLD GRADES— 
Factory, Rough— No. 1 No. 1 No. 2 
FAS Selects’ shop com com. 
4/4 ae 00 $ 90.00 $55.00 $50.00 $40.00 
5/4 .. 105.00 95.00 70.00 50.00 40.00 
6/4 .... 107.00 95.00 70.00 50.00 40.00 
8/4 .... 110.00 100.00 80.00 50.00 40.00 
10/4 .... 135.00 120.00 at eens -: sands 
12/4 - 135.00 120.00 eee. ‘cece  emrehin 
16/4 145.00 130.00 ee 
Boards, Rough— No. 1com. No. 2 com. Peck 
ae, G 8 Be WW ccccesevccemee UU! FZ 
DE scideuensstsieeewae 60.50 | _—, 
a PL, edncdececseese cease sence $33.50 
YELLOW CYPRESS— 
Factory, Rough— No. 1 No. 1 No. 2 
FAS Selects shop com com, 
Oe asiens $ 85. $64.00 $43.00 $37.00 $32.00 
‘| Sener 95.00 71.00 55.00 39.00 33.00 
re <enks 95.00 73.00 55.00 40.00 33.00 
me -siaes 100.00 76.00 60.00 43.00 34.00 
Boards, Rough— No. 1 No. 2 
Selects com. com. Peck 
iS areaaweoue $74.00 $44.00 $37.00 $31.00 
3 er 72.00 44.00 37.00 29.00 
DT icusndauna 77.00 44.00 38.00 29.00 
Dr. scasedeces 85.00 54.00 41.00 31.00 
7 GG sest canes wears. “eanus 27.00 


- Factory— 
4/4 





Cincinnati, Ohio, May 10.—The following are 
average wholesalers’ carlot prices today f.o.b, 
Cincinnati: 


RED CYPRESS— 


Rules of March 18, 1922 
Selects, rough rt 


Saale hawk miss ened ance $69.25 $44.25 

Dl cccrnesacdedsadewtawbexnnneeke 79.25 56.25 
Se dseskietaesecesteceenserseseus $2.25 59.25 
Dl, “aiadeveradiadadcawedawu seats 90.00 66.00 
Common, Rough— No. 1 No. 2 
1” random widths and lengths. .$53.25 $42.25 
Finish, S$1S or S2S— 

sel 

Hear B 
et ree $102. 50 $97 50 $92.50 $50. 50 $72) 50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15. 
YELLOW CYPRESS— 


Factory, Rough— No.1 Rand. widths 
FAS Sel. Shop No.1 No.2 
“ SPereeee $75@85 $60@65 wee $33 $25 
5&6/4 .... 80 90 70 75 52 58 38 27 
ee esnteas 90 95 80 85 57 62 41 30 
Boards— No. 1 com. No. 2 com, 
SE Mciccendsaciasvawwe $40.00 $33.00 
SN NE BE ond ccxccevenwerecn 47.00 30.00 





St. Louis, Mo., May 10.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 

Tank Selects Shop Box 
CO eee $116.75 $ 68.75 $48.75 $32.75 
DE scsaesenacuna 121.75 78.75 60.75 34.75 
ee 123.75 81.75 63.75 34.75 
S, eee 131.75 94.00 71.50 33.50 
» , Perererrr rt 136.75 102.75 Tet 836s saws 
TEED cesceeoevoese 136.75 102.75 cf? irr 
| rere Te 141.75 107.75 . ae 
Peck random 4/47. ..ccccccccccccccccccccees $24.75 
Common Rough— No. 1 No. 2 No. 3 
SEE skeevedeoeswinenes $52.75 $43.75 $31.75 
TY itd ad nen eng 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, $1S or S2S— 


—— 

Hea Cc D 
1x4—10” . $104, 50 $ 99. 00 $ 92. 0 $ 82.00 $72.00 
Se” wsseese 110.00 108.00 110.00 90.00 79.00 
Dr «sees 127.00 122.00 112.00 104.00. ..... 
See” «6sasears 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B C&btr. 
1 i stitcineebubacesawe $74.75 $65.75 $63.25 
BRM «Kb acedecccccetceess 79.75 70.25 68.25 
Bevel Siding— A B ¢ D 
"a . beacws $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— : A 
Factory— No. 1 No.1 No.2 

FAS’ Select shop com. com, 
BPG ceeencves $ 75 $60 $38 31 $26 
PG éeceeseee 80 63 50 35 29 
See scvetoane 80 65 52 35 29 
el <sseneves 85 70 55 37 31 
BAG ccccccese 105 80 70 
Boards— No. 1 com. No. 2 com. 1” random 
SES} £2000006%60808 $42.50 _  . err 
SE” adsaeaesasaees 42.50 34.00 sidewee 
i scvachehhsceed 43.50 ae 
BREE ste neccercosee 53.00 ae 0tsés wth‘ 
GE SE sesenanet 64843  S00Ke% $23.00 





REDWOOD 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, Ye2-Inch, S1S1E 


Clear. Ay: ad “B” 

3’-7’ 8’-20’ 3’-7’ 8’-20’ 3’-20’ 

OP ttevemanns $25.25 $35.25 $21.25 $31.25 oes. 25 

-- asepneenkioe 30.26 40.25 26.25 36.25 28.25 

Se secacveeves 27.25 37.25 23.25 33.25 27.25 
Bungalow Siding, S1S1E, 4 to 20- Ae 

%x8 %x8 %x10 %x8 %xl10 %x12 

COORP cccee $41.25 $48.25 $55.25 $68.00 $70. mm $72.00 

"7" «6‘senene 36.25 43.25 62.25 66.00 68.00 70.00 

Economy Drop Siding 

Clear heart ‘‘A’’ = 

Ee ¢becwenennddanee $50.50 $44.75 $39.00 

Ps Pee tetnnescenngubse 46.75 42.00 36.00 


Prices of 7” based on shipping 5 percent 4-7’; 
1 5”, 10 percent 3-7’. Specified lengths, $2 ex- 
ra. 
Random Shop, Rough or S2S, 8’ to 20’ 
1” 1%4x1%” Q” 2%” 3” 4-6” 
5” to 12”..$45.50 $59.50 $55.50 
14” & up.. 55.50 64.50 65.50 
$77.00 $75.00 $79.00 


Wide Clear Finish, “Ail Heart,” Rough or S2S 
Random, 8-20’ 
Bhd 14% -14%"” Y ed 3” 4” 5” 
14”, - a6. os $118.50 $117.50 $128.00 $133.00 $136.50 
16” 121.50 120.50 133.00 138.00 141.50 
18”... Hie. 80 124.50 123.50 138.00 146.50 
20”... 118.50 127.50 126.50 143.00 151.50 
22”... 121.50 130.50 129.50 148.00 156.50 
24”... 124.50 133.50 132.50 153.00 161.50 
26”... 129.50 138.50 137.50 158.00 166.50 
28”... 134.50 143.50 142.50 163.00 171.50 
30”... 139.50 148.50 147.50 168.00 173.00 176.50 


14” & 
133.00 138.00 1.50 


wdr. 114.50 123.50 122.50 
Add for S4S, $2; add for specific lengths, 13: 





Clear and Tank, Rough or S2S, 8 to 20’ 


Width— 6” 8” 10” 12” 6-12” 
Thickness— 
 bxckearsdorncdances $109 vee $110 $111 $109 
S ccuvccosssarnssenes 113 #114 #+4115 #4116 «4114 
Finish, Rough, S2S or S4S 
Clear, “All-Heart”’ AN —_§_—, 
1-inch— 3-4%’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
i avienaen $52.50 $62.50 $74.50 $44.50 $51.50 $64.50 
io ww0eeees 52.50 62.50 74.50 44.50 51.50 64.50 
OO cpaaahinn 61.50 71.50 83.50 53.50 60.50 78.50 
ee 54.50 64.50 74.50 46.50 53.50 64.60 
i cssaewe 71.50 76.50 79.50 61.50 66.50 69.60 
DE” sienenee $1.50 83.50 83.50 71.50 76.50 78.60 
Se nrevitee 3.50 85.50 85.50 73.50 78.50 80.50 
2S Speer We eden seco 74.50 
1% to 1%-inch— 
- éeachweue $57.50 $67.50 $84.50 $49.50 $56.50 $74.50 
- issinens 57.50 67.50 84.50 49.50 60.50 74.50 
aie mals 66.50 76.50 90.50 63.50 73.50 85.50 
Y  éennwnin 59.50 69.50 84.50 53.50 63.50 74.60 
ss 80.50 83.50 89.50 75.50 78.50 84.50 
rs 92.50 95.50 98.50 87.50 90.50 93.50 
 gaeneer 94.50 97.50 100.50 89.50 92.50 95.60 
SO SP ese stent scews We tncee e640s 86.50 
2-inch— 
 <iueeud $56.50 $66.50 $82.50 $48.50 $55.50 $67.50 
OF sssenges 56.50 66.50 82.50 48.50 55.50 67.50 
Y putbhesi 65.50 75.50 88.50 57.50 64.50 73.50 
 aaewneda 58.50 68.50 82.50 50.50 57.50 67.50 
- csesenwe 75.50 80.50 87.50 71.50 74.50 74.50 
OE wstanece 89.50 91.50 91.50 81.50 81.50 81.50 
Dt ittanses 91.50 93.50 93.50 83.50 83.50 83.50 
OS Or sts eaten wanes DOO secce seeee 80.50 





May 





1926 


e& are 
f.0.b, 


D 
$72.50 


vidths 

No. 2 
$25 
27 
30 

» com, 
3.00 
0.00 


eeeee 


sees 


seen 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, May 10.—Average wholesalers’ prices, carlots,. Cincinnati base, on beyrey West Virginia, and eee porn or 


























4/4 5/4&6/4 8/4 Hickory— wna 5/4&6/4 BEECH— 5/4&6 
QuarTERED WHITE OakK— nea ensues eee ed 95105 $ 95105 agg EO Raa --$ ea bo $ 70a. is $ Be ° 
FAS ......... $135@145 $145@155 $155@165 = No. 2 com..... 35 40 35 40 No. | See 3% 630 630 3383S 
POE sanicawe 105 110 110 115 115 120 
No. 1 com 80 85 85 90 90 95 MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
xo 9com..... 45 50 54 59 55 60 NING Siok i Giianitass ridin tare Gilde pce welaatai $ 80@ 85 $ 85@ 90 $ 90@ 95 $100@110 $115@120 
Sound wormy.. 43 45 52 57 55 60 No. 1 COM. +... +0eeeeeeeeeees 52. («57 65 70 70) «(75 80 90 100 
Be te aid icuia a ece aaah aoa 388 42 40 45 45 50 48 52 He 55 
QUARTERED RED OaAK— Wuitr ASH— ; 
ree $110@115 _ RR ee nee er $ 95@100 $107 @112 $133@127 $125@130 $155@160 
No. 1 com..... 60 65 a Fe eee eee ~ = = > b = yr = = = 
eS fT a 40 45 .. at fo eee eee F é 5 
PLAIN WHITE AND RED OakK— 
Re elie: $105@110 $115@120 $125@135 VALLEY HARDWOODS 
ects Sige fe 8 85 § ie . 
9 ry mala jo = = a. oe 4 Cincinnati, May 10.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
o 2 com..... = po pa ° ° pe! — ‘ 4/4 5/4&6/4 8/4 CoTTONWoop— 4/4 5/4&6/4 8/4 
2 OOS eae 2% 2 5 2 rd. red— > ” : 8 ; 
Sound wormy.. 43 48 53 58 55 60 BAS. ...--. -$105@110 $110@115 $110@115 Am yO aad ~~ tad yal 
_ vo. 1 com... 62 2 No. 2 com..... 31333333 
roe rae rs , ¥ Qtrd. red, sap } no 1 tng 
pas PE See $ 65@ . $ ee @ A $ a 7 vas Latent ° . » QUARTERED WHITE OAK— 
0. See 5 6 5é ri com... 5 5 y 
No. 2 com..... 2, 31 33 38 388 43 Plain red: ° AS ett oe” OT OT los “Loe 107 
3TNUT— oo eer 100@115 105@110 110@115 No. 1 com..... 70 15 ID 80 80 85 
STNUT No. 1 com..... f 
“oe Te ee $105@110 $115@120 $12 25@ 130 ‘ No.lcom... 55 60 60 65 65 70 No. 2 com..... 40 45 45 50 50 55 
7 : a ae ap: 
No. 1 com..... Ss eeekss Bxbds., 13-17” 65@ 70 ... ... ... «e+ | QUARTERED Rep Oak— 
No. 3 com..... 20 21 21 22 21 “aig ty hag 
Sd. wormy and Plain FAS 6 . ere $105@110 
No. 2 com 36 38 388 40 40 42 & wider... 54 57 5ST G61 61 65 No. 1 com..... 65 70 
Sd. wormy and — ; * sa No.l com... 39 41 41 44 41 44 Mo. 3 on... 35 40 
No. 1 com. & No. 2 com... 23 24 25 26 27 29 
hetter ’ 38 42 42 45 45 47 MAPLeE— PLAIN WHITH AND Rep Oak— 
eww ee = : Spot worms N. yy) eee 82@ 87 $ 95@100 $105@110 
BigcH— D. log run..$ 42 $ 57 $ 60 Selects ....... 63. 68 68 72 72 76 
OO ee. 110@11 11 120 $120@125 | Sorr ELmM— 4/4 5/4 6/4 8/4 No. 1 com..... 53 58 58 63 63 5 
No. 1 com. aa or ee . Se Sor AS Cicebeue $65 367 $67 $70 No. 2 com..... 38 42 42 45 45~- 50 
AMS re 65 70 70 75 70 75 No. 1 com.... 47 50 50 55 No. 3 com..... 20 22 22 25 25 30 
No. J. 31 33 33 38 38 40 No. 2 com.... 25 27 27 28 Sound wormy.. 35 38 40 45 £45 50 
The following list represents values of hardwoods, f.o.b. Lower Michigan mills: aan eemiainea tan tex tk dae geo P ig 
No.1 No.2 No.3 No.1 No.2 No.3 |. Chae ag pl Mag or na Baye 
FAS Selects com. com. com. FAS Selects com. com. com tg Bon Rage og goose . — — be Eager 
Bass woop— Sos: sions, 14-inch : ameter, < 
ut He SO sO os HOH Bons | HE MOIS SOME SO\ar SaegE wn | te toot iw mee et ca 
16/4 10 115 100 105 55 60 ...... Delivered Memphis 
6/4 75 80 65 70 Hy 58 33 36 HH 26 M : 
Harp MAPLE— emphis territory 
W868 BBR SE Hi BOE HO GO Nem BO | et, on. sii 
eeeeee e é 
BEECH— °@1 6/4 95 100 80 85 65 70 35 37 20 22 | Gum ............. 26.00 to 34.00 18.00 to 25.00 
5/8 No. 2 common and better or ae 8/4 100 10 85 90 70 75 40 45 20 22 | Poplar ............ 32.00 to 33.00 23.00 to 25.00 
4/4 65@ 70 55@ 60 40@ - 26 28 1 10/4 115 120 100 105 85 90 45 50 23 25 | Elm .............. 22.00 to 24.00 14.00 to 16.00 
5/4 70 75 60 65 45 30 32 20 22 | 3974.125 130 110 115 95 100 45 50 26 28 | Ash (12” and up). 35.00 to 50.00 28.00to 33.00 
© / © © 
6/4 75 80 65 70 50 BS 35 37 20 22 | 1474 140 145 125 130 115 120 50 655 ...... Hickory (12” & up) 28.00 to 38.00 20.00 to 30.00 
} ll 8 90 75 80 6065 40 42 20 22 | 1674 155 160 140 145 130 135 50 65 ...... Maple (16” & up). 22.00to 27.00 14.00 aang 
10 HARD MAPLE FLOORING Stock, Roucu— Logs are classified by buyers here roughly as 
6/4 fs tet tH = ta ° ne = 39033 ako Sn ssasctak “eeegaee 48@ 50 28@30 20@22 No. 1 and 2, and the foregoing price range is 
6/4 110 115 90 95 60 65 37 40 20 22 5 50 52 30 32 22 24 | supposed to cover the average prices paid for 
8/4 115 120 95 100 70 75 40 45 ...... Sort MarLe— both. 
10/4 120 125 100 105 85 90 50 55 ...... 4/4 65@ 70 55@ 60 40@ & oe Boe The differences between delivered and f.o.b. 
ie bs re be a. 13 at 60 65 ...... eh4 Hs . - 4 po . 38 * 990 22 | Price ranges are based on the nay oe the a 
Se eee r F are hauled, and the weight of the timber. ak, 
Sort ELM— - 8/4 =e Se we eee ash and hickory are drawn from wider dis- 
4/4 65@ 70 50@ 55 42@ 45 26@28 20@22 END DrieD WHITE MAPLE— se Sane zs % 
; tances; while gum, poplar and elm can be profit 
5/4 70 75 60 65 50 55 28 30 22 24 2... ee  ) ae } tell i 2 bee 
we 15 80 8 70 55 $9 30 32 22 24 6/4 115 120 bediaagi 90 23 caida denen ao aaa into Memphis only from nearby 
/4 8 85 5 eer Se BW iccsxece .-e DD Succes. oennee points. 
10/4 95 100 85 90 75 80 650 55 ...... Cre See Bee wewsvess Se De Setcae K00d¥0 
Following are prices of Wisconsin hardwoods f.o.b. mill points: BLACK WALNUT 
No. 1 No.2 No.3 No.1 No.2 No.3 Cincinnati, Ohio, May 10.—The following are 
a FAS Selects com. com. com. FAS Selects com. com com — —— of American black walnut f.o.b. 
eigee Rock ELm— ncinnati: 
4/4 $ 95@100 $ 85@ 90 $ 62@ 65 $33@35 $19@21 ae... eee 45@ 47 25@28 19@21 FAS, 4/4, $220; 5/4, $230; 6/4, $235; 8/4, $245. 
5/4 110 115 95 100 67 70 38 40 21 23 a a errr 50° 53 30 32, 20° 22 Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170. 
6/4 115 120 100 105 80 85 45 48 23 24 6/4 83 a 55 60 32 35 20 22 No. 1, 4/4, $95@100; 5/4, $107. 50@110; 6/4, 
8/4 120 125 105 110 85 90 50 52 23 24 8/4 85 Oe accanbes 60 65 3 HH 21. 23 ae or: $45; ee a $50@52.50; 8/4, $55. 
Bass woop— 10/4 95 98 wieigbeasee 70 Te Se GP <seees y 4/ /4 an 5 5 
4/4 68@ 70 58@ 60 48@ 50 28@31 20@22 i 2 aires 75 SO BO GB .cccee 
5/4 72 «7% 62 65 50 53 30 32 22 24 HarRD MAPLE— HARDWOOD DIMENSIONS 
6/4 78 80 68 70 58 60 34 36 23 25 | 4/4 75@ 80 65@ 70 55@ 60 30@33 16@18 chew <2 na aan aa aie ae 
8/4 83 85 73 75 63 65 38 40 ...... 5/4 80 85 75 60° 65 35 38 18 20 | ae ay a os an mgt : poe Reg 
Bircn— 6/4 85 90 7 80 60 65 38 40 19 21 ardwoo imens on, maple and birch se 
8/4 95 100 85 90 70 75 40 45 20 22 the same price as oak, were made f.o.b. Chicago 
b/d is tis 93° 98 8" 6) BRO 40 20 22 | 10/4 105 110 95 100 80 85 58 60... this week at the following prices: 
He BB OB me We ei a aes Furniture stock— Plainoak Gum 
1/4 os 125 = ee is - = 20 22 my oe — 0@ 44 25@28 20@22 reer gigi ttterewnsensensereens —e ey 
5 130 1 , ae 2 2 eee @ 5 @ 4 24x Se sidawdnctinne cesane ane Ge 50. 
Me wWiskeods “aneenair Se Eee tixate wanees 5/4 75 -° S 70 ee ro fo = z 23 | 2x2x30” sgepssnerernenarenceyvnas 65.00 oe 
; a 6/4 80 5 15 5 5 eT WME. cv cunsecesesdinvess 75.00 ; 
rv nO 70 58@ 60 42@ 45 25@28 21@23 8/4 85 90 75 80 60 65 40 45 21 23 DE “Stebwsebanedkenewtsep nan 80.00 75.00 
5/4 75 78 68 50 55 30 35 23 25 | Oak— Chair stock— 
6/4 80 85 70 75 55 60 32 35 23 25 4/4 95@100 75@ 80 60@ 65 38@40 20@22 1x4” and wider x 19”. . ira a etna e 55.00 55.00 
8/4 85 90 75 80 60 65 35 40 23 25 5/4 100 105 80 85 65 70 40 742 22 24 14x20” and wider = 19”...0000. 60.00 60.00 
10/4 90 95 80 85 70 2 = See 6/4 105 110 85 90 70 75 44 46 22 24 ane ORG WIGG? KE 19" ....ccccece 75.00 70.00 
12/4 2 a a ae Ok eS ee 8/4 110 115 90 95 75 80 47 50 23 26 MENU  caUceincdhnseterekeuee 70.00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HeMLocK Boarps, S1S— HEMLOCK, No. 1, 81S1E— 

8’ 10-14’ 16’ 18-20’ 8-16’ 8° 10-14’ 16’ 18-20’ _ 22-24" 
1x 4” $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30.50@31.00 $30.00@32.00 $31.50@32.00 $34.00@36.00 $35.00@36.00 
1x 6” 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00 30.50 31.00 33.00 35.00 35.00 36.00 
Ix 8” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 2x 8” 29.50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 35.00 36.00 
1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38. - 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 .34.00 35.00 37.00 36.00 37.00 
1x12” 33.50 34.00 34.50 35.00 36.00 36.50 39.00 39.5 35.00 35.50 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 

For merchantable S1S, deduct $3 from price of No. 1; for —— 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


wider, $18@20. 
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HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., May 10.—The following is a summary of Chicago/Cleveland average hardwood 






































prices obtained during the week ended May 4, as reported to the Hardwood Manufacturers’ 
Institute: 
RED GUM BLACK GUM-COBT'D RED OAK ASH-CONT'D COTTONTO0D 
Ql bor uarter Cuarte red a ee 
FIGURED WOOD 
CHGO CLEV Chgo Clev Chgo Clev Chgo Clev Chg Clev 
Firs$s and Seconds FPirete & Sec-Con'td || Jo I Com & Sels Firsts & Seo-Cont'd |/No I Com & Sels 
4-4 140,75 ece -4 51.00 eee 4-4 74.75 eee 4~ 95.5 ees 4-4 40.00 eee 
8-4 129,00 «++ ||No | Com & Sels Plain 5-4 98.75 eee 5-4 42.25 eoe 
No I Com & Sels 4-4 42,00 eee || Firste & Seconds 6-4 113.25 eee 6-4 46.80 ec 

4-4 70,2: eae b-4 43,00 coe 5-8 69.00 95.765}\10-4 144.25 eee || No 2 Common 

Quartered | Plain 3-4 78.25 coolliB-6 140c85 eee 44 ae 
Firsts & Seconds Firets & Seconds 4-4 87.50 114.00}\ 14-4 157.25 ece Ho 3 Common 

4-4 109,75 «+s || 4-4 387,50 ene 5-4 98,00 127.00|/j¢6-4 154.75 4-4 55.80 ces 

6-4 113.75 «++ ||No I Com & Sela 6-4 112.00 127.00|/ no I Comm & Sels CHESTNUT 

8-4 114.75 ese || 44) 3=— 28.500 eee 8-4 129.50 134.00/| 5-8 41.50 ... ||Pirets & Seconds 

Ho 1 Com & Sels No 2 Common 12-4 eee 164,50 4-4 56.25 tein 44 pom 105.75 

4-4 63.25 eee 4-4 26.25 24.00] No I Com & Sels 5-4 65.75 ee. ||No I Com & Sels 

5-4 73,00 +++ ||No 3 Common 3-8 30,00 eee 6-4 76.50 coe 4-4 58.75 24.50 

8-4 71,50 eee 4-4 21.25 eee 1-2 42.25 eeol] 8-4 71.75 ee» |/Sound Woray 

Plain o4 45.50 erel]12-4 107.75 eee 4-4 ove 44.25 
Firste 4 Seconds TUPEWO 4-4 62,40 «++l| No 2 Common 5-4 eae 44.75 

- 5.25 «++ 1|13-17" Box Boards 5-4 62.50 78,00]) 4-4 34.75 41.251) 6-4 nae 46,50 

4-4 102,50 eee || 4-4 861,59 eee 6-4 75,50 64.251) 6-4 39.25 2. 8-4 eee 47.25 

$-4 114.50 . ||Firsts & Seconds 8-4 68,50 69.00] 8-4 42.25 ... BASSWOOD 

No I Com & Sels 44 3.75 eee No 2 Common SOFT MAPLE Firsts & Seconds 

5-8 47.25 eco 6-4 eee 50.25) 4-4 46.25 49.00] pirsts & Seconds 4-4 bias 76.00 

4-4 61.75  64.25)|No I Com & Sels 5-4 47,75 cool] 6-4 69.75 eee ||No I Com & Seles 

5-4 69.75 eee 4-4 36,25 eee || Sound Wormy 8-4 74.75 eee 4-4 coe 56,50 

6-4 71.25 eee 6-4 36,00 40.20) 4-4 44.75 eeel| No I Com & Sels No 3 Common 

8-4 76,75 « ||No 2 Common Sound Wormy Mixed 5-4 eee 58.25 5-4 aN 30.00 

No 2 Common 5-8 16,75 eve 4-4 40,00 54.75]) 6-4 54.75 eee WILLOW 

4-4 39,50 || 4-4 28,50 eee || 12-4 eee 91.00]) 8-4 59.75 eee |lFirste & seconds 

5-4 43,25 «|| 5-4 27,75 one Bo 2 Cormon 44 65,50 eee 

6-4 38,25 e 6-4 27,76 ous POPLAR 4-4 PPT} 37.25 |lNo 2 Common 

ain HARD MAPLE 4-4 23.00 eee 
SAP GUM WHITE OAK Panel & Wide No.l Firsts & Seconds MAGNOLIA 
Quartered Cuar tered 4— 133,00 eee 4-4 ese 98.00 |ipirsts & seconds 
Firets 4 Seconds Firsts & Seconds 13-17" Box Boards 8-4 eee 11O.50]] 4-4 72.50 eco 
6-8 42,25 eee l-2 61,25 eee 4-4 «eee 120.75)) 12-4 eee 124.75)/) 5-4 82,75 eee 
4-4 63,00 eee 5-8 105,25 eee Firsts & Seconds No I Com & Sels No 1 Con & Sele 
5-4 64,50 eee 4-4 132.50 143,00) 5-8 coe 98.75)| 4-4 ece 59.00]| 4-4 49.50 eae 
6-4 72,25 eos || 5-4 eee 159,00] 4-4 98,75 118.25]| g-4 cece §=—. 744 7511 5-4 = 71.28 eee 
8-4 69.25 eee 6-4 154,50 eee 5-4 100,75 119.50]/ 2-4 eee 99.75 lino 2 Common 
10-4 683.75 ese || 8-4 162,00 enn 6-4 115,75 120,50 BEC H 4-4 32.00 nee 
Ho I Con & Seles No I Com & Sele 8-4 110,75 128.75|| pirests & Seconds 

5-8 e ese || 3-8 42,75 eee || 10-4 135,75 137,00|| 4-4 eee 60,00 BIRCH 

4-4 48,00 eve || 5-8 62,75 e+e || 12-4 135.75 147.00)| wo 1 Com & Sele No 1 Com & Sels 

5-4 51,50 eee 4-4 81.75 97,25) Sape 4-4 eee 45,00}) 4-4 57,00 eee 
6-4 56.25 eco 5-4 87.25 coe 6-4 eco 83.25!) no 2 Common No 2 Common 

6-4 59,00 eos Plain Selects 4-4 36,00 eee 4-4 cece 52.24 
10-4 71,75 eee ||Pirsts & Seconds 4-4 eee 06671] Wo 3 Common 

Plain 1-2 66.25 aren 5-4 eee 95075!) Seq 20,00 wee CYYRESS 

13-17" Box Boards 5-8 75.25 eco o-4 coe 93675 HICKORY Firsts & seconds 

- 72.00 e+e || 4-4 96,00 143.25) No 1 Com & Seles Firsts & Secunds 4-4 177.25 eeee 
13" & War Fas 5-4 113.75 126.00) 4-4 65.25 59.25]| yo+4 ese 142.75|| 5-4 83.75 99.75 
4-4 67.75 ese 6-4 123.25 coe 5-4 57.75 72.75|| No 1 Com & Seles 6-4 86.25 99.75 
Firsts & Seconds 6-4 134.25 134.25) 6-4 eos 72675]) 10-4 ese 107.75]) 8-4 91.25 113.75 
5-8 42.50 eee 1110-4 eee 165,50)| No | Common SOFT ELM 10-4 132.00 eee 
3-4 52,00 +++ ||} No I Com @ Sels 1-2 eve 41.25|| pirots & Seconds 12-4 eco 139.75 
4-4 57,00 ese || 3-8 33,75 eee 5-8 48,00 wee 4-4 62.75 eee |116-4 coo |§6=— 
5-4 59,00 eee |} 1-2 48,25 een 4-4 54,00 58.75]] 6-4 66.25 ... ||Selects 

6-4 62.25 « eee 5-8 51.75 54.25) 5-4 51.75 61.50]) 8-4 68.25 eee 4-4 65,00 eco 
Bo 61 Com 4 Sels 4-4 66.75 77.25 6-4 53.75 eee 10-4 78.25 eee 5-4 71,00 eee 

5-8 29.75 eee 5-4 77.25 76,00) 86-4 61,00 ess || Ho 1 Com & Sels 6-4 74.50 eee 

3-4 32.00 eee 6-4 78.75 eee 10-4 68 .00 eee 4-4 47.75 eee 8-4 77.25 eee 

4-4 40.75 46.25]| 6-4 86,25 82,00] No 2 Common 6-4 52.50 ... {/10-4 112.00 eee 

5-4 46,25 ses ||No 2 Common 8-4 , ees 51.00]] 8-4 53.25 ee [1124 84.50 cee 

6-4 48,50 eee 5-6 33.75 34.25) No 2 A Common 10-4 63.25 e+e |iNo I Shop 

8-4 58,75 ese || 3-4 36,50 eee 5-8 ess  27.75|| No 2 Common 4-4 42.25 49.25 

Ho 2 Common 4-4 48.75 eee 4-4 36.25 eee 5-8 18,50 eee 5-4 52.75 eee 

6-8 18,75 eee |] 5-4 ene 49.00) 6-4 39,25 ... 4-4 25.00 ..s. 6-4 62,50 eee 

4-4 26.75 eee 8-4 59.00 eee 8-4 eee 53,50 6-4 26,75 eee 8-4 55.50 79.75 

5-4 27,50 ese ||\No 3 Com Plg Grade No 2 B Common 12-4 27.50 eee [10-4 73,50 eee 

6-4 29.25 eos 5-8 eee 25.25) 5-8 18 .50 COTTONWOOD No I Common 

8-4 26,25 ese 4-4 32 .25 cece 4-4 27.25 29.25||13-17" Box Boards 4-4 39.v0 eee 

No 3 Common No 3 Common 6-4 31,50 33.00]) 4-4 83,50 eco 5-4 42.00 eee 
4-4 21.50 eos 4-4 24.50 coe 8-4 21.00 ose 9-12"Box Boards 6-4 45.50 eves 
5-4 23,00 e+e ||Soumt Wormy d No 3 Common 4-4 65.75 eee ||No 2 Common 

4-4 14.75 50.0 5-4 ees 38.00//13" 4 war PAS 4-4 32,00 eee 
BLACK GUM R-4 52.00 eco 4-4 78.75 eee 5-4 30.25 eee 
Quartered ASH Firsts & Seconds 6-4 30.25 eee 

Firsts & Seconds Firste & Seconds - 4-4 54.50 eee ||Boxing 

4-4 50,00 eee 1-2 53.75 eee 6-4 62.50 ese 4-4 27.50 eee 
St. Louis, Mo., May 10.—Current quotations on southern hardwoods, f.o.b. St. Louis: 

Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 

Qtrd. red: QUARTERED Rep OaK— 
ie: evenaes $106@108 $110@112 $105@110 eae eee 10 
Malan... © 8 8 @ 6 1 He acon eee teen mem 
No. 2 com... 35 36 38 40 42 44 No. 2 com..... 44 46 50 53 57 60 

— 8.N.D. + oe « oe @ PLAIN WHITE OAK— 

No. 1 com. & oo) ea 83@ 85 108@110 115@118 

Saeed 45 46 48 50 58 60 No. 1 com. and 
No.2 com... 25 27 28 29 383 £35 Gl, wccccces 60 62 65 67 7 72 
No. 2 com..... 40 42 43 45 45 48 

Plain red: No. 3 com... ae ane 24 26 24 26 
FAS ....... 100 103 105 108 110 112 Sound wormy.. 36 38 48 49 55 57 
No. l com... 55 56 61 63 68 70 
No.2 com... 34 35 38 40 42 44 PLAIN Rep Oak— 

Plain sap: ae: neve es 80@ 82 98@100 108@110 
FAS ....... 53 54 57 58 68 “el... ..... 58 60 65 67 67 70 
No.lcom... 37 39 42 43 56 No.2 com..... 38 40 42 43 43 45 
No. 2 com... ee 26 , 

CorTrTon W0oD— PoPLAR— 

ae 54@ 56 S56@58 ... .. FAS ......... 88@ 90 100@105 105@110 

No. 1 com..... 36 38 a’ Seas Saps and sel.. 65 68 72 75 78 80 

Me.S3com..... 3% 8 86 87 ... ... ue. + oa ° mH % o os 

o. 2 com. A.. é 

— WHITE a No. 2 com. B.. 27 28 30 31 31 32 
gE 122@125 182@135 145@150 Sorr MarLe— 

OE. ecvesone 75 78 80 85 88 Pe ae 40@.. 55@ 60 65@ 70 





HARDWOOD FLOORING 


Salas by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re. 
ported to the Maple Flooring Manufacturers’ Aggo. 
ciation, averaged as follows f.o.b. cars flooring mij) 
basis during the week ended May 8: 


MAPLE-— Clear No.1 Factory 
CE be ese Cian bam $73.38 $52.94 _...... 
2% Be ete aibe <en eae 87.13 68.96 $38.82 
. Vere sees eee 45.81 
| i 61.60 a 
Re Sew ndees o 8 tam ——— 86s. - ¥en 
BeecHo— 
PE ar eeenvaer ens eee 
BircH— 
PE” shieveaenkes oo) eee 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
May 1, as reported by the Oak Flooring Manufac. 
turers’ Association : 


18X14” YExX2%” %xl1h” %x2” 


Clr. qtd. wht....$130.27 $138.66 $95.83 $104.65 
Ca Mh Se sice osevn |? ies eaves 
a SY | eee 89.73 64.35 59.20 
Clr. pln. wht. 73.72 90.89 64.77 69.11 
Civ. Pa. FOG... 70.08 81.79 57.15 61.51 
Sel. pln, wht 60.13 75.10 51.16 51.15 
Sel. pln. red..... 57.83 71.23 51.03 50.61 
No. 1 common... 46.90 58.10 25.10 27.50 
No. 2 common... 14.39 _ . ne nee 

Yyax1¥%y"” Yx2"” fexl¥h” f,x2” 
et ee, I se nein aeons “wmanin $137.23 
ee ee We CR tease | tees 78.50 
Cir. pin. wht.... 82.50 $88.18 ..... 89.93 
Ce. Gee SOG. 220% | eee 80.29 
i ce. Se <asa2a0  #cees 66.45 
ge Se eee Sree 61.00 
No. 1 common... 35.70 43.58 ..... 40.44 





OAK FLOORING STRIPS 


Chicago, May 12.—The following are carload 
prices, f.o.b. Chicago, on ,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 








White—— Red 
Qtrd. Plain Qtrd. Plain 
I iiaie picnics $134.00 $88.00 $124.00 $82.00 
Re GEOR ccccccs OO ee eee 
Te - éhecsvnans 73.00 71.00 71.00 71.00 
White Red 
ee, Bek Bs cntadeused ctneanawe $46.00 $44.00 





POPLAR 


Cincinnati, Ohio, May 10.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on ‘“‘soft texture’ poplar, from Virginia, 
West Virginia, Kentucky and Tennessee, and on 
Mississippi Valley poplar: 


4/4 5/&6/4 8/4 
Sorr TexTure— 
ee $ 98@105 $105@112 $105@112 
Saps & select... 72 77 82 88 82 88 
No. 1 com......-. 50 5&5 65 70 70 ~~. 15 
No. 2com, A.... 36 38 42 45 45 48 
No. 2 com. B.... 25 27 27 29 28 8630 
VALLEY— 
eae ..--$ 87@ 92 $92@ 98 $ 98@103 
Saps & selects... 60 65 70 75 75 80 
Se ee 45 48 52 «2565 55 = s«60 
No. 2 com. A.... 33 35 37 40 40 42 
No. 2 com. B.. 25 27 26 «628 27 «30 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, May 10.—The following are 


average wholesalers’ carlot prices, Cincinnati 
base, quoted on poplar bevel siding: 

No. 1 No. 2 

Clear Select com. com. 

i sineatuianet iiniea . -$55.00 $45.00 $32.00 $22.00 

a 55.00 40.00 28.00 19.00 

4” eawnes a ae 37.00 21.00 17.06 


Louisville, Ky., May 10.—Fine weather is in- 
creasing consumption of poplar siding, and de- 
mand as a whole is a trifle better than it has 
been, local producers operating on a very fair 
production schedule, with shipments picking uP 


a trifle. Quotations: 

Clear Sel. No. 1 No. 2 
SO uae $55 $40 $30 $22 
ED. eit acewinainars 55 40 29 21 
Seer 39 23 18 





— 


SOUTHERN PINE TIES 


New York, May 10.—Following are quotations 
on southern pine railroad ties, f.o.b. New York: 


All 8’ 6”— Sap Heart 
| Rae a ae nee. $1.40 $1.85 
SSRN aera aes 1.36 1.75 
"ihe eal sis plpptsiet ark bh oils 1.25 1,65 
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CROSS TIES 


st. Louis, Mo., May 10.—The following cross 
tie prices prevail f.o.b. St. Louis: 


Untreated 

White Southern 

Oa Sap-Pine 
No. 5, 7x9”, 8’, 9-inch face...... $1.45 $1.25 
No. 4, 7x8”, 8’, 8-inch face...... 1.35 1.10 
No. 3, 6x8”, 8’, 8-inch face...... 1.20 1.00 
No. 2, 6x7”, 8°, 7-inch face...... 1.10 -85 
No. 1, 6x6”, 8’, 6-inch face...... 1.00 -75 


Red oak and heart cypress ties, 10 cents less 


than white oak; sap cypress, 20 cents less than 
white oak. 

Switch’ Bridge 

Ties Plank 

OEE Rhos paddies saeedeaderse $43.00 $42.00 

ROD aradetede**oucesseuaneeay 40.00 38.00 








WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., May 11.—Present log quotations 
are: 

Cedar: $17, $15. 

Yellow fir: $22, $17 and $12. 

Red fir: $16, $15.50, $15. 

Spruce: $24, $18 and $12. 

Hemlock: $13, $12 and $11. 


Everett, Wash., 
tions: 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 


Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 


Hemlock: No. 2, $13; No. 3, $11. 
Spruce: $1 higher than fir. 


May 8.—Log market quota- 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


MINNEAPOLIS, MINN., May 11.—Northern 
pine movement increased last week. Retailers 
are replenishing broken stocks. Railroads con- 
tinue good buyers. Box and crating interests 
are taking a fair volume. Prices hold steady. 





BUFFALO, N. Y., May 10.—The northern pine 
trade is fair for this time of year. There is not 
as much call for higher grades as dealers ex- 
pected, and some cutting of prices on pattern 
stoek has lately occurred. 


BOSTON, MASS., May 10.—Demand for north- 
ern pine has improved a little this month. Re- 
tailers are light buyers. Industrial business 
keeps about even. Prices hold steady although 
sellers are experiencing strong competition with 
other woods. 





NEW YORK, May 10.—The northern pine de- 
mand is slow. Prices are not conducive to brisk 
trading and the lumber coming in is nearly all 
on consignment. 


EASTERN SPRUCE 


BOSTON, MASS., May 10.—Orders for eastern 
spruce are being secured with a little less effort 
and the market looks a shade firmer. Frame 
manufacturers have enough orders ahead to 
make them feel independent. Boards are mov- 
ing better at firmer prices. Dry stock is scarce. 
Quotations: Dimension, rail shipments, 8- to 20- 
foot, 8-inch and under, $41@42; 9-inch, $42@43; 
10-inch $43@44; 12-inch, $45@46. Provincial ran- 
dom, 2x3 to 2x7, $33@34; 2x8, $36@38; 2x10, $38@ 
89. Covering boards, 5-inch and up, 8-foot and 
up, DiS, $34; matched, clipped, 8- to 16-foot, 
$37@38; roofers, 1x6 and 1x7, plain matched or 
beaded, 8- to 16-foot, $35. Furring, 1x2, $33@34; 
1x3, $32@33. 

NEW YORK, May 10.—Consumers of eastern 
spruce are buying normally at market prices, but 
little new business is developing. There is com- 
paratively little Canadian stock in the market. 
Most of the lumber coming in is sold before ar- 


rival. 
WHITE CEDAR 


MINNEAPOLIS, MINN., May 11.—Activity in 
the Twin City northern white post and pole dis- 
tributing center was stimulated last week by 
movement of a greater number of short length 
Poles for use by telephone and power companies 
for line extension and replacement work. Ship- 
ments covered a wide range. The post business 
is slow. Prices remain firm. 


HARDWOODS 


CHICAGO, May 11.—Northern hardwoods are 
in fair demand but the spread in prices tends 
to discourage forward buying by the large in- 
dustrial consumers. Current orders cover im- 
mediate necessities only and are small in vol- 
ume. The automobile and furniture interests, 
while buying conservatively, continue to be the 
leading consumers, as labor troubles have dis- 
couraged any activity on the part of the mill- 
work factories. Southern hardwoods are weak 
in spots, athough prices in general are more 
stable than a month ago. The wide range in 
quotations has made consumers hesitant about 
placing forward orders and current demand sbe- 
flects little or no change in this condition. 


INDIANAPOLIS, IND., May 11.—Industrial 
buying is slow, due to curtailed production by 
many factory consumers, notably the furniture 
trade. There is some buying by flooring fac- 
tories, but the volume is small as compared with 
last year. Most of these factories have fairly 
large stocks made up, but weather conditions 
and strikes have interfered with construction 
work. The automobile demand is fair, much 
better than this time last year. Two local fac- 
tories are working steadily and are behind with 
orders. 





NEW ORLEANS, LA., May 10.—Some of the 
local hardwood concerns report a better run of 
business last week than during the preceding 
fortnight. Manufacturers of interior trim are 
buying a little more freely. Too much rain and 
resultant high water continue to hold down pro- 
duction in this territory and in Texas also, ac- 
cording to report. Prices are easy. 


KANSAS CITY, MO., May 11.—The demand 
for hardwoods has shown little change in the 
last two weeks, and a good many buyers are 
not inclined to get too deeply in. The motor 
trade is taking a good volume, but furniture 
factories are letting down a little. Demand from 
retailers is slow, and most of them seem to place 


orders only for immediate requirements, There 
is a small demand for railroad material. 
ST. LOUIS, MO., May 10.—Trade in south- 


ern hardwoods continues quiet. According to 
some wholesalers, the volume of sales during the 
last week was the smallest of the year and only 
a few inquiries were received. Mill stocks are 
accumulating rapidly. It is believed that furni- 
ture factories and flooring mills are not getting 
enough business on their own accounts to war- 
rant placing many orders for lumber. 


CINCINNATI, OHIO, May 11.—The hardwood 
market has shown some improvement. The Brit- 
ish strike has almost put an end to export busi- 
ness for the time being. Prices have been fairly 
stable, though there has been considerable di- 
vergence in quotations on sales owing to the stiff 
competition and the fact that buyers are holding 
off. ‘ 





COLUMBUS, OHIO, May 10.—Industrial de- 
mand is the best feature of the hardwood trade, 
Retailers are placing small orders to fill in bro- 
ken stocks. Dry stocks are not large and there is 
no special accumulation of mill stocks. Better 
drying weather will increase production, how- 


ever. Oak prices at Ohio River: 
No. 1 No. 2 No. 3 
FAS com, com. com, 
Quartered ......$145 $90 $50 seach 
FEE bccccex iia 72 45 $20 


BALTIMORE, MD., May 10.—Some hardwood 
distributers report improvement in inquiry. It 
is of no great moment, but constitutes a change 
for the better. Stocks seem to be adequate for 
current wants. 





MINNEAPOLIS, MINN., May 11.—Northern 
hardwood wholesalers are booking a fairly large 
aggregate volume of orders. Factory consumers 
are principal buyers. Dry stocks at northern 
and southern mills are scarce, according to re- 
ports, but the market shows no additional 
strength. In the large cities of this territory the 
hardwood retail trade is only fair. 


BUFFALO, N. Y., May 10.—Hardwood buying 
by industrial concerns is mostly in small lots. 
Demand from the building industry is rather 
small and no large amount of flooring is being 
called for. Prices are easy on most items. 
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“CASH” for 
Your Edgings 


Don’t burn your edgings. Bundle 
them and trim them to uniform 
length as illustrated here 
and market them for 
fuel through the same 
lumber dealers who sell 
your lumber. 

Our patented ““Tyups”’ 
enable a boy to rapidly 
bind up this waste so 
that it is easily handled 
and shipped. A single 
pull makes a tight bun- 
dle. Cost only one cent 
each. 

Write for free sample “Tyup”. 
Sold in lots 
of 1000 for $10 . 


Also ideal for binding floor- i 
ing, siding, mouldings, etc. 
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A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


Tough ash can be sold readily and prices are 
strong. 

NEW YORK, May 10.—The hardwood market 
has shown general improvement in the last week, 
especially for maple and oak flooring. Industrial 
demand is good. Prices are steady. 


BOSTON, MASS., May 10.—May has opened up 
quietly for hardwood sellers, who did a very fair 
business in April. Inquiries are coming along 
somewhat better. Wholesalers are booking com- 
paratively few orders from furniture and chair 
manufacturers. Builders’ finish mills are good 
customers. The musical instrument trade is fair. 
Flooring sells better but strong competition 
keeps prices irregular. Current quotations on 
{#x2%-inch clear flooring: Birch, $83@86; maple, 
$94.50@98.50; oak, white, plain, $98@101; selects, 
$82@86.50; No. 1 common, $65. Prices on stand- 
ard grades of well manufactured and fully dry 
hardwoods are being maintained on a fairly 
steady basis. 

LOS ANGELES, CALIF., May 8.—The hard- 
wood demand is slightly behind that of a year 
ago, with most orders coming from industrial 
consumers who specify prompt delivery. 


FIR, SPRUCE, CEDAR 


CHICAGO, May 12.—Douglas fir is in slightly 
better demand in this territory. . Heavy removals 
to construction jobs has reduced yard stocks and 
the retail trade is now buying to round out as- 
sortments. Dimension is moving slowly, but 
there is a fair call for long joists. The mills are 
holding for slightly higher prices on uppers. 


NEW YORK, May 10.—A slight decrease in the 
surplus stocks of lumber lying in the harbor is 
reported today, but the impression made is 
hardly noticeable. A good deal of unsold lumber 
continues to arrive, but it is of better grade than 
much of that on hand. Prices with some firms 
are strictly according to quoted lists, but bar- 
gains are easy to obtain. 


POSTON, MASS., May 10.—Douglas fir sellers 
are doing a brisk business in transit lumber. 
Prices are unsettled and buyers are timid about 
placing mill shipment orders for future delivery, 
although they now are offered ordinary sched- 
ules of 2-inch dressed fir at $29.50@30.50, ship’s 
tackle, Boston. Cargo rates also are lower, $12 
now being quoted. A good proportion of the 
large business in transit fir reported last week 
was booked at $30 to $32, ship’s tackle. The top 
price for No. 1 common fir boards is $29. Re- 
tailers’ requirements in fir are increasing. 


KANSAS CITY, MO., May 11.—Demand for fir 
has been light the last week and most cars are 
well assorted. Dimension sells at $3 off in mixed 
cars and where straight cars are wanted buyers 
are getting $3.50 off. Uppers are in fairly good 
demand, especially flooring and ceiling. Some 
white fir dimension is being sold. 


BUFFALO, N. Y., May 10.—Fir demand has 
picked up a little, though sales are mostly for 
immediate needs. Stocks are heavy in the East 
and some of this lumber which has been in stor- 
age on the seaboard is now beginning to find its 
way into western New York by the State barge 
canal. 


LOS ANGELES, CALIF., May 8.—During the 
week there has been a notable increase in fir 
shipments. Although the supply at the docks 
continues abnormally large, the market is be- 
coming steadier. Prices show an upward tend- 


ency. CYP 


NEW ORLEANS, LA., May 10.—The cypress 
mill group report shows orders still in third place, 
with production leading and shipments second. 
Local observers admit business is not quite so 
good as during the latter half of April, but nev- 
ertheless rate it fair, and steady. Prices are un- 
changed and firm. Inquiry is rather brisk. 


CHICAGO, May 11.—While there is a fair de- 
mand for red cypress in this country, the market 
acks the snap that distributers had expected 
would accompany better weather. In the city 
proper the industrial trade is undoubtedly better 
than the yard, but in the surrounding territory 
the reverse is true. Country yards throughout 
this section have placed a fair volume of busi- 
ness. These orders have almost invariably speci- 


ce 
fied a wide assortment of items and 


. a prompt 
shipment. Prices are steady. : 





KANSAS CITY, MO., May 11.—Country de- 
mand for cypress fell off last week, and city 
yards have not shown any desire to increase 
stocks. There has been a stronger inquiry from 
the country, however. 


NEW YORK, May 10.—Rail and cargo ship- 
ments are normal. Several large boatloads ar- 
rived the latter part of last week and are now 
unloading. Cypress prices have held firm for 
two weeks past and are very firm today, with 
an increase of orders. 


BUFFALO, N. Y., May 10.—The cypress de- 
mand is still slow and a good deal of competition 
is reported by some dealers. Mill stocks are not 
heavy and prices are about steady. 


BOSTON, MASS., May 10.—The cypress trade 
has shown some expansion. Retailers are con- 
servative in purchases of yard items, and are 
calling for mixed cars to be shipped promptly, 
Industrial demand is fair. Red cypress lists are 
steady. Yellow cypress is offered here at the 
following range: 


FAS Selects Shop 
4/4 csricceees.§ BQ $70@ 83 $53@58 
5/4 & 6/4...... 90 108 sO 93 63 68 
BIS siscvessane 105 115 88 105 73 83 
BBE wisesecnvns 125 135 


3ALTIMORE, MD., May 10.—With demand from 
Florida halted, producers of cypress are required 
to find other outlets for their product, and they 
have apparently succeeded in doing this, for 
there is no weakness to prices. 


INDIANAPOLIS, IND., May 11.—A consider- 
able call from the greenhouse trade in Indiana 
features the cypress market. Prices hold firm. 
Some industrial business is being booked and 
more is in prospect. Some inquiries are coming 
from city and country yards. 


CINCINNATI, OHIO, May 11.—Cypress deal- 
ers report some improvement in business. Vol- 
ume buying is slow in developing and much of 
the business is of the hand-to-mouth variety. 
The price position has been a fairly steady one. 


HEMLOCK 


CHICAGO, May 11.—The price range on north- 
ern hemlock is gradually narrowing. Some 
manufacturers are quoting $5 off list, but the 
number is gradually dwindling and $4.50 off is 
generally recognized to be the real market price. 
There is a good demand from the country yards 
of Michigan and Wisconsin, but in some of the 
larger cities competition from fir and hemlock 
is exceptionally keen. 


NEW YORK, May 10.—The western hemlock 
situation has improved in the last week and 
prices were holding firm today. Bargains are to 
be had by shrewd buyers. Shipments have been 
up to the early May average of the last few 
years. 


BOSTON, MASS., May 10.—There has been a 
distinct improvement in hemlock demand during 
the last two weeks. The fine weather has 
speeded up the movement from dealers’ yards 
and retailers are making substantial purchases. 
There is a large business in transit lumber from 
the West Coast at rather better prices than 
quoted for direct mill shipment. Light offerings 
of eastern and northern hemlock aid in holding 
prices firm. Boards are $32 for eastern clipped, 
10- to 16-foot; $31@32 for northern clipped, 12- 
foot, and $29@30 for random. 


BUFFALO, N. Y., May 10.—Hemlock demand 
has been only fair of late, although the steady 
increase in the amount of building, now that 
better weather has arrived, gives dealers en- 
couragement over the prospects for the present 
month. Prices are little changed. 


WESTERN PINES 


CHICAGO, May 12.—Yard items of western 
pine are in slightly better call but shop continues 
inactive. Since the advent of good weather the 
retail yards have been moving out a large quan- 
tity of lumber and present buying is to fill in 
depleted stocks. On the other hand, the sash 
and door factories are curtailing production in 
an effort to balance supply and demand and are 
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not buying much stock. Prices on yard stocks 
are weak but on shop items are firm. 

NEW YORK, May 10.—The better grades of 
Idaho pine are scarce and few transits are ar- 





riving. Some mills today notified their repre- 


sentatives here of a reduction of $1 in No. 3 
common Idaho, the effect of which has been to 
equalize prices all around. 


BUFFALO, N. Y., May 10.—A slightly easier 
market prevails in upper grades of western pines, 
due to the lack of the expected activity in build- 
ing. Industrial buying has not started up to any 
large extent. Local building is increasing. 
Wholesalers are carrying a fair amount of stock. 


BOSTON, MASS., May 10.—There is a good 
business in western pines in moderate quantities 
for early delivery. No. 2 and No. 3 common are 
the best sellers in Pondosa pine, quotations on 
which are steady. Idaho pine is selling better 
than in April and prices are firm as follows: 


No. 1 com. No. 2 com. No. 3 com. 
ee Beer $65.50 ae” =—S—(—tét 
NE ee am andiwe 66.50 62.50 $42.50@43.00 
) Ee 65.50 59.00 44.00 44.50 
ald cra a BS 68.50 59.00 44.00 44.50 
NE ares dhbowe able adie ae eanteed 61.50 45.00 45.50 


KANSAS CITY, MO., May 11.—A slightly bet- 
ter demand for western pines was reported last 
week. Retailers have been doing more buying, 
with dimension, wide finish and moldings in best 
demand. There also has been a good demand 
for moldings from factory buyers. 


LOS ANGELES, CALIF., May 8.—Distributers 
of western pines report a decrease in orders and 
fewer inquiries. Prices are unchanged. 


REDWOOD 


NEW YORK, May 10.—Several building opera- 
tions that call for California redwood have been 
started and some large distributers have enjoyed 
a fairly good turnover in consequence. Industrial 
demand is fair. 

KANSAS CITY, MO., May 11.—There has been 
little demand in this market for redwood in the 
last week. Orders have been for well mixed 
ears of moldings, siding and some lath. 

BOSTON, MASS., May 10.—Good weather has 
stimulated yard trade and retailers are coming 
into the market with a fair volume of orders for 
redwood building items. Factory trade remains 
about even. Sellers are competing briskly for 
business but prices are well held. 


NORTH CAROLINA PINE 


BOSTON, MASS., May 10.—North Carolina 
pine demand shows continued improvement. 
Some sellers have booked a substantial volume 
in narrow edge at $60@61 for band sawed stock. 
Roofers sell at $31@31.50 for 8-inch air dried. A 
fair number of transits are moving. Demand for 
shortleaf flooring and partition is improving. 
Low range on 1x4-inch flooring: B&better rift, 
$77; C rift, $60; B&better flat, $55.25; B&better 
partition, }j-inch, $54.25. 


NEW YORK, May 10.—Prices hold their own, 
wholesalers feeling that the market is on the 
verge of improvement. North Carolina pine has 
been coming into the market in fairly good vol- 
ume, but retailers are holding off. 


BUFFALO, N. Y., May 10.—Six-inch roofers 
are firm at $29.50, with 8- and 10-inch $30.50. Not 
a8 many transit cars in roofers are being 
shipped as formerly, so that retailers are not 
getting much in the way of concessions. The 
recent cool weather has affected flooring trade 
and prices are easy. 


BALTIMORE, MD., May 10.—Increased buying 
of North Carolina pine has strengthened some 
items. Certain sizes of framing, such as 2x6-inch, 
are down $1.50 to $2 from the level that prevailed 
Some weeks ago, while: 2x8-inch, being in far 
Smaller supply, have been holding their own. Six 
quarter edge boxboards have been sold as low 
as $25 this week, but various other items have 
Shown definite firmness. Favorable weather has 
resulted in some withdrawal of stocks from the 
wharves to fill up the gaps made in yard assort- 


ments, 
SOUTHERN PINE 


CHICAGO, May 12.—While the southern pine 
movement is rather spotted, orders placed by the 


yard trade represent a fair volume and inquiry 
is more brisk. Inch stock is showing greater 
firmness but two inch, which is in greater sup- 
ply, remains at the same level. There is a nor- 
mal offering of transits. 


NEW ORLEANS, LA., May 10.—Mill reports 
show bookings leading for the week though sales 
volume registered decline as compared with the 
week preceding, falling slightly below the ‘‘nor- 
mal production’’ mark. Shipments slumped more 
heavily in volume but held second place, while 
production showed little change and ranked third. 
Locally, inquiry is reported more active with 
prices stiffly held on all save possibly a few of 
the upper grade items. 

ST. LOUIS, MO., May 10.—Continued improve- 
ment is noted this week in southern pine busi- 
ness. There was increase in the volume of in- 
quiries most of which developed into orders. 
Quick delivery is specified in the majority of in- 
stances. Low prices on surplus items have been 
withdrawn. Orders for 1x6-inch No. 2 common 
S2S&CM and 8- and 10-inch No. 2 shiplap met 
better prices than a week ago. The market on 
No. 1 common and No. 2 common and better di- 
mension is firm. The transit list is smaller than 
usual. 


KANSAS CITY, MO., May 11.—Southern pine 
demand slumped off last week and the volume 
of business placed yesterday and today does not 
show any improvement. Most orders placed by 
retailers are for immediate requirements. Prices 
have been maintained here, but the market does 
not show any superfluous strength. 


INDIANAPOLIS, IND., May 11.—Somewhat 
better weather has increased southern pine trade 
in this territory. There is some demand for 
mixed cars and the volume of inquiry is picking 
up rapidly. Building has been held up in most 
of the larger cities of the State since April 1 by 
strikers. Prices are somewhat stronger, but 
transits are numerous. 


CINCINNATI, OHIO, May 11.—There has been 
a fair run of southern pine orders, but prices are 
generally unsatisfactory. The volume of busi- 
ness has not been such as to give the market a 
firm tone and there is much shopping by buyers. 
Retail yards report building lumber is beginning 
to move in fair quantities. 


NEW YORK, May 10.—Demand for southern 
pine, except flooring and roofers, was generally 
slow as the week opened. Prices remain as they 
closed last week. Wholesale salesmen report a 
better tone, indicating a buying spurt in the im- 
mediate future. Retail yard stocks are rather 
light. 

BUFFALA, N. Y., May 10.—Southern pine buy- 
ing is spotty and is being done where an advan- 
tage in the way of price concessions is offered. 
Mills have been asking about 50 cents on various 
items ‘during the last week or two, and boards 
are strong. 


BOSTON, MASS., May 10.—Dealers are plac- 
ing more southern pine orders but are buying 
conservatively. Highest prices reported ob- 
tained here for longleaf flooring and partition 
last week are: 1x4-inch flooring, B&better rift, 
$89.50; C rift, $77; B&better flat, $61; B&better 
partition, 34-inch, $60. Wholesale yards report 
improved demand for heavy timbers, dimension 
and plank. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., May 11.—Red cedar 
shingle prices tend lower, with stars $2.20, and 
clears $2.50. There is little disposition on the 
part of retailers to buy for future needs. 


KANSAS CITY, MO., May 11.—The shingle 
market seems to have little support from retail- 
ers, judging from the further weakness displayed 
last week, when prices dropped another 5 cents. 
Some cars which were getting to diverting points 
sold at 10 cents off. The demand for lath is 
fair, but prices are easier. Siding is slow, most 
of the orders going to western pine mills. 


ST. LOUIS, MO., May 10.—Shingle demand 
continues light. Prices are firm, as follows: 
Extra clears, $2.75, mill base, and $4.26, St. 
Louis; extra stars, $2.35, mill base, and $3.69, St. 
Louis. 

COLUMBUS, OHIO, May 10.—Retailers in rural 
sections are moving considerable amounts of 
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shingles and are replenishing stocks. City deal- 
ers are ordering occasionally, mostly of the 
higher grades. Receipts are sufficient for cur- 
rent needs and transit cars are rather numerous. 
Red cedar extra clears sell at $4.50, and extra 
stars, $3.95, delivered. British Columbia XXXXX 
are rather firm. Lath trade is steady and prices 
are unchanged. 


NEW YORK, May 10.—Eastern spruce lath 
were selling at $7.25 this morning, slightly under 
recent quotations. Large cargoes have been re- 
ceived. Buying has not been quite as brisk as 
two weeks ago. Consignments are sufficient to 
insure a plentiful supply for the balance of the 
month. Large sales of West Coast shingles con- 
tinue, but supplies have more than counterbal- 
anced demand. Prices are firm. 


BUFFAIA, N. Y., May 10.—Shingle prices 
show a declining tendency, with British Colum- 
bia $5.56; Washington, $5.01; extra clears, $4.31; 
stars, $3.86. Wholesalers have had a little larger 
trade so far this month, but retailers wait 
until the last minute before ordering. 


BOSTON, MASS., May 10.—Demand for shin- 
gles is still quiet. The reduction of 25 cents on 
British Columbia XXXXX, which are now of- 
fered here at $5.71 for rail delivery, has not in- 
creased the interest of buyers. White cedars 
are steady at $4@4.25 for clears and $4.50@4.75 
for extras. Lath demand runs along about even 
and prices remain steady. Eastern spruce lath 
are $7 for 1%-inch and $8 for 1%-inch. Western 
hemlock lath are $6.50 for 1%-inch, ship’s tackle. 


LOS ANGELES, CALIF., May 8.—There has 
not been any price change in the shingle market 
during the week, the volume of orders being 
slightly above the usual mark. Most orders are 
from rural points where stocks are getting low. 
The lath situation remains the same. 


INDIANAPOLIS, IND., May 11.—Shingle trade 
has improved slightly during the last week, but 
prices are soft. Lath demand is picking up. 
Prices are unchanged. A large number of tran- 
sits are reaching this terminal, which influences 
prices. 


NEW ORLEANS, LA., May 10.—Cypress shin- 
gles remain in quiet call, with mills showing 
little uneasiness over moderate accumulations 
and prices reported unchanged. Cypress lath 
continue to move freely on mixed car orders, 
with no unwieldy accumulations at mills and 
prices firm at unchanged levels. 


MAHOGANY 


BOSTON, MASS., May 10.—Demand for ma- 
hogany is brisk and prices are firmly held. Sub- 
stantial quantities of solid mahogany and ve- 
neers are being taken for interior trim, paneling 
and built-in fixtures. Some over-time production 
is necessary to take care of deliveries on old and 
new orders and stock is being moved as fast as 
it is dry enough to ship. Log stocks were re- 
plenished last week with a cargo of African ma- 
hogany. 

NEW YORK, May 10.—Distributers of Philip- 
pine mahogany say sales this spring have been 
considerably better than *hose of last year and 


more lumber has arrived from the islands. The 
higher grades of mahogany have been selling 
well and prices hold firm. Local distributers 
have good supplies of logs on hand. 


BOXBOARDS 


BOSTON, MASS., May 10.—Boxboard trade is 
improving. Maine and New Hampshire produc- 
ers are following a policy of curtailment and 
dry stocks are being reduced appreciably. Some 
shook and box mills in this territory report im- 
proved demand for wooden containers and their 
requisitions are being increased correspondingly. 
Prices are steadier, but are still too low to be 
satisfactory to producers. Round edge white 
pine, inch, is offered at $25@29. 


CLAPBOARDS 


BOSTON, MASS., May 10.—Retailers show 
more interest in clapboards. Offerings of east- 
ern spruce and white pine are very light and 
prices are firm. A large share of the increasing 
business is going to distributers of western clap- 
boards, who are quoting steady prices although 
they are competing briskly for orders. Quota- 
tions: Eastern spruce clapboards, a thousand 
pieces, 4-foot, 6-inch, extras, $120; clears, $115; 
second clears, $110; 54%4-inch, $5 less. West Coast 
clapboards, a thousand square feet, clears, red- 
wood, $28; red cedar, $30; western spruce, $40; 
California pine, $40. 


New Catalog on Conveyor Equipment 


The Standard Conveyor Co., of North St. Paul, 
Minn., has recently issued Catalog No. 5, contain- 
ing 24 pages, illustrating and describing the use 
of Brown portable elevators for handling and piling 
sacked, cased, baled, bundled and rolled merchan- 
dise. Throughout the catalog will be found illus- 
trations of both new and old types of Brown 
portable pilers, some of which have been in service 
many years. In addition, the catalog contains in- 
teresting pictures of another useful type of ele- 
vator, a handilift or portable tiering machine, 
which operates either by hand or power in narrow 
aisles. A number of the pages are devoted to tech- 
nical information, and an insert at the back of the 
catalog gives a clear idea of the piler and how 
it works. 


Among the accomplishments made possible by 
using a piler are the following: Saving space by 
enabling men to reach the upper spaces above the 
floor ; relieving men from heavy back-breaking work 
and giving them a chance to do more for their 
employer; saving time through eliminating un- 
necessary motion and effort. At most, two men 
loading a piler, and two men taking commodities 
off the other end are sufficient no matter how high 
the pile. For lighter objects one man at each end 
is enough. Ordinarily a piler handles about 30,000 
pounds an hour—if men could load it fast enough 
it could handle four times as much; this being 
estimated at capacity. The piler reaches the un- 
used spaces in storage. It increases the value of 
men by making them skilled workmen rather than 
common laborers, and through the piler effort and 
time are conserved, and the means furnished of 
reaching twenty-five feet into the air with no more 
work or effort than that required to pile four feet 
high by hand, 





This Trailer Handles 15-Ton Loads - 


It is especially designed for use with Tractors in muddy, sandy, or 


swampy logging roads. 


The strong, durable construction of this trailer 


enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR 
CATALOG 
TODAY 


Lumbermen everywhere recognize Hemming logging 
trailers and wagons as the best equipment obtainable. 
Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 
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Outlook in European Lumber Centers 


WASHINGTON, D. C., May 12.—C. I. Dawson, con- 
sul general at Stockholm, reports to the Depart- 
ment of Commerce that approximately 693,000,000 
feet of lumber had been sold for export from 
Sweden up to the end of March for delivery in 
1926 after the reopening of navigation. Exports 
of rough Swedish lumber for the first two months 
of this year were somewhat smaller than for the 
same period of 1925. At the same time, exports 
of planed stock have been slightly larger. Hope is 
entertained in Sweden and Scandinavia generally 
that when the Russian lumber stocks, reported as 
not large, have been sold the Scandinavian business 
will improve again. 

Assistant Trade Commissioner Kekich reports 
from Helsingfors a tone of confidence in the Fin- 
nish lumber trade. The confidence is not based on 
an expectation of any considerable and immediate 
improvement in prices, but on the belief that prices 
can be maintained on the present level without un- 
due difficulties and straining sales, due to the sup- 
port of local banks. Exporters are reported to be 
in better shape than usual with respect to their 
short-term foreign advances. 

An improvement in the Latvian lumber market 
is reported by Commercial Attaché Mayer, Riga, 
who states that the demand for lumber by certain 
continental countries has recently increased. 











Gain in Softwood and Shook Imports. 


WASHINGTON, D. C., May 12.—Consul Henry C. 
Damm reports from Nogales, Mexico, that the im- 
portation of box shook is still showing an increase 
due to the large shipments of fresh vegetables from 
the Mexican west coast. Lately a mill at Nayarit, 
operated by an American concern, has begun the 
manufacture of box shook from native lumber. 
Imports of box shook last year totaled $401,190, 
compared with $336,560 in 1924. 

Mr. Damm also reports an increase in imports 
of American softwoods from the West last year, 
with an aggregate value of $428,815, against $346,- 
268 in 1924. 


British Lumber Trade Prospects 


WASHINGTON, D. C., May 10.—The latest cable 
from Trade Commissioner Boadle, London, dated 
April 30, before the general strike got under way, 
follows: 


“The coal situation dominates the lumber mar- 
ket. There is little forward business being done 
and stocks are heavy, except for a few items, and 
are ample for current requirements. For forward 
delivery American hardwoods are in better demand 
but prices are easier. Particular attention to 
quality is urged on hardwood shippers during May 
and June as well as caution in contracts now over- 
shipped. Douglas fir is weak with little demand, 
while southern pine timber is firmer, but has little 
demand and prices are easier. Polish business is 
active for prompt shipment, but the market for 
other northern European softwoods is just at pres- 
ent stagnant. The ‘Buy British Goods’ campaign 
is resulting in many importers now stipulating 
British Columbia products in inquiries for fir.” 


Quebec Lumber Cut Below Normal 


WASHINGTON, D. C., May 12.—Consul Hosmer 
Sherbrooke reports to the Department of Commerce 
from Quebec that it is not believed the lumber cut 
in Quebec Province for the 1925-26 season will ex- 
ceed 75 percent of normal. This fact, together 
with greater activity in the building trades, is ex- 
pected by Canadians to bring about substantial im- 
provement in the lumber industry. The estimated 
production for the Province this year was 1,500,- 
000,000 feet, but it is generally agreed that this 
figure will not be reached. The fall of snow in 
many localities was not sufficient for successful 
operations until late in the season. 


Good Demand for Pitch Pine in Egypt 


WASHINGTON, D. C., May 12.—Trade Commis- 
sioner May reports from Alexandria the usual sea- 
sonal slight advance in the Egyptian lumber trade. 
The rapid decline in the season’s cotton prices 
was fully discounted in advance, and Mr. May re- 
ports an expectation that building throughout the 
country will take on renewed vigor as spring 
progresses. The number of permits for residential 
and business buildings in Cairo, Alexandria and 
other centers continues very high. Money is fairly 
abundant and the demand for house and commer- 
cial buildings is still unsatisfied. 

The demand for American pitch pine continues 
very good despite new competition from Yugoslav 
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black pine, which is a “pitch” pine. Small dimen- 
sion stock especially has been faced with the Yugo- 
slay competition, but with the inauguration of the 















most recent tariff schedules small dimension Amer- DIMENSION FINISH 
jean pitch pine has been brought much more in LATH FLOORING 
rs line with current prices of Yugoslav and ordinary BOARDS CEILING 
European pine. In the larger dimensions Amer- SHOP AND SIDING 
n- jean pitch pine seems still to be at a disadvantage ” 
rt- despite the new tariff dimensional differentials. aa aa ce MOULDING 
00 ; wr me aig? - GTH 
Present stocks of American pitch pine are adequate STOCK A —_ 
om for all normal demand. No imports were recorded SPECIALTY. 
in in March. American pitch pine flooring is making 
‘ts good progress against Swedish flooring. 


Small arrivals of American red gum on the Alex- 
andria market in March were received well and 
had no effect on prevailing prices. The vigorous 
competition from Rumanian beech and European 
plywoods (partly of African woods) continues and 
there is increasing concern in the trade that Amer 
ican red gum may lose some business in the future. 
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Lumber Sales Dominated by Franc 


WASHINGTON, D. C., May 10.—R. C. Miller, as 
sistant commerce attaché, Paris, reports to the De- 
partment of Commerce under date of March 31 
that the prospects for increased sales of American 
lumber to France continue to be dominated by the 
franc. Under the uncertain financial conditions 
ot which have existed since the beginning of 1926, im- 
porters have no desire to accumulate stocks from 
high exchange countries and in general buying is 
only on the basis of orders actually booked from 
domestic consumers. This hand-to-mouth policy 
can not be expected to disappear until some defi- 
nite improvement or stabilization of the franc be- 
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e Preservation of Cuban Forests enn a 

4 WASHINGTON, D. C., May 12.—Commercial At- “NEARWHITE"” 

t, taché Connell reports from Havana, Cuba, that on 

e April 13 two decrees were signed affecting the fell- 

q ing of trees and the burning of forests and add- 


ing to existing forest regulations. The obligations 
established by these decrees, Mr. Connell states, 
. while having separate merit, were designed spe- 
, cially to prevent a further increase in the area 
devoted to the cultivation of sugar cane, in line 
with the recent decisions of the cabinet to curtail 
sugar production next season. 


SARE in sawing, care in 
kiln drying, care in 
working, care in grad- 
; Greek Lumber Business Depressed ing, care in handling and load- 


4 ‘er WASHINGTON, D. C., May 12.—Herman G. Mc- 


Millan, clerk to the trade commissioner at Athens, ing make 66 Nearwhite ” Soft 


reports that the Greek lumber business, which suf- 
fered an acute depression during the second half ° b4 

1 of last year, is affected at present by a still more Shortleaf Pine the ideal lumber 

| severe crisis. The acute situation is chiefly due to f d 1 t 11 
money shortage, which has been felt in all lines of or 

business for the last eight or ten months. This ealers tO Sell. 

shortage has brought building operations almost to 

a standstill. T “ ” 
ry a car Oo 

Since the abolition of the statistical bureau on y f NEARWHITE 

: Feb. 1, 1926, no statistical information has been 

available in connection with Greek lumber imports. 


Local bureaus, however, report imports 60 to 70 

percent smaller than for the first quarter of 1925. I h e U M I ER | U Mi BER ( O 
An example of the big decline in the lumber 

business in Athens is indicated by the merchants’ E.E.H 1 

record of their average daily sales. Early in 1925 ALL, Sales Manager 

the more important lumber merchants averaged 

about $226.50 daily. During the first quarter this ELECTRIC M I LLS, MISSISSI PPI 

year they scarcely reached $26.65. 


Eastern Canada Lumber, Lath Trade 


WASHINGTON, D. C., May 12.—Although the 
larger and more important lumber mills of Fred- 
ericton, N. B., have been in operation, the export 
of lumber to the United States has in general 
— off, according to a report from Vice Consul e 
ohbnson of that district. The lumber dealers 
state that the difficulties to be met with in trans- Quality Northern Hardwoods 
portation have been the chief influences in the de- 
creased exportation. 


Mr. Johnson adds that the export of pine and fr ° | te ; 
hardwood continues to show a slight but steady om Quality Im er 
increase. Pine box lumber is one of the chief 

items exported in pine. The export of planed 
white pine boards, ranging in price from $42 to 
$50 a thousand feet, is also increasing. Rough 
Spruce exports fell off about 500,000 feet in March, 


1926, compared wtih the same month last year. 

Consul Gotlieb reports from Halifax that the tac um er O 
Nova Scotia lumber market was a bit off color for ae 
a few weeks, stocks of lath becoming heavy as a i 
result of bad weather in the United States retard- 
ing building operations. More recently these have MANISTIQUE, MICHIGAN 
been going into consumption rapidly and the out- 


look now is for an improvement in business. Pres- 
ent price for lath is $5.50 f.o.b. at ports. 
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Advertisements will be inserted in this de- 
Dartment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 

Eight words of ordinary length make one 

ne. Count in signature. 
Heading counts as two lines. 
No Giepiey except the heading can be ad- 
m le 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received iater will be placed 
under heading Too Late to Classify. 











WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 


All or part of your supply if 
satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 


3611 Auburn Avenue, 


Chicago, Illinois 





WANTED—LUMBER GRAVITY CONVEYORS 
From fifty to one hundred feet. Quote price and condi- 
tion 


EUREKA LUMBER CO., Kendallville, Indiana. 
WANTED—DRY SOFTWOOD SAWDUST 
For points in the southwest. Delivered. 
Address “R. 18," care American Lumberman. 








FROM OWNER OF AN ILLINOIS YARD 


I have just sold my yard. It might interest you to 
know that the buyer and seller were brought together 
through an ad in the American Lumberman. 





CITY YARD MANAGER FOR RETAIL YARD 


In Ios Angeles Must be capable of taking entire 


charge of large operation and exceptionally capable 
salesman able to build up and hold business against 


bitter competition In first letter state full particu- 
Jars, salary asked and give references, 
Address “T. 24,"" care American Lumberman, 





WANTED—DRY KILN OPERATOR 
Competent man experienced in operation of fan type 
and radiation kilns. Applicants state age, past expe- 
rience, and give references in replying. Must be pre- 
pared to take position immediately. 

Address “R. 28,"" care American Lumberman. 





WARREN-HUCKINS COMPANY 


Jacksonville, Florida 
Manufacturers of 
FLORIDA FAIRFORM FINISH 


Modern, light, airy plant, individual electric drive, open 
shop for Americans. 


Men stick here, are treated on the square and take pride 
in their work. 


To fill infrequent vacancies we should be glad to have 
skilled bench and machine men register with us for per- 
manent positions. Floaters, wood butchers, crabs, keep 
off. 





WANTED—LADY STENOGRAPHER 
Chicago-loop office. Lumber experience. Give age, ex- 
perience, references, salary expected. 

Address “1, 28,’' care American Lumberman. 


HARDWOOD SALESMAN 
One familiar with South Western stock, both Lumber 
and Dimension Stock to sell in C. F. A. territory, espe- 
cially Indiana ; one with established trade desired. 
THE TUNIS LUMBER CO., 
1200- 02 Keith Bldg., Cincinnati, Ohio. 


WANTED—ESTIMATOR 
First class estimator wanted to list and price plans. 
Must be able to accurately list and price plans of every 
description, and be familiar with Cost Book A. State 
salary and references when replying. 
Address “S. 36,"’ care American Lumberman. 


WE WANT A RESPONSIBLE MAN 
With knowledge of the lumber business preferred, to 
take complete charge of accounting and assist in buying 
and listing. State fully your experience and references 
in first letter. Information will be kept in strict con- 
fidence. Personal interview arranged. 
HANSEN LUMBER COMPANY, 
55 Kresge Building, Davenport, Iowa. 


WANTED—SUPERINTENDENT 
For Sash, Veneered Door, Hardwood Trim and Special 
Millwork Factory in Western Pennsylvania. Must 
understand details, how to handle men and get good 
results. Give reference, age and experience. Permanent 
position. Must be well qualified. 
Address “S$. 25,’’ care American Lumberman. 

















DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, Ill. 





WANTED—CHIEF ENGINEER 

For large new electrically operated sawmill. 

perienced sawmill men apply. Low rent, 
und churches, 

Address “ht. 31,"" care American Lumberman. 


HARDWOOD BUYER AND INSPECTOR 
Only fully capable, honest and energetic hustler to buy 
oak and hickory wagon stock, plank and logs, on either 
salary or commission basis. Must have good following 
among mills and timberland owners in Ark., La., Tenn., 
Ky., N. C., ete. Address with references op, 1,’’ care 
American Lumberman. 


WANTED—BOOKKEEPER 
And general office man. Chicago retail lumber yard. 
Must be experienced. Excellent opportunity. 
Address “S. 42,"’ care American Lumberman. 
WANTED—FOREMAN FOR 
Retail lumber yard. Must have Chicago experience. 
State age, experience and salary. 

Address “IX. 19,’’ care American Lumberman, 
WANTED—TALLYMAN FOR CHICAGO 
Retail lumber yard. State age, experience and salary. 
Address “K. 20," care American Lumberman. 


Only ex- 
good schools 
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WANTED—MILLWORK ESTIMATOR 
By large manufacturer, must be able to accurately list 
and price from plans of every description and be fa- 
miliar with cost book ‘‘A."’ State experience, age, ref- 
erences and salary expected in first letter. 

CHAS. T. ABELES & CO., Little Rock, Ark. 


WANTED—MAN 
Capable of taking off and estimating special millwork. 
State age and salary required. Address DAVIDSON 
SASH & DOOR COMPANY, Lake Charles, La. 


WANTED—EXPERIENCED FOREMAN 
For box factory lumber yard. Prefer one who has had 
experience with resaws and planers. 
Address “T. 4,’’ care American Lumberman. 


ASSISTANT SHIPPING CLERK 
In large wholesale jobbing house. Must know sash and 
a business thoroughly. Warehouse is in New York 
ty. 


Address “S. 2." care American Lumberman. 


WAREHOUSE SUPERINTENDENT WANTED 
In large wholesale jobbing house. Must know sash and 
oie. business thoroughly. Warehouse is in New York 
Address 














“S. 3,’ care American Lumberman. 


WANTED—BOOKKEEPER 
And general office man for hardware department of 
lumber business; prefer one who has some Hdw. ex- 
perience. Central Ill., 3,000 pop.; state experience, 
age, if married, nationality and salary expected. Good 
opening for right man. 
Address “S. 22,"" care American Lumberman. 











YOU SEE THESE ADVERTISEMENTS 


Why not place your ad in the classified department of 
the AMERICAN LUMBERMAN? When you want em- 
ployment advertise in the paper that reaches the people. 














SASH, DOOR AND FRAME SALESMEN 


To sell carload trade, Large company wants two sales- 
men, one for eastern metropolitan district, another for 
Chicago, Cleveland, Detroit district. Give age, pre- 
vious connection, experience, etc. 

Address “T. 9,’ care American Lumberman. 


WANTED—EXPERIENCED 
Sash and door salesmen. Wisconsin manufacturer can 
use at once experienced men for Lower Michigan and 
Wisconsin territories. Write, giving full particulars 
and indicating salary expected in first letter. 
Address “T. 6,’ care American Lumberman. 


WANTED: EXPERIENCED 
Yellow pine salesman for North and South Carolina, by 
wholesaler with well established trade in this territory. 
Prefer man familiar with this section. Liberal propo- 
sition. BOX 110, Birmingham, Ala. 











$10,000.00 
A well established commission selling organization in 
Chicago, has an opening for a high grade salesman to 


take charge of their West Coast department. A man 
thoroughly posted as to sources of supply, with an 
acquaintance among manufacturers, together with the 
inherent ability to sell lumber, has an opportunity to 
earn up to $10,000 per year with us. Give us full 
particulars. All confidential. 

Address ““S. 27,’’ care American Lumberman. 


SALESMEN WANTED 
Commission Salesman, N. C. Pine, Southern Yellow Pine, 
Cypress, West Coast stocks. Eastern Pennsylvania, 
North and South Jersey, New York City and State, 
Boston and New England territories. 
Address “S. 19,’’ care American Lumberman. 


WE HAVE AN OPENING FOR 
A salesman to sell northern and southern hardwoods, 
northern softwoods and West Coast products in the 
State of Wisconsin. Salary and commission. Prefer 
young man making that territory now. 
Address “S. 6,’’ care American Lumberman. 











SALESMAN: 
Do you want a good western red cedar pole and post 
account on very high-grade, well advertised product? 
Address “K. 16,’’ care American Lumberman. 





COMMISSION SALESMEN 
West Coast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives. 
High-class references required and given. Exclusive 
territory. 
Address “R. 23,’’ care American Lumberman. 
WANTED—SALESMEN 


To sell southern pine and gulf red cypress lumber on a 
commission basis 


ELM CITY LUMBER COMPANY. New Rern. N. C. 








THERE ARE MANY GOOD POSITIONS 


Advertised every week in the American Lumberman— 
read the classified ads. Salesmen, bookkeepers, office 
help, stenographers, estimators, billers, detailers, yard 
managers, mill superintendents, sawyers, filers, mill 
men, loggers and factory help. 


If you read the classified advertisements you could find 
the job you are looking for. If you don’t find the right 
kind of a position advertised, go after it by advertising 
yourself with a WANT AD in the Wanted Employment 
columns of the AMERICAN LUMBERMAN, 





ACCOUNTANT DESIRES TO CONNECT 


With large corporation where knowledge of costs and 


Federal tax matters may be applied. Lumber business 
preferred, | Thoroughly experienced, best references. 
Middle aged man, married, best of health and habits. 
Capacity for work unexcelled. Salary to be determined 
after proving worth to you. Give location, size and 
length of operation. 

Address *‘T. 7,’’ care American Lumberman. 


EXPERIENCED SAWMILL MANAGER 
With twenty years’ experience from log to market, open 
for engagement. Capable of handling an operation up 
to fifty million feet. Understand cost accounting in all 
its phases and know how to keep manufacturing costs 
down as well as producing best grades from logs. Am 
also familiar with markets and the marketing of Wis- 
consin hardwood and hemlock lumber. 
Address “T. 3,’’ care American Lumberman. 


LUMBER MANUFACTURERS, ATTENTION! 
A thorough lumberman, with twelve years’ selling ex- 
perience, with a following in Ohio and East, and a wide 
acquaintanceship, wishes to represent an Inland Empire, 
California, Coast, or Yellow Pine Manufacturer on a 
salary and commission basis. Thirty-four years old and 
single. Present connection practically cut out. Salary 
secondary consideration; want the right connection. 

Address “T. 29,’’ care American Lumberman. 


POSITION AS MANAGER 
In small town in middle west, experienced, $125.00, 
available soon, 
Address 











“T. 8,’’ care American Lumberman. 


WANTED—POSITION AS 
Yard foreman, yard manager or bookkeeper; 15 years’ 
experience. A-1 references. 
Address “R. 35,’’ care American Lumberman. 


EXPERIENCED MANAGER 
Open for position now. Experienced in both country and 
city yards. Knows how to meet all kinds of competi- 
tion, handle credits, collections and sales, good buyer 
and stockkeeper and can build up a yard that has been 
run down. —"* but want to make change. 
Address “P. 10,’’ care American Lumberman. 


ESTIMATOR, SALESMAN, DRAFTSMAN 
With 14 years’ experience in lumber, millwork and 
building industry. Capable of laying out and executing 
my own work as well as directing the efforts of others. 
Experienced as a general superintendent and as assistant 
to general manager. Several years’ architectural ex- 
perience, capable of designing, estimating and super- 
intending erection; accurate estimator and tactful sales- 
man of lumber and millwork, with experience on col- 
lections. Want responsible position with progressive 
concern. Age 32. 

Address 











“*R. 32,’’ care American Lumberman. 
WANTED POSITION AS 
Hardwood lumber inspector with chance of advancement. 
Young. Good habits 
Address “2. 8,” care American Lumberman. 























